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Specimens of Silver Used in Colonial Times, Now Exhibited at the Newark Museum 


CREAM PITCHER MADE BY JOHN Brevoort, AN 18TH 


TANKARD MADE BY GARRET ONCLEBAGH IN 
CENTURY SILVERSMITH 


New NETHERLANDS IN 1691 
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The new 


CINDERELLA HOLLOW WARE 


Advertised in the May 22 
SATURDAY EVENING POST 


and the June zssues of these 13 class magazines 
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Work of Jewelry Students at Fawcett School 











Exhibit Attracts Much Attention from Jewelry Manufacturers and General 
Public—Erection of New Building Proposed 














W! TH the proposed erection of a six- or 

eight-story building for the Fawcett 
School of Industrial Arts, Newark, N. J., at 
an estimated construction cost of $700,000 to 
$954,000, exclusive of land, the school board 


cutting, setting and enameling, with a light, 
airy room for designing. 

It is claimed for the Fawcett School that 
it has the distinction of having established 
ene of the first cultural and practical courses 





his methods are illustrated in the exhibition 
of the work of his students recently at the 
school. 

Herbert R. Mair, who has finished the 
four-year course in three years, had never 
been engaged in any jewelry line when he 
entered the classes. A few weeks ago, 
shortly before graduation, he was appointed 
assistant designer for Jones & Woodland, a 
Newark jewelry manufacturing concern. 
Otto Sommer, another graduate whose work 
in design was very much praised, came to 
the school as a toolmaker for the Jabel Ring 
Mfg. Co. A member of the firm, comment- 





DESIGNS BY HERBERT R. MAIR, WHO COMPLETED THE FOUR-YEAR COURSE IN THREE YEARS 


is planning to enlarge its department of 
jewelry design. Complete equipment of the 
sort used in an up-to-date jewelry manufac- 
turing plant will be installed, and the princi- 
pal, Miss Marguerite Marquart, plans to en- 
list the co-operation of Newark manufac- 
turers. 

Lawrence M. Bayan, who has been direc- 
tor of the jewelry courses for several years 
and who has just resigned to open a gift 
shop in California, has prepared plans for 
the department, which will be equipped with 
all the necessary machinery for die-cutting, 
engraving and chasing, lapidary and stone 


of jewelry making and design of any public 
school in the United States. Mr. Bayan and 
the late Hugo B. Froelich, former principal, 
created a course in jewelry design quite un- 
like that offered in any other American 
school. 

The history of jewelry, the masters of the 
craft, a background of art in its relation to 
jewelry, a study of periods, of gems and 
quartz and metals, accompany the work in 
design. Having taken general art in Paris, 
Mr. Bayan applied Beaux Arts methods to 
his teachings, coupled with practical experi- 
ence as a designer. The result and scope of 


ing on his work in the exhibit, said, “It is 
as good as we can expect of any finished de- 
signer. We shall use one of those ring de- 
signs soon.” 

Charles Harrison received a medal for 
100 per cent. attendance all year and for 
“perfect advancement” in engraving and 
carving. Among the undergraduates, Miss 
Emma Beeckmeyer and Miss Emma Swen- 
son showed a number of finished articles in 
gold. Miss Edith Gustavson, of the Newark 
Museum staff, has a set of period designs, 
beginning with the simple Roman leaf, which 
is the first lesson. Joseph Cisko, who will 
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DIAMOND CUTTING WORKS 
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graduate next year, made from his own de- appointed. Prof. Franz Kiss, who has a 
sign a scarfpin and two rings. studio in Budapest and who has sailed 

The die-cutting class had an interesting for America to arrange an exhibit of Hun- 
exhibit. Their work is described in the garian antique silver at the Philadelphia 





WORK OF OTTO SOMMER, JR., A GRADUATE OF THIS YEAR’S CLASS 


school year book, the first ever published, as 
follows : 

“Our first year commenced with working 
drawings of the students’ individual ideas. 
We became thoroughly acquainted with tem- 
plates, gauges, the laying out and cutting of 
simple patterns on steel hubs, and the mak- 
ing of small tools, such as punches and 
chisels, which students have to make for 
themselves throughout the entire course. 

“In the next year we were required to do 
hub-cutting of a more intricate nature, and 
were taught sinking and finishing of dies. 
These problems were long and difficult. We 
found our work ever-increasingly interesting 
and our artistic knowledge developing as the 
forms of our own ideas were made perma- 
nent. 

“The work of the third year is more com- 
plicated and includes cutting of the die, but 
what satisfaction to see our work »pro- 
gressing and our hopes being realized. 

“Now the fourth year shows us whether 
we can produce a thing of beauty, a design 
unique, or something just ordinary. We do 
original work; we make combinations artis- 
tic or grotesque, harmonious or discordant, 
and we judge our work and are judged 
by it.” 

Miss Marquart has expressed the inten- 
tion of personally visiting the leading jewelry 
manufacturers of Newark before the open- 
ing of the Fall term to ask them to send 
young men and women to the school. 
gene Bazner, who purchased Mr. Bayan’s 
“Artistic Jewelry Shop,” at 971 Broad St., 
is expected to teach one of the classes next 
year. 

A successor to Mr. Bayan has not been 





Sesqui-Centennial, has been suggested for 
the post. It is not known if he would ac- 
cept it. 

Mr. Bayan hopes the methods he has estab- 
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lished will be continued. “We do not teach 
working in metal,” he said; ‘we teach de- 
sign. The making of jewelry and the use 
of metals is incidental to the design. We 
teach that ornamentation is the important 
thing; the material, whether platinum gold 
or silver, is secondary. 

“We no longer have standardized lessons. 
Everyone works at a different design. After 
all, the field of conventional jewelry design 
is limited. There are hardly more than two 
dozen motifs—the Roman leaf, Etruscan, 
Grecian, lace work and a few others. Manu- 
facturers usually prefer French designs. We 
go to Paris for our new things and don’t use 
the suggestions for different ornamentation 
available to us at home. We have no 20th- 
century design. We are copying. We need 
such a school as Fawcett to develop imagi- 
nation and originality in our young de- 
signers.” 

The retiring director, by the way, former- 
ly designed many articles of jewelry for 
Caruso, and went to Europe to execute an 
order for Gaby Deslys. His father and 
grandfather were Hungarian court physi- 
cians. On the eve of graduating from a 
medical school in Budapest, he decided to 
give up the family tradition and go into art 
instead of medicine, especially as the family 
fortune was swept away in the panic of 
1907. His first position was with M. L. 
Girdany, manufacturer of fine jewelry, New 
York, who sent him to the Beaux Arts for 
several months each year, until he finished 
the general art course. Subsequently he was 
sample designer for the Ostby & Barton Co., 
Providence, R. I., for whom he designed the 


Eu- CTHER EXAMPLES OF THE WORK OF THESE STUDENTS AT THE FAWCETT SCHOOL 


“Victory” ring. Before coming to Newark 
he was employed in the jewelry store of 
Theodore A. Kohn & Son, Inc., on Fifth 
Ave., New York. He is a member of the 
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For the 
GENTLEMAN’S ENGAGEMENT RING 
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HE age-old custom of exchanging betrothal rings has never 
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lacked observance among the socially distinguished. To- 
day the idea has been revived on a large scale and is becoming 
really popular. 


All stones 1n current demand for 

gentleman’s rings may be purchased 

from us in their various qualities, 
shapes and sizes. 


ALBERT LORSCH & CoO.,, Inc. 


FOUNDED 1867 FOUNDED 1867 
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Art Alliance of America, the Designers’ 
Club of New York, the Newark Elks, the 
Optimists, the New York Literary Society, 
the Hungarian Engineers’ Society of New 
York, the American Legion, and the Society 
des 40 Hommes et Chevaux. 

It is expected the new Fawcett School 
will be located near the Newark Museum 
and Public Library. The school board is 
considering the purchase of the property at 
the southwest corner of Washington and 
James Sts. This includes the rectory of the 
North Reformed Church and the Mercer 
homestead, with a combined frontage of 100 
feet in Washington St., opposite the park, 





LAWRENCE M. DIRECTOR OF 


BAYAN, RETIRING 
THE JEWELRY COURSE 


and the home of G. Wisner Thorne, pub- 
lisher of the Newark Sunday Call, at 10 
James St. .Mr. Thorne doesn’t care to sell, 
but when approached by Henry Young, of 
the Board of Education, said he “would not 
stand in the way of progress.” The Mercer 
property is understood to be on the market. 

The board expects to sell the present 
Fawcett School building on Academy St., 
the Market St. clinic and the girls’ voca- 
tional .school building at Washington and 
Linden Sts., and apply the proceeds to the 
building of the new art school, which Miss 
Marquart hopes to have placed on the ac- 
credited list with a rating similar to that of 
Pratt Institute. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Feb. 13, 1926 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. 
Gold bars paid «lepositors..........- 


$874,510.50 
150,565.61 
Total $1,025,076.11 
Of this the gold bars exchanged for gold 


coins are reported as follows: 


Exchange Deposits 
Ne ed olin cae andeansens $408,829.75 
" DES iS 5d bad dae RECON ROSS 56,363.29 
Rie sie hs ees acre eRe 174,369.96 
ee eee Peery cree or 86,283.16 
_. SSS cer rire 122,405.08 
ea | ORE Sh ary ATE ne eer 26,259.26 





$874,510.50 
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Paris Jewelry Fashion Notes 








By L. Reid 

















THE amount of enamel seen in Paris shop 
windows is bewildering. It is.frequent- 
e e ° ap @ 
ly hand painted with delicate**motifS and 
comes as costly as something in precious 
metals. The purchaser does not always stcp 
to think that it cannot be pawned or melted 
down at need. Naturally for gifts some- 
thing of this kind has much to recommend 
it, in certain cases, where anything very 
evidently valuable could hardly be selected. 
One of the prettiest gifts for weddings or 
otherwise is one of the tiny opera glasses, 
mounted in pale pink or pale blue enamel 
with a rosebud design, very faint and deli- 
cate on the blue or the grey enamel, and 
forget-me-nots on the pink enamel. A pale 
mauve enamel mount had a pastoral scene 
painted in, very faintly. The same thing 
is seen on a warm, but very pale grey back- 
ground. Other opera glasses are mounted 
with mother-of-pearl, preferably with a pink 
or blue tint, with gold. Sometimes the 
gold rims are plain, but oftener they are in 
wrought gold or filigree. Some opera 
glasses are mounted on an extremely long 
handle, so long that it almost looks absurd. 
* Ok x 
Lorgnons, whether in metal, mother-of- 
pearl or tortoise shell, also have very long 
handles, which are usually very ornate. 
The glass itself has an outstanding rim, often 
decorated. The American spectacles, eye- 
glass or single glass, with the outstanding 
tortoise shell rim is much seen in shops in 
Europe, although generally speaking, only 
the very old require spectacles in the Latin 
countries, good and strong sight being the 
rule. In Germany they are much worn, 
children’s eyes getting more attention than 
in other lands. Indeed it is an open ques- 
tion whether the Latin system of trusting 
to nature to remedy any slight defect in 
children’s eyes, or the German custom of 
putting the smallest children into spectacles 
is to be recommended. The long handle of 
the lorgnon is decorated with designs in 
very high relief, or has an openwork pat- 
tern, with an uneven pattern, making a very 
irregular surface. 
x OK Ok 
With the automobile season, St. Chris- 
tophers are coming in again, in all their 
force. It is somewhat amusing to notice 
that especial provision is made for attach- 
ing them, it being considered very unlucky 
to lose a mascot as it is a harbinger of ac- 
cident. A very useful and noticeable St. 
Christopher is an oblong mascot, the ends 
carefully rounded off, made in royal blue 
enamel, ribbed, with a Saint Christopher 
in the center, in old silver, in high relief. 
Two holes are punched in the mascot, to 
enable the owner to attach it to the car 
firmly. This model is also seen in pale 
pink and mauve enamel. Small medallions, 
with the silver Saint in the center, are seen 
in deep crimson, or in royal blue, pale 
mauve, grey, pale blue and pink enamel. 
There is a silver rim, to match the central 
medallion, and a silver link is used for 
fastening the mascot to the car or for hang- 


ing it round the wearer’s neck on a ribbon. 
a ae 


An entirely new thing in bracelets—a re- 
vival of an old shape but differently orna- 
mented, is the bracelet in six sections, that 
all fit together to make a rigid round brace- 
let exactly fitting the arm. In gold, it is 
worn so close as to make a red mark around 
the arm when removed, the mark of two 
rims being being clearly seen. Each section 
of rounded bracelet is decorated with tiny 
red flowers, in enamel, the leaves being 
indicated by carving in low relief. Another 
bracelet, built on the same plan, had deep 
blue flowers, with large leaves carried out 
in green enamel. Only two of these brace- 
lets were seen in wear, they being evidently 
a great novelty. 

x * x 

A bracelet made of stringed pearls, rigid, 
the pearls being on wire or something else 
fixed, taking the form of a serpent, the bead 
overlapping the tail, so arranged to lit the 
arm as if with a spring, looks well when 
worn with other rigid bracelets. Another 
of these pearl bracelets was formed of a 
serpent with its tail in its mouth. Serpent 
models of all kinds are becoming incre'1s- 
ingly popular. 

* * x, 

A large gold link bracelet that looked 
extremely effective, with double links had 
a single large pearl concealed in the double 
link of flattened wire at certain distances 
four, six or eight pearls going to a .brace- 
let. Pieces of coral were used in thé satne 
way as the pearl for this type of bracelet 
while some are seen with a turquoise,, half 
concealed in the thickness of the double 
link. Pebbles of different somewhat start- 
ling colors are also used for this braccleé! 
the links being very large in this case, and 
containing big polished pebbles. 

* * x 


A brooch about an inch and a half in 
length, made of ‘bars studded with tiny dia- 
monds, had three pearls, one in the centér 
and the other at either end of the bar, 
standing right out and up, and so large as 
to almost conceal their diamond background. 

* * Ox 


What may best be characterized as the 
“crazy bar” brooch is much seen. Two 
inches long and one inch in breadth, the 
central feature is a large pearl, attached to 
a bar. All around are lines of bars, three 
deep, in pinhead diamonds. There are per- 
haps five lines of three bars, on either side 
of the pearl, but all so tiny as to he lost 
in the general scheme. These-bars are quite 
straight. In other brooches the bars <zre at 
a slight slant, and usually in this case the 
line of pinpoint diamonds is broken by a 
single ruby, in each line, a sapphire +r.aa 
emerald. In some cases a razzle-dazzle ef- 
fect is produced by the introduction of sev- 
eral colored stones in each tiny line. Another 
brooch -was made up-of three stouter ‘lines, 
one above the other,. the ends forming 


“steps,” one projecting above the other. . 
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THE BULLETIN BELOW WAS SENT TO THE DELTAH SALES STAFF MAY 1, 1926. 























At the suggestion of Mr. Samuel Heller, President, we are reprinting it to give the trade some idea of what we say and think among } 
ourselves. 
From MC to JL HAS WEP MST SD PC SL PM May 1, 1926 


GENERAL BULLETIN TO THE SALES STAFF 








The first third of 1926 is over. You will be interested to know how 
Deltah stands and what general ideas we have of prospects and conditions. 
Undoubtedly business conditions are very hard at the present time, yet it 
is encouraging to know that, in spite of this condition, we are ahead of 
last year. During January, February and March our sales were approximately 
10% ahead of last year, and while the April business was not quite up to 
this mark, yet the four months’ average is far from discouraging. 


It is our bslief that we are the only pearl house who can show such a 
record, and this fact together with the encouraging outlook for the balance 
of the year will send us along with renewed energy. Jake, who is always a 
criterion, has been writing some very excellent business during the past 
several weeks. The wholesalers in his territory are anticipating for Fall 
and judging by the orders we look to a@ good pearl business. There is a 
general feeling through the trade that not only will pearls be good but 
fine graduated necklaces are coming back to large sales. This is the 
general consensus and we are banking on this and are going to push fine 
graduated goods this Fall in our advertising and every other way. 


The name ''DELTAH'' for pearls is becoming what ''Sterling'' is to 
Silver. This is no exaggeration as you know. Wholesalers and retailers 
alike have come to look on Deltah as the line which enables the merchant to 
make real profits in pearls. They have come to expect us to create the 
newest items; they know that we are constantly on the alert for any ideas 
which can be utilized to give the wholesaler and retailer more business and 
more profit; they know that we are constantly employing some new means to 
stimulate the pearl business both through our merchandising ideas and 


threough our advertising. 


Our Broadcasting this Spring has put us ina class by ourselves. 
America's great advertisers have adopted the radio to sell their goods. 
So have we, and what is more, our Radio Broadcasting is a feature of the 
radio world. '‘''Old Man Donaldson'! and ''The Deltah Hour'! stand unique in 
radio broadcasting as one of the most interesting features as well as one of 
the most powerful advertising ideas. lt is important to remember that 
where other people who sell tires or shoes or groceries broadcast through 
the medium of music, we actually talk about the precious stones and pearls 
which make up our business. People listening to our broadcasting are tre- 
mendously impressed by its power and beauty, directly focused on the things 
we sell. Furthermore, let us point out that there are only two broadcast- 
ing chains of any moment in this country. The WEAF group which we believe 
will not be used by any concern in the jewelry industry, and the WJZ chain 
which we are using and which therefore cannot be used by any other pearl 


house. 


All in all, therefore, we look to a good Fall business. Keep on your 
toes after the business every day, day by day, and we are quite confident 
this year will be considerably ahead of last year and will put us on the 


road back to real large business in pearls. 
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Gold Knife Case Decision 





Federal Trade Commission Issues Cease and Desist Order Against Manufac- 
turer of Gold Mounted Pocket Knives—Commissioner Humphrey 
Writes Dissenting Opinion 




















WasHIncTon, D. C., May 12.—The Long- 
Koch Co., Newark, N. J., has been ordered 
by the Federal Trade Commission to cease 
and desist from the misbranding of gold- 
mounted pocket knives. The commission’s 
findings state that the company’s method of 
marking such knives tends to divert trade 
from competitors who do not conceal a base 
metal in the mounting of knives. Commis- 
sioner Humphrey dissented to the issuance 
of the cease and desist order. 

The Long-Koch Co. is engaged in the 
business of manufacturing or mounting 
pocket knives. It purchases the skeleton 
knife from cutlery manufacturers and then 
causes them to be mounted and sold as 10- 
karat and 14-karat, gold-mounted knives. 
Their method of manufacture is to place 
inside of a thin gold shell a base metal shell, 
the edges of which are hidden to the pur- 
chaser by the gold shell lapping over it. The 
base metal portion of the mounting, there- 
fore, is invisible and can only be ascertained 
by the trade and consuming public by dis- 
mantling the knife. 

According to the findings, representatives 
of the gold-mounted knives manufacturing 
industry held a trade practice submittal be- 
fore the Federal Trade Commission in May, 
1922, at which, among other regulations, the 
following was approved, with the one dis- 
senting vote cast by the Long-Koch Co.: 

“A knife stamped with a mark indicating 
the karat fineness, such as ‘10K,’ ‘14K,’ or 
‘18K,’ is improperly marked if, between the 
skeleton and the gold sheet, any metal com- 
position is inserted by any method whatso- 
ever, unless that inserted part is of the same 
karat fineness, to wit: 10K, 14K, or 18K.” 

The resolution passed by the industry con- 
taining the above clause was immediately 
after its adoption promulgated throughout 
the industry and generally observed by most 
manufacturers. 

The commission’s order requires the Long- 
Koch Co. to cease using the marks, symbols 
or brands “10K” and “14K,” or marks of a 
similar import (1) upon or in connection 
with any gold-mounted knife or knives sold 
by respondent in interstate commerce when 
karat fineness of the entire mounting of such 
knife or knives is less than the number of 
karats indicated by the number in such re- 
spective mark, symbol or brand used; 
(2) upon or in connection with any knife 
or knives sold by respondent in interstate 
commerce when the mounting thereof con- 
tains any base metal, covered, veneered or 
otherwise concealed with gold unless such 
mark, symbol or brand be accompanied by 
words or other marks clearly indicating and 
showing the quantity of gold of such karat 
fineness represented by said marks, symbols 
or brands, which is actually used in said 
mounting. 

Commissioner Humphrey’s dissenting opin- 
ion to the commission’s order reads: 

“T vote ‘No’ and dissent from the issuance 
of the order because the evidence fails to 


show any unfair practice on the part of the 
respondent. The practice complained of is 
not in conflict with the law, but may be in 
conflict with the Trade Practice Submittal. 
The submittal itself is in conflict with the 
statute. The order is not justified on the 
facts found and is not capable of being en- 
forced. The question in this case is not the 
amount of gold used, but whether or not the 
manufacturer of jewelry shall make the case. 
If the case is made by the manufacturer, 
then the same amount of gold in exactly the 
same way is held to be proper, but the same 
case, if made by a jeweler, in two pieces in- 
stead of one, then it is held to be improper. 
There is no question of the amount of gold 
used in the case. The respondent has by 
ingenuity invented a new method of making 
knives, using the same amount of gold but 
making a better knife and a better-looking 
knife. The practice is one to be commended 
rather than condemned.” 








Opinion of Good and Welfare Committee 
of the National Jewelers’ Board of Trade 
on Stamping of Onyx Rings 
The Good and Welfare Committee of the 
National Jewelers Board of Trade has had 
before it for some time the consideration of 
the proper marking of onyx rings made 
with green gold with or without initials or 
other insignia attached. The committee was 
of the opinion that all of the metal parts of 
such article should be up to the mark indi- 
cated on the article. There has recently 
come before the committee a ring made of 
14 karat gold, stamped “14 karat.” A re- 
movable band or slide of the color of gold, 
but really made of base metal, was used in 
order to attach the onyx to the ring. The 
ring also had a brass plate back of the onyx. 
The committee condemns this practice even 
though the band or slide is not soldered to 

the ring. 

In other cases, the entire article, except 
the insignia or initial, was up to the karat 
mark indicated on the article and the initial 
was made of gold plated stock. The com- 
mittee condemns this practice. 

The committee believes that if there is a 
karat mark on an article the karat mark 
must be deemed to apply to all the metal 
unless there is a part of the article that is 
separable in ordinary use by the consumer 
in which case such other part must be 
separately marked. 

The committee believes that it is a 
dangerous practice to permit either two 
marks on a single article, or a mark on a 
single article that does not apply to all the 
metal parts of the article. 








A recent fire which practically destroyed 
the business block in Northfield, Vt., known 
as the Central Block caused damage esti- 
mated at $5,000 to the Provost Bros. 
Jewelry and Music Store. 
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Jeweler Aids in Arrest of Men Accused of 
Receiving the Jewelry Stolen from an 
Express Company 


PHILADELPHIA, Pa., May 12.—Sansom St. 
received a thrill last week when a whole- 
sale jeweler, well known along “The Street,” 
was seen walking up and down both sides 
of the thoroughfare in company with a city 
detective and later on with a detective em- 
ployed by an express company. Speculation 
ended when it became known that a so-called 
“curb” jeweler had been arrested in com- 
pany with another man and taken before a 
magistrate on the charge of receiving stolen 
goods. The merchant also had been served 
with a warrant on a similar charge and 
brought before the magistrate. He, however, 
was able to convince the authorities that he 
was entirely innocent in the matter and the 
charges against him have practically been 
dropped. His patrol of Sansom St. with the 
sleuths resulted in the arrest of the two 
men mentioned. 

The arrests grew out of the theft a few 


_ weeks ago of a package consigned via the 


American Railway Express Co. to a jeweler 
in this city. It contained unset stones and 
mountings which are said to have been 
valued at $50,000. The package never 
reached the merchant and an investigation 
by the express company detectives traced it 
to this city where all signs of it were lost 
for a time. 

Meantime, the wholesale jeweler, had pur- 
chased through one of the two men arrested 
a number of rings, some mounted and others 
not. He was suspicious of the offer at first 
but the man, whom he knew as a “curb” 
merchant, convinced him he had come by the 
jewelry in a legitimate manner and he took 
the rings and stones. City detectives as- 
signed to aid the express company men in 
the case of the missing package, in some 
manner learned of the purchase and had a 
warrant issued for the jeweler’s arrest on a 
stolen goods charge. His shock when told 
of it can be imagined, especially after repre- 
sentatives of the firm which had shipped the 
jewelry had identified the pieces he had pur- 
chased. 

Both the men arrested were brought be- 
fore Magistrate Pennock who held them in 
$5,000 bail each on charges of receiving 
stolen goods. One is a relative of an in- 
fluential city official and the other has im- 
portant political connections, so that news of 
the arrests was not made public. Both men 
profess their innocence and assert they can 
show they purchased the jewelry legitimately 
but the police are skeptical. 

In the meantime they are tracing an em- 
ploye of the express company in the belief 
he was the one responsible for the disap- 
pearance of the package and either sold the 
jewelry himself or through another person 
to the men under arrest. The case is said to 
be the first one in a long period by the ex- 
press company, which is determined to press 
the charges and demand an exemplary sen- 
tence regardless of the family or political 
connections of the accused men. Its repre- 
sentatives, however, have stated that in their 
minds no blame attaches to the jeweler as he 
made an effort to find if the seller of the 
jewelry had come by it in a legitimate man- 
ner and they also commend his assistance in 
locating the men and aiding in their 
arrests. 
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HE strength of our organ- 
ization, its influence over 
the diamond markets and ¢ca- 


pacity to lend force to our 


customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 
for loyal customers. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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DEATH OF GEORGE W. RYDER 





Pioneer Jeweler of San Jose, Cal., Passes 
Away at the Age of Eighty-nine Years 


SAN JosE, Cal., May 12—A loved and re- 
spected citizen of San Jose passed away early 
in May when George W. Ryder, pioneer 
jeweler, died at the age of 89 years. He 
founded his jewelry store, in 1874 and con- 
tinued active in business till some six years 
ago. The firm, George W. Ryder & Son 
passed into the management of one of his 
two sons, William G. Ryder who will carry 
it on. 

Mr. Ryder had had a colorful history. 
Born at Holliston, Mass., in 1836 and edu- 
cated at the public schools of his native 
town, he entered the Mount Hollis seminary, 
graduating in 1853. He then learned the 
jewelry business and in 1857 moved to 
Natick and opened a jewelry business of his 
own which he successfully operated in con- 
junction also with a newspaper he edited. 
On account of poor health, he later sold out 
and attempted to enter the Union army but 
was unable to pass the physical examination. 
Notwithstanding this, he went south, opened 
a trading post at Baton Rouge, La., and cul- 
tivated 50 acres of cotton within the Union 
lines, making a marked financial success, in 
partnership with Major Brigham, then pay- 
master of the army. 

Selling out his plantation interests he 
went to Boston and bought a leading jewelry 
store, but bronchial trouble forced him to 
move to a milder climate, so he sold out and 
came to San Jose in 1874 with his wife, the 
former Miss Hildreth of Dorchester, Mass. 

Funeral services took place on May 4 at 
the Santa Clara Episcopal Church and inter- 
ment at Oak Hill Cemetary. 

Mr. Ryder is survived by his widow and 
two sons. Until a few years ago, he was 
one of the well-known and highly respected 
visitors to the San Francisco trade. 








Former Employe Wins Verdict Against 
Richmond, Va., Jewelry Concern in 
Suit for $1,686 


RicuMonp, Va., May 15.—Judgment for 
$1,686. in favor of Harry Ewell and against 
D. Buchanan & Son, jewelers, 225 E. Broad 
St., has been entered in city circuit court 
here. Ewell brought suit against the firm 
for the recovery of that amount, and a jury 
awarded him the full amount asked. He was 
formerly employed as a salesman by the 
Buchanan firm. In his suit he alleged that 
“while engaged in the proper conduct of his 
duties he was wrongfully and without any 
fault on his part discharged” and that the 
“discharge and alleged breach of conduct on 
the part of the firm caused him to suffer 
certain loss and damage.” 

His bill set out that he had been with the 
firm for some years and that he was draw- 
ing $4,200 a year, the understanding being 
that he was to get $250 a month and in ad- 
dition was to be paid $1,200 at the end of the 
year. He was discharged, according to his 
bill, on Aug. 13, 1925, and it was not until 
Nov. 1, 1925, that he was able to obtain an- 
other suitable position. He is now with John 
F. Kohler & Sons, 209 E. Broad St. 

The Buchanan firm pleaded that he lost his 
position by reason ‘of “his insolent bearing 
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and unbecoming conduct toward his em- 
ployer” and that “his neglect of duty had 
seriously impaired his usefulness as an em- 
ployee” and that he had “given his employer 
proper ground for his discharge.” 

The firm contended further that he was 
not employed by the year and that he had 
no right to $1,200 which he claimed because 
he did not stay with the firm until the end 
of the year. 

The amount asked by Ewell represented 
that amount coupled with salary claimed to 
be due from Aug. 13 to Nov. 1 less $313.29 
representing monies drawn by him and goods 
purchased and charged to his account at the 
store. 

Judge Scott before whom the case was 
tried overruled a motion to set aside the ver- 
dict of the jury and directed that judgment 
for the full amount awarded the plaintiff be 
entered. 








POLICE ARREST SUSPECTS 





Allentown Authorities Think Window 
Smashers Who Robbed Jewelers 
Have Been Nabbed 


ALLENTOWN, Pa., May 14.—Believed to be 
the men wanted by the police authorities of 
Allentown and Bethlehem for robberies com- 
mitted when plate glass show windows were 
smashed in these cities, two men are being 
detained by the police of West Chester for 
depredations committed in the Perkiomen 
Valley. With the additional arrest in Beth- 
lehem on Friday of Bertha Diefenderfer, 
aged 15 years, and her story told the police, 
the latter are almost certain that they are 
the men who operated in this vicinity on the 
early morning of April 22, when the show 
windows of the jewelry store of W. W. C. 
Geary, 415 Wyandotte St., Bethlehem, and 
the Musselman jewelry store, 22 N. 6th St., 
Allentown, were broken. After securing a 
quantity of jewelry in each instance, the rob- 
bers fled in an automobile. 

The arrest of the men in West Chester 
followed a robbery of the American store 
from where they removed a safe. Their 
actions the day following in a restaurant 
aroused the suspicions of a waiter who se- 
cured the license number of the Ford touring 
car in which they were traveling. The police 
were on the lookout for the machine, and 
the police of neighboring cities were in- 
formed. In West Chester, a traffic officer 
halted the machine, and the men fled but 
were overtaken after they had thrown away 
a handkerchief containing diamonds, la 
Vallieres, necklaces, etc. 

They were lodged in the city jail and a 
search of their clothes revealed addresses of 
residents of Bethlehem. About the same 
time one of the prisoners attempted to send 
a letter from the jail addressed to the 
Diefenderfer girl at N. New St., Bethlehem. 
County Detective Mullen, Chief of Police 
Entriken and Detective Campbell at once 
motored to Bethlehem and conferred with 
Superintendent of Police Halteman, who dis- 
patched detectives McGettigan and Smith to 
the N. New St. address, where the girl was 
found. At the Bethlehem police station she 
was questioned by the officers who say she 
told of being with the two men, one of whom 
was her sweetheart, when robberies were 
committed in towns and cities from Harris- 


51 


burg to Philadelphia. Towns she mentioned 
where the men had operated included York, 
Bloomsburg, Harrisburg, Phoenixville, Allen- 
town and Bethehem, according to the police. 
She met the men in Reading where she lives 
and while they operated she each time sat in 
the machine, always parked about two blocks 
from the scene of the robberies. The loot 
stolen, she said, was pawned in Philadelphia, 
after which the tickets were torn up. 

Following the questioning of the girl the 
West Chester authorities took her back with 
them to West Chester. 








HELD FOR THE GRAND JURY 





Young Man Arrested on Charge of Robbing 
Richmond, Va., Jewelry Store 


RicHMoND, Va., May 17.—William Par- 
sons, a young man of this city, has been 
held fer grand jury action on the charge 
of robbing the store of the E. C. Meyer 
Jewelry Co. at 3 W. Broad St. A show 
window of this store was smashed the early 
morning of Feb. 8, last, and a lot of jewelry, 
consisting principally of rings and watches, 
taken. Together with Jack Cline, another 
young man of this city, Parsons was arrest- 
ed a week or two later in Newport News, 
the two being charged with the theft of an 
automobile in that city. John Duffy, a 
Richmond police detective, went to Newport 
News and interviewed both in jail. Accord- 
ing to Duffy, Parsons confessed that he and 
Cline robbed the Meyer store here. Al- 
though loot valued at $455 was taken from 
the window, only one watch, a small wrist 
piece, was found in a handbag in possession 
of the two, according to the police. 

As Parsons related the story, so the police 
say, he and Cline stole an automobile here. 
Driving up in front of the Meyer store, he 
alighted and smashed the window, while 
Cline remained in the car. The automobile 
was abandoned in the eastern section of the 
city, the two then making their way to New- 
port News on a bus. After stealing the car 
in Newport News, they are alleged to have 
motored to Williamsburg and robbed five 
stores there, one of them being a jewelry 
store. A quantity of loot obtained from 
these stores is alleged to have been found in 
their possession when they were subsequently 
arrested in Newport News for the theft of 
an automobile. 

Each was given three years in the peni- 
tentiary for this theft, but they broke jail 
and escaped while being held there on de- 
tainers lodged by Richmond and Williams- 
burg police authorities. Cline is still at 
large. Parsons was caught here last week 
in the alleged act, according to police, of 
robbing an A. and P. tea store. He was 
first sent on to the grand jury in this case. 
A day or two later, he was arraigned on the 
charge of robbing the Meyer store and was 
also held for the grand jury on this charge. 

The February robbery was the second one 
of its kind which the Meyer firm had ex- 
perienced within the last year or so. In 
both instances it was fully covered by in- 
surance. 








Lawrence M. Davies, son of M. W. Davies, 
pioneer watchmaker and jeweler in the State 
of Washington, has opened a chain jewelry 
store at 959 Union Ave., Portland, Ore. 
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Popularizing Engagement Rings for Men 








Manufacturers and Retailers Pushing the Campaign to Foster the Idea of 
Betrothal Rings—Co-operative Advertising Campaign Starts in Newark, N. J. 

















Many manufacturers and retail jewelers 
have become enthusiastic over the campaign 
pushing the idea of engagement rings for 
men for they believe it is basically sound, 
and embodies an astute merchandising prin- 
ciple. The ultimate success of the campaign 
they point out is proven by the tremendous 
enthusiasm with which progressive dealers 
and great merchandising houses have re- 
ceived it. Such nationally known concerns 
as L. Bamberger & Co., Newark; R. H. 
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Men’s 
Engagement Rings 


At the time of her engagement, 
the modern young woman gives 
her fiance a ring set with his birth- 
stone, or the stone signifying the 
month of the eventful occasion, 
and engraved with their initials 
and the date of the engagement. 
It’s,_an old custom — becoming 
more fashionable each day. 

The discriminating woman will 
find here a most charming selec- 
tion of exclusive designs. 











SAMPLE AD FOR BETROTHAL RINGS 





Macy Co. and Lambert Bros., New York; A. 
Stowall & Co., Boston; J. Weiss & Sons, 
Norbert Bertl, Hardegen, Inc., Christl Bros., 
Frank Adelman, H. Aurnhammer and Alex 
Loeb, Newark; August Henke, Montclair, 
N. J., and many others have already featured 
this idea in their local advertising. One ring 
manufacturer of Newark (Allsopp Bros.), 
sent out over 100 single and double column 
newspaper electrotypes, all of which were re- 
quested. These are being used by jewelers 
in many cities. 

In Newark, New Jersey, a co-operative 
advertising campaign is being conducted in 
the rotogravure section of the Newark Sun- 


day Call, and in the black ar. white section 
of the Newark Star-Eagle. Several of these 
jewelers have most attractive window dis- 
plays on the subject to tie up with the news- 
paper advertising. The advertising and 
window displays have also tied up with the 
radio talk by L. Heller & Sons on the ancient 
custom of the exchange of engagement rings 
broadcast on May 11th, over three different 
stations. 

A girl who receives a ring naturally 
wishes to reciprocate, and what could be 
fairer or more logical than a man’s ring? 
Perhaps she would eventually buy him a 
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ring anyway, and perhaps not. But in any 
event, the psychological time to sell her one, 
say the boosters of this movement, is at the 
time of her engagement. When Christmas 
arrives she can be sold cuff links or any 
other article of jewelry for “him.” The 
establishment of this custom would tend to 
distribute the sale of men’s rings over the 
course of the year, instead of bulking what 
there is of it at Christmas time. Even if 
one-fourth of the intended brides buy their 
fiances a ring the sales from this source 
would more than supplant the present sales 
of men’s rings. 

A special design has been suggested by a 
group of jewelers (The New Jersey Re- 
tail Jewelers Ass’n), but the manufacturers 
and some retailers hold differently. They 
claim that the average man will absolutely 
refuse to be branded. The fact that any 
ring set with his birthstone, or the. stone 
signifying the month of the engagement, can 














ee g woman who 
gives her fiance a betrothal 
ting at the time of her engage- 
ment is acting in accordance 
with a very old custom which 


those who set the 

* . standards for “what.is done.” 
It is generally accepted that 

the ideal and most appropri- 

ate ring for the bride-to-be to 

give her future husband is one 

of gold or platinum, set with 

the birthstone of the man (or 

with thestone of the monthin 
which the engagement occurs) 

with the date 


Historically, this charming 
custom antedates the 
Roman Empire and in 
one form or another 





CO-OPERATIVE ADVERTISEMENT ON 


An Ancient Custom becomes the Vogue . 2 


has today become The Vogue _ 
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is now to be found in most oi 
countries of the world. a 
Here in America the cus- aes 
tom has long been largely re- 
stricted to the most exclusive 
circles of society. But, like 
most sound and sensible cus- 
toms, it has spread and be- 
come established as The Vogue 
for the general public. 
The discriminating and 
well-informed woman no 
longer presents her husband- 
tobe with the first gift she 
happens to think of; she se- 
lects from a well-known jew- 
eler a green, yellow or white 
or tinum ring. of 


pleasi ign, set with his 

"ieunecitcente 

of the engagement 
month, 





BETROTHAL RINGS BY NEWARK, N. J. JEWELERS IN 


ROTOGRAVURE SECTION OF NEWARK Sunday Call, may 9 
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PLATINUM DIAMOND 


Peweches 


N the selection of her jewelry today the modern woman has every 
opportunity to express her individuality. She wants her adorn- 
ments to be a part of her own personality as well as to attract the 
admiration of her friends. You jewelers realize this fact more and 
more. The old conventional types of jewelry are no longer interest- 
ing. Your customers have been educated—they discriminate more 
carefully. They may rely upon your judgment as to quality but for 
style and design they have their own ideas. 


Wheeler stock is replete with Platinum Diamond pieces that are 
original and unusual. 


Let us help you maintain your prestige. 
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‘be used as the engagement gift is the very 
thing which has appealed to progressive 
jewelers. It will not stop the sale of boys’ 
rings, school rings, emblem rings, signets, 
etc., nor will it hurt the sale of men’s stone 
rings, since the engraving inside cannot 
identify it as an engagement ring unless the 
wearer chooses to show it. 

The great and distinct trouble with the 
jewelry business at present the manufactur- 
ers point out, is the fact that other industries 
have taken away a good part of the money 
which used to flow into it, by means of clever 
publicity and intelligent advertising mer- 
chandising methods. The furtherance of the 
establishment of such customs as that of 
men’s engagement rings will be in the power 
to make the general public again “Jewelry 
Conscious.” 

Sometime ago, when the idea of betrothal 

rings for both the prospective bride and 
groom began to make headway with the 
jewelers, a committee of manufacturers was 
formed under the style of “The Committee 
for the Furtherance of the Custom of Giv- 
ing Gentlemen Engagement Rings.” This 
committee consists of Frederic W. Bryant 
of M. B. Bryant & Co., Inc., chairman; 
Hugo Mayer of Mayer & Mulligan, New 
York; Clifford W. Allsopp of Allsopp Bros., 
Newark, N. J.; Richard Goldsmith of Gold- 
smith, Stern & Co., New York; and Gardi- 
ner S. Bowden of J. B. Bowden & Co., New 
York. 
- A meeting of this committee was held May 
13 at 136 W. 52nd St., at which Mr. Bryant, 
the chairman, reported that the work of pre- 
paring for the retail trade an instructive 
letter of suggestions furthering the sale of 
men’s rings together with the very beautiful 
four color display card and other advertis- 
ing literature would soon go forward and 
the retail jewelers throughout the United 
States would get strong assistance in fur- 
thering this custom. The proofs of this 
work which are now being printed, were ex- 
amined by the committee who were particu- 
larly pleased with the color display card. 
Mr. Bryant also reported great enthusiasm 
on the part of leading retail jewelers who 
have so far joined the movement to push the 
giving of men’s engagement rings. Com- 
plimentary remarks were also expressed on 
the interesting story on this subject which 
was recently broadcast through the courtesy 
of L. Heller & Son. 


Clifford Allsopp reported that the retail 
jewelers of Newark are elated with the re- 
sults of the co-operative advertising cam- 
paign featuring men’s engagement rings. He 
showed copies of the joint advertising spon- 
sored in the rotagravure section in the 
Newark Sunday Call. 

Mr. Goldsmith added that a similar cam- 
Paign was now being arranged for to be 
conducted in Chicago and Philadelphia. The 
chairman exhibited a number of letters of 
favorable comment on the work of the com- 
mittee from jewelers in Boston and Detroit. 

All in all, the meeting proved most in- 
structive and encouraging, but there was one 
point which the committee felt had unfor- 
tunately been misunderstood by some and 
should be made definite and clear. It is that 
those behind this movement feel that any 
ring, preferably a stone set ring, constitutes 


‘a appropriate engagement ring for a man. 


It was further pointed out that since a man’s 
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engagement ring has no particular character- 
istics as to style of design, size, type of 
stone, or even a designation as to the finger 
or hand on which it is to be worn, that the 
use of such a ring as an engagement ring 
would, in the opinion of the committee, not 
conflict with nor affect the present sale of 
men’s rings in any way. The members of 
the committee expressed themselves as grati- 
fied that their efforts to co-operate with the 
retailers in promoting the sale of men’s en- 
gagement rings had met with such favorable 
response from leading and progressive mer- 
chants who feel that good business is to be 
had from furthering this sensible and _his- 
toric custom. 








Argument Heard on Appeal from Decision 
of Appellate Division of New York State 
Supreme Court Involving Judgment of 
$4,000 on Burglary Insurance Policy 
Held by an Albany, N. Y., Jeweler 


ALBANY, N. Y., May 14.—The appeal of 
Claude T. Hallenbeck of Albany from a de- 
cision of the Appellate Division, Third De- 
partment, reversing a judgment of $4,000 of 
the Albany Supreme Court in his favor 
against the Attna Casualty & Surety Co., 
was argued today before the Court of Ap- 
peals. 

Hollenbeck was a jewelry salesman until 
October 1, 1923, when he opened a jewelry 
store at 12 Clinton Ave., Albany, N. Y. 
Soon after opening his store he was solicited 
by a representative of the company to take 
a policy of burglary insurance and was 
asked if he had ever suffered a loss by 
burglary. He said a stock of jewelry had 
been taken from his home by a burglar, but 
he recovered the property and did not suf- 
fer a loss. His safe was inspected, and when 
found not burglar proof he was required to 
pay a double rate for the policy of $4,000. 

On March 8, 1924, his place was burglar- 
ized and $7,000 in jewelry taken from the 
safe. The company refused to pay the pol- 
icy on the ground that he had made a false 
statement in the application by. saying he 
had never suffered loss by burglary, and he 
was accused of being the burglar himself to 
get the insurance. He brought an action on 
the policy, and at the trial was asked about 
the previous burglary at his home, and ad- 
mitted that a jewelry case, valued at five 
dollars, had not been recovered of the stolen 
property, and Justice Ellis J. Staley dis- 
missed his complaint on the ground that he 
had in fact suffered some loss, so that the 
statement was false to that extent. 

Another action was then brought, and his 
second complaint alleged that he had in- 
formed the solicitor of the previous burglary 
so that the company knew the fact when the 
policy was written, and that he had suffered 
no substantial loss. The Appellate Division 
reversed the verdict of the jury on the 
ground that the dismissal of the complaint in 
the first action was a bar to another suit. 

Henry J. Crawford, appearing for Hollen- 
beck, argued that his client will not have 
had his day in court if the dismissal of the 
first action is a bar, and that the company is 
seeking to avoid payment of a policy which 
barely covers half his loss on a technicality. 
He also contended the action was not the 
same by reason of different allegations in 
the second complaint showing knowledge of 
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the previous burglary was known to the 
company when the policy was issued and 
waived by it. 

Andrew J. Nellis, representing the surety 
company, argued that the knowledge of the 
soliciting agent was not binding on the com- 
pany. No attempt was made at the trial 
to prove the charges that Hollenbeck was 
guilty of committing the burglary at his own 
store. 








FIRE CAUSES $50,000 LOSS 





Pittsburgh Wholesale Jewelry Concern Had 
Just Moved Stock Into the Building 
Swept by Flames—Loss to Jewel- 
ers Covered by Insurance 


PitrspurGH, Pa., May 6.—Fire broke out 
a few days ago in the Friend Furniture Co’s 
building 810-814 Penn Ave., causing $50,000 
loss. Vriedman Bros. jewelry jobbers had 
just moved their stock into this structure, 
because of having given up their former 
location, as the latter site is to be razed for 
a new theater. 

According to night watchman Wilson, he 
heard an explosion in the building as he was 
leaving it and was forced to leap from the 
second story window to escape from the 
flames which spread through the structure. 
The Friend concern, which is retiring from 
business had already moved some of the 
merchandise from the building. The struc- 
ture was being remodeled, some of this work 
heing done for the Friedman concern. The 
cause of the fire is being investigated but up 
to this time, it is of undetermined origin, but 
believed to be due to defective wiring. The 
firemen played 20 streams of water on the 
structure in extinguishing the blaze. 

Friedman Bros. say their loss will be 
around $25,000, covered by insurance. The 
fire was a decidedly exciting one, owing to 
the prominence of the district, principally 
wholesale houses, in which it started. The 
Friedman firm expects to reopen in the 
location damaged by fire, just as soon as 
repairs are completed which will be about 
three or four weeks hence. At present 
Friedman Bros. are located in the Werner 
building 631 Penn Ave. 








Correct Figures As to Crude Platinum 
Produced in United States in 1925 


WasHIncTon, D. C., May 14.—Production 
of crude platinum in the United States last 
year amounted to 343 ounces, according to 
reports from mine operators compiled by 
James M. Hill, of the Bureau of Mines. The 
1925 output was more than 92 ounces than 
the purchases by refiners compiled in a re- 
cent report by the Bureau and published in 
THE JEWELERS’ CIRCULAR. 

Mine operators in California produced 312 
ounces of crude platinum, which was sold for 
$36,000, or $115 an ounce. Nineteen ounces 
were produced in Oregon and sold for $2,100, 
or $111 an ounce. The Geological Survey 
advised the Bureau of Mines that 12 ounces 
of crude platinum were reported produced by 
Alaskan mines last year. 








Roy Murray has opened a jewelry store 
at Eugene, Ore. 
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— seems to be, at the present time, 
through all lines of merchandising, a de- 
sire to increase sales, regardless of the line, 
by the deferred payment or credit system. 
Isn't this a policy that should be considered 
very seriously from every angle, especially 
by the jeweler? The tendency today is to 
sell all kinds of merchandise on the partial 
payment plan. Isn't this method going to 
encourage a certain class of people to in- 
dulge in extravagance, buying just because 
they can pay for it in instalments? To be 
sure, there are credit rating bureaus and 
credit men’s associations and various trade 
credit associations, but the jeweler is placed 
in a different position from the automobile 
dealer and house furnishing trades. It is 
not so easy for the purchaser to get away 
with automobiles and house furnishings as 
it is with jewelry. 

It is well-known that there is a certain 
class of people who find it cheaper to move 
than to pay rent. This same class of people 
are the ones who are going to get un- 
limited credit in practically everything that 
they think they need, and consequently, 
when the time arrives for payments to be 
made on these various articles, there is 
nothing left for maintenance, as practically 
the entire income is spoken for by instal- 
ment payments. Eventually they get tired 
of having to meet these payments and the 
tendency is to skip. 

What will happen if, within the next year 
or two, an industrial depression strikes the 
country? What will become of the mer- 
chants who are doing practically all their 
business on the deferred, payment plan? I 
am speaking now more particularly to the 
jeweler. We know from sad experience 
how easy it is to buy merchandise on any- 
where from three to six, and sometimes nine 
months’ credit. The tendency is to buy, 
when such credit is advanced, and in a 
great many cases to buy merchandise which 
the average jeweler would be better off 
buying as he needed rather than taking it 
and having to meet these bills six or nine 
months later. 

The same condition applies to customers. 
They go into a store and ask: for credit. 
If their credit rating shows a good clearance, 
the inclination would be, with that particu- 
lar merchant, to give them all the credit 
they wanted, never realizing that possibly 
these same customers have bought other 
lines of merchandise in the same way. 


Take for instance, a young couple who 
have been recently married and who want 
to “live up to the Joneses.” They have to 
have certain pieces of furniture aside from 
the necessities for setting up housekeeping 
and possibly are paying anywhere from $5 
to $15 a month on these various pieces. 
There are phonograph, the radio, davenport 
and piano. If a young man is getting, say, 
from $50 to $75 a week, and is paying at 
least from $40 to 60 a month rent, by the 
time he has paid his instalments on the 


various things he has bought for housekeep- 
ing—and in a great many cases he hasn’t 
finished paying for his engagement ring and 
the diamond platinum wedding ring, which 
the young woman demands today—someone 
is going to go short, and the merchant, whom 
the purchaser thinks can stand it the longest, 
is the one who is going to receive the least. 

You hear the statements made that it is 
much easier to do business on the deferred 
payment plan than it is on a cash basis. It 
may be so in some lines, but there is a 
question if it is so in the jewelry business. 
There is no doubt in my mind but what 
there are jewelers here today who are 
having hard sledding in colecting some of 
their outstanding accounts which have been 
running not a month or two, but possibly 
over a year. A merchant, in order to do a 
successful business, must have the necessary 
capital. If he is going to have tied up in 
outstanding credits anywhere from $15,000 
to $20,000 a year, it will be necessary for 
him to have a great deal more capital than 
he has at the present time in order to carry 
these accounts and cover the losses which 
are bound to exist in the deferred or credit 
system which seems to be rampant through- 
out the country today. There are said to 
be 17 distinct inquiries into instalment-buy- 
ing in national or local organizations. In- 
vestigators report $5,000,000,000 worth or 
13 per cent of all goods sold at retail last 
year in this country were bought on the 
instalment plan, and 1,500 discount com- 
panies are solely engaged in the work of 
financing instalment sales. Two destinations 
of instalment-buying are distinctly indicated 
in a recent comment. On the one hand 
we are told that it is taking us into a 
morass of debt and extravagance, on the 
other that it is taking us on to greater pros- 
perity and a higher standard of living. And 
then cautious bankers, with clients both for 
and against instalment-selling, tell us that 
it isn’t doing us much harm, but it shouldn’t 
be carried to excess. 

In the instalment business done in 1924, 
jewelry was seventh in line, with $400,- 
000,000 retail value, $100,000,000 of which 
was sold on the deferred payment plan. 
The total instalment sales for 1925 are 
conservatively reckoned at $5,000,000,000 out 
of a total of $37,000,000,000 in cash and 
credit sales, and include adding machines, 
books, clothing, electric appliances, farm 
implements, heating systems, kitchen cabi- 
nets, motorcycles, refrigerators, sewing-ma- 
chines and typewriters, in addition to the 
more commonplace automobiles, washing 
machines, furniture, pianos, jewelry, radios, 
etc: A western economist says he knows 
of “no commodity of any importance which 
a man can not buy on the instalment-plan,” 
and there does not seem to be any limit to 
the buying. 

An effort to get the consumers’ “slant” 
on instalment-buying was recently made by 
the University of Oregon in the shape of 
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an elaborate questionnaire to consumers in 
the State. The replies were divided rather 
evenly between approval and disapproval. 
the reasons urged against installment-buying, 
in the order of popularity ran as follows: 
Encourages running into debt; leads to ex- 
travagance; failure to pay instalments means 
loss of article, and past payments too; cost 
is much greater; always bothered with 
small bills; payments last longer than 
atticle; not fair to those who pay cash; 
lower quality goods sold on instalment. The 
president of the First National Bank of 
Portland, Oregon, says in an address quoted 
in The Bulletin of the National City Bank 
of New York: 

“Can any one view the vast expansion 
of retail credit throughout the country with 
cther than alarm? High-pressure salesmen 
are striving to crowd two years’ business 
into one, and so long as the deluded pur- 
chaser can be persuaded to sign on the 
dotted line, the time limit is inconsequen- 
tial. What's the result? Wage-earners are 
mortgaging future earnings for the gratifi- 
cation of present day pleasures without 
thought of the morrow that may bring with 
it sickness or unemployment. Everywhere 
in the United States instalment-buying is 
leading our people into a morass of debt 
that will engulf them unless the dangers 
of the system are brought before them so 
forcibly that they will resist the tempta- 
tion.” 

As I said in my previous remarks, in case 
of a slight depression in business and a 
smaller volume of employment, the wide- 
spread use of the instalment plan might 
bring a vast amount of trouble. The New 
York Journal of Commerce says, “Unless 
buyers are in receipt of reasonably certairm 
free incomes, sellers on the instalment plan 
are likely to find themselves eventually 
burdened with a mass of depreciated, un- 
saleable goods in the form of houses, auto- 
mobiles, etc.” 

I feel that it is a false and erroneous 
impression to think that we can conduct the 
jewelry business on the same deferred pay- 
ment plan that the automobile has been sold. 
Gentlemen, this is a serious thought for 
your consideration. No deubt it is a de- 
batable question and should be debated from 
all angles, but before going into the instal- 
ment business, consult your banker. 








Fred N. Day, Winston-Salem, N. C., one 
of the state’s best known jewelers and a 
leader in the North Carolina Jewelers’ Asso- 
ciation, has been engaged in the jewelry 
business in this city for the past 33 years. 
On May 6 he observed his 33rd anniversary 
by holding open house at his place of busi- 
ness, selling jewelry at a discount as a mark 
of appreciation for the patronage given him 
during his long business life, and giving 
souvenirs to all the purchasers of the day. 
Mr. Day’s business has grown steadily dur- 
ing the past years. Its history is one of 
ever-increasing business and success. Com- 
ing there from Oxford, N. C., Mr. Day 
opened a jewelry store with a repair de- 
partment. As the years passed he improved 
and enlarged his business. Twenty-six years 
ago he added an optical department which 
has also experienced steady growth in busi- 
ness. Two or three years after Mr. Day 
came to Winston-Salem he entered the min- 


istry. 
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“Nutmeg” State Jewelers Hold Convention and Play Golf 
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Members of Connecticut Retail Jewelers’ Association Devote Wednesday te 
Hold Banquet That Evening and Engage in Tournament 
on Thursday—New Officers Elected and Interesting Addresses Enjoyed 














MERIDEN, Conn., May 13.—The Highland 
Country Club was the meeting place yester- 
day and to-day for jewelers from all parts 
of Connecticut who came in to attend the 
13th annual convention of the Connecticut 
Retail Jewelers’ Association. The first day 
was devoted to the transaction of business 
and the discussion of several important 
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trade subjects. A banquet was held in the 
evening. The golf tournament on the course 
adjacent to the club house, was to-day’s at- 
traction for the jewelers who remained over. 
Three prizes were awarded. One was the 
President’s cup given by C. C. Costello, who 
served as head of the organization during 
1924 and 1925, another was a beautiful sterl- 
ing silver fruit bowl, a replica of a piece of 
old Irish silver, donated by the International 
Silver Co., and the third was a handsome 
loving cup given by the R. Wallace & Sons 
Mfg. Co. The opening day of the conven- 
tion was rather windy and chilly, but to-day 
conditions were ideal from a golf player’s 
point of view. 

The close of the first day saw an inter- 
change in the administration of the Associa- 
tion, George H. Dyson, of New Britain and 
one of the founders being selected as pres- 
ident. He will be ably assisted by his son, 
Sturman F. Dyson, who was chosen secre- 
tary and treasurer, and by George W. True 
and William Deakin, who were elevated to 
the offices of first and second vice presidents 
after serving on the executive committee. 


Wednesday 


Members from all parts of the State were 
seated in large easy chairs, scattered around 
the spacious lounge room of the Highland 
Country Club, when the opening session of 
the 13th annual convention of the Connecti- 
cut Retail Jewelers Association was called to 


order by President C. C. Costello. Late 
arrivals and the brevity of the morning pro- 
gram delayed the opening until shortly after 
12 o'clock noon. After President Costello 
rapped for order, he informed the jewelers 
that John W. Rogers, Mayor of Middle- 
town would be unable to appear at this ses- 
sion to extend his official welcome to the 
visitors, but would almost certainly be pres- 
ent at the banquet. 

President Costello then greeted the State 
jewelers and after expressing his pleasure 
at the opportunity this convention afforded 
him to meet his fellow-members, he deliv- 
ered his message as head of the organization. 
His address was as follows: 


ADDRESS OF PRESIDENT COSTELLO 


I am happy in 
you a_ hearty 
convention. 

Our State association is in good condition as the 
report of the Secretary and Treasurer will show. 
We are like many other organizations, composed 
of members who take an active interest in the 
affairs of the association and who pay their dues. 
We have other members who owing to lack of 
interest in the affairs of the association are delin- 
quent in their obligations. I should recommend 
that after a formal notice from the secretary 
giving them a chance to pay and their failure to 
do so, that they be dropped as members. I cannot 
understand how any jeweler, realizing as he must, 
the wonderful work done in his behalf by the 
national and State associations, would want to be 
dropped on account of the non-payment of dues. 

It is due to the great co-operation of the as- 
sociations that the jewelry tax was first partially 
reduced and finally brought to a successful con- 
clusion this year by the complete elimination of 
the jewelry excise tax. It is only through the 
team work and co-operation of the national and 
State associations that the jewelry industry can 
progress. The successful prosecution of the fight 
to eliminate the tax burden is a direct proof of 
this, and the efforts being made by the Two Million 
Dollar Publicity Campaign Fund is another pro- 
gressive step. Every retail jeweler should con- 
tribute to this fund, as I think that the campaign 
of scientific advertising carried on a nation-wide 
scale has developed a progressive psychology among 
the retail jewelers, who feel that jewelry is being 
advertised like other lines and will bring a new 
impetus to the entire trade. 


We often hear the question asked, “What is the 
matter with the jewelry trade?’ I do not think 
that the trouble is with the business, but it is 
with the jewelers. In the first place they talk 
about the different evils in the business, but make 
no effort to correct these evils. There is a grow- 
ing tendency for the other lines of business to 
handle that which rightfully belongs to the 
jeweler. Drug, department, hardware, gent’s 
furnishing, clothing and the millinery stores are 
all carrying and selling jewelry. And so it is up 
to the jeweler to go after the business. You can- 
not wait to have it come to you. We all know 
that the automobile manufacturers go after the 
business, as do other lines, and we should take 
that as an illustration and do likewise, as good 
business in their lines should help the jewelers, 
but he must go after his share of the spending 
public’s money aggressively and intelligently, and 
this can be done without hurting the dignity of the 
business. 

Since the last convention the Auction Bill has 
become a law of the State, and I think that we 
all feel that this was a most constructive and 
progressive piece of legislation. The bill provides 
that no auction of jewelry can take place after 
6 p. mM. thus putting an end to auctions in the 
evening, and practically eliminating all auctions 
from the State. 


the privilege of extending to 
welcome to our thirteenth annual 
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Several auctions have started and the association 
officers have notified the local jewelers to notify 
the local prosecuting attorney who has seen that 
the law is obeyed. Every jeweler should feel it 
his duty and obligation to notify the local prosecut- 
ing attorney any time that he finds a jewelry auc- 
tion being conducted after 6 Pp. mM. It further 
provides for the obtaining of a license from the 
Department of State Police and the filing of an 
inventory of the goods or merchandise to be sold. 
It also provides that the license obtained from the 
Superintendent of State Police may be revoked 
upon evidence that licensee or any agent of 
licensee is employing a ‘“‘capper’’ or bidder, or is 
making any false or fraudulent statement as td any 
article offered for sale by him. A copy of this 
law was sent to every jeweler in the State, 
whether he was a member or not. Even though it 
left the treasury depleted it was a splendid in- 
vestment for our State association. 

I find as a rule, that jewelers do a lot of com- 
plaining. Instead they should do more association 
work. By that I mean that the legitimate jeweler 
who carries a_ stock, with overhead and other 
expenses, should make it his business to notify 
the wholesalers against the peddler, the auctioneer, 
and others, who obtaining merchandise sell from 
their homes and advertise that they undersell the 
legitimate jewelers, and who are the “bootleggers”’ 
of the jewelry industry. In nearly every city 
this abuse exists, and I know that the imanu- 
ffcturers and jobbers, after these conditions are 
brought to their attention, are only too willing to 
co-operate with the jeweler. 

Another thing that the retailer should interest 
himself in is the big business that is to be done 





Cc. Cc. 


COSTELLO, RETIRING PRESIDENT 

in furnishing prizes to the big tournaments held 
throughout the State. These prizes should be 
billed through the retailer and not independent 
of him. Another thing the local jeweler should 
specialize in is the furnishing of class pins and 
rings to the local schools. I find that owing to 
the lack of effort on the part of the jeweler a 
considerable amount of this business goes out of 
town. You pay taxes in your city or town to 
support these institutions, and should therefore 
have this business which is rightfully yours. While 
business is at present very quiet in the retail trade, 
there is every reason to believe that the near 
future holds a more prosperous condition. Pro- 
duction, distribution, employment of labor, clear- 
ance records, and other recognized trade signs 
show progress in the commercial field and promise 
increased buying in every industry. 

Many reasons can be set for the country’s 
present prosperity, the employment of labor, the 
industrial situation, the forward trend in the real 
estate market, and the production of the different 
industries give every indication of increased buy- 
ing in all lines. In our own business we have the 
relief from the burden of the federal tax to be 
thankful for, and this with the large purchasing 
power of the people leads us to look to the future 
with renewed interest for better business. 

The jeweler should wear more jewelry, every 
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employe of a jewelry establishment should wear 
good jewelry. What is the use of the Million 
Dollar Publicity Fund with its object to teach the 
public the way back to the jewelry store, unless 
the jewelers lead the way. Last November the 
Massachusetts and Rhode Island State associations 
held a New England Jewelry Exposition in Boston, 
which proved to be a big success, and it created 
a lot of interest in Boston, and mainly by this 
idea. Next year and the succeeding years should 
prove bigger and better. These affairs offset the 
propaganda of the haberdasher and self-appointed 
dictators of fashion that jewelry should not be 
worn by the well dressed man or woman. A lot 
of credit is due to these two associations for the 
success of this venture, and next year the Con- 
necticut association members should show their 
interest and appreciation by their attendance at 
this show. 

Appreciations should also be shown for the work 
done by the Harvard Bureau of Business Research, 
from whose figures the Tax Committee in Wash- 
ington were able to show that unlike some other 
businesses represented before the committee, the 
jewelry business would suffer in a very material 
way. 

We are all interested in trade. The December 
holiday buying was very satisfactory, and all the 
merchants report a very satisfactory business for 
1925. Trade conditions are now “healthy,” in 
spite of the expressions of many that it is very 
quiet. A comparison of other years show it to be 
as good and in some cases better than the early 
part of 1925. Holiday slump and numerous clear- 
ance sales were held by the jewelers to reduce 
stock left over from the holiday trade with fair 
success. Jewelers should be careful however in 
their clearance sales to maintain the price of goods 
with established retail prices. It is a question in 
my mind whether it is good business policy to 
start a clearance sale of jewelry before January. 
It means that if the jewelers start the week fol- 
lowing Christmas that certain buyers will hold off 
their buying until the sales and this would be 
especially true in the larger diamond sales. This 
is a matter that should be discussed at this 
convention. 

Another, the Capper-Kelly Resale Price Main- 
tenance Bill had a hearing on April 22, 1926. 
Every jeweler is interested in this bill. The 
jewelers favor it and the department stores oppose 
it. Conflicting Court decisions have so confused 
the legal situation that no manufacturer or 
merchant knows how far they may go in protecting 
themselves and their customers. This bill has the 
support of all the great national trade associations 
with one or two exceptions and undoubtedly will 
become a law. 

Connecticut jewelers should take more active 
and financial interest in the Jewelers’ Publicity 
Fund Campaign. Our quota is $63,808 of which 
subscriptions amounting to $5,093.34 have been 
subscribed. This is a $2,000,000 four-year pro- 
gram and the committee has worked hard with 
plans and efforts to put it across. It is for the 
benefit of the jewelers and the members of this 
association and they shculd play their part. We 
are all anxious to increase our business and _ this 
method is one that surely must help if we believe 
in advertising at all. 

It is with interest that we learn that the in- 
stallment plan in the jewelry business is meeting 
with much success. Even such an advocate of 
economy as President Coolidge approves the in- 
stallment plan, as it provides credit for these who 
otherwise could not buy, and gives the average 
man and his family luxuries that they could not 
have if they had to pay cash for the entire atnount 
at the time of the purchase. Certain people view 
with alarm the present tendency to buy anything 
on the part payment plan, but as vet it has not 
reached the danger point in the United States. 
Even Europe is using the system of retirement of 
debts in the part payment plan. The President 
believes in it in international relations, national 
relations, and even in family relations. Some 
jewelers favor it, others feel that easy credit in 
other lines such as automobiles, radios. clothing, 
etc., is affecting the jewelry industry to a great 
extent. However, trade conditicns look promising 
and each one of us should make a firm resolve to 
go after business and make 1926 a bigger, hetter 
and busier year. 

In closing let me thank the members of the as- 
sociation for their assistance which they have so 
generously given. Special mention shculd be made 
of Secretary George Spaar for his untiring efforts, 
and the members of the Executive Committee who 
have always responded to a call for a_ special 
Meeting. These meetings have alwavs been very 
pleasant and instructive to me. and the new officers 
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can look forward with hope and optimism for a . 


successful future of our association, with a board 
of men such as these among whom integrity rules 
and intelligence prevails. 

The only other report submitted at the 
opening session was one read by George P. 
Spaar, secretary and treasurer. This report 
briefly reviewed some of the past year’s ac- 
complishments of the association and also 
showed a slight increase in membership 
since the last convention. Mr. Spaar’s re- 
port as secretary follows: 


REPORT OF SECRETARY SPAAR 

Several executive committee meetings were held 
during the past year all of which were splendidly 
attended. 

Your officers feel highly elated over the passage 
in our State of an act concerning auctions and 
auctioneers. In brief: This Act now comes under 


the supervision of the Superintendent of State 
Police. License can only be secured from the 
Superintendent and only if the applicant is a 
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suitable person and intends to carry on a bona 
fide auction sale. License can be revoked if cappers 
or bidders are employed, or for making false or 
fraudulent statements—such statement carrying a 
fine or imprisonment, or both. Auction sales can 
only be conducted between the hours of 8 a. M. 
and 6 P. M. 

Our asscciation is deeply grateful to Ralph 
Roessler and his able committee for their efforts 
in securing the full repeal of the excise tax law. 

Our worthy president again ably represented our 
association as delegate to the national convention 
held in Richmond last Fall. 

Five new members were added last year. Five 
members resigned and three retired from business. 
Our membership totals 128 at the present time—- 
81 members were paid for the calendar year 1925 
—51 have paid for 1926. We have four associate 
memberships. We lost one such membership when 
the Whiting Silver Co. resigned—their plant was 
moved from Bridgeport to Providence, R. I. 

Approximately 1,800 pieces of mail matter were 
mailed from the Secretary and Treasurer’s office 
for the year just ended. 

Your retiring secretary has considered it an 
honor to have been associated with the executive 
officers the past several years and urges a con- 
tinuance of the same whole-hearted support and 
cooperation to the new Secretary and Treasurer 
you are about to elect, as well as to the other 
executive officers. 

The association is deeply grateful to Mr. Weber 
and his committee for their part in making this 
convention a success. 


The concluding business of the morning 
was the appointment by President Costello 
of nominating and auditing committees. 
Those selected to serve on the nominating 
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committee include: George L. Lux, Frank 
Todd, R. J. Atwell, Louis L. Gregory and 
Francis Keon. The auditing committee 
consists of Frank Todd and H. B. Avery. 
Following these appointments this session 
adjourned and after a few minutes recess, the 
members and their guests retired tothe din- 
ing room in the club-house where they en- 
joyed luncheon. 
AFTERNOON SESSION 

The afternoon and closing business ses- 
sion of the convention opened shortly after 
3 o'clock with practically every chair in 
the meeting room occupied. The reports, 
discussion and addresses proved most inter- 
esting and held the attention of every 
jeweler until an adjournment was voted at 
6:45 o'clock. 

The first report of the afternoon sub- 
mitted was one given by George H. Dyson, 
on behalf of the Trade Interstate Com- 
mittee. It was entitled “Deferred Payment 
or Unlimited Credit—Where Is It Taking 
Us. and What Will Be the End?” is printed 
in full on page 57 of this issue. 

At the conclusion of this interesting re- 
port, President Costello called attention to 
the fact that the activities of the member- 
ship and legislative committees were in- 
cluded in the reports of the president and 
secretary read at the morning session. For 
this reason these committees made no report. 

The financial condition of the association 
was outlined in the treasurer’s report read 
by George P. Spaar. It indicated that dur- 
ing the past year the organization had been 
under a heavy financial burden when it was 
compelled to hire several of Connecticut’s 
ablest legal lights to draft and have enacted 
a drastic but perfectly constitutional State 
auction law. President Costello pointed out 
that while the expense might appear heavy 
at this time, the benefits from this law will 
more than repay the expenditure. This, he 
said, was a progressive step taken by the 
organization and is certain to prove of great 
benefit to the entire State. 

Frank Todd reporting for the Auditing 
Committee told the members that the treas- 
urer’s books had been examined and found 
correct. Mr. Todd next presented a report 
touching on the high lights at the last na- 
tional convention, which he attended. 

Before President Costello presented the 
first speaker of the afternoon he pointed 
out the necessity of prompt receipt of yearly 
dues. He said that Mr. Spaar had sent 
frequent letters to delinquents but some of 
the members’ dues still remain unpaid. 

B. L. Weathers, Jr., of the Seth Thomas 
Clock Co. then introduced, made a most in- 
teresting and helpful address. He pointed 
out that Connecticut is unique in that two 
big industries very vital to the jewelry in- 
dustry, namely the silverware and clock in- 
dustries are located within the State. The 
brass industry which contributes largely to 
the clock trade, he also pointed out, is also 
well intrenched in this State. What seems 
remarkable, the speaker said, is that these 
industries have remained here, which in Mr. 
Weathers’ opinion is a tribute to the genius 
and conservatism of the Connecticut people. 

The speaker then went on to talk gen- 
erally of the growing popularity of clocks 
and the important part they are playing in 
home decoration, the methods of merchandis- 
ing this product and the distribution of these 
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timepieces in this particular State. He also 
touched on some of the overhead and turn- 
over facts brought out by the survey of the 
Harvard Research Bureau. The instalment 
or credit form of doing business was dis- 
cussed at some length by the speaker and he 
intimated that among some of its favorable 
features was the fact that it brought people 
into the store. In conclusion he urged the 
jewelers to get behind the publicity cam- 
paign if they expected to show the people 
the way back to the jewelry store. 

Under the heading of general discussion, 
George H. Dyson, criticised some parts of 
the jewelry exhibit held last Fall in Me- 
chanics Hall, Boston, Mass. Mr. Dyson 
stated that he attended the exhibit and while 
impressed with many things he thought that 
the models were over-bedecked with jewelry. 


F. A. TODD, CHAIRMAN AUDITING COMMITTEE 


He also deplored the absence of a display 
of men’s jewelry. Mr. Dyson said that his 
criticism was purely of a constructive nature 
and that no other thought prompted him in 
making the remarks. 

Ellis Gifford, Fall River, Mass., and a 
regional vice president of the A. N. R. J. A., 
replied to Mr. Dyson’s remarks by stating 
that the jewelry displayed at that exhibit 
was probably the most costly ever shown 
at any such exposition. A necklace which 
one model wore was worth $100,000 and 
other jewelry with which she was adorned 
corresponded in price. The exhibit, he 
further remarked, was such a success that.ar- 
rangements have already been made to hold 
another one in August of this year, which 
promises to be bigger and better than the 
one last year. 

Mr. Dyson replied that his visit to the 
style show had been an education to him 
and he urged that every Connecticut jeweler 
attend the next one in August. 

Following this discussion, President Cos- 
tello called upon Ellis Gifford to talk on 
the activities of the national association. 
The speaker briefly reviewed some of the 
work the A. N. R. J. A. has done and is 
doing, including the tax elimination fight, 
the circumstances which made it necessary 
to discontinue the survey of the Harvard 
Bureau of Research, and other matters. 
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Following this. talk, President Costello, 
read a telegram of greeting from Alpheus 
L. Brown, president of the Jewelers Se- 
curity Alliance. The president then an- 
nounced that J. K. Clayton, one of the 
founders of the organization, but who has 
retired from the jewelry business, has been 
elected an honorary member of the Con- 
necticut Association. 

The last speaker presented was Joseph 
D. Little, manager of the sterling silver 
galleries of the International Silver Co., New 
York. Mr. Little’s talk was on the “Ro- 
mance and History of Silver” and was illus- 
trated with 75 lantern slides. 

In his address Mr. Little traced the history 
of previous metal from the days of the 
dark ages up to the present. He said that 
silver is mentioned in Sacred Scripture 200 
times while gold is spoken of 300 times. Mr. 
Little illustrated with copper models how 
silver bowls and vases are made, and also 
showed the processes through which silver 
must pass before it becomes a completed 
spoon. He told of the art employed and 
the results produced in producing some of 
the early silver works and dwelt in detail 
on the cumbersome but effective methods of 
the ancients. These he contrasted with the 
quicker but still effective means used by 
the modern experts. Going back to history 
Mr. Little called attention to the fact that 
Paul Revere was not only famous for his 
midnight ride, but was an expert gold and 
silversmith and likewise a dentist. 

At the conclusion of his talk Mr. Little 
invited questions and after the session ad- 
journed many of those present took ad- 
vantage of this opportunity to learn some- 
thing of ancient trade and sale marks and 
ancient silver. 

The reading of the report of the nomin- 
ating committee and the election of officers 
was the next order of business. This re- 
port was submitted by George Lux and on 
one ballot cast by Mr. Spaar the entire 
slate of candidates nominated was chosen. 
The newly elected officers are: President 
George H. Dyson, New Britain; first vice 
president, George W. True, Middletown: 
second vice president, William Deakin, Dan- 
bury and secretary-treasurer, Sturman F. 
Dyson. The executive committee is now com- 
posed of: Anthony W. Hull, Wallingford; 
C. C. Costello, New London; Fred Weber, 
Meriden; Louis L. Gregory, Derby; M. W. 
Bassett, Hartford; R. J. Atwell, Middle- 
town; George P. Spaar, Torrington; George 
Lux, Hartford and Frederick G. Crabb, New 
Haven. 

On behalf of the new officers, past presi- 
dent Costello urged every jeweler present to 
support the incoming administration. He 
remarked that his term as president had been 
most enjoyable. 

The concluding business of the conven- 
tion was the adoption of several important 
resolutions which were presented by George 


H. Dyson. These read as follows: 
Resolutions 
RESOLVED: That insomuch as the jewelers of the 
country are very much interested in the Kelly- 


Capper Bill now before Congréss, and that the bill 
provides a common ground wherein the rights cf 
the producers, purveyors and consumers may be 
each fully secured and protected in their rights and 
good will, and that it serves as a protection in the 
keeping of established retail prices, be it therefore 

Resotvep: That this 13th convention of the Con- 
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necticut State Retail Jewelers’ Association go on 
record as favoring the above bill, and be it further 

REsoLveD: That a copy of this resolution be for- 
warded by the association’s secretary to Connecticut 
members of the United States Congress. 

* oa * 

Resolved, That we ccmmend the work of the 
officers of the A. N. R. J. A. for their efforts and 
unselfish work in matters for the interest of the 
jewelry industry. 

* * 

RESOLVED: That we thank Ralph Roessler, chair- 
man of the Special Excise Tax Elimination Com- 
mittee for his persistent efforts and his work and 
success in the final elimination of the tax. 

- ia * 

Resolved, That we thank B. A. Weathers, Jr., 
Joseph D. Little, and Dr. McConaughy for their 
splendid addresses delivered at this convention. 

* * 

Resolved, That we ask all members of the jewelry 
industry to send in their subscriptions to the Na- 
tional Jewelers’ Publicity Association as soon as 
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possible, and lend all possible aid that this pro- 
gram may be carried on to a successful conclusicn. 
* * * 


RESOLVED: That we urge the jewelers of the State 
to maintain the established retail selling prices on 
all well advertised merchandise. 


* * a 


Resolved: That thanks be extended to the High- 
land Country Club, the jewelers of Meriden and 
Middletown, and the committee in charge of ar- 
rangements for the splendid work done in making 
this convention a success. 


. * * 


WHerEaAS: We, the members of the Connecticut 
Retail Jewelers’ Association, feel that the jewelry 
industry is sadly in need of stimulation, and that 
an appreciable increase in our business can be se- 
cured only by a constant and persistent appeal made 
to the American buying public through national 
publicity, and, 

Wuereas: The publicity program and the fund- 
raising campaign of the National Jewelers’ Pub- 
licity Association has been frequently endorsed at 
meetings and conventions of organizations within 
the different branches of the trade, and, 

WHEREAS: We heartily approve and commend the 
generous financial support of our fellow-retailers in 
helping to fulfill their obligations under resolutions 
adopted at conventions of the American National 
Retail Jewelers’ Association to facilitate the pub- 
licity movement, be it therefore 

REsoLveD: That we bring the importance of the 
speedy culmination of the fund-raising campaign 
to the attention of the trade as a whole, and urge 
all those engaged in it to now support the cam- 
paign financially, while the solicitors are in their 
localities, and be it further 

Resotvep: That we ask all branches of the 
jewelry industry whose representative associations 
or leaders have endorsed this movement, to mini- 





64 THE JEWELERS’ CIRCULAR May 19, 1926 


Ul ESTABLISHED 1898 cd 


SAMUEL LENKOWSKY & SONS 


Importers of 


DIAMONDS 











Are Now Located at 


10 West 47th Street 


New York City 











Telephone Bryant 0446-0447 

















Baguettes aN Baguettes 


In original lots and BE 1d eel In sets of three and 
matched pairs ox is individual stones 











527 Fifth Ave. ANSEN & CO., Ine. Telephone 


Murray Hill 3208 

New York Cutters and Importers of Fancy Shape Diamonds 3209 
ANS & | 
\ \ Yf —. See 4 —— S N 
-)- OVA OO Mhlll— <P> —E-® | 


WF 















































Original ilies 
R. OBLATT 


527 Fifth Avenue New York 
































May 19, 1926 


mize the costs and time involved in the canvassing, 
by completing their subscriptions without delay, and 
by lending all possible aid to the solicitors, that 
this endorsed and ratified movement may eventuate 
in the launching of the first national publicity in 
periodicals in time to stimulate the 1926 Christmas 


business. 

The convention also indorsed the recom- 
mendations contained in a letter sent by the 
American Legion asking that all World War 
veterans in the employ of members of the 
association, be granted at least four weeks 
vacation in 1927 to allow them to attend 
the annual convention of the Legion to be 
held in Paris, France. After the adoption 
of this recommendation the business sessions 
of the convention came to a close. 


The Banquet 


The first day’s activities of the conven- 
tion were brought to an enjoyable conclu- 
sion with a banquet held in the large dining 
room of the Highland Club. Vocal and in- 
strumental music enlivened the evening and 
after an appetizing menu had been served 
two short addresses were made by newly 
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elected president George H. Dyson and Dr. 
James L. McConaughty, president of Wes- 
leyan University. Dancing followed. 

The banquet was informal. Shortly after 
8 o'clock, the jewelers and their friends filed 
into the room where they found seats on 
both sides of a long table where about 
50 covers were laid. Past president Costello, 
with Mr. Dyson and the honored guest, 
Dr. McConaughty, were seated at the head 
of the table. After one verse of “America” 
was sung while the diners stood, the ban- 
quet began. 

President Dyson opened the post prandral 
exercises by urging the members to give 
his administration their whole-hearted sup- 
port. 

The only other speaker presented was 
Dr. McConaughty who took as his subject, 


“Advertising.” His talk was most inter- 
esting and inspiring. 
At the conclusion of this address, the 


diners gave a rising vote of thanks to Dr. 
McConaughty after which the room was 
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cleared of tables and chairs and the jewelers 
indulged in dancing until almost midnight. 


THE GOLF TOURNAMENT 


A few of the members and their guests 
remained over on Thursday for the golf 
tournament held on the beautiful and sporty 
course of the Highland Country Club. The 
contests for the three trophies were spirited 
and in the late afternoon it was a tired, but 
happy, aggregation that returned to the 
club house and then left for their homes. 








ASKS INJUNCTION 
Waterbury Clock Co. Seeks to Restrain 
New York Concern from Alleged False 
Representation and Price Cutting in 
Sale of Ingersoll Watches 

On allegations that Ingersoll watches that 
retail for $1.75 have been offered for sale 
at $1 in order to induce intending customers 
to enter their sores where an effort was then 
made to sell them other watches, Peter Korn 
& Sons, Inc., with stores at 2 E. 14th St. and 
1333 Broadway, were directed by Supreme 
Court Justice Guy, Friday, to show cause 
why they should not be enjoined from con- 
tinuing such alleged unfair practices. The 
order was obtained by the Waterbury Clock 
Co. and the Ingersoll Watch Co., Inc., which 
it controls, through the law firm of Walradt 
& Blaney. 

The plaintiffs ask an injunction restrain- 
ing the defendant and its agents from mak- 
ing false representations concerning the 
plaintiffs and their business and products, 
“or such as to tend to create confusion to 
intended purchasers of Ingersoll watches in 
any way”; from making false representa- 
tions concerning the Ingersoll Yankee watch 
or any other product of the Waterbury 
Clock Co.; from displaying genuine Inger- 
soll watches, or displaying any sign con- 
taining the Ingersoll or Yankee trade-mark ; 
from advertising such watches for sale at 
cut prices unless they are to be sold freely 
at the cut-prices advertised, and without at- 
tempting to prevent persons asking for them 
from: purchasing them. 

An affidavit by Allan L. Daniells, secretary 
and general merchandising manager for the 
plaintiffs, said that the Ingersoll Watch Co. 
makes as its leader the Ingersoll Yankee 
watch sold to the trade to retail at $1.75, 
and at a minimum quantity price to dealers 
of $1.17 less 6 per cent and 1 per cent for 
cash. He said that the Korn company has 
handled the watches for some time, and is 
familiar with the fact that the plaintiffs meet 
their guaranty that watches which do not 
prove to be perfect when purchased are im- 
mediately replaced by one that is perfect. 
He said that five watches had been purchased 
from the defendant at its Broadway store 
by the persons making affidavits as to the 
circumstances under which they were 
bought. They are all new, of the latest model, 
and upon being re-tested after they were pur- 
chased were found to be perfect. “He said 
“it is vital to the plaintiffs that no question 
should arise in the minds of people who pur- 
chase the watches as to the quality and per- 
formance of the watches.” He has had long 
experience selling them, he said, having been 
with R. H. Ingersoll & Bro: before they sold 
out to the plaintiffs. 
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The affidavits filed by buyers of the 
watches sold at the Korn store allege that 
the window contained an elaborate display 
of Ingersolls, advertised as for sale at “pre- 
war” prices at $1. Osmond W. Goge said 
that when he entered the store and asked 
for one, he was asked if he knew the-watch 
was “not guaranteed.” He expressed sur- 
prise, and the clerk then said, “Some of our 
customers went down to Ingersoll’s the other 
day and they refused to do anything for 
them.” Goge said the clerk tried to sell 
him a Pocket Ben, but he insisted on the: 
Ingersoll, and got it for $1, but the box con- 
tained no guarantee. He said he was also 
told he would have to wind the Ingersoll 
“every two hours.” 

Carl M. Hoffmann in another affidavit said 
that a clerk in the Korn store told him he 
would have to wind an Ingersoll every hour, 
and that if he insisted on buying one he 
would have to pay $1.69 or $1.75 if he got a 
new one. He says the clerk told him the 
watches advertised were “seconds, or re- 
jects,” which the plaintiffs allege are not sold 
to anyone. 

An affidavit by Samuel M. Loose asserted 
that a salesman said: 

“We have no dollar Ingersolls, and when 
the customer pointed to the sign the clerk 
replied, “Those were only toy watches. 
They wouldn’t run and we sold all we had 
yesterday for 60 cents.” He said that when 
he insisted on buying an Ingersoll he finally: 
got one by paying $1.50. 








CAUGHT RED HANDED 





Burglar Who Smashed Omaha Jewelry Store 
Window Arrested by Police 


Omana, Neb., May 14.—Surprised in the 
act of robbing the C. E. Reese jewelry store, 
321 S. 16th St., in the early hours Wednes- 
day morning, William Thomas was captured 
by Detectives James Hughes, Warren Duf- 
field, and Police Chauffeur Ray Strong, and 
immediately lodged in jail charged with 
burglary. 

Thomas wrapped a brick in cloth to muffle 
the sound and smashed it through the glass 
of the front door of the store. Then he 
crawled in. But even late as was the hour, 
and quietly as the job was done, someone on 
the street happened to see him throw the 
brick, and at once telephoned the police, 
with the result that the officers responded 
immediately. Detective Hughes crawled 
through the hole in the glass door and saw 
the burglar crouching under a_ counter, 
doubling up his right fist as though perhaps 
holding a small pistol. When the detective 
commanded him to “Stick ’em up,” the burg- 
lar crawled out from under the counter and 
revealed himself unarmed. 

Police checking up his record say he is a 
recently paroled prisoner from Stillwater, 
Minn., State penitentiary. 

“T was broke and I wanted to eat,” he 
explained. His pockets contained many 
rings, vanity cases, and other small items 
of jewelry. A small safe at the rear of the 
Reese store had been tampered with but not 
opened. 








John J. Diebold, Buffalo, N. Y., recently 
was robbed cf goods amounting to $900, the - 
loss covered by insurance. 
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Chicago Jewelers Rejoice in First Conviction of “Fence” 











Morris Shumacher Pleads Guilty When Attorney Sees Case Is Hopeless and 
Will Be Sentenced to From One to Ten Years—State Shows How 
Accused Arranged for Altschul Robbery 














Cuicaco, May 12.—The plea of guilty en- 
tered last week before Judge Emanuel Eller 
in the Criminal Court of Cook County by 
Morris Shumacher, “tip off’ man and fence 
in the Samuel Altschul $30,000 diamond rob- 
bery on May 20, 1925, marks the close of 
one of the most sensational and dramatic 
trials ever waged in Cook county to convict 
a receiver of stolen goods and accomplice 
of crooks. 

Shumacher was indicted during the De- 
cember term of court in 1925 by a Cook 
County Grand Jury, and charged with rob- 
bery with a gun and receiving stolen prop- 
erty. The case dragged along for months, 
and there were rumors that he would never 
be tried; that his accomplices Goldman and 
Russo had been sentenced to the penitentiary 
and that the avenue of evidence incriminat- 
ing him had been closed. 


From the very beginning of the crime, the 
Chicago Jewelers’ Association and their at- 
torneys, Goldman, Allshouse & Healy, took 
an active part in rounding up witnesses and 
securing evidence in a determined effort to 
set a first example and to send Shumacher, 
the jewelry fence, to the penitentiary. State’s 
Attorney Robert E. Crowe, of Cook county, 
realizing the importance and gravity of this 
case, assigned two of his ace prosecutors, 
Assistant State’s Attorneys Emmitt Byrne 
and Charles Miller, assisted by Francis V. 
Healy, of the firm of Goldman, Allshouse & 
Healy, to the task of securing a conviction. 

Arrangements were made by the Chicago 
Jewelers’ Association to bring back two of 
the accomplices to testify against Shumacher 
as the jewelry fence. These were Goldman, 
a Federal prisoner under sentence at Atlanta, 
Ga., serving time for a huge mail robbery, 
and Leonardi Russo, also under sentence for 
the Dearborn Station mail robbery of Chi- 
cago. This was a secret move of the State, 
for the defense never anticipated that enough 
interest would be taken to bring back the 
participating bandits to testify. When the 
trial opened, the defense was taken by sur- 
prise and asked for a continuance, but the 
motion was promptly met with objections, 
and the case continued to the next day, with 
instructions by the Court that the trial must 
start. 


For days and weeks the case dragged along 
until finally the attorneys for Shumacher, 
realizing that insurmountable evidence was 
being piled up against their client, threw 
themselves upon the mercy of the Court and 
begged for leave to plead “guilty,” and to 
take a sentence of from one to 10 years. 

Shumacher was never identified as being 
present with a gun in the actual hold-up. 
He was charged with framing the job, and 
receiving and selling the goods, and of em- 
ploying Samuel Goldman, Leonardi Russo, 
Samuel Louis and Louis Bernardi to do the 
actual job. He was charged with delivering 
the goods to Joe Solowitz, a Chicago 
jeweler, who maintained he was innocent of 


any connection with the crime, but turned 
over approximately $6,000 worth of the loot 
to the Chicago police, stating that he made 
a loan for $4,750 on the goods to Shu- 
macher for 90 days, with the understanding 
that if the money was not paid within that 
time he could sell the diamonds. Although 
a part of the loot was recovered, a great 
portion remains unaccounted for. 


It was brought out at the trial that Shu- 
macher pointed out to the crooks that he was 
in the jewelry business and knew where they 
could pull an “easy job.” He told them that 
one of the parties he had in mind in the 
Heyworth building, being that of Mr. Alt- 
schul, diamond dealer, carried a _ large 
amount of loose diamonds totaling between 
$50,000 and $75,000, and that to show them 
that he knew what he was talking about, he 
would take Samuel Goldman up to Altschul’s 
office and offer to buy a stone from Altschul, 
and show him that Altschul carried a wallet 
containing diamonds as specified. He did 
take Goldman up to buy a stone and pointed 
Altschul out and told him the best time to 
pull the job was about 4:30 or 5:00 o'clock 
when the offices were beginning to close. 

Goldman, it was said, then communicated 
with Jack Shapiro, politician and train rob- 
ber, now in the penitentiary, but he claimed 
the job was not big enough, and Goldman 
took the job himself with the aid of Russo, 
Bernardi and Louis. 


Then on May 20, 1925, one hour after 
Shumacher had called at Altschul’s office and 
found him present, Louis and Russo entered 
Altschul’s office with drawn guns, taking the 
wallet and making their getaway. Bernardi 
was captured the same day, and one by one 
the bandits were apprehended, all being 
identified in a string of robberies and mur- 
ders from coast to coast, also participants 
in some of the most daring mail robberies 
and American Railway Express robberies in 
the country. Piece by piece the case was 
woven together until it became almost a cer- 
tainty that Shumacher was to lose his free- 
dom. 


Shumacher in his opening statement to the 
jury told them that he would bring in promi- 
nent jewelers to testify in his behalf as to 
his good character and reputation. A great 
many of these jewelers who were asked to 
testify refused. 

The witnesses testifying for the State who 
sacrificed considerable time at their own ex- 
pense were Philip Altschul, William H. 
Lancton, Samuel Fleishman, Joseph Fox, 
Henry Eisen and Gus Weinfeld, all jewelers. 

When it became known that Shumacher 
expected to bring in character witnesses as 
to his reputation, every member of the Chi- 
cago Jewelers’ Association offered their 
services as witnesses, if necessary, to the 
good of the cause. 

This is one of the first cases to be prose- 
cuted in Cook county whereby a “fence” was 
convicted, and creditable mention should be 
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given to the members of the Good and Wel- 
fare Committee of the Chicago Jewelers’ 
Association for the splendid work they did 
in paving the way for a conviction, and espe- 
cially Albert Ellbogen, chairman, known to 
be one of the busiest jewelers of the city, 
who sacrificed day after day, and week after 
week, to secure results. Also to Robert E. 
Crowe, State’s Attorney, and his assistants 
Byrne and Miller, and to attorney Francis 
V. Healy and his firm, and to the Chicago 
Crime Commission, and their attorneys, and 
the other law-enforcing agencies that co- 
operated so successfully to the end in seeing 
that justice was done. Of course, credit also 
goes to the Chicago police, especially Lieu- 
tenants Carroll and Connelly. 








Death of John A. Paterson 


John A. Paterson, who for almost 25 
years represented Hayden W. Wheeler & 
Co., 58 W. 40th St., New York, in the west, 
passed away suddenly at his home in Phila- 
delphia, on May 1. Mr. Paterson, owing to 
ill health, was obliged to give up his work 
some two years ago, and since then, until 
the time of his death, rested quietly at his 
home. The end came suddenly after an 
acute heart attack. 

Mr. Paterson’s early years were spent with 
the Union Pacific Railroad as a civil engi- 
neer. Later, he was in business in Omaha, 
and with the Hamilton Watch Co. as a 
missionary. It was, however, as a repre- 
sentative of the Hayden W. Wheeler & Co. 
that he was best known and, “Pat,” as he 
was affectionately called by his friends, was 
one of the most popular salesmen on his 
wide territory. 

He is survived by his widow, two sons 
and a daughter. 








Death of Maurice Schreiber 


MINNIAPOLIS, Minn., May 15.—Maurice 
Schreiber, traveling salesman whose experi- 
ence dated back to 1903, died May 13 in the 
dining car of a Great Northern train, where 
he had gone for breakfast, as it was ap- 
proaching Glasgow, Mont. The cause of 
his death was acute indigestion. At the 
time of his death, Mr. Schreiber was travel- 
ing for Jeffery & Harris, wholesale jewelers, 
704 Hennepin Ave., a firm he had repre- 
sented for about 12 years. 

He was held in high esteem by the jewelry 
trade, and in the years which he had 
traveled through the northwest he made 
many friends. 

Mr. Jeffery, in telling of his regard for 
Mr. Schreiber, said, “He represented the 
highest type of citizenship: kindly, quiet, 
gentlemanly, never saying anything unless 
he could say something good. He was a 
credit to the jewelry business.” 

Mr. Schreiber was last in the office of 
Jeffery & Harris on April 27, and he left 
the following morning on a trip through 
North Dakota and Montana, expecting to 
be away about six weeks. Before entering 
the employ of Jeffery & Harris, he was with 
Kunstader Bros., Chicago. He was about 
45 years old, and lived at 3718 Bryant Ave. 
S., Minneapolis. 








O. C. Larsen has sold out to L. R. Wil- 
liams, at Burwell, Nebr. 
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JEWELERS’ BLOCK INSURANCE 


Help the Jewelers’ National Crime Committee in their work by giving them 





























Hi ts t useful information. (See example on page 105, Col. 3, of Jewelers’ Circular, 
ints to dated May 5, 1926.) 
* * * * * 
Jewelers | 
Do your share in stamping out crime. 
No. 8 * * *x * * 
Carelessness increases the cost of your insurance. 
* * * * * ° 














A request to show goods to an unknown customer means no good to you— 
Your insurance broker or wins will gladly “on your policy with us, as 
our experienced inspection service is at their disposal. 

COMMERCIAL UNION ASSURANCE CO., LTD. 

COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 

UNION ASSURANCE SOCIETY, LTD. 
PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 


NEW YORK General Agents SAN FRANCISCO 
110 William Street “All Risks” Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 


THE HIGH STANDARD OF INSURANCE SERVICE 
~ an SFiS WAS 
>. = 
pNRY tS /nporter 
meter 


b nae | 1 527 FIFTH AVE. NEW YORK of Precious 
Sagph SS) CS ou 


 LAPIDARIES OF EXPERIENCE 


REASONABLE PRICES 


W. G. STEVENS, 36 West 47th St., New York 


Telephone Bryant 9737 
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The News from England 





General Strike 





Which Threatened Jewelry and Allied Trades Settled— 
Jewelry Novelties—Attempted Robbery Abandoned—The Diamond Market 

















Lonpon, May & —Business is paralyzed 
by the national strike which was launched 
according to time table here at midnight 
Monday, not only the miners but the railroad 
men,: transport men, printers, dockers and 
other workers being idle. No newspapers 
are being published and no one knows what 
is happening. \Vhole towns and villages are 
isolated. The jewelry industry, of course, 
will suffer with other industries. In the 
polished diamond market things were just 
beginning to brighten up again after the 
reaction from Easter buying. The strike, of 
course, will neutralize any extra business 
that was developing. No one cares to say 
definitely how long the strike is likely to 
last. Those taking a serious view of the 
afiair talk of revolution. The coal mine 
owners say they will not give in and the 
unions say the same. The government says 
it intends to safeguard public interests. The 
call for volunteers for national service has 
met with a wonderful response and the re- 
cruiting stations are working overtime. So 
is the government telephone — service, 
operators being on duty from 8 a. M. to 9 
Pp. M.in some places and then having to walk 
home several miles. The retail jewelers, of 
course, are doing very little business at 
present. Food prices are likely to advance. 
Milk already is up by 16 cents a gallon. 
With more money needed for table commodi- 
ties it naturally follows there will be less to 
spend on the socalled “luxury goods.” 
(The general strike has been settled since 
this letter was written. ) 

i 

P. M. Anderson, retiring president of the 
Transvaal Chamber of Mines, in his speech 
at the annual meeting the other day said that 
no less than 82 companies and combines are 
carrying on exploration work in connection 
with precious metals and that 50 of them are 
concerned with platinum ventures. Many 
of these companies, he says, will not doubt 
fall by the wayside. There appears, how- 
ever, he says, good ground for believing that 
the platinum production of the province 
will ultimately assume very substantial pro- 
portions. The real problem appears to be 
one of marketing rather than of production. 

* ok Ox 

New corsage ornaments have just made 
their appearance here in the form of a fob 
with pendant tassel and are worn at the 
base of the V-shaped opening of the waist. 
One type that is proving popular is made 
of seed pearls woven into a pattern like the 
popular bracelets of the moment. A tassel 
of pearls completes the ornament. Recently 
the mannequins of one west-end fashion 
house wore these jeweled ornaments in their 
corsage, the dress being displayed being a 
beige georgette “Ascot” model. 

Scent bottles now being handled by the 
jewelers and direct from Paris this month 
are of enamelled glass with a long glass 
dropper for applying the scent easily. They 


are very artistic in design and are selling 
well, the jewelers say. Another article just 
received here from Paris is the detachable 
shoe buckle large enough to almost hide the 
toe of the ordinary shoe. This buckle, how- 
ever, is only one of many in a wide range of 
styles destined for wear not only in shoes but 
in hats, girdles and coats. They are done in 
gold, silver, steel and enamel. Strange to 
say, the jewelers tell us that it is the steel 
buckle that is selling best. Not because it is 
cheaper, perhaps, but because steel, they say, 
cannot be imitated and, when kept properly 
cleaned and polished, is a thing of beauty. 
There is no sham about steel it seems, and 
these Parisian specimens are beautifully de- 
signed and cut. 
* * x 

At Christie’s sale rooms- the other day a 
pair of Famille-rose vases and covers, 22 
inches high, Kien-lung period, realized more 
than $1,000. An Italian cabinet, mounted 
with carved ivory plaques and inlaid colored 
marbles, sold for $1,050. Christie’s is noted 
for the high prices obtained for jewelry 
pieces at the weekly auctions. 

xk *x x 

What appeared to be an attempt on the 
premises of Bensons, Ltd., Ludgate Hill 
jewelers, was abandoned after several hours 
laborious work the other night. Disguised 
as railroad porters the thieves broke into the 
shop of a tobacco dealer and into a passage 
at one end of which was the jewelry store. 
After cutting the panel out of a door they 
were confronted by a thick wall. Other 
attempts to get into the jewelry shop having 
failed they decamped leaving behind jimmies 
and screwdrivers and taking with them some 
watches and minor articles of jewelry ob- 
tained from the neighboring shop of a firm 
of watch importers. Bensons have a very 
valuable stock of high class jewelry at their 
establishment. 


The possibility of a revolution being 
brought about in jewelry insurance as a re- 
sult of the activities of the “cat burglar” 
is discussed this week by the Weekly Dis- 
patch which says that jewels in the ordinary 
course here are hard to insure and likely 
will be made a still greater “risk” from 
the insurance point of view. Cases of insur- 
ance being discontinued owing to careless- 
ness on the part of the owner of jewelry are 
cited. In view of the great and increasing 
risks due to the continual coups of the jewel 
gang jewelry insurance premiums are getting 
stiffer. The insurance companies exact the 
most detailed information now with regard 
to jewels insured—how often the gems are 
to be worn, where kept when not in use, and 
so on, ad lib. A black list is kept of people 
with jewelry who are bad “risks” from 
the point of view either of carelessness, 
imprudence, gambling pursuits, or “fast liv- 
ing.’ Where jewels of great and historic 
value are kept in a safe deposit and used 
only on special occasions such as court 
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drawing room socials or big balls it is fairly 


easy to insure them. 
* * x 


Hatton Garden says that a great many 
diamonds are going to the United States 
these days and that there has been a run 
on the three carat diamond of round shape 
suitable for use in an engagement ring. 
For the flawless engagement ring stone of 
good cut and having no “feathers” up to 
$500 per carat is being paid. The Hatton 
Garden market is very sensitive and the 
shrewd West-London buyer will now seldom 
ask for the stone he wants for a particular 
French or American client. If the diamond 
dealer himself makes the offer the price is 
more favorable to the buyer—usually a re- 
tail jeweler. A Bond St. jeweler said this 
week that if inquiry for a flawless three- 
carat stone is made at say three West- 
London jewelry shops the price at Hatton 
Garden will rise in 24 hours for that par- 
ticular sort of gem. While the square and 
marquise diamond still is favored by the 
French buyer the round stone is most in de- 


mand by Americans and English. All 
mountings, of course, are now in platinum. 
* * * 


Five London men have been arrested and 
are charged with stealing articles of jewelry 
from a small jeweler’s shop in Kent 
Wealden. The window was smashed with-a 
motor jack. A local policeman saw the visi- 
tors get away in an automobile and some 
quick work resulted in the Londoners’ arrest 
at Sevenoaks on the way back to the 
metropolis. It is the first robbery in the 
country village for several years. 

* 

The rumor that Chancellor Churchill was 
going to tax diamonds as a means of raising 
additional revenue to meet increasing ex- 
penditure has not materialized. In his re- 
cent speech to the House on the current 
budget Churchill made no mention of dia- 
monds in the list of “luxury” goods cited. 
He stated that the inland revenue figures 
tell him that the country is richer today 
than it was a year ago. Which is good 
‘news for jewelers. 








S. Winternitz & Co., Chicago Auctioneers, 
Get Stock of Lewy Bros. Co. on 
Guarantee to Bring $275,000 
to Bankrupt Estate 
Cuicaco, May 15.—A hearing was held 
before Judge Carpenter in the Lewy Bros. 
Co. matter Tuesday, and the stock and fix- 
tures were turned over to S. Winternitz & 
Co., auctioneers, who guaranteed $275,000 

net to the estate. 

The judge gave this concern the privilege 
of conducting a counter sale before closing 
the business by auction. 








Carl A. Myers, for 15 years in the jewelry 
business in Dayton, O., and a member of 
the Board of Education, has announced him- 
self as Republican candidate for the post of 
Montgomery county auditor at the coming 
election. Mr. Myers led the ticket for the 
school board election last Fall beating his 
nearest opponent by a substantial margin. 
While he has still three years of his term to 
run, Mr. Myers announced that he would! if 
elected, hold both jobs. 
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“Jewelers Block” 


| : +. | || INSURANCE 
| : ie : and 
Personal Jewelry 


“Bloaters” 


Pendleton & Berger 
Incorporated 
BROKERS and ADJUSTERS 


15 William Street, New York City 
Telephone Hanover 4789 


Member, National Jewelers 
Board of Trade 


THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear —_ scarf-pins, 


UB sd : for all sizes of scarf- ote. 
pin wire. Guaranteed. 


eres are found in Burma, Siam, Ceylon, Afghanistan, 
India, Brazil, Australia and the United States. 



































Gim Cutting in Ceylon 


The Ruby is 9 in Moh’s scale of hardness and has a specific 
gravity ranging from 3.9 to 4.1. Ls WIRES 


for unpierced ears. 








The imperfections in Rubies, as in all corundums, consist largely 
of clouds, milky spots, and cracks. A perfect Ruby is rare, and a 
stone possessing brilliancy and the true color, even if slightly 
imperfect, is considered more valuable than a perfect Ruby of 
an inferior color. 


SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work where pin tongues 

are used, 











AMERICAN GEM & PEARL COMPANY = = 
Open. Glosed. Closed. 
6 wEsT 48TH STREET, NEW YORK 5 eeeitetten Minautes an a on 
; Pearl Drilling and Adjusting a Specialty 
(No. 10 of a Series) s Special Order Work and Repairing 


G 





C. IRVING WASHBURN, 108 Fulton Street, N.Y, 


Buy Direct 


We import 
Cuckoo, 
400-Day 
Kitchen, 
Wall and 
Other 
Novelty 
Clocks. 
Illustrations and 


prices sent 
upon request. 


ae mins Sokol, Montag & Co, C278. 


Established 1886 


| CHARLES KOHLBUSCH 


Fine Balances and Weights 


FOR ALL PURPOSES 
120 Hutten St., Jersey City, WN. J. 
Shipping Dept., 113 Carlton Ave. 

Phone, Webster 6654 
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EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS 
SYNTHETIC AND IMITATION STONES 




















Let Us Solve Your Stone Problems 





 eseairneneny it’s a single stone or a thousand, a big one 
or a little one, from the finest gem to any imitation, 
we can furnish it with Amazing promptness—and at the 


lowest market price consistent with quality. ladestractible Pearls 


_ Olives, Pears and Buttons for Earrings 


71-73 NASSAU STREET NEW YORK, N. Y. other purposes made smooth or baroque 
“AURORA PEARL CO. 


814 Lexington Ave., BROOKLYN, N. Y. 
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SECURITY ALLIANCE DON’TS 





Valuable Suggestions Offered Members to 
Prevent Operation of Crooks 


The Jewelers Security Alliance held its 
regular monthly meeting last Friday after- 
noon at the headquarters of the organization, 
15 Maiden Lane, New York. Those present 
included: President, Alpheus L. Brown, 
Vice-President, L. Wormser, Chairman, H. 
H. Butts, Treasurer, Bernard Karsch, Sec- 
retary, James H. Noyes, and Henry Abbott, 
C. J. Brotherly, H. H. Dillingham, Prentice 
Luckey and Frank T. Sloan. At the meet- 
ing, 15 new members were admitted to Class 
B and seven Class A members were trans- 
ferred to Class B. A number of rewards 
were also ordered paid. 

Superintendent H. S. Mosher, of the 
Pinkerton National Detective Agency at- 
tended the meeting and gave an interesting 
account of the work done by his organiza- 
tion under the direction of the Alliance. 
By co-operating with the police, the agency 
caused the arrest of the Whittemore gang, 
the Harry Wallon gang and 11 other crim- 
inals who were captured in November, 1925 
and sentenced for various crimes outside the 
jewelry trade. 

During the past week, an interesting article 
referring to the annual year book issued by 
the Alliance was published in the New York 
Sun. This article was called to the attention 
of the members present. 

Accompanying Bulletin No. 51, just sent 
to the members by the Alliance, were the 24 
commandments of the Alliance. These are 
all in the nature of “don’t” and read as 
follows: 

1. Don’t attempt to run your business 
alone. Have some one in the store with you 
all the time! Never show valuable goods 
to strangers when you are alone in the store. 

2. Don’t leave your showcases or show 
windows unlocked. Spring locks are the 
most secure. 

3. Don’t lose sight of valuable goods for 
a single instant when showing them to 
strangers. If possible look over stock 
shown to strangers carefully before they 
leave. 

4. Don’t accept checks in payment for 
goods from anybody you do not know. 

5. Don’t be deceived by fine clothes and 
a good appearance. Sneak thieves must look 
well to do business. 

6. Don’t place a tray full of valuable 
goods before a customer. Show a few pieces 
at a time so you can watch them all. 

7. Don’t turn your back to a customer, 
or go to another part of the store, without 
first removing the goods you are showing. 

8 Don’t try to wait on more than one 
person at a time unless you know them all. 

9. Don’t mass your most valuable goods 
in one place; one tray or box; in one show 
case or in one part of the show window. 
Gunmen need to act quickly and frequently 
cannot take time to gather up loot from 
various parts of the store. A big concen- 
trated display is a special temptation to 
robbers. 

10. Don’t tempt window-smashers by 
large displays of valuable goods with only 
a pane of glass to protect them. A show- 
case of unbreakable glass or an extra sheet 
of glass hung on wires about 4 inches inside 
the outer pane are excellent safeguards dur- 
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ing the day. We strongly advise, that no 
valuable articles should be left in the win- 
dow when the store is closed. If you feel 
obliged to make a night display an orna- 
mental grill of strong bars outside the win- 
dow will protect both glass and goods. 


11. Don’t have handles on your doors that 
can be fastened on the outside. 

12. Don’t allow any person or persons to 
enter the store while you are taking goods 
out of the safe in the morning and arrang- 
ing your display, or when putting your stock 
in the safe at night. Many hold-ups have 
resulted from the neglect of this precaution. 


13. Don’t lose your head if several gun- 
men enter your store and hold you up. Keep 
cool and observe them as closely as possible 
so that you can identify them if arrested. 
Note any peculiarities of speech or action 
rather than clothing. 

14. Don’t be fooled by a fake telephone 
call while you are showing goods to a 
stranger, or a disturbance in the street. 
Sneak thieves often use such tricks to give 
them a chance to get away with valuable 
articles. 

15. Don’t take your eye off your mer- 
chandise if customers get into an argument 
or pretend to fight. This may be another 
way to put you off your guard. 

16. Don’t close your store for a short 
time, leaving the stock displayed, and in- 
tending to return later and place the valu- 
ables in the safe. Many times burglars have 
taken advantage of this careless practice and 
heavy losses have resulted. 

17. Don’t leave valuable goods in show- 
cases when closing for the night. Use your 
safes to their utmost capacity. If too small 
exchange for larger ones or buy an addi- 
tional safe. If possible safes should be elec- 
trically protected, as safe burglars are in- 
creasing in number and daring. 

No safe made can withstand the attack of 
an expert cracksman if he has sufficient time. 

18. Don’t have your safe located where it 
cannot be plainly seen by the Police or 
Watchman and passersby. It is especially 
dangerous to have the back of safes against 
a partition, or protruding into a rear room, 
where burglars could work without risk of 
detection. 

19. Don’t depend entirely on locks and 
bars to keep out burglars. Electric alarms 
on all doors, windows and transoms are not 
very expensive and every jewelry store 
should have them. Sirens to foil hold-ups 
can be included at small additional cost. 

20. Don’t allow your membership to lapse. 
Pay your dues promptly so that the protec- 
tion will always be in force. 

21. Don’t neglect to place a_ private 
scratch-mark on your jewelry, as this some- 
times proves to be the only direct evidence 
upon which a jewelry thief can be convicted. 
Keep an accurate record of the movement 
and case numbers of watches, for the same 
reason. 

22. Don’t let a stranger take any goods 
out of your store to show to a presentation 
Committee at a Bank, or Factory or Hotel, 
or some one sitting in an automobile. A 
number of jewelers fell for this trick pulled 
off by young men who came in without hat 
cr coat as though they had stepped out of 
an office near-by. 

23. Don’t unnecessarily talk about receiv- 
ing valuable goods in the presence of 


71 


strangers or persons who might use this in- 
formation to your disadvantage. 

24. Don’t forget that Alliance signs form 
one. of the best safe-guards a jeweler can 
have. Be sure that the Door plate is placed 
Where It Cannot ail To Be Seen by every- 
one entering your store, and the Reward 
sign Prominently Displayed in your show- 
window, or office. Impress upon your win- 
dow dresser that it absolutely must not be 
left out,.or put in some out of the way 
corner, so that its warning effect will be 
lost. 








HELD FOR HEARING 





Lancaster Police Believe They Have Broken 
Up Gang of Crooks and Seek Evidence 
Regarding Several Robberies 


LANCASTER, Pa. May 14—Harry C. 
(Chick) Trommatter and Ralph Emerson, 
alias “George Smith,” were arrested in 
Chester county on charges of robbery and 
are now in the Chester county jail awaiting 
a hearing before Alderman Patrick of West 
Chester. Fifteen-year-old Beatrice Dieffen- 
derfer, of Reading, Trommatter’s home, has 
turned State’s evidence. As some of her 
statements related to Lancaster county 
jewelry store robberies she was brought to 
Lancaster on May 12. The police through 
her, have checked up on 25 robberies by the 
gang of yeggmen to which, it is alleged, the 
prisoners belong. 

Many of the places robbed were jewelry 
stores. In April the show window of Ezra 
F. Bowman's store was robbed of watches 
and diamond rings valued at $1,000. The 
same month John Shooker’s jewelry store, 
Elizabethtown, was looted of diamond and 
sapphire rings valued at $1,500, and the 
same month J. H. Sensing’s jewelry store 
at New Holland, also in Lancaster county, 
was robbed. J. E. Roy’s store, Bloomsburg, 
Pa., was robbed in April, as was the store 
of W. W. C. Geary, ‘Bethlehem, and J. A. 
Deisher’s store, Harrisburg. Jewelry stores 
in Reading, Lebanon, Allentown, Phoenix- 
ville and J. H. Buck’s store at Middletown 
were also robbed. Some of the spoils from 
the Bowman, Shooker and Roy’s stores were 
identified. Last Feb. 12, Philip Finger’s 
jewelry store, Lancaster, was robbed of dia- 
mond rings valued at $600. 

The girl accomplice says the men in the 
Chester county jail were implicated in all 
these robberies. She says that they had 
planned a two weeks’ raid, which was to 
end in Pittsburgh with a payroll holdup, 
when the gang’s plans were spoiled by the 
arrests of this trio. 

Police say a torn newspaper provided the 
clue which led to the arrest of the two men. 
The brick hurled through the window of the 
Sensing store, this county, was wrapped in 
a newspaper. On the same night a brick, 
also wrapped in a newspaper, was hurled 
through the window of a Phoenixville 
jewelry store. Detectives discovered that 
the torn pieces of paper fitted together. The 
second clue was the number of a license 
attached to an automobile seen in Phoenix- 
ville before the robbery. The car was 
located and the two men arrested. 








E. O. Thimke has purchased the jewelry 
store of H. C. Allinger, Brillion, Wis. 
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HE effective Keystone Standard Watch adver. 
tising, which you have doubtless seen in the 
following powerful man and boy publications, is 
part of a selling policy which will continue to 
help make new business and larger profits for the 
jeweler who handles the Keystone Standard line. 


Saturday Evening Post 
Elks 
Collier’s 
American Boy 
Youth’s Companion 


THE KEYSTONE WATCH CASE CO. 


Established 1853 


Riverside, New Jersey 


KEYSTONE 


Standard 
WATCHES 





dow display isfurnish- 


ment of Keystone 
Standard Watches. 
Write for details. 








7-jewel Keystone 
Standard; Victory 
white or green rolled 
plate case; rich bro- 
cade dial; attractive 
gift box; $12.50 



















This handsome win- 


ed free with an assort- 








15-jewel Keystone 
Standard in the 
famous Jas. Boss 
14K whiteorgreen 
gold filled case; 
handsome gift 


box; $25 










* 
ey gat 


7-jewel Keystone 
Standard; plain, 
sturdy nickel case of 
excellent propor- 
tions; satin finish 
metal dial; $8.75 
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Michigan Retail Jewelers Hold Enthusiastic Convention 





Jewelers’ 








Better Merchandising, Warnings Against Radicalism and Determination to 
Continue Fight Against Fraudulent Auctions Features of the Gathering— 
New Officers Chosen and Other Business Transacted—Wolverine 
Club Entertains—Ladies’ 

Convention a Success 


Auxiliary Helps Make 














Detroit, Mich, May 13.—Better merchan- 
dising, warnings against radicalism, and an 
affirmation of its determination to continue 
its fight against fraudulent auction jewelers 
were the outstanding features of the annual 
convention of the Michigan Retail Jewelers’ 
Association held here from May 10 to May 
12, inclusive. 

3etter mercharc’s ng 


echoed throughout 





PRESIDENT-ELECT 


W. W. BUGG, 
the entire convention, while the warnings 
against radicalism at one time almost took 
the convention off its feet. It was shown 
that anything that tends to upset the regular 
order of good government, reacts on the 
retail jeweler the same as it does on other 
lines of industry. The strike that tied up 
practically every line of trade in England 
was attributed to the workings of the radical 
element in Europe, and that if it had been 
successful there, would eventually have been 
extended to the United States. This sub- 
ject resulted in vigorous discussions in 
which the red agitator was unanimously de- 
nounced, and the jewelers warned that they 
should strike vigorously and quickly at 
every movement that has the least semblance 
to governmental disturbance. The auction 
jeweler again came in for denunciation, and 
it is not believed by the leaders of the con- 
vention that it will ever again obtain a foot- 
hold in this State. 

They were appreciative and enthusiastic 
retailers throughout the entire gathering. 
Furthermore they had the support of their 
wives, who make up the Auxiliary of the 
Michigan Retail Jewelers’ Association and 
who also held their annual convention and 
aided materially in furnishing entertainment, 
particularly: at noon luncheons, and _ social 
functions in the evening. 


With the retailers, as has been the custom 
Jewelers’ 


ior many years, the Michigan 
Travelers’ Club also held its annual 
gathering. They were active in the enter- 


tainment part of the program, particularly 
on the last night, when they were hosts to 
all the jewelers of the State, no matter 
whether they were retailers, wholesalers, or 
manufacturers. They also were privileged 
to bring in their friends. 

The City of Detroit, through its Mayor, 
John W. Smith, gave the State and local 
jewelers particular recognition. He not only 
was present at the opening session, but he 
had, a short time before, issued the follow- 
ing proclamation, which gave the jewelers 
much pleasure to read: 

“It is with great pleasure that I extend 
to Visiting Jewelers the sincere welcome of 
the city. 

“The people of Detroit realize thoroughly 
that the making of the city is due to two 
things—the accomplishments of the people 
who live in Detroit and the faith which 
persons not living in Detroit have in its 
citizens. 

“It is Detroit’s privilege to entertain you, 
but it is your right to command of the city 
and its residents all assistance that may tend 
to make your visit an enjoyable one. I 
shall not atempt to point out to you the 
points of interest which you should visit. 
The Detroit Convention and_ Tourists’ 
Bureau has made a science of that sort of 
help. I can simply say to you that whatever 
place you may visit, whether interesting 
from an industrial, a civic, an artistic or 
other point of view, it is part of our life 
and we hope it will afford you something 
to remember us by in years to come. 

“Very sincerely yours, 

“JoHN W. SMITH, 

“Mayor.” 
3esides being called for the purpose of 
considering problems in retailing and other 
important factors as they relate to the 
jewelry business, the convention this year 
proved more or less of a reunion of old 
and warm personal friends. It is doubtful, 
as some expressed themselves, if one could 
find another body of retailers where there 
was such manifestations of fraternalism. 
Jewelers, competitors in the same towns, 
came to Detroit together, sat together, and 
conducted themselves more like brothers 

than really competitors in the same line. 

During the progress of the convention the 
members took occasion to adopt the follow- 
ing resolutions, which indicates how Michi- 
gan stands on the general jewelry situation: 


Resolutions 

Realizing the great benefit derived through the 
elimination of the excise tax and appreciation of 
the services of the Tax Elimination Committee, 
we, the members of. the Michigan Retail Jewelers’ 
Association, in Convention assembled. 

Resotvep: That we express our appreciation to 
the Chairman and his fellow associates for their 
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the elimination of this tax. 


* * * 

RESoLveD: That we pledge our support~ to the 
National Jewelers Publicity Committee both morally 
and financially, that the buying public may become 
better acquainted with the jewelry trade. 

* * * 

ReEso_veD: That the thanks of this convention 
be extended to the speakers who have given us 
valuable ideas and information and have con- 
tributed so much for the success of this session. 

ResoLtvep: That special thanks be extended to 
the Jewelers of Detroit who labored so hard to 
make our stay in their city pleasant and enjoyable, 
and to Mr. H. William Klare, the members of the 
Statler Hotel organization for the marked courtesy; 
also to the Detroit Convention and Tourist Bureau, 
who have so ably assisted us in the registration ot 
our delegates. 

RESOLVED: That our gratitude be expressed to 
the Officers and Members of the Wolverine 
Jewelers’ Travelers Association for their efforts 
in our behalf throvighout the year, and particularly 
for their contribution for the entertainment and 
pleasure cf this convention. 


* * * 


untiring efforts in 


ResoLvED: That we respectfully protest the cus- 
tom which has been in vogue for so many years of 





BENJAMIN LL. STFELMAN, RE-ELECTED 
SECRETARY 
taxation without representation, in our national 


body. 
* * * 
Reso_tvep: That our expression of gratitude be 
expressed to the members of the Ladies’ Auxiliary 
of the Michigan Retail Jewelers’ Association for 


their presence at this convention, realizing that 
through their organization our attendance is 
larger, and by their presence pleasures of the 


convention are greatly enhanced. 


Among the other important transactions, 
was the election of the following officers: 
President, W. W. Bugg, Jackson; first vice- 
»resident, Henry Williams, South Haven; 
second. vice-president, Roy Taft, Grand 
Rapids; third vice-president, Carl J. Bill- 
meier, Saginaw; secretary, Benjamin L. 
Steelman, Kalamazoo; treasurer, James S. 
Martinek, Traverse City. 

It has been the custom of the organiza- 
tion each year to elevate the first vice- 
president to the office of president, and this 
was done in the case of Mr. Bugg, who 
succeeded James H. Garlick, of Detroit. 
Owing to his many other duties, Mr. Garlick 
put in a most strenuous year. Besides his 
duties as president of the Michigan Retail 
Jewelers’ Association, Mr. Garlick carried 
also some exceedingly heavy responsibilities 
in the Masonic lodge of which he is an 
enthusiastic and active member. 
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WRISTLETTE 
ust Like Mother Nears 


It remained for Louis Stern Company, makers 
of the famous WRISTACRAT, to design an 
attractive yet practical bracelet for children. 
WRISTLETTE is a strong, well built, flex- 
ible bracelet guaranteed, as all Lustern prod- 
ucts are, to give absolute satisfaction. It comes 
in three standard child sizes, 44%”, 5” and 5%” 
and is available in white, green or yellow 12 
Karat Gold Filled, and 14 Karat Gold. 


WRISTLETTE comes in Pierced, 
Chased and Engine-Turned de- 
signs plain or stone set. 





Protection Beauty 
This catch provides absolute Note the continuous unbroken line 
safety yet is so simple that a of beauty this attractive child’s 
child can easily remove it. bracelet affords. 


Sold only through reputable wholesale jewelers. 


Louis Stern Comp paruf 


YF ROVIDENCE R.!I 
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The secretary, Benjamin L. Steelman, of 
Kalamazoo, was re-elected, as was also the 
treasurer, James S. Martinek, of Traverse 
City. These two officials probably know 
more about the Michigan Retail Jewelers’ 
Association and its problems than any other 
member. In fact, they might be regarded 
as a part of the backbone of the organiza- 
tion. The entire election was unanimous 
and on the first ballot, which shows the 
esteem in which the officers are held by the 
entire membership. 

The question of curtailing the time of con- 
vention resulted in some discussion. It was 
explained many members found it incon- 
venient to arsive on Monday, register, and 
then have nothing more tv do until the next 
day. It was finally decided hereafter to cut 
the convention to two days, by having the 
registration in the morning, and the opening 
session in the afternoon of the first day, and 
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then keep everything going lively right up to 
the close of the second day. In this way 
there would be something doing every minute 
and there would be no waste time. 

For many years the annual dues of the 
association have only been $7, $5 of which 
go to the national organization. Benjamin 
L. Steelman, the secretary, explained that 
the $2 remaining with the State organiza- 
tion really was not sufficient to meet ex- 
penses of the annual convention, and that 
although there was in the treasury $1,700 
at present, if it were not for the advertising 
obtained each year for the convention pro- 
gram book, there would not be sufficient 
funds to meet all convention requirements. 

It was first suggested to increase the 
annual dues to $15 but a compromise was 
finally reached by making them $10, $5 of 
which will go as heretofore to the national 
body and $5 to the State, and from now 
on the annual dues will be $10. The addi- 
tional funds will permit the organization 
to engage in an extensive drive for new 
members, and to expand the program of the 
State conventions. The secretary reported 
305 members on the books with 251 active. 

The place for the next convention was 
left with the advisory board, as has been the 
custom for many years. This board is made 
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up of past presidents. Invitations, however, 
were received from a number of cities, 
among them being Flint, Grand Rapids and 
Jackson. A representative of the Chamber 
of Commerce from Flint was present and 
gave a personal invitation. The general 
sentiment seemed to favor Flint and it is 
quite likely the next convention will be held 
in that city. 

Most of the retail jewelers arrived either 
Sunday night or Monday morning. After 
the usual registration they had the remainder 
of the day to themselves. Part of the time 
during the day was passed in visiting at the 
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convention hall in the Hotel Statler. It was 
more like an old time reunion. The acquaint- 
ances have extended over a period of many 
years. This is true also of the woman’s 
auxiliary, and the Wolverine Travelers’ 
Club. In the evening there was a theatre 
party. It was a fine representation of the 
best citizenry of the State. 


Tuesday 


There was nothing further until 9:30 on 
Tuesday morning. This really was the 
opening of the convention. President 
James H. Garlick was in the chair. Beside 
him sat Mayor John W. Smith. Mr. Gar- 
lick welcomed his brother retailers, and 
also members of the Ladies’ Auxiliary and 
members of the Wolverine Travelers’ Club. 
While he wanted every one to attend every 
session, he also told his listeners to get as 
much pleasure out of Detroit as possible 
and incidentally told them if any one should 
get into trouble through speeding or run- 
ning past traffic lights, just to notify him 
and he would make things all right with the 
mayor. 

President Garlick then introduced Mayor 
John W. Smith, who told the jewelers that 
while he was pressed with a multitude of 
duties every day, owing to his regard for 
President Garlick, who, many years before, 
had performed a substantial service for him, 
and his admiration for the jewelry industry, 
it was more than a pleasure for him to be 
present. In his talk, which was brief, Mayor 
Smith, after his welcome, referred to the 
high place in which the jewelry industry 
stands, not only in Detroit, but throughout 
the State and country. He complimented 
his listeners on the high merchandising 
principles which the legitimate jewelers of 
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the State maintain, and also added that they 
were a constant example to those in other 
lines in upholding the. very best there is in 
business methods. Mayor Smith said he had 
confidence in the legitimate retailer, no 
matter what his line might be and that the 
retail jeweler stood in the front ranks among 
them. “When I enter what I know to be a 
legitimate retail jewelry store in Detroit 
or out in the State, I have every confidence 
I am going to get my money’s worth.” 

After this fine tribute to the jewelry in- 
dustry, he sat for a time listening and then 
took his departure for other duties. 

Tom Pendleton, a Detroit vocalist, at this 
time stepped forward and led in community 
singing. , 

President Garlick then appointed the fol- 
lowing committees: 

Nominations—M. D. Ellis, J. S. Green, 
J. H. Grabowski. 
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OF THE LADIES’ AUXILIARY 
Resolutions—Max Jennings, C. LaRoy, 
Herman Hiss. 

Auditing—J. A. Johnson, E. L. Church, 
H. C. Pits. 

Max Jennings, of St. Clair, the first 
president of the Michigan Retail Jewelers’ 
Association, took the floor and gave a talk 
on old memories, in which he reviewed much 
of the past, dwelling extensively on the 
friendship that exists among the individual 
jewelers of the State. ~~ 


Benjamin L. Steelman, secretary, at this 
time took occasion to present to the con- 
vention copies of the city ordinance govern- 
ing the auctioning of jewelry now in force 
in Kalamazoo, which he declared had freed 
that community of this objectional practice, 
and had proven to be so air tight that it had 
been found impossible even to make a dent 
in it. Mr. Steelman advised that this 
ordinance be adopted by each city in the 
State as the most effective means of a pro- 
tection to the purchaser of jewelry and the 
retail jeweler himself. 

Rev. Bertram Pullinger, rector of an 
Episcopal church, also gave a brief talk, 
after he had made the invocation at the 
morning session. He, too, pointed to honest 
merchandising principles as the surest path 
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3 
A Comparison 
showi he relative values 
owing the relative values The Noble White Metal 


of metal used in this ring. 


Creating a New Era in Jewelry 


PALLADIUM now sets a new standard for jewelry—not as a 
Platinum substitute nor a White Gold but as a noble white metal 
fully qualified to stand on its own merits. 


| PALLADIUM, a companion metal of Platinum, has a clear un- 
tarnishable blue white color, it is durable and it is readily adaptable 
| to all jewelry operations. It can be remelted by the jeweler him- 
self. In cost it is between that of Platinum and White Gold. 





Pure Platinum ....$15.40 | There are unlimited possibilities for PALLADIUM in jewelry, for 
: reason of a comparatively moderate cost and its high standing as 

18K White Gold... 2.18 one of the Platinum Metals. 

PLA ..... S00 | To help the jeweler to use PALLADIUM to best advantage we 


will offer any useful information. We will give instructions as to 
the most proficient methods to be used in remelting, and in case 
of difficulty will remelt the scrap without charge. 


PALLADIUM is supplied in plate, wire, seamless tubing, findings 
USE and wedding ring blanks. 


PALLADIUM | 
aaiealndiaictiiuas American Platnum Works 
for | N. J. R. R. Ave. at Oliver Street, Newark, N. J. 


GIFTS THAT LAST 
é New York Office—Charles Engelhard—30 Church Street 
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The House 
of Mazer 


is now located in the 
Magnificent New Building 





10 West 47th St. 


A cordial invitation is 
extended you to inspect our 
new quarters 





Herschede No. 6016 


The Sigler Bros. Co. 


Wholesale Distributors 


Diamonds — Watches — Clocks 
Jewelry — Plated Flatware 
and Hollowware. 
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: at 











Joseph Mazer Co., Inc. 





Importers of Diamonds 


10 West 47th St. NEW YORK 


= 
. 
- Antwerp: 12 Rue Van Lerius London, E. C.: 22-23 Holborn Viaduct 
5 
5 





Paris: 11 Rue de Chateaudun Amsterdam: Beurs Voor Diamanthandel 
CABLE ADDRESS—JOMAZER, NEW YORK 


1017 Euclid Ave., Cleveland, O. 
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and best method to success in any line of 
business. 
TUESDAY AFTERNOON 

The feature of the afternoon's session was 
the address by Hon. O. L. Smith, deputy 
attorney general ot the State of Michigan, 
whose theme was the so-called red movement 
not only in the United States but throughout 
the world at large. It was Mr. Smith who 
served as prosecuter of those who attempted 
some time ago to hold a Communist con- 
vention in St. Joseph, Mich., proceedings of 
which attracted nation-wide attention. Mr. 
Smith declared that while he is no alarmist, 
he did wish to stir jewelers as well as 
others engagec in business, to the constant 
hammering of the American communists. 
Mr. Smith displayed exhibit after exhibit, 
made up of both books and phamplets, that 
are printed and circulated in the United 
States, and which teem with class hatred 
and suggestions cf how to overthrow the 
American government. 

Edwin T. Wright, of the Wright Kay 
Co., retail jewelers, Detroit, spoke briefly 
in favor of the jewelers’ national publicity 
movement. He said the reason that certain 
lines of staple jewelry is not selling as 
readily now is due to a trend of fashion. 
le suggested a joint effort by everybody, 
through advertising, of course, to bring these 
lines back into favor again. He also made 
a plea for better merchandising methods. 

James H. Garlick, president, also favored 
the national advertising plan. “If it is pos- 
sible,” he added, “we want to bring back 
that old trade in staples. We want to sell 
more stick pins, more cuff buttons and lots 
of other things that went so well once, but 
arc in no great demand at the present time.” 

Herman Hiss, Bay City, advocated a still 
greater movement to get the people back 
into the jewelry stores when they are hunt- 
ing tor jewelry instead of turning to the 
hardware stores and other unnatural places, 
as so many are doing now. He also advo- 
cated that more jewelers wear jewelry as a 
means of advertising their merchandise. 

Edwin T. Wright stated costume designers 
today are making greater displays of jewelry 
Which will result in increased sales in 
jewelry stores. 

The afternoon session was featured by an 
address by Malcomb W. Bingay, managing 
editor of the Detroit News. Mr. Bingay 
told how his paper took up the battle against 
the auction jeweler that extended over a 
period of several years. It was through his 
efforts that the Detroit News took up this 
fight. He told how reporters were sent 
around to the auction houses, obtaining 
evidence and then printing the stories of how 
the public was being swindled. 

“We have in our office today, “Mr. Bingay 
said, “great quantities of this jewelry junk 
that cost our paper hundreds of dollars to 
obtain as evidence. We are still retaining 
it in case any of the auction men ever 
attempt to carry the matter further. 

“We entered this fight,” Mr. Bingay said, 
“because we believe that anything that is 
being done to injure the public is also being 
done to injure the newspapers. Our paper 
stands for the golden rule in merchandis- 
ing as well as for the golden rule in every- 
thing else.” 

The last speaker on the program was 
Bartley J. Doyle, of Philadelphia. Mr. 
Doyle is a former Michigan man and at one 
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He made a 
merchandising 


Detroit. 
for better 


time resided in 
strenuous plea 
methods. 


The Banquet 


The Tuesday afternoon session was 
brought to an early close so that every one 
could prepare for the annual banquet in the 
evening. The toastmaster was Hon. Frank 
T. Lodge, of Detroit, an attorney and a 
humorous after dinner speaker. The address 
of the evening was by Douglas Mallock, 
Michigan humorist and poet who now makes 
his home in Chicago. In a happy fashion 
he preached a philosophy that showed how 
husbands and wives could live happily 
together. 

J. S. Kirstein described the new metal 
known as “dirigold.” This is a new sub- 
stance with a beautiful luster that is as 
strong as steel. Mr. Kirstein showed the 
jewelers how this metal is now being used 
in the manufacture of dishes, knives, forks 
and everything else for service on the table. 





REPRE- 


TRAVELING 


RE-ELECTED 
SENTATIVE 


HARRY GROVES, 


This brought the Michigan Retail Jewelers’ 
Association meeting to a close, but in the 
evening the Wolverine Travelers’ Club gave 
a party in the ballroom of the Statler Hotel 
for all jewelers attending. 

The convention as a whole was as helpful 
and successful as any that has been held 
during the years the organization has been 
in existence. Judging from the sentiment 
expressed a concerted movement is on foot 
to greatly increase the membership during 
the coming year. 


The Ladies’ Auxiliary 

Detroit, Mich., May 13——At a meeting 
of the Ladies’ Auxiliary of the Michigan 
Retail Jewelers’ Association the following 
officers were elected: President, Mrs. E. L. 
Church, Jackson; vice-president, Mrs. Her- 
man Hiss, Bay City; secretary, Mrs. James 
Martinek, Traverse City; treasurer, Mrs. 
Athol Thomson, Grand Rapids. 

Mrs. Church succeeded Mrs. M. D. Elis, 
of Kalamazoo. Mrs. Hiss likewise succeeded 
Mrs. Church as vice-president, by the lat- 
ter’s elevation to the presidency, while Mrs. 
Martinek takes the place of Mrs. Harry 
Groves, of Toledo. Mrs. Thomson, as 
treasurer, was re-elected. 


Wolverine Travelers’ Club 
The annual meeting of the Wolverine 


77 


Travelers’ Club affiliated with the Michigan 


Retail Jewelers’ Association on May 1], 
elected the following officers: 
Fresident, W. L. Clements, Norris- 


Allister Ball Co., Chicago; first vice-presi- 
dent, C. W_ Peru, Wall Co., Chicago; 
second vice-president, George W. Weidbush, 
Knights-Thearle Co., Chicago; secretary and 
treasurer, Lewis DeHart, C. and E. Marshall 
Co., Chicago; traveling representative, Mort 
Evans, Bulova Watch Co., New York. 

The election of officers was the only busi- 
ness transacted. 








Delegates at International Jewelers’ Confer- 
ence Held at Amsterdam Complain 
About Excessive Taxation 

Paris, May 6.—Much interest is felt here 
in the conclusions reacned at the recent In- 
ternational Jewelers’ Conference held at 
Amsterdam, where the attention of the deie- 
gates was mostly occupied with considering 
the effects of taxation and customs on trade 
in the various countries that they repre- 
sented. 

Delegates complained that the jewelry and 
gold and silversmithing trades were a tar- 
get for many and various fiscal regulations 
that would not be applied to other trades. 
Their wares were the first to be taxed and 
the last to benefit by any remission ot fiscal 
penalization. 

Resolutions were passed calling upon all 
concerned to do all they could within the 
margin of the law to modify existing con- 
ditions, as the business in Europe was being 
ruined by excessive taxation. Evidently 
the jewelers must help themselves, and any 
relief must come from their own organized 
efforts and above all from within, the Con- 
ference decided. 








Market Prices for Silver Bars 


The following are the quotations fur sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 


London U.S. Gov’t New York 

Date Oficial Assay Bars Official 
May 11. 30% 67% 65% 

i ) re 3055 67% 653% 

1 | eee 3075 67% 65 

‘ \* eee 3075 675% 6514 

a 3084 675% 6534 

a eee 305 673% 65 





Considerable excitement was caused at 
Sharon, Pa., one evening recently when an 
attempt was made to rob the jewelry store 
of W. W. Palmer on Broad St., that city. 
It is thought that professionals were the 
ones attempting to commit the robbery. The 
proprietor of the jewelry store, as is his 
usual custom, visited the store about 7 o'clock 
to turn on the lights. He turned on the 
window lights and returned to the store about 
9:15 o'clock. He parked his car directly in 
front of his store and did not notice anything 
unusual until he attempted to unlock the 
heavy door lock. He then noticed that the 
door lock had been “jimmied” with a heavy 
instrument. He did not attempt to unlock 
the door but returned to the shadow of his 
car and while there observed three strangers 
pass in single file in front of the store. They 
had evidently seen him because they quickly 
made their escape. 
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American Horologists Gather in Washington 





Important Addresses and Reports Mark Annual Meeting of the Horological 
Institute of America, Held at the Academy of Science Building, 
May 12 and 13 




















WasuincTon, D. C., May 13. Horological 
science and the horological interest; of the 
country gained a new impetus in their de- 
velopment this week, as the result of the 
annual sessions of the Horological Institute 
of America, which were held Wednesday and 
Thursday in this city. Though the attend- 
ance was not as large as would be found at 
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some of the great retail jewelry conventio.is, 
nevertheless what it lacked in numbers it 
made up in importance, for those wno par- 
ticipated, represented not only many different 
sections of the country but every line of 
endeavor in which horology or timekeeping 
plays an important part, from the realms of 
pure science to the business of  seliing 
watches. For there were at tlis gathering 
representatives in the scientific field, repre- 
sentatives of the great watch companies, the 
horological schools, the watch impuriers, the 
wholesale jewelers, the retail jewelers, the 
time inspectors, and even the collectors of 
watches and horological instruments. The 
gathering was of a most intimate character 
and outside of the technical papers, the 
formal addresses and reports that were de- 
livered, much was accomplished by the close 
association and intercourse between all these 
men representing every phase of horology. 

While the convention proper consisted of 
two morning sessions, one Wednesday and 
one Thursday at the home of the National 
Research Council (under which the organiza- 
tion was organized) the attendants were 
cont:nuously together and also participated 
in a. pre-convention. gathering at’ the 
Powhattan Hotel on Tuesday night, and a 
banquet and an informal discussion held 
Wednesday evening. 

The first formal session opened in the 
Lecture Room in the building of the National 


Academy of Sciences in which the American 


Research Council is housed. This beautiful 
structure, one of the most superb architec- 
tural achievements of the country, occupies 
an entire city block with a front of 530 feet 
on B. St. facing the mall near the Lincoln 
Memorial and was a fitting place for their 
noteable gathering, for the prime purpose of 
the new building is to serve as a means of 
keeping the public in touch with the progress 
of science and to demonstrate the importance 
of research. 

In the absence of President Hufnagel, who 
was detained in New York by the illness of 
his wife, the vice-president, E. F. Lilley, 
Millford, Mass., head of the New England 
Watchmakers Institute, presided and called 
the meeting to order at about 10 A. M. 
There was no speech by the president but 
Mr. Lilley made a few remarks after ex- 
plaining the president’s absence and called 
upon the secretary, Paul Moore, for his 
annual report. Secretary Moore’s report. 
though fairly long, proved of decided inter- 
est and he delivered it in his own inimitable 
way, stressing his points with an emphasis 
that brought them out clearly. He was 
listened to with the greatest of interest and 
was roundly applauded at the conclusion of 
his remarks. Mr. Moore said: 


REPORT OF SECRETARY MOORE 


The secretary has not himself had a very good 
year, but he can at the outset report a good year 
for the Horological Institute of America. 

Much of his own work has been of the usual 
routine character, which is taken for granted, for 
you know what a secretary’s duties are. The im 
pertant thing is that, independent of the work of 
the secretary, there has been such a fine spirit of 
cooperation on the part of so many that the in- 
stitute was just bound to progress. And of this 
you will learn from the various reports. 

There were no special “spot” lights, such as an 
annual dinner, nor a great increase of endowment. 
For local reasons it seemed best to postpone going 
to the city selected for the dinner. And there 
was just one addition to the endowment fund 
$1,000—the gift of J. P. Stevens of Atlanta, Ga. 

There was one application for life membership, 
Mr. Henry Graves, Jr., of New York city, a 
gentleman who is not in any way connected with 
the jewelry or watchmaking business, but who has 
shown his personal interest in our work in the 
form of his cheque for $100. There have been 
added fourteen sustaining new members. and 
seventy active members. Just within the past 
week one man paid his dues for active member 
ship during 1926 and sent another cheque for $10 
to cover sustaining membership for the year 1927. 
Another active member has gone forward to the 
sustaining class. 

Now while the institution’s finances show a 
reasonable healthy condition, the secretary wishes 
again to set you thinking about endowment. 

Why endowment? 

Where would the United States be today with- 
out Harvard, Yale, Cornell, Columbia, Chicago, 
and Leland Stanford universities, and the Massa- 
chusetts Institute of Technology? Other universi- 
ties? Of course! But think what the ones I 
have named have meant to America. And please 
get another thought in your minds. From private 
sources there was given in 1923 to colleges and 
universities for increase of endowments more than 
$46,500,000. 

You have heard at meetings of the Horological 
Institute of America about some of the things 
watchmakers have done for the world. James 
Watt brought about with his separate condenser 
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for the steam engine what has been called the 
“industrial revolution.”” George Stephenson con. 
structed the first practical locomotive. Mathias 
W. Baldwin was the organizer of the Baldwin 
Loccmotive Works. Elias Howe gave us the sew- 
ing machine and Ottmar Mergenthaler the type- 
setting machine. All watchmakers! And from 
the ranks of those have come many of the men 
who have been the instrument makers that have 
helped on the advance of science. 


Today I wish to refer to two rich men. I can- 
not say that it was knowledge and skill acquired 
in a watch-repairing shop that made Henry Ford 
a master mechanic and inventive genius, and the 
richest man in the world. I wish Mr. Ford would 
tell us about this some day. But it undoubtedly 
had something to do with developing his apprecia- 
tion of time. In an article inspired by him which 
I read last week he said “the easiest of all wastes 
and the hardest to correct is the waste of time, 
because wasted time does not litter the floor like 
wasted material.”’ Mr. Ford’s thought here, of 
course, had reference to economies of transporta- 
tion, and distribution, but he would, I’m sure, 
hold also to the strict meaning of his words. 

Nor would I say that Julius Rosenwald, that 
great philanthropist who makes and gives away 
millions, founded his fortune on a watch. Yet 
it is an interesting fact that the selling of watches 
had a considerable place in the beginnings of the 
firm of Sears, Roebuck & Company, which is one 
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of the largest business concerns in the world. It 
is a fact that before Mr. Rosenwald paid him 
$35,000 for a one-quarter interest in his business 
Mr. Sears had been selling watches and jewelry 
to farmers. When Mr. Sears added clothing to 
his stock Mr. Rosenwald sought to join the busi- 
ness. 

So, in a way at least, two of the largest busi- 
nesses of this age were at one time tied to a 
And just try to carry on those businesses 


watch. 
Can you imagine 


today without a watch or clock! 
it? 

The watch business is a large business. 

In 1925 we sent watches to 90 foreign coun- 
tries. Of course, many of these were cheap 
watches. The total value was more than a million 
and a quarter dollars. Add $650,000 for parts of 
watches exported. And the year before, $1,700,000 
worth of clocks were exported. I have quoted just 
export values. The value of the actual output of 
watches and watch movements—the figures of 1923 
were the latest I could get when I made this in- 
vestigation—exceeded thirty and one-half million 
dollars. These figures cover seventeen establish- 
ments which employ on an average 11,571 wage 
earners who earned $13,870,000. They almost 
quadrupled by their work the value of raw ma- 
terial which cost $8,836,000. Of the seventeen 
establishments five had an output of one million 
dollars or over. 


Now think of the clock business. There are 
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over fifty concerns making clocks, employing more 
than 10,000 persons and paying more than $18,- 
000,000 in wages and adding over $20,000,000 in 
value to the cost of the materials with which they 
work. 

But these factory workers and this watch and 
clock output are only a part of the workers and 
the works. The repair side of the work is greater 
than the manufacturing side and more people are 
engaged in it, probably. 

Mr. Ford uses Johanson gauges that measure the 
one-hundred thousandth of an inch; yet with all 
the perfection of the modern automobile, mechan- 
ics are needed the country over to take care of 
the cars that develop, whatever the _ reason, 
“trouble.” So the modern watch, moderate priced 
or high-grade, must have the attention of skilled 
repairmen, sooner or later, if only for cleaning 
and oiling. I do not need to tell this audience 
that we are lacking in first-class repairmen. 

In my plea last year for an endowment for the 
institute I gave some figures about the vast sums 
that had been given for educational purposes and 
which I have just touched upon this morning. It 
may be worth while to think for a moment about 
some figures of another kind. 


The motion picture industry spent $67,000,000 
of dollars last year for advertising. Mr. Ketter- 
ing, of the General Motors research department, 
told the Pan-American Journalists a few days ago 
that the American people have spent 16 billion 
dollars for automobiles. However near to the ac- 
tual figures that statement may be, the gasoline 
tax in 1925 yielded nearly $140,000,000. This, 
and similar great expenditures, may be legitimate 
business. Ten great American corporations have 
assets of ten billion dollars. United States Steel 
made $165,000,000 in 1925. One company was 
sold for $146,000,000—two widows and four chil- 
dren of the founders of that fortune Were the 
beneficiaries. 

Americans do other things in a big way. We 
are all thinking of conditions in Great Britain. 
Our own little coal sirike cost more than $160,- 
000,000. ‘Abnormal pe-sonalities’’ cost the coun- 
try a billion dollars aanually. Fake promorers 
get a billion from us in normal years. We spend 
annually three billions for patent medicines and 
our women $400,000,000 in beauty shops and 
$345,000,000 on stockings. I am not going to tell 
you how much we swend on ice cream, candy, 
chewing gum and svch things. I'll merely add 
that in one office building in New York it cost 
$21,000 to polish the spittoons last year—just a 
little less than the total amount of all the monies 
received by the Horological Institute in endowment 
membership dues and examination fees, in four 
years of its histry, as reported by the treasurer 
last year. Put my statement in the scales— 
polishing spittoons in ene office building versus 
four years’ income and permanent funds of the 
Horological Institute of America. 

Why should there be an endowment? 

First, to insure the permanency of the institute’s 
work, If every watchmaker in the country were 
today certified there would still be real work for 
the institute. Three of our first four sustaining 
members passed from us last year. It is not to 
be expected that those joining the institute in the 
future will have the same zealous devotion and 
give so freely of their time as those who have 
gone through the throes that brought the institute 
into being. This does not mean that the institute 
will be the less efficient and useful. Even the 
devotion of men cannot always achieve when they 
lack tools with which to work. Figures already 
quoted show progress. But a larger income of a 
definitely sure character would open to us fields 
we cannot now enter. Some of these were stg- 
gested by the chairman of the Educational Com- 
mittee in his report last year, such as the estab- 
lishment of scholarships and loan funds to aid 
deserving young men to acquire horological train- 
ing, the offering of rewards for achievements that 
would advance horological science and education 
and the organization of a movable exhibition. It 
is high time that definite progress be made in the 
assembly of what may be termed historical horol- 
ogy. And ought there not to be some day, some- 
where in America, a building that will be a real 
temple to horology? 

Your secretary is not advocating any particular 
plan for securing the endowment. The institute 
will stand examination. There is nothing selfish 
about it—or those who have carried on the work. 
I, for one, think its accomplishments have been 
great—far more than all the spittoons in the great 
city of New York. There will always be a need 
for the Horological Institute of America. 

As examples of present conditions, within the 
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past month, there came an inquiry from a city 
of over 300,000 population as to where a watch 
could be repaired, and from a city of over half 
a million as to who could repair a stop watch. 
Both .inquiries had evidently had trouble in their 
local fields. Ought such a condition to exist? 

As an institution the Horological Institute of 
America is concerned with the accurate measure- 
ment of time. 

Accurate measurement lies at the root of all 
scientific advance. 

Respectfully submitted, 


Paut Moore, Secretary. 


At the conclusion of the report, Mr. Lilley 
thanked the secretary and commented humor- 
ously on his knowledge of so many subjects. 
He then called upon John J. Bowman, the 
treasurer, for a report of the finances. 

Mr. Bowman said that in accordance with 
the resolution that had been passed at the 
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previous meeting, the books had been turned 
over to a certified public accountant to audit 
and arrange, and he, therefore, read the re- 
port of the accountant in place of that of the 
treasurer. This showed the organization 
to be in a healthy financial condition. 
Roughly, the receipts during the year from 
various sources were $4,758.10 and the dis- 
bursements, $4,213.18 which with a balance 
carried over from 1925 left a cash balance 
of $672.53, in addition the organization had 
investments of $14,543.70, making total as- 
sets of $15,215.23. 

The presiding officer then called for the 
report of the Certification Committee which 
was read by Dr. Gould of the Bureau of 
Standards, who also read a report of his 
own. The report of the Certification Com- 
mittee was as follows: 


REPORT OF THE EXAMINING BOARD 


The Examining Board of the Certification Com- 
mittee, consisting of Messrs. Edwin F. Lilley, 
John J. Bowman and Tell B. Nussbaum, submit 
the following report: 


Certification goes along in a satisfactory way. 
While it would be pleasing to have a greater num- 
ber certified, it might be considered* better ‘to 
continue our policy of letting the applicant knock 
at the dcor rather than to try and urge a larger 
number to apply and perhaps get a greater quan- 
tity and a poorer quality. We do_ not mean _ by 
this altogether the kind of work a man does or 
the way in which he answers questions, but the 
kind of men who care enough about their future 
standing as watchmakers to take the trouble to 
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investigate what the Horological Institute of 
America is trying. to do for them. 

We feel that the examinations of junior and 
certified watchmaker are very well established and 
that the time is at hand when the higher exam- 
ination should be taken up and seriously consid- 
ered. It has been the general opinion up to now 
that there should be a third certificate granted for 
a much higher degree of attainment in horology, 
covering advanced theory, design and mathematics. 
Your committee recommends that this be done. 

We now have men certified in every state ex- 
cept one. From the beginning of certification 
work up to the present time the institute has re- 
ceived 775 applications for the Junior grade and 
309 applications for the Certified grade. Out of 
this number 597 have received the Junior certifi- 
cate and 224 have received the Certified certifi- 
cate. For the year 1925-1926 the institute has re- 
ceived 164 applications for the Junior grade and 
62 applications for the Certified grade. Out of 
this number 144 have received Junior certificates 
and 69 have received Certified certificates. 

It was found necessary to raise the cost of the 
examinations from $5.00 to $7.50 for the Junior 
grade and from $5.00 to $10.00 for the Certified 
grade, so as to make the work of certification selt- 
sustaining. We realize that the process now in 
use is slow, but too frequent meetings of the 
examining board would be entirely too expensive. 
However, the. psychological effect is not bad, as 
the applicant is perhaps more deeply impressed 
with the value of the certificate if it takes some 
time to obtain it. 

Our organization is being constantly improved 
and perfected in regard. to supervisors, and’ we 
desire the help of all our members, wherever they 
may be located, to advise us of proper and inter- 
ested men who would be available for the work 
when needed. 


Respectfully submitted, 


Epwin F. Littey, 
For the Committee on Certification. 


Before reading his own report on certifi- 
cation, Dr. Gould said that it necessarily 
duplicated in part that of the committee. 
His report was as follows: 


DR. GOULD’S REPORT 


It has been interesting to watch the progress 
of the certification work during the past year. 
At first, returns were very discouraging, but since 
January the work has picked up decidedly with 
the result that at its meeting yesterday the ex- 
amining board graded the largest number of 
watches in its history at one meeting and these 
aH came in since the March meeting. A _ special 
effort was made to follow up delinquents and the 
results were obvious. 

Our long looked for 1,000 applicants has been 
passed. To date we have received.775 Junior and 
309 Certified applications, or a total of 1,084 as 
against 858 last year, making a total number of 
applications of 226 for the year in both grades. 
164 Junior and 62 Certified. 

My last year’s report showed 453 Junior and 
155 Certified certificates had been granted, and 


this year, including yesterday’s meeting, these 
figures have been increased by 144 Juniors and 
69 Certified. 


It has become necessary to revise the map I 
showed last year and the present map indicates 
the distribution of men who have been certified. 
Each pin bears the name of a town, the figures 
above the name indicate Juniors and those below 
the name, Certified men. When a man steps up 
a grade his name is removed from the Junior 
list and placed on the Certified list, so there are 
no duplicates. 

The small pins represent district supervisors 
and we plan to add other pins to show the loca- 
tion of the various horological schools. There is 
only one state, Delaware, now without either 
Junior or Certified men. 

We should like to make a few recommendations 
to the committee that would aid us a good deal 
in the details of our work. We find in some 
places, especially in the West, that the supervisors 
are so scattered that it is hard to check up on 
applicants and vouchers. A study of the map 
shows this clearly, and we should like to ask for 
additional supervisors in these scattered districts. 

We also believe that a time limit of perhaps 
one year should be placed on all applicants for 
certification in either grade. Lately we have at- 
tempted to clean up the delinquent list and it was 
surprising to me to learn the number that hold 
their watches a long time, often over a year, be- 
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fore returning them. Many of our letters come 
back unclaimed, and the best we can do is to drop 
the applicant from the list. 

The map is not correct because of change of 
address, especially of students at the schools, but 
we have no way of checking up on a man after 
he has passed his examinations. 

Publicity has been given the institute this year 
through articles and photographs of the work. 
The reporters seem to be glad to get the material 
The National Spectator recently published a very 
fine article regarding the institute and its relation 
to the Bureau of Standards, and only Mcnday a 
photographer from this same magazine called for 
more pictures. I do not feel any hesitancy about 
letting them take pictures, but I do ask that the 
material be submitted to myself and Mr. Moore 
before publicaticn. I believe that the new symbol 
for certified watchmakers is a decided help to 
the institute. 

It may be of interest to some of you to learn 
that the testing cabinets of the time section of 
the Bureau of Standards have just been equipped 
with electrically refrigerating units, and we are 
prepared to handle watches in large numbers. 

We are called upon for a large variety of in- 
formation, some of which is not easily available 
and we are grateful to the institute for the as- 
sistance it has given when called upon. 

Respectfully, 
R. E. Gout pn. 


On behalf of the committez en Education, 
John J. Bowman said that the report was 
drafted put not yet revised and he has 
decided to put it over until « later dete. 

Then came the report of the committee on 
membership, which showed with the new 
applicants an increase of 150 per cent in 
membership during the past year. ‘The 


names of all the applicants were then read 
and all were elected. 

Vice-president Lilley then announced that 
at a conference held the previous evening at 
the Powhattan Hotel, it was decided to hold 
an informal dinner in the evening and the 
put in 


matter had been the hands of Mr. 
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Nussbaum. Mr. Nussbaum asked that these 
who would attend let him know so that he 
could make arrangements and applications 
for 35 places were immediately received. 

As Mr. Jones was not present to report on 
the Time Service Committee, only an in- 
formal report was made. 

On behalf of the Publicity Committee, the 
firm ot “Moore & Moore,” as they are 
jokingly called, made a joint report. Paul 
Moore, the secretary, telling of the work 
that had been done in getting articles in the 
trade press as well as in the daily papers 
and incidentally through the National 
Jewelers’ Publicity Assn. a very fine article 
in the Saturday Evening Post, spoke most 
highly of the co-operation that had been 
given the organization by the trade press. 
His report was supplemented by a brief one 
from Calver Moore, who also spoke of some 
of the work of the committee. 

At this point, President Lilley appointed 
the nominating and auditing committees for 
the association and then introduced Mr. 
Ohlson of the Waltham Watch Co., who 
made a wonderful address on the subject of 
“Motive Power for Time Pieces.” 

Mr. Ohlson’s remarks in full are published 
in the Horological Department of this issue. 
During his address, certain graphs were 
handed around to members, and at the end 
of the address, he threw on the screen, 
illustrations of old time-keeping instruments, 
including varieties of the clepsydra, old clock 
movements, watch movements, as well as 
illustrations of springs tempered in different 
ways ard an instrument for testing them. 

After the address was over, Mr. Ohlson 
was plied with a number of questions on 
various subjects particularly in regard to 
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methods of finishing and tempering watch 
springs; the makes and the steel of different 
springs; as to whether steel main -prings 
could be developed to give a uniform force 
throughout their run; as to whether 
uniformity would be impaired by plating the 
surface with a hard metal, etc., etc. All 
these questions he answered fully and dis- 
cussed them at length. As to questions on 
springs breaking, under certain conditions 
Mr. Ohlson explained that when springs are 
tempered to a condition that is best suited 
for their work, they approach the danger 
point of breaking; whereas those that are in 
a condition to perform the work in a less 
perfect way, are often less liable to break. 

The question of lubrication of watch 
springs brought up the question of watch 
oils and the relative merits of mineral and 
anima! oils. This brought out a number of 
remarks from various people as to new oils 
on the market and their experience with 
them. It was the speaker’s opinion that ex- 
perience had shown that mineril ciis worked 
out well on all parts but the balance. I hey 
were O. K. for the train though they did 
not look as well as the regular watch oils. 
He explained the mollecular construction of 
the different oils and their effect in lubri- 
cation. 

Other. speakers testified as to the efficiency 
of fish oil for the balance. This was fol- 
lowed by a brief discussion on the life of the 
main springs, which brought forth a nar- 
ration of incidents as to long-lived springs. 

When the discussion was over, Mr. Lilley 
appointed a committee on obituaries, and 
Paul Moore then made a few remarks on the 
building of the National Academy of Sciences 


and its work and invited the members to 
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make a tour of the building at the end of 
the session. 

The last address of the morning session 
by Dr. J. F. Van Slyck at one time a 
jeweler and a graduate of the Parsons 
Horological School (now a part of the Brad- 
ley Polytechnic Institute) who talked on 
an electric clock of his invention which he 
demonstrated before the audience. The work 
he said has been known as “the clock which 
is almost human” owing to the number of 
things it would do and do accurately. The 
clock contained no batteries but was run 
by an electric current and in addition to 
winding automatically, could turn lights off 
and on in an establishment at any particular 
hour desired, and the dial having once been 
set, the clock automatically changes from 
day to day to turn the lights on exactly at 
sundown. 

Wednesday’s sessions of the Institute were 
followed by a dinner at the Lee House at 
which Edwin F. Lilly presided as toastmas- 
ter. The speakers on the evening’s program 
were: A. S. Flint, J. P. Stevens, Major Paul 
M. Chamberlain and Tell B. Nusbaum. A 
handsome gold watch was presented to Paul 
Moore, secretary, by Mr. Lilly on behalf of 
his friends and associates in the Institute. 

THURSDAY'S SESSICN 

Thursday marked the conclusion of the 
sessions, and the following officers were 
elected for the ensuing year: E. H. Huf- 
nagel, president; Edwin F. Lilly, vice-presi- 
dent; J. P. Stevens, second vice-president ; 
Paul Moore, secretary, and John J. Bowman, 
treasurer. 

Stanley A. Pope of San Francisco, who at- 
tended the Washington meeting, was elected 
to the Advisory Council, and the following 
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were re-elected to succeed themselves on that 
body: A. L. Barrows, L. N. Cobb, Charles 
F. Miller, Carl W. Mitman, Paul Sollen- 
berger and A. T. Westlake. 

The principal speaker at Friday’s session 
was Captain Edwin T. Pollock, U. S. N., 
Superintendent of the United States Naval 
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Observatory, who addressed the Institute on 
the functions of the Naval Observatory with 
special reference to its time service. The 
observator’s equipment was illustrated by 


stereopticon slides. Captain Pollock's ad- 
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dress will appear in full in the next issue of 
THE JEWELERS’ CIRCULAR. 

The reports of the committees on certifica- 
tion, education, auditing, and obituaries were 
presented. The report of the certification 
committee was read by W. H. Samelius, a 
member of that committee, and the Institute, 
in moving its adoption, approved the follow- 
ing recommendations : 

“The manual examination for certified 
watchmaker shall be increased to two 
watches, one 16 or 12 size, American or 
Swiss, watch, of 17 jewels, same to be re- 
paired and to have a rate of not more than 
20 seconds variation in five positions; the re- 
pairs to watch to consist of making balance 
staff and forming and timing hairspring, in- 
cluding escapement work and such other re- 
pairs as the committee may decide on. The 
bracelet watch is to have a new balance staff 
turned and fitted and to be hand made. It 
is also to be put in first-class order through- 
out and to show mean time error of not more 
than 14% minutes in 24 hours. The work is 
to be completed in less than 30 days. If for 
any reason the applicant wishes an extension 
of time the application is to be approved by 
the monitor before being sent to the Institute. 
The number of questions pertaining to prac- 
tical work has been increased by the commit- 
tee to approximately 80, fifteen of these to 
be selected for each individual examination. 
Present practice included only ten questions. 
In view of the increase in the number of 
questions the time allowed on written ex- 
aminations will be three hours instead of two 
hours. The examination fee will remain the 
same at $10." The report of the Certifica- 
tion Committee was unanimously adopted to 
become effective July 1. 
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The report of the Educational Committee 
was read by John J. Bowman, its chairman. 
Mr. Bowman expressed the hope that the 
financial condition of the Institute soon will 
be brought to the point where it will be 
worth while to bring the committee’s plans 
up for discussion. 


The purpose of this report is twofold; it shall 
therefore be presented in two parts. The first 
part deals with the activities of your Educational 
Committee during the Institute year just closed. 
The second part aims to convey to you a general 
impression of the condition of horological educa- 
tion and training in America today. 

The Edticational Committee’s report to the last 
annual meeting of the Institute, and the preceding 
annual reports, have detailed. the routine work of 
the committee quite thoroughly. That work con- 
tinues to be of practically the same nature; to say 
that there is more of it is to state the principal 
difference in this year’s work over last year’s. 

We will therefore not consume time now in 
what would be but a repetition of the full explana- 
tion given in former reports, about the correspon- 
dence which finds its way from various sources 
to the Educational Committee. Any one who de- 
sires copies of any former reports can have them 
upon application to the Secretary of the Institute. 
These reports have been published in full each 
year in the trade journals, usually in the issues 
following the dates of the annual meetings, so 
securing a wide distribution. The reports may be 
referred to in files of the trade journals. 

In these earlier reports, the letters received by 
your committee are explained as classified in 
various groups, with illustrations of how they are 
answered. Most of these letters request informa- 
tion about horological schools, about books on 
horological subjects, and even about details of 
practical watch work. They are answered promptly 
at whatever expense of effort is necessary in 
order to render the utmost possible help of the 
Institute to those who desire it. 

As stated before, this work of furnishing all 
sorts of information, by correspondence, has con- 
stituted the main routine work of your Educational 
Committee during the current year. 

Then always one of the committee’s most valu- 
able functions is fulfilled by providing a means by 
which those in charge of horological schools may 
meet not only each other, but also those engaged 
in related activities, to exchange ideas for mutual 
benefit, all for the advancement of horology in 
America. 

We will now take up the subject of the present 
condition of horological training and education in 
America, 

During’the past year no serious attempts have 
been made to establish new horological schools. 

The principal schools in existence at the time 
of our last annual meeting are continuing in opera- 
tion. Most of the schools have somewhat smaller 
attendance than they had a year ago; although 
gains by a few bring up the total somewhat. The 
year has seen practically an end of the source of 
students formerly coming to some of the schools 
as rehabilitation trainees from the United States 
Veterans’ Bureau. These students have of course 
been partly replaced in number by students enter- 
ing from establishments in the trade, or from 
other occupations, and by graduates of public 
schools who by one means or another have been 
attracted to watch work as a vocation. 

The burden upon the schools of conducting ac- 
tive propaganda to secure recruits for horology, in 
addition to providing instruction and other neces- 
sary services to their students, is heavy enough to 
constitute a very serious drawback in their work. 
Advertising the vocational advantages of watch- 
making, like most advertising, is very costly. 
This expense added to the other operating costs 
of horological schools, inevitably increases the tui- 
tion fees which students are obliged to pay, and 
bears its share in discouraging desirable candidates 
who might otherwise enter the field of horology. 

Surely the Institute could find no better means 
toward its general purpose to improve American 
horology, than to help interest young men in 
choosing horology as their vocation? And if any- 
one should ask what practical measures might be 
taken to effect such help, he is referred to the 
1925 report of your committee. 

In that..report was suggested among other 
things, that the Institute organize a traveling ex- 
hibition upon the subject of horology, which could 
be placed, in turn, in high schools and other 
places where it would be seen by young then who 
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are considering the problem of choosing a vocation. - 





This exhibition could easily be devised to suggest 
the fascination of horological pursuits, to show the 
achievements of the early and the later masters, 
and to convey the idea of the economic and social 
advantages to be secured by becoming a proficient 
watchmaker. Your committee has considered the 
details of this project, and it may be said that it 
seems to be entirely feasible and promising of 
good practical results. The proof of the matter, 
anyhow, could be made by assembling one such 
exhibit and placing it and keeping account of 
what results come from it. 

It is easily seen that from such exhibits could 
flow benefits to horology quite aside from interest- 
ing young men in becoming watchmakers; they 
should also stimulate interest in watches—in better 
watches—in the minds of many persons who are 
satisfied with timepieces of very inferior quality, 
simply because they do not know enough about 
watches in general to appreciate the higher me- 
chanical qualities, which when understood are seen 
to be well worth their price. 

If one exhibition, tried out, is found to produce 
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what is hoped for, the good results could be 
multiplied by sending out more assemblies of the 
same kind. 

There are other ways in which the Institute 
might help to lessen the shortage of young men 
entering the field of horology. We will quote 
again three suggestions from our 1925 report in 
which we recommended that the Institute: 


(1) Establish 
young men to encourage 
vocation of horology. 

(2) Establish a loan fund for use by stu- 
dents of approved character in any American 
horological schools, who, through unforeseen 
difficulties, would otherwise be compelled to 
abandon watchmaking as a vocation. 

(3) Offer substantial rewards for certain 
prescribed achievements which would contribute 
toward the advancement of horological education 
in America. 


scholarships for deserving 
them to adopt the 


To do all or any one of the things enumerated 
would require funds which are not now available. 
It is pointed out that what the Educational Com- 
mittee has so far accomplished has been done 
without cost to the Institute; lack of funds has 
prohibited the adoption of a more active policy. 

The present financial income of the Institute. we 
know, cannot cover more than the general ex- 
penses, and the cost of conducting examinations 
for Certification of Watchmakers. No extension 
of the Institute’s usefulness in other directions is 
possible until scme way has been found to in- 
crease its income. This points to the urgent need 
for an endowment fund. Should that be secured, 
your committee would be pleased to present care- 
fully detailed. proposals, for your discussion and 
action, for ptttting-‘tnto effect some or all of the 
four projects outlined above. Without funds for 
the work in sight, it would be a waste of time to 
discuss such projects in this meeting. Until the 
Institute is prepared to devote some expenditure 
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of money to an extension of educational activities, 
your committee will continue, as in the past, to 
devote itself to work which can be done mostly 
at the expense of time and willing effort upon the 
part of its members. 

Because of the hearty co-operation which is al- 
ways given the Institute by the trade journals, 
which usually publish the proceedings of the In- 
stitute meetings in full, this annual report of 
your Educational Committee affords a _ valuable 
means of communication between the horological 
schools and the trade. It would be really a quite 
unforgivable neglect of duty were we to fail to 
take advantage of the opportunity to present 
several suggestions upon behalf of the schools, to 
the employers of watchmakers, who for the most 
part .are retail jewelers. 

Every one of the schools perhaps has had ex- 
periences like the following: a jeweler says “A 
man answered my advertisement for a watchmaker 
and on the strength of his being a graduate of 
ee ee ee School of Watchmaking, 
I wrote him to come on and take the job. I never 
was more disappointed in anything in my life, 
He proved to be a rank failure. “Watches smaller 
than 12 size were too much for him. Even of 
what he did, about half of the jobs came back 
unsatisfactory to customers, and had to be done 
over again by my other watchmaker. No more 
school graduates for mine’’—and so on. 

When any such complaint fortunately happens 
to reach the school from which the watchmaker 
claims to have graduated, the matter can be very 
easily and quickly cleared up between the school 
and the disappointed employer. Generally either 
the watchmaker is an out-and-out impostor, never 
even having been inside the school, or he may 
happen to be one who attended the school but 
dropped out before completing its course of in- 
struction. In the .latter case there has been a 
misleading use of the term “graduate’’; certainly 
whatever the school claims for its instruction is 
meant to apply to its entire course—not to only a 
part of it. 

It is surprising that any jeweler would employ 
a man without investigating all of his references. 
Our suggestion is, whenever the prospective em- 
ployee states that he is a graduate of a school, that 
the jeweler write to that school for the facts. 
Otherwise how can the impostor be detected? 

It is very much to the mutual interest of the 
trade and the schools that such attempts to 
swindle jewelers be nipped in the bud. 

Aside from cases where actual misrepresentation 
is attempted, must be considered those other in- 
stances wherein one who has not completed a 
school course describes himself as a “graduate.” 
We suggest that in these cases there is more of 
carelessness or ignorance of the exact meaning of 
the word “graduate” than of any desire to deceive. 
But even here it is important that the employer 
secure information upon just what the student did 
accomplish in school, as a basis to which can be 
added whatever estimate he wishes to form of 
what may have been gained out of experience out- 
side of school. 

Occasionally 
himself unable 


a very worthy student may find 
to continue in school, due gen- 
erally to financial disappointment of some sort. 
This young man perhaps has no one else to 
depend upon for assistance in his emergency, and 
is obliged to discontinue his training and _ take 
some sort of a job. When this happens in the 
case of a student who, with a complete training 
opportunity, would have made an_ outstanding 
success as a watchmaker, it makes it seem a great 
pity that there is not a “revolving fund” from 
which he could borrow to enable him to complete 
his preparation for the responsibilities of life. 
Instances are not unheard of in which a charit- 
ably disposed person is really troubled to find some 
sufficiently needy cause to assist by means of a 
bequest or a gift. There actually are communi- 
ties in which the unfortunate—the sick, the in- 
sane, and even that opposite class, the criminal 
and the Jazy, are superabundantly provided for by 
public and private charity. It may be stated as a 
principle that an institution which is over-endowed 
financially is in danger of spiritual death—of a 
dry-rot of the soul, as it were. Unquestionably 
there are such institutions. There are surely men 
of wisdom as well as wealth, who are conscien- 
tiously averse to giving where the gift is likely 
to harm more than help, who are earnestly seeking 
something worthy which needs assistance. What 
finer thing could be done than to endow a fund 
to be administered by the H. I. of A. from which 
qualified young men could borrow in emergencies 
to enable them to complete training to do well 
their part of the world’s work? Is it not socially 
far more intelligent to help a young man prepare 
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than to spend 
in old age one 


in making a living, 
supporting 


for success 
money charitably in 
who has failed? 

A real opportunity exists, in the need of the 
H. I. of A. for completion of its endowment fund, 
for some one to help those who ask not to consume 
charity, but only to borrow temporarily what will 
enable them to achieve self-support through good 
service to society. 

We hope that the splendid example set by those 
who have contributed the nucleus of the Institute’s 
endowment will be followed by many others, and 
right promptly as well! 

A retrospective view of the subject of horologi- 
cal school work in America shows much which can 
be considered encouraging from the viewpoint of 
today. In earlier times, in addition to the few 
schools of higher aims, there sprang up a crop of 
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Short oral reports were submitted on be- 
half of the auditing and obituary committee. 
The latter recommended that an engraved 
form be prepared for use in connection with 
expressing the esteem of the Institute for a 
deceased member and extending sympathy to 
his family. 

The Institute moved to send a telegram of 
condolence to Mr. Hufnagel, who was un- 
able to attend this year’s sessions because of 
the illness of his wife. 

A meeting of the Executive Committee 
followed adjournment of Thursday’s session. 
In the afternoon neveral members visited the 
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THE ACADEMY OF SCIENCES WHERE THE SESSIONS OF THE H. I. A. WERE HELD 


schools started by men who were not qualified, in 
ethical principles nor even in technical ability, to 
conduct such institutions. These men imagined 
that schools could be made profitable as business 
ventures. Disappointment in this led them to seek 
to attract students in large numbers by adver 
tising to teach watchmaking in an impossibly short 
length of time. Some of their appeals to pros 
pective students smacked more of the advertising 
bombast of a circus side-show, really, than of 
statements made by an institution of good char: 
acter. This, and the fact that graduates of low: 
grade schools failed to make good in employment, 
led many jewelers in those earlier days to con- 
demn the whole idea of teaching watch work in 
schools because those particular jewelers had not 
happened to come in touch with anything but 
what emanated either in printed or personal form 
from the schools of low character. The hostility 
thus created toward all Horological schools, in- 
creased greatly the difficulties with which the better 
among the earlier schools had to contend. But as 
time went on, the effect of unethical practices re- 
coiled upon the schools which followed them, and 
they gradually were forced to quit for lack of 
patronage. The latter process is slow, but sure. 

Jewelers are gradually learning that good schools 
are what they must depend upon for competent 
workmen, and their support of good schools, both 
in sentiment and in action, is increasing accord- 
ingly, as it should. There is, to be sure, still 
much more that could be done by jewelers for 
the schools, but your committee realizes that to 
bring about full appreciation and co-operation re- 
quires time and persistent effort, and believes that 
these matters are progressing toward the desired 
end, and that the activities of the Horological In- 
stitute of America are of great effect in that 
direction. 

At this time last year, your committee made sev- 
eral urgent suggestions of ways in which the In- 
stitute could encourage interest and improve the 
conditions of horological education in America. 
Since those projects are only awaiting a time when 
the Institute could meet their very moderate pe- 
cuniary requirements, at which time they will be 
brought before the Institute for its action, it is to 
be hoped that the financial situation will very soon 
be brought to the point where it will be worth while 
to bring. our plans up before the Institute for 
discussion. 

f You committee remains zealous for extending 
its usefulness in whatever ways may be decided, 
from time to time, to be practicable. 

(Signed) 
John J. Bowman, ChairmanPaul M. Chamberlain 

W. H. Samelius Edwin F. Lilley 


Naval Observatory and the time laboratory 
of the Bureau of Standards at the invitation 
of Captain Pollock and Mr. Gould. 








First Air Mail Shipment of Diamonds 
Reaches Dallas, Tex., from Chicago 


Datias, Tex., May 15.—When the first 
air-mail plane from Chicago to Texas 
reached Dallas, Wednesday, it brought along 
a $100,000 shipment of diamonds for the Ar- 
thur A. Everts Co., of this city. The air- 
mail makes it possible for Dallas people to 
read New York evening papers within 24 to 
30 hours after their publication, and was re- 
cently announced by Myron Everts, Texas- 
Louisiana Retail Jewelers’ Association presi- 
dent, as potentially a great blessing to jewel- 
ers who need valuable gems in a hurry. Lo- 
cal authorities announced that the first Chi- 
cago-Dallas plane carried 1,851 pounds of 
mail, or more than three times what the 
original plane on the New York-San Fran- 
cisco line carried. Ten armed guards met 
the jewelry-bearing flyer at Love Field, for- 
merly well-known wartime aviation field, and 
escorted the gems into the city. 

Newspapers of the city were sent greet- 
ings, via the first air-mail plane, by Simon 
Linz, of Dallas, a director of the Texas- 
Louisiana Retail Jewelers’ Association and 
a member of the council of the United States 
Chamber of Commerce, from Washington, 
D. C., where he is attending a United States 
Chamber of Commerce meeting. 








Louis A. Sundlun has announced that in 
addition to conducting the Remembrance 
Shop in the lobby of the Biltmore Hotel, 
Providence, R. I., and a jewelry shop at 
24 Broad St., Pawtucket, R. I., that he 
will open a gift shop in the main lobby of 
the Bond Hotel, Hartford, Conn. 
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Founder and President of American Mor- 
occo Case Co., New York, Succumbs 
to Pneumonia 


His many friends and acquaintances in the 
jewelry and kindred trades will be grieved 
to learn of the sudden death of Theodore G. 
Walpuski, president and founder of the 
American Morocco Case Co., 665 Fifth Ave., 
New York. Mr. Walpuski died on May 6, 
at Harrison, N. Y., following an operation 
for concurrent pneumonia. The remains 
were cremated in the Fresh Pond Crematory, 
Long Island, on Sunday, May 9. 

Mr. Walpuski was born in Petrograd, Rus- 
sia, Jan. 31, 1848, of titled parents. He was 
baptized in the Neba River, Lutheran faith: 
educated at Weisbaden, Germany, and Paris, 
France, and came to New York at the age 
of 19 years. He engaged in diverse artistic 
occupations until founding the American 
Morocco Case Co. in 1875. 

During his career he fathered the idea of 
using flannel rolls and bags for silverware 
and was the inventor and patentee of the 
invisible catch for jewelry boxes. Mr. 
Walpuski will be remembered and admired 
by all who knew him as a businessman, who, 
in the turmoil of life, never lost sight of the 
beautiful and esthetic. 

Deceased is survived by his widow, Helen, 
and one son, Theodore, Jr. 








Rings Taken from New York Wholesaler 
Lead to the Arrest of Four Men Charged 
With Receiving Stolen Goods 


A ring shown to Sam Kandel, wholesale 
jeweler, 98 Essex St., New York, last Thurs- 
day by a woman who claimed she had pur- 
chased it for $200, has led to the arrest of 
several people who the police charge with 
receiving stolen goods. The ring is said 
to be part of the $110,000 loot taken from 
the Kandel establishment on March 14 last 
by thieves who held up and robbed the 
place. 

When Mr. Kandel was shown the ring, 
which had been brought to him for appraisal, 
he immediately communicated with the Clin- 
ton St. station. The woman was questioned 
by Detectives Schneider and Mammack, and 
stated that she had bought the ring from a 
jewelry peddler living on 58th St., Brooklyn. 
When the peddler was located he told the 
detectives that the ring had been given to 
him by his son, who is employed in a Park 
Row pawnshop. The detectives lost no time 
in locating the peddler’s son, who told them 
that this ring and four others had been se- 
cured from a salesman employed in another 
Park Row pawnshop. In reply to questions, 
the salesman stated that the rings had come 
to him from a fellow employe who also 
works in the last-mentioned pawnshop. 

The peddler, his son and the salesman 
were arrested on charges of receiving stolen 
goods. Later the other pawnshop salesman 
was located, and on Monday he was ar- 
raigned before Magistrate Flood in the 
Tombs Police Court and released in $10,000 
bail. They will all be given a hearing on 
Friday. 








Thomas H. Todd & Co., is the successor 
to Thomas H. Todd, Northampton, Mass. 
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Young Man Breaks Into Providence, R. I., 
Wholesale Jewelers’ Establishment and 
is Captured by Police 


ProvipeNce, R. I., May 15.—After all, 
lightning does sometimes strike twice in the 
same place. It has done so within the 
jewelry circles of this city and the result 
both times has been disastrous to the crim- 
inal profession. Last June the block, corner 
of Empire and Washington Sts., in which 
are located several retail and wholesale 
jewelry and optical concerns, was broken 
into and the thieves captured before they 
left the building, and sentenced. 

About a fortnight ago the police were 
notified that two men acting in a suspicious 
manner had been seen in the building, but 
they disappeared before the police arrived. 
Late Thursday night Joseph P. McCaffrey, 
23 years of age, who has been under a de- 
ferred sentence imposed by Judge Hahn in 
Superior Court for burglary, a little more 
than a year ago, was captured in the rooms 
of The M. R. T. Co., wholesale jewelers, 
room 8, at 118 Empire St., after he had 
broken into the place. 

Following his arrest the youth admitted 
also entering the jewelry office of Thomas 
R. Jordan, room 5 in the same building, and 
of attempting to break into a tailor’s office 
at room 4. While he was in the Jordan 
place he stole a quantity of jewelry from 
some show cases and then, taking a safety 
razor set calmly proceeded to shave himself 
before attempting his next break. 

McCaffrey was captured by Rollin Bates 
and William Fernel, employes of the Rhode 
Island Electric Protective Co., after he had 
taken a door from a cabinet in The M. R. 
T. Co. place, which conceals a large safe. 
In taking off the door he unknowingly 
tripped the connection that sounded an alarm 
in the office of the Protective Co., which is 
but a short distance across Empire St. 

Bates and Fernal found the man hiding, 
they state, in a small private office. When 
captured McCaffrey offered no_ resistance 
and was taken to the office of the Protec- 
tive Co., where he was later placed under 
arrest by Capt. J. J. McGuire and Patrol- 
man W. F. Burkhardt from headquarters, 
and locked up at the Central Station. He 
will be delivered to Superior Court for viola- 
tion of his parole. 

After forcing the outer door to the build- 
ing McCaffrey told the police he proceeded 
to the second floor where he first broke a 
panel in the door of the tailor establishment 
and attempted to release the lock by reach- 
ing inside. Unsuccessful in this, he told 
Captain McGuire, he got into Jordan’s 
jewelry office through an unlocked transom. 
Later he broke into The M. R. T. Co.’s 
office by smashing a panel of the door, 
reaching in and unlocking the door. To aid 
him he had an old style bayonet, a spear 
head and a silver knife, all of which were 
later found in The M. R. T. office. 

When searched at police headquarters 
stamps valued at $4.43 were found in the 
possession of McCaffrey, which he said he 
took from a drawer in a desk.. He also had 
a gold watch, valued at $15, a magnifying 
glass valued at $5, several rings valued at 
nearly $75, the property of customers that 
had been left to be repaired, which he ad- 
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mitted he had stolen from the Jordan office. 

The M. R. T. Co., of which Andrew 
and Michael Radoccia and Richard and 
Carlo Tasca are the proprietors, was broken 
into last June and resulted in the thrilling 
capture of Joseph Rosenberg and James 
Morton, both of Boston, who were later 
sentenced to serve seven years in the Rhode 
Island State Prison. When surrounded by 
the police on that occasion, Rosenberg 
jumped from a second story window and 
was caught by Patrol Driver Moran, who 
knocked a revolver out of Rosenberg’s hand. 
Morton was found hiding on a shelf in a 
closet of another office by Patrolman Burk- 
hardt, who forced the door. 

McCaffrey, who was capturd Thursday 
night was arrested on Nov. 12, 1924, and 
later pleaded nolo contendere to a charge of 
breaking and entering in the night time and 
larceny. It was stated by the police that he 
had broken into a number of stores and 
offices. When he appeared before Judge 
Hahn in Superior Court sometime later, the 
time he had already been in jail awaiting trial 
was taken into consideration and he was 
given a deferred sentence, Judge Hahn warn- 
ing him of serious consequences in the event 
he again came before the Court. Since his 
release, McCaffrey told the police, he has 
been working as a cook on various vessels, 
quitting his last job on Thursday morning. 








Former 


Whittemore to Be Defended by 
Attorney General of Maryland 


BALTIMORE, Mp., May 15.—Instead of em- 
ploying counsel to defend him against a capi- 
tal indictment, Richard Reese Whittemore, 
notorious diamond and jewel bandit, this 
week sprang a surprise here when he sent a 
letter to Judge Eugene O’Dunne, Part I, 
Criminal Court, asking the court to appoint 
counsel to defend him at his approaching 
trial which is scheduled for May 20. 
Although he headed a gang whose opera- 
tions netted them nearly half a million dol- 
lars within the past year Whittemore in- 
formed the court that he had no money for 
counsel. 

Judge O’Dunne appointed Edgar Allan 
Poe, of the famous Poe family, to defend 
the bandit on the indictment charging 
Whittemore with the murder of Robert H. 
Holtman. Holtman was slain when he at- 
tempted to prevent Whittemore from escap- 
ing from the Maryland Penitentiary Feb. 20, 
1925. Mr. Poe is one of the leading lawyers 
of Maryland. He was formerly attorney 
general of the State and is president of the 
Baltimore Bar Association. The appoint- 
ment of Mr. Poe to defend Whittemore came 
as a surprise, but Judge O’Dunne pointed 
out that the defendant needed most able 
counsel in the premises. 

Mr. Poe has held several conferences with 
Whittemore and the bandit leader is assured 
of sterling defense. State’s Attorney Her- 
bert R. O’Conor, who will personally prose- 
cute Whittemore, has informed Judge 
O’Dunne that he is ready to proceed as soon 
as the day for the trial is set. 








J. P. McConeghy and Howard Smith have 
closed a transaction for the purchase of the 
jewelry business of Robert J. Vater on the 
west side of Main St., Coudersport, Pa., and 
in the future will conduct the business. 
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JEWELER SHOOTS BANKER 





Prominent Spokane Man Shot Down in the 
Street by Russian Gem Merchant 


SeaTTLE, Wash., May 12.—Claiming he 
was defrauded, Phineus Saffron, jeweler and 
pawnbroker of Spokane, shot through the 
spine a leading banker of that Washington 
city, according to the police, and is held by 
the authorities while an attorney announces 
that a plea of insanity will be his defense. 
The banker, R. L. Rutter, president of the 
Spokane and Eastern Trust Co. and the 
Western Union Life Insurance Company, and 
brother-in-law of Miles Poindexter, formerly 
Senator of Washington, now ambassador of 
the United States to Peru, lies in a critical 
condition with a bullet in his spine. 

The police say that Saffron, a native of 
Russia and 60 years old, brooded over finan- 
cial matters, prior to the outburst and the 
shooting of the banker as he walked down 
Riverside Ave. They alleged that he drew 
a revolver and fired five shots two of which 
took effect in Rutter. 

The pawnbroker had come to the United 
States as a boy of 15 years of age, later 
living in Tennessee before coming to the 
northwest. He moved to Spokane in 1897 
and entered the clothing business at first, 
later trying real estate, and then opening 
his pawnbroker’s establishment. In the first 
year of the war he borrowed a considerable 
amount on his property, and it is alleged 
that he never met these obligations,—taxes, 
assessments, interest or principal. He had 
been brooding before the shooting and stated 
at the time that he had been defrauded of 
all his property. 








Morris Folkman, Cleveland, O., Files Volun- 
tary Petition in Bankruptcy, Showing 
Assets of $8,725 and Liabilities 
of $20,718 

CLEVELAND, O., May 14.—Morris Folkman, 
5837 Broadway, filed a voluntary petition in 
United States District Court on May 10th. 

The following are the principal creditors 
in the trade: Abelson & Liberman, $1,017; 
Adler & Heine, $119; Bertach & Co., $198; 
Albert Borgzinuev, $140; Checel Jewelry 
Co., $533; Conklin Pen Mfg. Co., $192; Con- 
solidated Engraving Co., $128; Rudolph 
Deutsch, $758; Dorst Co., $196 Chas. Folk- 
man, $400; Jentleson & Kaplan, $295; M. 
Markson, $136; Non-Retailing Co., $352; 
Phillip Present & Son, $749; F. W. Reimer, 
$174: Alex Sabin & Sons, $571; Sigler Bros. 
Co., $5,039; South Bend Watch Co., $198; 
Jack Teichlauf, $175; Myron Ulrich, $2,833; 
Wagner, Gilger, Cohn Co., $1,233; J. R. 
Wood & Son, $234; Werner Bros., $196. 

Total liabilities are $20,718.44 with assets 
of $8,725.50. The assets consist of stock, 
$7,500, and tools, $1,000. 

Debts due on open account are $225.50. 
The only secured claim was that of A. Volk 
& Son, who hold four half-carat diamonds 
for a claim of $300. Unsecured claims 
amount to $20,418.44. 








The Aarons Jewelry Store, Inc., has been 
granted a charter for 20 years, the incor- 
porators being Max Aarons and J. L. Harris 
and the capital $7,200 with permission to 
increase to $100,000. The business is located 
at Savannah, Ga. 
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DEATH OF WILLIAM A. BUEHL 





Well Known Retail Jeweler of Buffalo, N. Y., 
and Former Manufacturer, a Victim 
of a Heart Attack 


BurFraLo, N. Y., May 15.—William A. 
Buehl, one of Buffalo’s most successful com- 
munity jewelers, who died on May 8, fol- 
lowing a heart attack, was laid at rest in 
Forest Lawn Cemetery, in this city, on May 
11. At the time of his death Mr. Buehl was 
proprietor of the store at 868 Tonawanda 
St., in the populous Riverside district. 

Mr. Buehl’s demise marked the close of an 
active and diversified career in the jewelry 
business, only the past 20 years of which 
was as a retail jeweler in this city. As a 
jewelry craftsman he probably had few rivals 
in this city, for a good portion of his early 
business life was devoted to the manufac- 
ture of rings. 

Born in Buffalo on June 5, 1857, Mr. 
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Buehl received his education in Buffalo 
schools and mastered the jeweler’s art as 
well as that of watch making in the shop of 
Glenny Bros., in this city. While still a 
young man Mr. Buehl left for Appleton, 
Wis., where he entered the jewelry manu- 
facturing field. He remained there for sev- 
eral years. Later he entered the retail busi- 
ness in DeKalb, Ill., continuing, however, to 
make his own rings. After 10 years in 
DeKalb, Mr. Buehl disposed of his store and 
moved to Rockford, IIl., where he became 
proprietor of the city’s leading retail jewelry 
store. 

Mr. Buehl’s desire to be nearer his old 
friends and relatives in Buffalo prompted his 
return to this city about 20 vears ago. He 
opened a retail jewelry store at 92 Grant 
St. and afterwards moved to the present lo- 
cation of his store at 868 Tonawanda St. 
Though advanced in years Mr. Buehl main- 
tained an active interest in his store right 
up to the time at which he was fatally 
stricken. His realization of the importance 
of keeping pace with the times was evi- 
denced only a few months ago, when he com- 
pletely remodeled his store front, enclosing 
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it in marble and equipping the interior 
throughout with new fixtures. 

Mr. Buehl had enjoyed good health until 
within about a week of his death, when he 
complained of feeling ill. It was while in 
the office of his physician, whence he had 
gone to obtain advice and treatment, that 
Mr. Buehl suffered the heart attack which 
proved fatal on May 5. He was taken to 
his home in an ambulance, where he gradu- 
ally grew weaker and passed away on May 
8 at 3:30 a. M. 

Mr. Buehl is survived by a widow, Anna 
Ostrander Buehl, to whom he was married 
in Loomis, Mich., on July 27, 1879; by two 
sons, Dr. Russell O. Buehl, optometrist, 
whose parlors are over his father’s store; 
by Ferris Buehl, associated with his father 
in the jewelry business, and by one daugh- 
ter, Mrs. Morley Barnard. 

Deceased was a Methodist, a member of 
the Knights of Pythias, Modern Woodmen 
of the World, and of the Buffalo Retail 
Jewelers’ Association. He was a great lover 
of outdoor life and spent almost all of his 
spare time on short motor trips into the 
country. He had expressed a desire to visit 
California, where he had once spent several 
months, shortly before his death. 

The funeral was held from the family resi- 
dence at 141 Auburn Ave. 








DEATH OF MICHAEL WOJTECKI 





Retired Jeweler of Chicago Succumbs to 
Stroke which He Suffered While 
on a Fishing Trip 


Cuicaco, May 14.—Michael Wojtecki 
passed away at the St. Elizabeth Hospital 
on Monday morning, May 10, after a very 
short illness. Services were held at his 
home, 5510 Wilson Ave., this morning, and 
then to St. Constance Church, where high 
mass was held. Interment was at St. Adal- 
bert Cemetery. 

Mr. Wojtecki was born in Poland on July 
17, 59 years ago. At the age of 21 he came 
to the United States and made his home at 
Detroit. He worked as a watchmaker in 
that city for several years, and then came to 
Chicago. He was employed by a retail 
jeweler, and remained with him until 1904, 
when he entered into the retail business for 
himself at 1037 Milwaukee Ave. He con- 
tinued to operate this business at the same 
location until last year, when he discontinued 
business and retired. 

About a week ago he and a party of 
friends left for Fox Lake to spend a few 
days there fishing. Mr. Wojtecki left one 
morning in a row boat alone and went out 
quite a distance to fish. When he did not 
return in time for lunch, his son Edward 
went out to search for him. When found he 
was in a sitting position, with fishing tackle 
spread out and the boat anchored. It is 
thought he suffered from a stroke. He was 
brought home and on Sunday was taken to 
the hospital. 

Mr. Wojtecki was a member of the V. N. 
T. Polish Alliance. He is survived by his 
widow, Mrs. Elizabeth Wojtecki, two 
daughters and four sons. 








H. Hampton, DeLeon, Tex., is the suc- 
cessor T. P. Weaver & Son. 
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DEATH OF ISAAC S. MEYER 





New York Diamond Importer Succumbs 
Following Relapse After Operation 
for Appendicitis 
Following an attack of appendicitis which 
made it necessary for him to undergo an 
operation Isaac S. Meyer, diamond importer, 
65 Nassau St., New York, suffered a relapse 
which caused his death last Wednesday. Mr. 
Meyer suffered an attack of appendicitis 
several months ago but had apparently re- 
covered from this when he was suddenly 





THE LATE ISAAC S. MEYER 


stricken on the morning of May 3. He was 
immediately sent to the hospital where he 
was operated on and was believed to be 
recovering when he suffered a relapse and 
passed away in the Jewish Hospital. 

Elks services held under the auspices of 
Lodge No. 22, Brooklyn, took place on 
Thursday evening at the late home of the 
deceased, 263 Eastern Parkway. On _ the 
following evening Masonic services were 
held by the Jewelers’ Square Club. Burial 
followed in Cypress Hills Cemetery. 

Isaac S. Meyer was a native son of 
Brooklyn and was 51 years old at the time 
of his death. He entered the jewelry busi- 
ness as a boy, securing his first position with 
Sig Hirschberg, a diamond importer. He 
later engaged in the retail jewelry business 
in Brooklyn with his two brothers, Joseph 
and Benjamin. After Joseph died the busi- 
ness was still continued by Benjamin and 
Isaac Meyer until about 1906 when they 
with their other brother, Max. C. started 
the firm of Jos. H. Meyer Bros., in 1906. 
At first this concern manufactured platinum 
jewelry but later engaged in the pearl busi- 
ness. About 15 years ago, Isaac S. retired 
from the concern and started in the diamond 
business on his own account, which business 
he still conducted at the time of his death. 

Aside from being affiliated with the Elks 
and with the Jewelers’ Square Club, Mr. 
Meyer was also connected with the Round 
Table Club. 

Deceased is survived by his widow, one 
daughter, Selma, a step-daughter, Edna, and 
a step-son, Llovd A., and three sisters and 
one brother. 
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DEATH OF JACOB BUNN 





President of Illinois Watch Co. and One of 
the Most Influential Citizens of 
Springfield, Ill., Passes on After 
a Long Illness 

SPRINGFIELD, IIl., May 12.—Jacob Bunn, 
president of the Illinois Watch Co., and one 
of the best known men in the watch indus- 
try as well as one of the city’s most 
influential citizens, died at 6:35 o'clock 
Wednesday morning at his home, 1660 
Leland Ave., after a long illness. He was 
in his 62nd year. Funeral services were 
held at 4 o'clock this afternoon at his 
residence. The Rev. John T. Thomas, 
pastor of the First Presbyterian Church, 
conducted the services and interment was 
made in Oak Ridge Cemetery. The services 
were largely attended and a large number 
of representative men in the trade and other 
business friends were at the funeral not only 
from Springfield, but from St. Louis, Chi- 
cago and other cities. The pallbearers were 
chosen from department heads and foremen 
who have been connected with the watch 
company for many years, some of them 
having been in Mr. Bunn’s employ for over 
40 years and none less than 30. 

A slight cold contracted last September 
by Mr. Bunn while on a trip to California, 
gradually developed into influenza upon his 
return to Springfield, in October. His con- 
dition became alarmingly worse in January 
and on several occasions since it was thought 
that he could not survive. He rallied each 
time, however, and fought off the. ravages 
of the illness until about 10 days ago when 
the desperateness of his condition became 
apparent. 

Jacob Bunn was born Oct. 21, 1864 in 
Springfield. The father, the late Jacob 
Bunn, pioneer banker and merchant, was 
president of the Illinois Watch Co., and the 
young man in 1883 entered the factory in 
the machine department. Later, he went 
into the office of the factory and from 1886 
to 1889 represented the company on the 
road. In 1889, he was elected vice-presi- 
dent of the company and put in charge of 
the New York office. Returning to Spring- 
field in 1894, Mr. Bunn entered the home 
office of the watch company where he re- 
mained until 1897, when he was elected its 
president upon the death of the elder Jacob 
Bunn. 

Mr. Bunn married Miss Mildred Jeffress, 
Edwardsville, Oct. 25, 1913. Surviving are 
the widow, three children, Jacob, Henry and 
Mildred Bunn; two brothers, Henry Bunn, 
Washington, D. C., and George V. Bunn, 
Springfield, and one sister, Miss Alice E. 
Bunn, Springfield. 

Besides being president of the Illinois 
Watch Co., the late Mr. Bunn was also the 
head of the Sangamo Electric Co., and of the 
Springfield Marine Bank. 

Mr. Bunn was very young when he was 
forced to leave the Springfield high school 
in 1878 to go to work. His schooling, there- 
fore, had been limited but his education did 
not stop. He entered the watch factory in 
a lowly place, being only a lad. He worked 
in the machine shop thence into other de- 
partments, mastering each step in the prog- 
ress of the making of a watch from its 
beginning to its ending. When he-reached 


a position of responsibility and later became. 
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the chief executive of the company, Mr. 
Bunn was thoroughly acquainted with the 
watchmaker’s trade by practical experience. 

All through his life, he found time for 
reading. From reading and from travel, 
from contact with men, from observation 
of events, he continued to build up his edu- 


cation. Being possessed of an extraordinary 
mind and almost perfect memory, and hav- 
ing a fine sense of discrimination in values 
in literature and travel, he made himself one 
of the best posted, best read and most intel- 
ligent of Illinois citizens. 

The death of his father opened to him 
the presidency of the Illinois Watch Co. 
Later he became president of the Sangamo 
Electric Co., and the Springfield Marine 
Bank. It is a matter of common knowl- 
edge that under his management all of them 
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have enjoyed a prosperity and growth that 
have given them places of national reputa- 
tion. The watch company has expanded and 
increased its sales, while the Sangamo 
Electric Co. has put its products into every 
country where electricity is harnessed to do 
man’s work. 

His interests were varied and he loved 
clean sport. During the years when pro- 
fessional baseball was dormant he kept the 
light burning with an amateur club bearing 
the name of the watch company and playing 
on a field which he provided. When it be- 
came evident that the professional game 
might be restored here, no one gave more 
encouragement to the movement or patron- 
ized the game with more sincerity after it 
had been re-established. 

For the band which bore the name of the 
watch company for many years, he had the 
same affection. He was a liberal supporter 
of its aims and ideals. When players could 
be secured for the providing of employment, 
Mr. Bunn always was resourceful. He was 
a personal friend and admirer of Louis 
Lehmann, who directed the band for many 
years and imparted to its very being the 
spirit of musical art. The band acquired an 
enviable reputation throughout the country. 

Mr. Bunn’s father and uncle had been 
intimates of Lincoln. Jacob Bunn fostered 
the growth of local interest in Lincoln and 


CIRCULAR 











May 19, 1926 





was one of the most devoted workers in 
spreading knowledge of the emancipator 
throughout the world. He was not only a 
liberal and enthusiastic supporter of the 
Lincoln Centennial Association but he has 
conducted as a contribution to the education 
of the youth of the United States and its 
territories a series of essay contests, the pur- 
pose of which has been to stimulate the 
study of Lincoln in high schools. Lincoln 
medals were given successful contestants. 


Another civic enterprise for the com- 
munity’s betterment with which Mr. Bunn’s 
name is indelibly linked is the Camp San- 
gamo, the Boy Scout camp. This one phil- 
anthropy has endeared him to the younger 
generation of Springfield. On May 1, 1925, 
Mr. Bunn bought and turned over to the 
scout council, 74 acres of beautifully wooded 
and rolling ground, located seven miles north 
of the city and about three-quarters of a 
mile west of the Walnut St. road. It is an 
ideal camp site. Mr. Bunn had been vice- 
president of the Abraham Lincoln Council of 
Boy Scouts for several years and was deeply 
interested in the welfare of the boys under 
the council banner, as in all boys, for that 
matter. Inspired by his generous actions, 
friends of the scout movement are raising 
an endowment for the care and upkeep of 
the camp. 

Mr. Bunn spent his years in hard work. 
It was not in his nature to idle or even to 
relax. His vacations were combined with 
work. When he went abroad, it was for 
business first and rest second. 

In 1878, nearly 50 years ago, the bank of 


which Mr. Bunn’s father was president, 
failed. It was by no means a dishonorable 
failure. There was no legal obligation and 


most would say no moral obligation on the 
part of the family of the bankrupt to repay 
the depositors. 

A dispatch from Springfield, Ill., pub- 
lished in THE JEWELERS’ CiRCULAR Jan. 6, 
last, stated that checks totaling some 
$800,000 in payment of a “claim on the 
family honor” were mailed from Springfield 
by the heirs of Jacob Bunn, pioneer Illinois 
banker and merchant and father of the head 
of the Illinois Watch Co. The report said: 
“They go to the heirs of the depositors in 
the J. Bunn Bank, which in 1878 closed its 
doors, and represent the losses, together with 
interest, which these depositors suffered 
when the unfortunate bank closed. It was 
the hope of Jacob Bunn, during his lifetime, 
to pay that loss. The bank, which failed 
for $800,000, had assets on which it was 
possible to realize only $572,000, or 71% 
per cent. of his deposits. At the time of the 
bank’s liquidation the unpaid balance due the 
1,400 depositors was $228,000. Mr. Bunn, 
when he died in 1897, had never been in a 
position to make good the loss. Some two 
years ago his heirs, Miss Alice Bunn and 
George and Jacob Bunn of Springfield (the 
last being the present president of the Illinois 
Watch Co.), and Henry Bunn of Washing- 
ton, D. C., created as a memorial to their 
father the fund from which the present pay- 
ments were made. The intervening time 
has been spent in locating heirs of the origi- 
nal depositors, and computing the amounts 
due them.” 

In commenting upon the passing of Jacob 
Bunn, John W. Sherwood, president of the 
Solidarity Watch Case Co., New York, and 
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for years a close personal friend of Mr. 
Bunn, said: 

“Jacob Bunn, president of the Illinois 
Watch Co., has passed on and his passing 
prompts a warm tribute from me. Concern- 
ing his character and genial personality, 
there is nothing that I can say which will 
bring these qualities too sharply into focus. 
Becoming acquainted with him in the early 
80's, when the watch business in America 
was more or less a “scramble for orders,” 
among all cf the watch manufacturers of 
that time, young “Jake” as he was called 
(his father, Jacob Bunn, was then president 
of the company) having passed through the 
different departments of the watch factory 
to obtain a general knowledge of the manu- 
facturing end, was sent to New York to get 
acquainted with the eastern watch jobbers. 
His headquarters were in the New York 
office of the company which at that time was 
a little 7 by 9 room in the tower of the 
Corbin building, Broadway and John St., 
which is now used as a stencil room by THE 
Jeweers’ Circutar Publishing Co. 

“There our first meeting took place. Mr. 
Bunn was a most likeable fellow and as the 
writer was then the eastern agent for the 
Dueber Watch Case Mfg. Co., we both saw 
the same list of customers and were more 
or less together in New York city. We 
then decided to cover the eastern territory 
together. It was then that my real acquaint- 
ance with the man began. We ate together, 
sometimes occupied the same room, when 
hotels were crowded, and spent many eve- 
nings in each other’s company and I learned 
to know a real man. This was the begin- 
ning of a close personal friendship which 
lasted for 40 years and my tribute to Jacob 
Bunn, is,;—he was a clean man, morally and 
in business, one of the fairest and most 
honorable men J have ever known. Quiet, 
dignified, with a genial disposition, he was a 
man’s man. One in whose passing the coun- 
try has lost a valuable citizen, the watch 
industry a most prominent figure, his wife 
and family a kind and indulgent husband and 
father and his associates a most faithful and 
lovable friend.” 








DEATH OF KALMAN LEVY 





Prominent Scranton, Pa., Jeweler Passes on 
After a Short Illness of Heart Trouble 
Scranton, Pa., May 12.—Kalman Levy, 

of the firm of N. B. Levy & Bro. Co., im- 

porter of diamonds, wholesale jeweler, and 

manufacturing optician, in the Traders Na- 
tional Bank building, in this city, passed 

away suddenly on May 6. He had been ill 

a few days with heart trouble. 

Mr. Levy, who was 63 years of age, had 
been engaged in the wholesale jewelry and 
diamond business in Scranton for the past 
45 years. He was one of the most promi- 
nent jewelry merchants in this section and 
news of his death was a shock to business 
men of Scranton and his wide circle of 
friends and acquaintances, 

Kalman Levy was born in Germany and 
came to the United States when young. He 
came direct to Scranton and had continu- 
ously resided here. He was active in the 
affairs of the Madison Ave. Temple and 
was also prominent in the activities of the 
Scranton Lodge of Elks. 


Besides a son, Irwin, he leaves three 
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brothers and a sister. They are: Levi, of 
New York, N. B.; Julius and Mrs. E. L. 
Wallerstein, of this city. 








DEATH OF GOODMAN KING 





Pioneer Jeweler, Who Was a Member of the 
Trade for Over Half Century, Passes 
Out of Life at His Home in 


St. Louis 
St. Louis, Mo. May 15.—Goodman 
King, former president of the Mermod- 


Jaccard & King Jewelry Co., died at his 
home here Tuesday, May 11, of heart 
failure. He had been ill for a month and 
was found dead in his bed when members 
of his household came to awaken him. 

The firm with which he was connected 
has been in business here for 97 years and 
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Mr. King was connected with it for 52 
years, up to his retirement several years 
ago, when it became a department of the 
Scruggs-Vandervoort & Barney Dry Goods 
Co. Since that time it has been conducted 
as a firm department although advertising 
and operating as “Jaccard’s,” its best known 
trade name. 

Goodman King was a native of Sussex, 
England, and came to St. Louis in 1865 
shortly after arriving in this country. Soon 
after arriving here he found a job as book- 
keeper with the then firm of Mermod & 
Jaccard, the leading jewelers of the city. 
He continued his connection for 52 years, 
rising in influence in its affairs until his 
name was added to the firm’s name and he 
was made its president. His holdings in- 
creased also until in 1917 he and his son 
held 42 per cent of the company’s stock. 

He had a reputation for being a public 
spirited citizen and was interested in many 
of the leading civic enterprises started for 
the betterment of the city. At the tinie of 
the holding of the World’s Fair herein 1904 
he was a member of the board of directors 
and for many years took an active interest 
in many public movements. 

On his retirement from the firm several 
years, although he was past 70 years of age, 
he took the law course in a local school 
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and in due course was admitted to the bar. 
He never was really in active practice of 
the law. 

He is survived by a son. His funeral was 
held here from the family residence, Thurs- 
day, May 13, and was attended by many 
business men and former associates in local 
affairs. 








DEATH OF GEO. F. REICHOW 





Chicago Salesman Stricken at Harbor Beach, 
Mich., Passes Away Following 
an Operation 


Cuicaco, May 13.—Funeral services for 
George Fred Reichow, Michigan representa- 
tive for Benjamin Allen & Co., was held 
yesterday afternoon at 2 o'clock from 
Schmidt’s Chapel, at 3834 Irving Park Blvd., 
and interment was at Irving Park Cemetery. 

Mr. Reichow was on a business trip, and 
while he was in the store of the Dekker 
Jewelry Co., Harbor Beach, Mich., he was 
stricken. Mrs. Hollander, owner of the 
Dekker Jewelry Co., took care of him and 
saw to it that he was placed in the General 
Hospital of that city and given the best of 
attention. On Thursday of last week he was 
operated upon for ulcers of the stomach, and 
within a few hours he was found to be in 
grave danger, so a telegram was sent to 
Mrs. Reichow. She arrived Saturday morn- 
ing and was with him until he died at 7:15 
A. M. Sunday morning. 

Mrs. Reichow accompanied the remains to 
Chicago, where she was met by E. L. Badg- 
ley, Chicago manager for the Harvey & Otis 
Co., and an uncle to Mr. Reichow. 

Deceased was born in Chicago on June 
20, 1891, and went to Chicago public and 
high schools. When he was 21 years of age 
he made his first venture into the jewelry 
business. He started with Benjamin Allen 
& Co., and worked for them in various de- 
partments until a few years ago, when he 
was placed on their traveling force and be- 
came their Michigan representative. 

Mr. Reichow was married to Miss Hetty 
Randall of Marengo, IIl., in July, 1923, and 
they made their home at 1654 Farrell Ave., 
Chicago. 

He was a member of Covenant Lodge, No. 
526, A. F. & A. M., who took charge of 
funeral services at the cemetery. Rev. H. R. 
Griffin conducted the services at the chapel. 

Mr. Reichow is survived by his widow, 
his mother, Mrs. Marie Reichow, and one 
sister, Mrs. Gertrude Samuelson. 








James E. Roys, Bloomsburg, Pa., whose 
jewelry store was robbed of about $1,500 
worth of diamonds 10 days ago when the 
display window was smashed, has been called 
to West Chester, Pa., to identify several 
diamond rings which he believed from de- 
scriptions given were stolen from the win- 
dow. Two men were arrested at West 
Chester after a thrilling chase, and as they 
were being taken into police headquarters 
threw a handkerchief on to a nearby door- 
step. A newsboy investigated the handker- 
chief and found it contained several large 
diamonds and a heavy gold watch chain. 
These are believed to have been stolen here. 
The men are being held at West Chester 
on suspicion of being implicated in several 
crimes, including a bank robbery. 
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CHARGED WITH BURGLARY 


Employes of Reading, Pa., Jewelry Store 
Held for Court After Hearing in Con- 
nection with Taking of Jewelry 
Valued at Nearly $5,000 
READING, Pa., May 14.—Peter Jensen and 
Richard H. Cliff, employes of Mumma’s 
jewerly store, 627 Penn St., were held for 
court by Alderman O. J. Wolff on charges 
of felonious entry and burglary in connec- 
tion with the taking of jewelry valued at 
nearly $5,000 from the store window on 
April 14 last. After a preliminary hearing 
Tuesday morning before the magistrate. 
Cliff was released on $1,000 bail for his 
appearance at the June term of court and 
Jensen furnished $1,500 bail. Attorneys 
Wilson S. Rothermel and H. Seidel Throm 
represented the defandants and Attorney E. 
S. Richardson appeared for Jeweler J. C. 

Mumma, the prosecutor. 

As the first witness Mr. Mumma detailed 
his visits to the store on April 14, attending 
a baseball game and closing the store at 
6 o'clock that evening. 

“T returned a little after 8 o'clock that 

night,” said Mr. Mumma, “and the first 
thing I noticed was that a tray in the front 
of the window was empty. A red bag and 
stand had been upset. The three trays of 
diamonds were taken out of the window 
and the empty trays were on a show case. 
I noticed that the cylinder of the lock on 
the door was loose. There were 18 dia- 
mond rings and five flexible bracelets miss- 
ing.” 
Mr. Mumma stated that Jensen and Cliff 
were employes. He identihed a long, red- 
handled screw driver that was found in the 
drawer of Mr. Cliff's work bench. He de- 
clared that he had often seen the screw 
driver in Mr. Cliff’s possession and that it 
was used to repair clocks. 

“Was there anything unsual in Mr. Cliff 
having this screw driver?” asked Attorney 
Rothermel. 

“No.” replied Mr. Mumma. 

“What was Mr. Cliff's business ?” 

“A watch and clock repairer.” 

Mr. Mumma stated that Cliff had been 
in his employ about three years. 

Mr. Mumma detailed his visit to the stock 
room of his store on the second floor and 
how he found the doors locked; later the 
one door was opened and Cliff and Jensen 
appeared at the doorway. 

Mr. Mumma said he found the two in the 
room on the afternoon of April 14, when 
he was taking Elmer Strunk upstairs to 
consult a clock-man to go to Kennett Square 
to fix a clock. Mr. Mumma said it was 
customary for the doors to be open. He 
testified the doors are kept locked and are 
only open when someone is in the room. 

Elmer Strunk, 1258 Spruce St., corrobor- 
ated Mr. Mumma about finding the two men 
in the doorway. He identified Cliff and 
Jensen, both of whom were handcuffed to- 
gether at the alderman’s office. Mr. Strunk 
said it was about 5.15 in the evening when 
he was in the store. 

Charles F. Long, 1032 Locust St., auto 
truck driver for Cassel’s grocery store, de- 
tailed how he was window shopping on the 
afternoon of the Golden garage fire and ob- 
served, as he was looking in the window of 
the jewelry store, a young man with a long 
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screw driver at the lock of the front door 
and another man standing near the counter 
in the store. 

“It was about 4.30 in the afternoon that 
I observed the man at the door,” said Mr. 
Long. He identified Jensen as the man with 
the screw driver, stating he was of medium 
height and had flaxen hair. The man 
standing back he identified as Cliff. He 
said he read of the robbery on the Eagle 
bulletin board and immediately went home 
and told his wife that it was an inside job. 

Mr. Long said he was afraid to tell the 
authorities about his observations and made 
two trips to City Hall undecided on what to 
do for fear the officers would not believe 
him. Finally, he said, he went into the 
office of Detective Britton, to talk about 
various things and then told of his observa- 
tions. Mr. Long said the arrangements 
were made for him to visit the Mumma 
jewelry store and he identified the pair as 
the men he saw in the store that afternoon. 

On cross-examination he said he had been 
employed by the late Detective Martz for 
12 years. 

“You know there was a reward offered?” 
remarked Mr. Rothermel. 

“T did not.” replied Mr. Long. 

Detective Britton detailed the story told 
him by Long on May 6. 

On cross-examination Mr. Britton said 
that Long said he did not tell the officers 
before because he was afraid they would not 
believe him. 

“Did you ever have occasion to doubt his 
word that he was afraid?” asked Mr. Roth- 
ermel, 

“T did not.” replied Britton. 

Mrs. Mumma testified to Long identify- 
ing the two employes. 

Cliff is 31 years of age, a married man, 
and has his home at Temple. Jensen ‘ts 
22 years of age, lives at Temple and is a 
native of Denmark. 

City Detective Britton and FE. A. Gillette, 
of Harrisburg, assistant superintendent of 
the Pinkerton National Detective Agency, 
investigated the case and made the arrests. 
The jewelry has not been recovered. 

Both Cliff and Jensen, after their arrests, 
denied any knowledge of the robbery of the 
jewelry store, according to Britton and 
Gillette. 

The warrant issued in the case charges 
that 18 diamond rings, valued at $4,610, and 
five bracelets, valued at $353.50, were taken 
from the store window on the night of the 
robbery. 

Shortly after the robbery occured, it was 
discovered that the lock to the front door 
had been tampered with and it was neces- 
sary to have it taken out and repaired. 








Joel Ronn, who has been conducting a 
jewelry store at Princeton, Minn., for the 
past year, plans to erect a new brick store 
on the lots just west of the Keith office 
buildings. Work will be commenced on the 
building immediately and it is expected will 
be completed early in June. The Ronn 
jewelry store is at present in the building 
which was formerly occupied by the Richiger 
confectionery. Mr. Ronn’s lease on_ this 
building expires on June 1 and he expects 
at that time to have his new building com- 
pleted for occupancy. He has also pur- 
chased the Keith office building. 
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AUCTION ORDINANCE 
West Allis, Wis., Jeweler Active in Having 
Local Regulations Adopted 


West Aus, Wis., May 12.—Through the 
efforts of S. Dalin, of the Dalin Jewelry Co., 
6217 Greenfield Ave., an ordinance regulat- 
ing auctions and auction sales has _ been 
passed by the Mayor and Common Council 
of this city. 

Mr. Dailin is a member of the Milwaukee 
Jewelers’ Club and attends practically all of 
it; meetings and is an active worker on its 
committees. He called the attention of a 
Milwaukee member of the district club to 
the fact that no ordinance was effective in 
West Allis and at the suggestion from a 
Milwaukee member visited the Mayor of the 
town, the result of his work being the ordi- 
nance which is published herewith: 





ORDINANCE NO. 919 


AN ORDINANCE REGULATING’ AUC- 
TIONS AND AUTION SALES. 

Section 1. BE IT ORDAINED by the Mayor 
and Common Ccuncil of the City of West Allis 
that 

Section 2. Except that when a license is prop- 
erly procured as hereinafter provided it shall be 
unlawful for any person, firm or corporation either 
for himself or itself, or for another, or for any 
firm or corporation to sell or offer for sale at pub- 
lic auction within the City of West Allis, County 
of Milwaukee, State of Wisccnsin, any stock or 
stocks of merchandise, in whole or in part, with- 
out first obtaining from the Mayor of the City 
of West Allis a permit in writing so to do. The 
said Mayor shall not issue a permit for any such 
sale or sales until he is satisfied that neither fraud 
or deception of any kind is contemplated, or will 
be practiced, and that neither the sale, the reasons 
therefore, nor the goods to be sold, have been or 
will not thereafter be fraudulently or falsely ad- 
vertised or in any way whatsoever misrepresented 
as far as public austion is concerned. 

Section 3. That it shall be the duty of the 
Sealer of Weights and Measures of the City of 
West Allis to inspect and investigate any and 
every such stock or stocks of merchandise, and 
report to said Mayor whether or not the provisions 
of Section Two (2) of this Ordinance as regards 
fraud or deception, or fraudulent, or false ad- 
vertising are or are likely to apply to said stock 
or stocks of merchandise. 

Section 4. That it shall be unlawful to sell by 
auction or offer for sale by auction between the 
hours of six (6) o'clock P. M. and eight (8) 
o’clock the following morning any gold, silver, 
precious and semi-precious — stones, 


plated ware, 
watches, clocks or jewelry of any nature what- 
soever. 

Section 5. The permit provided for in Section 


Two (2) of this Ordinance shall be issued for a 
period of one (1) year only after a verified pe- 
titicn stating that the provisions of this Ordinance 
shall be complied with and further upon the con- 
dition that a receipt showing that the sum of Fifty 
($50.00) Dollars has been paid to the Treasurer 
of the City of West Allis. 

Section 6. Any person, firm or corporation vio- 
lating any of the provisions of this Ordinance shall 
be deemed guilty of a misdemeanor and upon con- 
viction thereof be punished by a fine of not less 
than Ten ($10.00) nor more than One Hundred 
($100.00) Dollars and the license herein referred 
to upon such conviction shall immediately be 
revoked. 

Section 7. This Ordinance shall be in full force 
and effect from and after its due passage and 
publication. ; 

Dated at West Allis, Wisconsin, this 28th day 
of April, 1926. 

Passed this 28th day of April, 1926. 

M. C. HENIKA, 
City Clerk. 
Approved this 28th day of April 1926 


DELBERT MILLER, 
Mayor. 








J] Hanak, a watchmaker and jeweler, 
will open a new jewelry store at 941 Broad- 
way, Farrell, Pa. 
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TRUNK CHECKS “SWITCHED” 


Watches and Watch Cases Valued at $22,000 
Taken from Trunk of New York 
Salesman by Old Method 


PROVIDENCE, R. I., May 15.—Watches and 
watch cases, the property of the American 
Watch Case Co., of New York city, valued 
at $22,000, were taken from the trunk of 
David M. Heitel, a salesman in the employ 
of that concern, after the trunk had arrived 
in this city early Tuesday morning, and 
the possession of it had been obtained by 
switching of checks to a dummy trunk which 
had been prepared for the purpose. 

The trunk reached this city on train No. 
4 over the New York, New Haven and 
Hartford Railroad, which arrives in Provi- 
dence before 5 o’clock in the morning. Soon 
afterward the trunk was secured by an 
unidentified man who presented seemingly 
proper checks at the baggage room. It was 
removed to a room on the eighth floor in 
the Providence-Biltmore Hotel, by the thief, 
who left the hotel before 8 o’clock. 

The loss of the trunk was discovered at 
12 o'clock, when Heitel presented his check 
at the baggage room of the Union Station. 
Going with a baggageman to identify his 
trunk, Mr. Heitel was unable to locate it. 
When the duplicate check was found on the 
dummy trunk, Heitel declared that the trunk 
was not his. The dummy trunk when opened 
was found to contain nothing but a quantity 
of newspapers and telephone directories, and 
other papers. In the meantime, the room 
of the man who had secured the trunk con- 
taining the valuables had been found to be 





empty. A crowbar which had been used 
to pry open the trunk was found in the 
room near the battered trunk itself. There 


was no clue to indicate the destination of 
the thief after he left the hotel and presum- 
ably the city. 

Providence police were notified of the 
robbery by the New Haven railroad. The 
Providence police first learned of the affair 
when they were asked by the railroad police 
to come into the case, and Inspector Wil- 
liam E. McCall was assigned to the matter. 

Two of the Biltmore hotel bell boys went 
to New York Wednesday night to look over 
suspicious persons and photographs of crim- 
inals there in the hope that they might 
identify the man who transferred the watches 
and watch cases to his own possession early 
Tuesday morning. 

The police have made a careful investiga- 
tion and checking up in the case and describe 
the man who handled the details of the job 
as being about 5 feet 6 inches in height and 
of heavy build. He is said to have character- 
istics of the type of professional criminals 
who have been known to handle jobs of 
this nature. 

Appearing at the Providence-Biltmore 
hotel soon after the arrival of the early train 
from New York on Tuesday morning, the 
man aroused the suspicions of employes at 
the Biltmore by his apparent haste in desir- 
ing to get his baggage up to his room. 
Baggage transfer trucks are not working at 
6 o'clock in the morning yet the man, after 
some delay, had the trunk and a handbag 
brought to the rear of the hotel by a taxi- 
cab driver. 

His difficulties were not yet over, how- 
ever, as the hotel authorities informed him 
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that porters at the hotel did not start work 
until 7 o'clock in the morning and it would 
be impossible to get the baggage up to his 
room before that hour. Moved possibly by 
the man’s persistence, a bell boy finally vol- 
unteered to get the baggage up for him. 

This was more easily possible as the trunk 
containing the jewelry was only about 18 by 
24 inches in dimension and weighed about 
140 pounds. Once inside the room, the man 
apparently allowed little time to elapse be- 
fore he broke open the trunk, removed its 
contents and left the hotel, since which all 
trace of him was lost. 

At the company's office in New York, a 
JEWELER’s CIRCULAR reporter was informed 
that the loss is fully covered in two large 
insurance companies. The rifled trunk con- 
tained 197 watches and six watch cases, 
which an inventory showed to be valued 


at $22,000. 
HELD UP IN RESTAURANT 








New York Diamond Dealer Reports That 
He Was Robbed of $65,000 Worth 
of Gems in Chicago 


Cuicaco, May 12.—The first sensational 
robbery to occur in Chicago for sometime, 
took place last evening in a restaurant at 
1314 S. Halsted St., when Samuel Brandler, 
diamond broker, of 170 Broadway, New 
York city, was held up and diamonds valued 
at approximately $65,000 were taken. 

Three bandits entered the restaurant soon 
after Mr. Brandler got seated and ordered 
the proprietor and several patrons to lie 
on the floor. They struck Brandler across 
the head when he resisted, succeeded in 
securing the diamonds and made their escape. 

Mr. Brandler, immediately went to the 
Maxwell St. police station where he told of 
the holdup. He reported that he had made 
many calls in the neighborhood, visiting re- 
tail jewelers, and his last call was at the store 
of Archie Cohen, a few doors from the 
restaurant. It is Mr. Brandler’s belief that 
he had been followed and they had seen him 
display his goods in the store of Mr. Cohen. 

A few hours after the robbery Mr. Brand- 
ier was taken to the detective bureau and 


the Bureau of Identification, where he 
pointed to the picture of two well-known 
crooks, both possessors of long records as 


stickup men. 

One of these men was arrested in March, 
when he attempted to hold up Walter Neu- 
mann, of W. R. Neumann & Co., wholesale 
jewelers, 162 N. State St. He was out on 
$50,000 bonds, and was held to the grand 
jury. His case came up last Thursday be- 
fore Judge John P. McGoorty, but he did 
not appear. The case was continued until 
Tuesday, May 18, and if he does not appear 
then the bonds will be forfeited. 

In a telephone call to his office on Tues- 
day, May 11, Samuel Brandler, diamond im- 
porter, 170 Broadway, New York notified his 
brother that he had been held up in Chicago 
and robbed of all of his diamonds. <A 
JeweLers’ CIRCULAR reporter was told at 
Mr. Brandler’s office that the loss was fully 
covered by insurance. 

On Sunday, Mr. Brandler’s brother re- 
moved the diamonds from the Maiden Lane 
Safe Deposit Vault and gave them to his 
brother whom he met on the 20th Century 
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Limited. Mr. Brandler went direct to Chi- 
cago and from reports had only been there 
a few hours when he was relieved of his 
gems. 








HOLD UP MEN AT WORK 
Well Dressed Bandits Visit St. Louis Jewelry 
Store and Escape with Diamonds 
and Cash 

St. Louis, Mo., May 14—Two well 
dressed robbers held up the retail jewelry 
store of Bell & Bell, at 5069 Delmar Boule- 
vard, early one morning last week and got 
away with diamonds valued at more than 
$3,000 and a considerable sum in cash. 

Samuel Bell, one of the owners was at 
his desk busy, in the rear of the store and 
the store porter was sweeping it out when 
a well dressed, middle-aged man came in. 
Striding to the back of the store where Bell 
was seated he pulled out an automatic pistol 
and ordered him to throw up his hands. A 
second man immediately followed and cov- 
ered the porter with a gun and ordered him 
to the rear with Bell and on the appearance 
of two customers at the front of the store 
they, too, were herded into the back and 
the four persons kept covered by one of the 
robbers. 

The other thief then leisurely went to the 
open safe and took all the diamonds he 
could find as well as all the money in sight 
and thrusting them into a sack, the pair 
proceeded to force the prisoners into a closet 
at the rear of the store. Then hastily de- 
camping they sprang into a waiting auto- 


mobile at the curb and vanished out of 
sight. They left no clue. 
Part of the loss is understood to have 


been covered by burglary insurance. 








Utica, N. Y., Police Recover Three of the 
Rings Stolen from Harry Stone’s 
Jewelry Store — 

Utica, N. Y., May 14.—The police have 
recovered three-of the 16 rings stolen from 
Harry Stone’s jewelry store, and they be- 
lieve they have solved the burglary. Two 
of the four men arrested have been dis- 
charged with the consent of the district 
attorney. 

A salesman was held on charges of bur- 
glary, third degree, and grand larceny, sec- 
ond degree. Another man was held as a 
material witness and committed to jail on 
default of $2,000 bail. The cases were ad- 
journed until May 27. Bail of $5,000 was 
asked in the case against the salesman by 
Assistant District Attorney, John J. Mc- 
Ginty, in accordance with the new law re- 
garding bail for felonies. 

The three rings recovered were found in 
the possession of a doctor in Syracuse. 

Two men are said to have smashed the 
window of the store and taken several trays 
of jewelry. Several policemen and _ pedes- 
trians gave chase but the robbers got away. 
A stone wrapped in a piece of cloth was used 
to smash the window. 








Thirty-seven years in business at the same 
address is the record of H. A. Dillon we'l 
known Gloversville, N. Y., jeweler who i: 
selling his stock at auction. The J. T. Kelly 
Co., Chicago, is in charge of the auction. 
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Arranging the Honor Roll of Subscribers to the National 
Jewelers Publicity Fund 

















The extent of the accomplishment of the 
National Jewelers’ Publicity Associatien in 
rolling its fund for the four-year national 
advertising program up to $650,000, is shown 
in the printers’ proofs of the honor roll of 
subscribers held up in the picture below by 
Fred Millis, the advertising counsel of the 
association. 

The honor roll will not be mailed to the 
industry until the $800,000 mark is reached, 
which is the minimum subscription for the 
starting of the advertising program. 

The copy in the center of the page to the 
right was written by Conrad J. Brother!y, 
president of the American National Retail 


Omaha house, The C. B. Brown Co., re- 
cently presented the case for immediate sub- 
scriptions in clear and concise form in let- 
ters to some of their New York friends, 
which read: 

“In case you have already subscribed to 
the NATIONAL JEWELERS’ PUB- 
LICITY CAMPAIGN kindly disregard 
this letter. If you have not subscribed, I 
trust you will take the time to read it 
carefully and give the contents your seri- 
ous consideration. 

“Having spent 25 years in the jewelry 
business, I am thoroughly convinced that 
the retail jewelry business has reached a 
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FIRST SHEETS OF THE HONOR ROLL SHOWING NAMES OF SUBSCRIBERS TO FIRST $800,000 oF 
NATIONAL JEWELERS PUBLICITY FUND 


Jewelers’ Association, who is throwing the 
entire force of its 400,000 members behind 
the publicity association campaign. It reads 
as follows: 


DO YOU PAY YOUR BILLS? 
THIS ADVERTISING CAMPAIGN START- 
ING THIS FALL WILL HELP your 
PUSINESS. 

THOUSANDS OF RETAILERS, WHOLE- 
SALERS, MANUFACTURERS AND IM- 
PORTERS ARF PAYING FOR IT. 

IF YOUR NAME IS NOT ON THIS LIST, 
THESE OTHERS ARE ACTUALLY PAYING 
YOUR BILL. 

IF yOU WANT TO BE IN A POSITION OF 
TELLING YOUR FRIENDS, CUSTOMERS 
AND COMPETITORS THAT YOU ARE 
PAYING YOUR PART OF THIS BILL, GET 
YOUR NAME ON THIS LIST AT ONCE. 


Retail Jewelers Urge New York Dealers to 
Complete the Empire State Quota 

Many of the large retail jewelers who are 
particularly interested in the success of the 
campaign for raising the first part of the 
publicity fund are lending their co-operation 
in various ways and explaining to their 
brother jewelers as well as those with 
whom they deal the importance of getting 
the fund raised and the campaign under way 
at the earliest possible moment. “One large 


very critical stage and steps must be taken 
to put the retail jewelry business on a 
profitable basis or many of the retail 
jewelry stores will not survive. 

“After making a close study of the re- 
tail jewelry business in Omaha and the 
middle west, I am thoroughly convinced 
that the retail jewelers are not their own 
greatest competitors, but rather that the 
retail jewelry business has been infringed 
upon by other lines of merchandise, and 
they, by aggressive and attractive adver- 
tising campaigns, have taken business 
which formerly went into the retail 
jewelry store. 

“T think that you will agree that these 
facts can easily be borne out by figures, 
and we need to refer to only one illustra- 
tion in our own line, namely, the sterling 
silver departments. According to the 
sterling silver manufacturers last year 
was their biggest year and great produc- 
tion, and there is only one answer to this 
—the retail jeweler is beginning to feel 
the effect of their national advertising and 
publicity, otherwise, why should the ster- 
ling silver departments of the retail store 
be the outstanding department in percent- 
age of increased sales? 

“The retail jeweler has lost sales which 
indirectly effect your particular line of 
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industry, and unless the retail jewelers’ 
products are advertised on a par with 
other lines of merchandise in their class, 
they are bound to suffer and fall behind 
in sales and business for the retail jeweler 
means business for you. 

“We trust you will give this matter seri- 
ous thought, and if you have not already 
done so, hope you will subscribe your 
quota to the NATIONAL RETAIL 
JEWELERS’ PUBLICITY CAMPAIGN, 
and direct the public back to the jewelry 
stores. 

“Yours very truly, 
“(Signed) O. C. Homann, 
“President.” 





National Jewelers’ Publicity Association 
Issues Report Showing Progress 
of Campaign 

Reports on the progress of the campaign 
of the National Jewelers’ Publicity Associa- 
tion to raise a fund of $2,000,000 to teach 
the public the way back to the jewelry 
store is meeting with excellent success. 
According to a report issued May 17 (Mon- 
day) the total had reached $648,201. The 
following table shows the work done to 
date: 


STATE STATE No. of SUBS AMOUNT 


QUOTA 
$8,892. Alabama 32 $3,550.82 
720. Alaska 2 112. 
1,760. Arizona 6 660. 
7,212. Arkansas 34 3,085. 
71,166. California 83 10,357.50 
13,810. Colorado 16 1,165. 
63,808. Connecticut 67 9,519.98 
1,384. Delaware 10 1,095. 
6,212. Dist. of Columbia 53 5,740. 
8,180. Florida 12 2,838.32 
11,368. Georgia 30 3,120. 
2,504. Idaho 4 171.68 
158,162. Illinois 409 59,484.74 
26,062. Indiana 168 15,664.32 
25,520. Iowa 81 7,951.33 
14,284. Kansas 128 9,228.50 
10,818. Kentucky 77 10,393. 
15,312. Louisiana 31 3,705. 
5,610. Maine 10 966.66 
18,180. Maryland 82 9,312.50 
147,032. Massachusetts 188 41,944.34 
30,846. Michigan 188 21,943.32 
26,424. Minnesota 136 16,429.64 
3,544. Mississippi 16 1,760. 
50,850. Missouri 188 22,244.65 
5,238. Montana 4 360. 
13,386. Nebraska 60 5,363.34 
892. Nevada 2 110. 
7,736. New Hampshire 12 910. 
1,530. New Mexico 2 200. 
105,316. New Jersey 170 54,984.22 
701,472. New York 614 124,552.24 
8,724. North Carolina 18 1,629. 
3,636. North Dakota 5 420. 
96,070. Ohio 422 60,604.29 
9,258. Oklahoma 85 7,160. 
7,626. Oregon 4 550. 
117,118. Pennsylvania 429 60,717.15 
78,520. Rhode Island 58 26,530.14 
5,328. South Carolina 15 1,100. 
5,478. South Dakota 6 345. 
11,732. Tennessee , 54 6,220. 
45,148. Texas 83 12,083. 
4,444. Utah 3 330. 
1,780. Vermont 14 1,083.32 
10,312. Virginia 23 2,300. 
14,310. Washington 2 140. 
10,078. West Virginia 16 2,098.33 
23,560. Wisconsin 128 15,748. 
1,512. Wyoming 2 220. 


$2,019,864. Total to date 4282 $648,201.33 
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ANOTHER SALESMAN ROBBED 





Jewelry Thieves Steal Case of Diamond 
Mounted Rings from Automobile of 
Philadelphia Jeweler 


PHILADELPHIA, Pa, May: 15.—After 
several months of comparative inactivity the 
jewelry auto thieves, who dog salesmen on 
their business calls around the city until a 
favorable opportunity presents itself to loot 
the car, have resumed operations. Their 
first victim in some time was Albert Stiner, 
a salesman and collector for the jewelry firm 
of Grossman, Richter & Hoffman, of 1153 
N. Front St. The thieves obtained a sample 
case containing diamond mounted rings, 
valued by the firm at about $6,000. 

Mr. Stiner, who has been in the employ 
of the firm for about four years and bears 
a good reputation, told the police he had 
taken the case into a store at 2113 N. 3rd 
St., and when he came out placed it in the 
back of the car. From there he drove to a 
store at 5th St. and Susquehanna Ave., 
where he left the car unguarded for about 
three minutes while he went inside. When 
he re-entered the machine, he did not happen 
to look at the back of the car to see if his 
sample cases were still there, but drove to 
another store at Fairhill and Susquehanna 
Aves. where he had an appointment to show 
the sample rings. As he stepped out of the 
car he reached into the back seat for the 
case and discovered it had vanished. Mr. 
Stiner said he saw no one following him 
during his trip and that no persons, sus- 
picious looking or otherwise, were at any 
time close to the car. Detectives assigned 
to the case said it was another instance of 
thieves trailing a jewelry salesman for days 
until thoroughly familiar with his move- 
ments and then watching for their oppor- 
tunity when he left a sample case unguarded. 

The firm does a large business with small 
retail jewelers in that section of the city. 
None of the rings were insured. Police 
thus far have failed to find any of them in 
local pawnshops and it is believed the thieves 
have “fenced” them in New York or some 
other city. 








President of Flint, Blood & Co., Providence, 
R. I., Petitions Court to Have 
Business Liquidated 


Provipence, *R. I., May 15.—William A. 
Esten, president of the Flint, Blood & Co., 
Inc., manufacturing jewelers, 158 Pine St., 
filed a petition last Tuesday in Superior 
Court, asking that a receiver be appointed 
for the purpose of liquidating the business, 
dissolving the corporation and wihding up 
the affairs. It is stated that the liabilities 
of the concern are approximately $35,000 
and the assets, $24,000. 

’ The concern is one of the oldest and for 
many years was one of the largest manu- 
facturers of solid gold, filled, plated, shell, 
and sterling rings. It was established in 
1869 by William W. Flint, Joseph F. Blood, 
Benjamin A. Holbrook and James A. Young. 
Mr. Holbrook retired in 1878 but the re- 
maining partners continued under the firm 
name of Flint, Blood & Young. Mr. Young 
died in 1888 and Mr. Blood in 1903. The 
latter’s widow allowed her interests to re- 
main in the business which she continued 
with Mr. Flint, the concern being incorpor- 
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ated on March 1, 1904, under the laws of 
Maine, with an authorized capital of $20,000. 

William W. Flint died in May, 1905 and 
shortly afterwards Mrs. Flint disposed of 
her holdings and the business was reorgan- 
ized, William A. Esten being elected -presi- 
dent and Frederick S. Potter, who had prev- 
iously been one of the directors for several 
years was elected treasurer, Mrs. Blood re- 
taining her interests. The plant was located 
in the Simmons building, 94 Point St., for 
many years, removing to the present loca- 
tion about 10 years ago. 








BOARDWALK AUCTIONS 





Atlantic City Authorities Considering Ordi- 
nance Which Will Restrict Activities 
of Fake Auctioneers 


Attantic City, N. J., May 15.—In a de- 
termined attempt to avert during the com- 
ing season the fake auction scandals on the 
Boardwalk which for several years have 
given this resort a “black eye” in the esti- 
mation of many visitors swindled by the 
auctioneers, the city authorities are taking 
advantage of the Statewide auction ordinance 
enacted at this year’s session of the Legisla- 
ture. Under this law municipalities have 
the power to adopt ordinances regulating 
auctions. : 

’ An ordinance to this end has been presented 

to the Board of City Commissioners by 
Director Ruffu, head of the city’s finance 
department. Director Ruffu explained that 
the ordinance was designed to protect the 
public from the wiles of dishonest auctioneers 
and at the same time guard the interests 
of reliable and honest, long established auc- 
tioneers and protect the jewelers of Atlantic 
City from the competition of the “Boardwalk 
swindlers.” The ordinance has thus far met 
with no opposition and it is expected to pass 
practically unanimously. Briefly the ordi- 
nance provides that before an auctioneer 
can do business in this city, he must pro- 
cure a mercantile license. To secure this 
license he must deposit a bond of $5,000 
with the city together with at least two 
references as to his character or that of 
his firm, these to be signed by two resident 
property owners. 

These licenses are to be under control of 
the City Director of Finance who has the 
power to revoke them for violations of any 
provisions of the ordinance, after a hearing. 
A penalty of 30 days in jail and a fine of 
$200 is also provided for any violation of 
the law. 

City officials and members of _ the 
Chamber of Commerce, who, under the 
leadership of Samuel P. Leeds, fought the 
fakers last season, say the ordinance will 
have a discouraging effect on the auctioneers 
who in previous years have infested the 
Boardwalk. It is expected that the provision 
for references will prevent many of them 
from even attempting to come here as they 
will find them very difficult to obtain while 
the 30-day sentence will also have a deterrent 
effect. 








C. I. Vaiden has removed his jewelry store 
from the Gilbert building on 7th St., Dade 
City, Fla., to the newly completed Crescent 
Park building on 5th St., where he will have 
larger quarters. 
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LETTER TO THE EDITOR 


President Brotherly of the A. N. R. J. A. 
Advises Against Jewelers Resigning 
from Chamber of Commerce 
of US. 

Editor of THE JEWELERS’ CIRCULAR: 


Since my return from the annual meeting 
of the United States Chamber of Commerce 
at Washington, I have been occupied with 
preparing a report covering the proceedings 
which will be sent to the trade press shortly, 
as well as information that will be mailed 
to the presidents and secretaries of our 
several State associations. — 

In the meantime, I take this opportunnity 
to invite your co-operation by pointing out 
to the members of the jewelry industry 
that there is no advantage to be gained by 
tendering resignations of membership in 
either local or national Chambers of Com+ 
It has come to our attention that 





merce. 
some firms have been considering such 
action. If followed, it would not help mat- 


ters, and might tend toward a situation that 
would make it more difficult to deal with 
the questions at issue in the future. 

Members of the jewelry industry should 
not be unwarrantably alarmed that excise 
taxes will be re-imposed upon jewelry in the 
near future due to the recommendations of 
the Chamber’s Special Tax Committee. 
There is no imminent danger that this will 
be done. We are, however, as an associa- 
tion, taking such steps as seem advisable 
and necessary to prevent a reoccurrence of 
conditions that might lead toward such a 
possibility. 

Cordially yours, 
(Signed) Conrap J. BRoTHERLy, 
President. 








Death of Henry W. Grote 

Henry William Grote, who for almost 40 
years, was engaged in the jewelry business 
in Hoboken, N. J., died recently at his home, 
1012 Hudson St., that city. Mr. Grote had 
been in poor health for more than four years 
and last Christmas was stricken with an 
ailment which confined him to his home for 
several weeks. He was later able to return 
to business but was more or less inactive 
and about three weeks ago, his condition 
grew worse. He finally passed away on 
Friday, April 30. 

Mr. Grote was born in Bremen, Germany, 
and came to this country when about 18 
years of age. He started in the jewelry 
business with a concern on Maiden Lane, 
New York. His large acquaintance in Ho- 
boken was responsible for his opening a 
store in that city almost 40 years ago. Mr. 
Grote’s first establishment was on lower 
Washington St., and during his business 
career in Hoboken he was in the same locali- 
ty. At the time of his death, he occupied 
a store on Newark St., near Court St. 

Mr. Grote was an expert watchmaker and 
was highly regarded in the jewelry busi- 
ness. This business will be continued by 
the family and by H. W. Rogers, who has 
been associated with Mr. Grote for over 25 
years. 

The funeral services were held at his late 
home, and interment followed in the Mora- 
vian Cemetery at New Dorp, S. I. 

Deceased is survived by his widow and 
one daughter. 
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Tennessee Jewelers Hold One-Day Convention 








Members of State Association Meet at Chattanooga—Resolutions Adopted 
and New Officers Elected—Regional Vice-President Cayce Represents 
A.N.R.J.A. and Delivers Interesting Address 

















CHATTANOOGA, Tenn., May 13.—The an- 
nual convention of the Tennessee Retail 
Jewelers’ Association was held yesterday at 
the Hotel Patten. The two sessions, morn- 
ing and afternoon, were presided over by the 
president, D. A. Pless, Morristown. 

S. H. Cayce, vice-president of Edwards & 
LeBron, jewelers of Chattanooga, was 
elected president of the association. Mr. 
Cayce is one of the outstanding jewelers in 





PRESIDENT-ELECT 


S. H. CAYCE, 
the State and is a brother of J. A. Cayce, of 
Nashville, who is regional director for the 
south of the American National Retail 
Jewelers’ Association. Charles E. Maskell, 
Knoxville, was elected vice-president for the 
coming vear, and E. H. Murray, Pulaski, 
was re-elected secretary-treasurer. 

The following were elected to serve on the 
board of directors: James A. Cayce, Nash- 
ville; Z. Calvin Graves, Memphis; B. W. 
Akers, Knoxville; Percy Williams, Nash- 
ville; Julius Goodman, Memphis; J. M. 
Hope, Knoxville; I. L. Grady, Jackson; A. 
H. Ruth, Shelbyville; D. A. Pless, Morris- 
town; W. O. Horner, Cleveland; L. C. 
Leach, Chattanooga; C. C. Breese, Franklin, 
and E. E. Galliferro, Jackson. 

Nashville, the capital of the State, was 
selected as the place to hold the 1927 con- 
vention and the dates fixed for the gather- 
ing are April 20-22. About 50 members 
were in attendance at the Chattanooga meet- 
ing from different points in Tennessee. 


ADDRESS OF J. A. CAYCE, REGIONAL VICE- 
PRESIDENT 
The outstanding address was delivered by 
J. A. Cayce, the regional vice-president for 
the southern district. Among other things, 
he emphasized the valuable work that is be- 
ing done by the national association, declar- 
ing to those present that if they knew the 


actual value in dollars and cents that is be- 
ing accomplished by this organization they 
would all rally to its support. 

Mr. Cayce was high in his praises of the 
work of President Brotherly, of the national 
association, calling attention to the fact that 
this man has given of his time and money 
for the last two years to the upbuilding of 
the association. In doing so, said Mr. Cayce, 
President Brotherly has necessarily had to 
neglect his own business. He has traveled 
over the United States for the betterment 
ef the jewelry business. He also referred 
to the splendid work that has been done by 
Ralph Roessler, Marion, Ind., in the fight 
for the elimination of the excise tax. ‘With 
the assistance of most valuable statistics fur- 
nished by the Harvard Research Bureau ii 
was possible for him to present these facts 
and figures before the commission at Wash- 
ington, which resulted in the elimination of 
the burden upon the jewelry industry of the 
United States,” declared Mr. Cayce. 

He further declared that the national as- 
sociation has brought about many changes in 
trade conditions the value of which would 
be hard to estimate. ‘The saving to the 
jewelers of the United States in the elimi- 
nation of the excise tax for one month is 
greater than all the dues paid by the jewel- 
ers to the State associations and their ex- 
penses to conventions,” declared Mr. Cayce. 

He also stressed the value of advertising, 
stating, if the jewelers would spend the 
same amount in judicious and constructive 
advertising that they had to pay monthly in 
excise tax, their business would show a 
great increase. 

Mr. Cayce touched on the value of the 
Jewelers’ Mutual Fire Insurance Co. as a 
benefactor to the retail jeweler of the State. 
He said that by taking this insurance tlhe 
jeweler could save more than cnough to sup- 
port his local organization and pay for a 
trip to the annual convention. “Last year 
there was a refund of 40 per cent. of the 
premiums and this will probably be increased 
to 50 per cent. this year,” he said. 

Mr. Cayce urged those present to co-op- 
erate with the national publicity committee 
by subscribing to this campaign if they had 
not already done so, so that the campaign 
can be started in time to be of some rea! 
benefit for the coming Fall and holiday sea- 
son. 

The meeting was opened Wednesday 
morning by President Pless, who called on 
T. H. McGlure, of Fischer Bros., Chat- 
tanooga, to deliver the address of welcome. 
The response was made by Mr. Cayce, of 
Nashville. This was followed by the presi- 
dent’s address, which was as foliows: 


ADDRESS OF PRESIDENT PLESS 


The program committee dignified my remarks 
by designating them as an address. I am sure 
courtesy and custom prompted them in this as 


they know me too well to have done so otherwise. 

This is the 11th annual meeting of the Ten- 
nessee Retail Jewelers’ Association. I have been 
your president for the past year. It has been an 
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honor that I did not deserve but it has been a 
genuine pleasure and I appreciate the honor. 

It may seem to some that little has been accom. 
plished in the 11 years the association has been 
operating but a close inspection of the records will 
show that much has been done and it would be a 
great blow to the retail jewelers of our State to 
have the asscciation go backward. I am not going 
into the records of things accomplished. Your 
faces are familar and you are the ones who have 
been active in the past and you show by your pres- 
ence here today that you intend keeping up the 
fight, for it is a fight. 

So many are willing to reap the benefits of the 
faithfulness of the few. We have so many good 
talks on the program that it will not be necessary 
for me to speak at length and I do not intend to 
talk to you and say things that will be better said 
by others. 

I will make a few suggestions and leave them 
for your consideration. I think in our State with 
our efficient secretary we should collect our mem- 
bership dues. 

I believe all jewelers should stock every article 
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that can be profiiably and properly carried in a 

jewelry store and this includes gifts of every 


kind for every occasion. 

I believe in advertising in a way that will get 
the business, and the best mediums are the news- 
papers and direct by mail. 

I believe in good merchandise, clean and good 
displays and a real honest to goodness service to 
I do not believe in trying to take 


our customers. 
our brother jewelers’ business, but believe we 
should go after the gift business that is now 


going to the department stores and other places. 

The American National Retail Jewelers’ As- 
sociation is doing a wonderful work for the jewelry 
trade and if every jeweler could know of this we 
would have a much larger attendance today. 

Take your trade papers, study them, and by so 
doing you will be a better merchant. 

The jewelry business is making rapid changes 
and only by keeping wide awake and_ hustling 
will we be able to survive. I want to read to 
you the fine words spoken by Mr. Brotherly in 
a recent address: 

“Ours is one of the oldest, if not the oldest, 
industry in existence. It is mentioned many times 
in the Bible. Jewelry expresses and perpetuates 
the finest sentiments. It marks every important 
occasion in life from the cradle to the grave. 
Our industry is the only one that deals in mer- 
chandise that never becomes second hand. Valu- 
able gems are handed down from generations to 
generations; they are always new and in demand. 
Gems are an investment and, throughout the years 
their value has increased and their beauty becomes 
more admired.” 

The report of the secretary-treasurer, the 


appointment of committees and a talk by J. 
D. Hepe, of Knoxville, followed. In his 
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talk Mr. Hope spoke of the value of adver- 
tising and efficient store management. John 
Ruth, who was on the program in the fore- 
noon for an address, was called to his home 
in Shelbyville and was therefore unable to 
appear. 

The secretary-treasurer made a brief oral 
report concerning the activities of the State 
association during the last 12 months. 

In the afternoon the first address was de- 
livered by George H. Smith, a prominent 
jeweler of Knoxville. He talked on adver- 
tising and credits. He was followed by a 
talk from O. K. LeBron, of Edwards & Le- 
Brond, jewelers, Chattanooga, on “China, 
Glass and Gift Wears.” 

D. A. Pless, the retiring president, was 
elected field secretary for the association, 
with the view of increasing its membership 
during the coming year. This is a newly 
created office and is in line with the policy 
o: the new president, who plans to work to- 
ward the enlargement of the membership of 
the association this year. 

George H. Smith, of Knoxville, was chair- 
man of the resolutions committee, and Henry 
McClure, of Chattanooga, was chairman of 
the nominating committee. 

Following adjournment Wednesday after- 
noon the visitors were entertained by the 
Chattanooga jewelers at a dinner.in the ban- 
quet room of the Hotel Patten, after which 
they were guests at a theater party. 

The following resolutions were embodied 
in the resolutions committee’s report, which 
was unanimously adopted: 


Resolutions 

_Whereas, The Tennessee Retail Jewelers’ Asso- 
ciation in session at Chattanooga May 12, 1926, 
has been so admirably greeted and received by the 
retail jewelers of Chattanooga, both in person and 
through the press, be it 

REsotvep, That the association extend its 
sincere thanks to the Chattanooga members for 
their excellent co-operation on this occasion which 


has so admirably added to the success of the 
meeting. 
* * * 
Whereas, God in His infinite wisdom has seen 


fit to take from our midst Mr. F. W. Edwards, a 
jeweler of many years’ experience in Chattanooga, 
and a man of the highest honor and _ integrity, 
loved by all those who knew him, and withal one 
to be admired and emulated. Therefore, be_ it 

Reso_tveD: That the Tennessee Retail Jewelers’ 
Association in ccnvention at Chattanooga, May 12, 
1926, goes on record as mourning the great loss 
the retail jewelry industry has sustained in the 
death of Mr. Edwards, and further that the secre- 
tary be instructed to send a copy of this resolu- 
tion to the widow and family of the deceased. 


Whereas: We, the members of the Tennessee 
Retail Jewelers’ Association, feel that the jewelery 
industry is sadly in need of stimulation, and that 
an appreciable increase in our business can be 
secured only by a constant and persistent appeal 
made to the American buying public through na- 
tional publicity, and, 

Whereas: The program and_ the 
fund-raising campaign of the National Jewelers 
Publicity Association have been frequently en- 
dorsed at meetings and conventions of organiza- 
tions within the different branches of the trade, 
and, 

Whereas: We heartily approve and commend 
the generous financial support of our fellow-re- 
tailers in helping to fulfill their obligations under 
Resolutions adopted at Conventions of the Amer- 
ican National Retail Jewelers’ Association to facil- 
itate the publicity movement, be it therefore, 

RESOLVED: That we bring the importance of 
the speedy culmination of the fund-raising cam- 
Paign to the attention of the trade as a whole, and 
urge all those engaged in it to now support the 
campaign financially, while the solicitors are in 
their localities, and be it further, 

RESOLVED: That we ask all branches of the 
jewelry industry whose representative associations 
or leaders have endorsed this movement, to mini- 


publicity 
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mize the costs and time involved in the canvas- 
sing, by completing their subscriptions without de- 
lay, and by lending all possible aid to the solicitors, 
that this endorsed and ratified movement may even- 
tuate in the launching of the first national publicity 
in periodicals in time to stimulate the 1926 Christ- 
mas business. 


MEMBERSHIP DRIVE 











President Davis of Pennsylvania Retail 
Jewelers’ Association to Tour State in 
Interest of His Organization 

PHILADELPHIA, Pa., May 15.—With an 
objective of as close to a 100 per cent en- 
rollment as possible before the annual State 
convention, which is to be held at the Belle- 
vue-Stratford Hotel here, during the week 
of Aug. 8, the Pennsylvania Retail Jewel- 
ers’ Association will launch a membership 
campaign that may be extended to every 
section of the State. 

Frank L. Davis, of this city, president of 
the association, and Ralph Seaman, a local 
retailer, will in a few days start on a tour 
of the State with a view to missionary work 
on membership lines. To acquaint “pros- 
pects” with their coming and their objective 
post cards announcing the dates on which 
they are expected to call have been sent out 
and these bear in addition the photographs 
of Mr. Davis and Mr. Seaman. 

This plan is expected to serve a twofold 
purpose, to acquaint the non-member jeweler 
with the fact that the “Missionaries” are on 
the way and thus to stir his interest in the 
organization and to show by the _ photo- 
graphs that they are the men. President 
Davis has found that in other visits with 
this objective, much time has been lost in 
acquainting the jeweler with the full pur- 
port of the call and that in many cases the 
“prospect” was suspicious of the identity of 
his visitors. The advance cards contain a 
brief outline of what the association is, its 
benefits to the retail jeweler and _ other 
essential information as to membership, dues, 
etc. 

While Philadelphia has no retail associa- 
tion, although it is the home of the presi- 
dent of the State organization, a movement 
is taking root to organize one here and a 
large number of retailers approached on 
the subject have shown themselves favor- 
able to the idea, provided some one starts 
it on a sound basis. Steps to that end are 
expected to be taken, possibly in advance 
of the State convention. The presence here 
during the week of Aug. 8 of three large 
associations of jewelers at their annual con- 
ventions, is expected to have a stimulating 
effect on the movement for a local organi- 
zation. 








Harold R. Barker, Providence, R. I., Manu- 
facturing Jeweler, Promoted to Full 
Rank of Colonel in Officers’ 
Reserve Corps 
Provipence, R. I., May 15.—Harold R. 
Barker, of the manufacturing jewelry firm 
of Barker & Barker, 1199 Eddy St., this 
city, received an order on Thurnday from 
the United States War Department an- 
nouncing his promotion from Lieutenant 
Colonel to the full rank of Colonel in the 
Officers’ Reserve Corps. He commands the 
Three Hundred and Second Field Artillery, 

Organized Reserves. 
Col. Barker is well and favorably known 
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in feld artillery circles not only in Rhode 
Island, but throughout New England. His 
father, the late Edgar R. Barker, who es- 
tablished the firm of Barker & Barker, was 
commanding officer of Battery A, Rhode 
Island National Guard in the Spanish War 
in 1898, while the son served with Battery 
A on the Mexican border in 1916 and was 
successively Captain in command of Battery 
A and commander of the Second Battalion, 
One Hundred and Third Field Artillery, 
of the American Expeditionary Forces, in 
France. As a Captain and Major he partici- 
pated in all of the offensive and defensive 
battles in which the famous Yankee Division 
was engaged in France. He was at Verdun 
with his batteries when the Armistice was 
signed. 








New England Directors of National Jewelers 
Board of Trade Present Engrossed Reso- 
lutions to Charles E. Hancock, 
Former New England Vice- 
President 

ProvipeNnce, R. I., May 15.—The regular 
monthly meeting of the New England direc- 
tors of the National Jewelers Board of 
Trade was held at the Turks Head Club, 
this city, last Monday noon at which the 


New England Vice-President George C. 
Rueckert presided following a_ luncheon. 
There was a good attendance including, 


Charles E. Hancock, for several years New 
England Vice-President but who recently 
resigned because of retirement from the 
manufacturing jewelry business, to take a 
position with the Providence office of the 
Mutual Life Insurance Co. of New York. 

After the transaction of business, at 
which several applications for membership 
were favorably considered, Mr. Rueckert 
called upon Theodore W. Foster, of The- 
odore W. Foster & Bro. Co., as the senior 
member of the New England directorate 
and for many years associated personally 
and in business with Mr. Hancock. Mr. 
Foster presented a handsomely illuminated 
engrossed set of resolutions to Mr. Hancock, 
on parchment and enclosed in a satin lined 
box the personal gift of Mr. Rueckert. 

The resolutions were as follows: 

Whereas: In the course of events Mr. Charles 
E. Hanecck has found it necessary to terminate 
his relationship with the jewelry industry; and 

Whereas: Because of these circumstances Mr. 
Hancock has felt that propriety required the sever- 
ance of his connection with the New England 
Directorate, both as an individual member and as 
its Honorary Vice-President; therefore be it 

ResoLvep: That we acknowledge with great 
satisfaction and appreciation his long term of 
service as a Director, his excellent record and 
constructive work as Chairman of the New Eng- 
land Good and Welfare Committee for over six 
years, and his unfailing courtesy, kindly con- 
sideration and strict impartiality shown in the 
performance of the duties incident to- the office of 
Honorary Vice-President, which position he has so 
acceptably filled for the past six years. 

His loyalty to the National Jewelers Board of 
Trade has been unquestioned, his labors in its 
behalf unstinted, and his interest in the work of 
the organization active and genuine. 

Therefore: In testimony of our hearty approval 
of the foregoing Resolutions, and voicing the 
sentiment that long life, peace and prosperity may 
attend him, we, the New England Directors of 
the National Jewelers’ Board of Trade, duly affix 
our signatures to this Testimonial. 








The new jewelry store of Joseph H. Shuler 
& Son has been opened at 226 W. Main St., 


Norristown, Pa. 
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BITTLE FACES DEATH 





Propaganda Draws Statement from District 
Attorney That There Is No Doubt of 
Convicted Murderer’s Guilt 


BurraLto, N. Y., May 17.—Aroused by 
false propaganda to convey the impression 
to the people of Buffalo that George W. 
Bittle was “improperly convicted of murder,” 
District Attorney Guy B. Moore last night 
issued a statement that there is no doubt 
about the defendant’s guilt and that he is 
confident that Governor Alfred E. Smith 
will turn down pleas for commutation of 
the death sentence to life imprisonment. 
Bittle is scheduled to be electrocuted on 
June 17. 

After reviewing briefly the evidence upon 
which Bittle was convicted of complicity in 
the robbery of the Hoyler jewelry store on 
May 10, during the commission of which 
Rufus Eller, clerk, was murdered, District 
Attorney Moore said: 

“On these facts there can be no question 
of Bittle’s guilt. This case has been proper- 
ly disposed of in the courts, as evidenced by 
the action of the court of appeals in affirm- 
ing the conviction, and it is certainly not in 
the interests of justice that false propaganda 
should be put forth to seek to influence the 
people of Buffalo to reach an improper con- 
clusion that this man was improperly con- 
victed.” 

After stating that while Bittle did not 
actually fire the shot but performed the im- 
portant part in the crime of planning the 
means of escape, Mr. Moore added: 

“If the man who commits this act is not 
to receive the death penalty just the same 
as the man who actually does the killing 
receives it, then it means that these crimes 
can be perpetrated upon the community, be- 
cause those who assist in them but do not 
actually do the slaying can feel that there 
is no danger to themselves other than some 
form of imprisonment.” 

Mr. Moore said that it was natural for 
anyone to sympathize with the unfortunate 
wife and child of Bittle who are not re- 
sponsible for his acts, but he thinks it would 
be fair and decent that some sympathy also 
be extended to the young widow of Eller 
and to his young child made an orphan by 
the acts of Minnick and Bittle. 

“Apparently,” he said, “in the propaganda 
that is being put forth no one seems to have 
any regard for these innocent victims.” 

District Attorney Moore’s statement in 
part reads: 

“The shooting was actually done by Frank 
Minnick who was convicted of murder and 
has been executed. He was assisted in the 
commission of the crime by George W. 
Bittle, whose part in the affair was to steal 
an automobile to be used for the escape of 
the robbers after the crime had been com- 
mitted. Bittle also was convicted of mur- 
der, and the court of appeals has unanimous- 
ly sustained the conviction. Since the action 
of the court of appeals, however, there has 
been a consistent and determined propaganda 
to convey the impression to the people of this 
city that Bittle was improperly convicted. 

“Without going into details, Bittle ad- 
mitted that on the evening of this crime 
when he started out with Minnick that Min- 
nick had told him that he was going ‘to 
make’ a job of some kind; he admitted that 


‘into a sworn statement. 
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aiter he had been told that by Minnick, at 
Minnick’s request he left the house where 
they were, went across the street and tele- 
phoned for a taxicab; he admitted that he 
returned to the house and accompanied Min- 
nick when the taxi arrived; that they drove 
to a soft drink place on Genesee street, at 
the next corner from Hoyler’s jewelry 
store; that Minnick told him he was going 
down to look at some rings, Bittle waiting 
for him at the corner until he returned from 
the jewelry store. 

“Bittle admitted that at that time Minnick 
told him in substance that he had seen the 
rings and was going ‘to make them’; that 
then it was agreed between Bittle and Min- 
nick that Minnick should call a Norwood 
taxicab and drive to the corner of Sycamore 
and Michigan; that Bittle should meet him 
there; that when Minnick arrived with the 
cab he was to send the driver into the 
saloon on the corner on a mythical errand 
and that Bittle was then to steal the car 
and drive to the Hoyler store where the rob- 
bery was to occur. Bittle admitted he 
walked from Genesee street, in the vicinity 
of the jewelry store, down Ash street to 
Sycamore, where he passed No. 4 police sta- 
tion, and proceeded to the corner of Michi- 
gan and Sycamore where he waited until 
Minnick arrived with the cab, and that then, 
in pursuance to their understanding, Bittle 
jumped into the driver’s seat, after the cab 
driver went into the saloon, and drove the 
car to Hoyler’s store. 

“Bittle did not go into the store, but, of 
course, the understanding was that he was 
to remain outside so that Minnick would be 
able to make his getaway after the robbery. 

“The case was twice tried. The first time 
the jury disagreed. At the second trial Bittle 
made many statements in contradiction of 
his testimony at the first trial. The revolver 
that was used was Bittle’s revolver and he 
admitted that on the evening of the robbery 
after he had left his home and got to the 
corner to wait for the street car to go down 
to meet Minnick, he remembered that he 
had forgotten his revolver and went back 
and got it. At the first trial of the Bittle 
case, Stella Mackowska, the woman who 
accompanied Minnick into the jewelry store, 
testified that at the soft drink place where 
they stopped, as heretofore pointed out, Bit- 
tle gave his revolver to Minnick. 

“On these facts there can be no question 
of Bittle’s guilt.” 

Former Judge George W. Burd, counsel 
for Bittle, announced that part of the plea 
to save Bittle’s life, will be an affidavit from 
a former inmate of the jail at the time Stella 
Mackowska was a prisoner there. The aff- 
davit, according to Judge Burd, clears Bittle 
of the crime for which he is to die during 
the week of June 14, unless the governor 
intervenes. 

According to the condemned man’s lawyer, 
the Mackowska, before going to Auburn 
prison to serve her sentence as a participant 
in the holdup and killing of the jeweler’s 
clerk, said to another prisoner: “Bittle had 
no idea of what Frank H. Minnick intended 
to do on the night Eller was killed.” Min- 
nick, who fired the shot has been executed. 

Judge Burd declared he would go to Au- 
burn later in the month and make an effort 
to get the Mackowska girl to put her words 
He said he under- 
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stands the girl is willing to help save Bittle’s 
life. 

Judge Burd has also written the governor 
for a preliminary interview previous to the 
formal plea by Bittle’s counsel at Albany. 

A letter from the Rev. Anthony N. Peter- 
son, chaplain of Sing Sing prison, appealing 
for a favorable expression of public senti- 
ment in Buffalo, with a view to obtaining 
executive clemency for Bittle, was received 
in this city Saturday. A copy of a letter 
from Bittle to his mother in which he ex- 
pressed the hope that the governor would 
save him from the chair, also was received. 








BURNED TO DEATH 





D. Carlson Floyd, Retired Seattle Jeweler, 
Meets Tragic Death While on a 
Fishing Trip 
SEATTLE, Wash., May 12.—Burned to 
death while asleep in his cabin on a fishing 
trip was the fate of D. Carlson Floyd, re- 
tired jeweler of Seattle. Mr. Floyd, 50 
years old and several friends from Seattle 
had gone to Granite Falls for an outing and 
some recreation. The cabin from some 
mysterious cause caught fire, burning the 
retired jeweler to death, and causing painful 
injuries to his three companions, who 

escaped with their lives. 

Although the jeweler was dragged from 
the flames into the open, he was burned so 
badly that George T. Heussy, Seattle drug- 
gist, W. K. Jackson, and A. Sherman, owner 
of the cabin, and fishing companions, could 
do nothing for him, and he died soon after 
being brought from the burning building. 

After retiring from the jewelry business 
in which he had been associated in Seattle 
with his brother-in-law, Stacy Shown in 
the L. C. Smith building. Mr, Floyd had 
retired to regain his health at his home in 
Silverton. He had retired from the jewelry 
business seven years ago. He came to 
Seattle from Oregon. 

Besides his sister, Mrs. Stacy Shown, he 
has four other sisters who survive him in 
Oregon and California. 








At the regular weekly meeting of the 
K. of C. Luncheon Club on Tuesday, May 
18, Philip Kind of S. Kind & Sons, spoke 
on the Better Business Bureau of Phila- 
delphia. The meeting was held at the 
Adelphia Hotel, and Mr. Sylvester Lowery 
of Kuhn & Lowery presided. “The Better 
Business movement is gaining in power, as 
well as in number of units,” said Mr. Kind, 
“and this is another evidence of the con- 
stantly improving ethical standards of busi- 
ness men and advertisers, to which I referred 
when I last spoke before this organization.” 
Mr. Kind, who was one of the founders of 
the Bureau, and is now the Secretary, par- 
ticularly called attention to the unanimous 
support given to this movement by the news- 
papers of Philadelphia and Camden. He de- 
tailed the actual work of the Bureau and 
paid high tribute to the executive staff, which 
includes Hugh Smith, general manager: 
Robert M. Lovell, manager of the mer- 
chandise section; Horace J. Donnelly, Jr., 
manager of the financial section. The Bureau 
membership, according to Mr. Kind, includes 
more than 125 firms and corporations in 
Philadelphia. 
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South Dakota Retailers Meet at Sioux Falls 











Small But Enthusiastic Group of Jewelers Discuss Trade Problems, Hear 
Instructive Addresses, Elect Officers, Adopt Resolutions and 
Enjoy Banquet 














Sioux Faris, S. Dak., May 15.—A small 
but enthusiastic group of jewelers gathered 
in this city yesterday and today for the an- 
nual convention of the South Dakota Retail 
Jewelers’ Association. The convention was 
honored by the presence of A. W. Ander- 
son, Neenah, Wis., secretary of the American 
National Retail Jewelers’ Association, and 
W. R. Cooper of Minneapolis, president of 
the National Wholesale Jewelers’ Associa- 
tion. These two men furnished the greater 
part of the speaking talent. 

Speakers and officers deplored the lack of 
greater attendance, but declared the small 
numbers were no indication of the enthusi- 
asm of members for their organization. Sec- 
retary Anderson said he had seen conven- 
tions with a smaller attendance quite a bit 
farther east, and R. S. Quimby, Deadwood, 
president, said members stand convinced that 
the association is paying them returns many 
times the amount of their dues. 

J. J. Levinger, Rapid City, former secre- 
tary-treasurer, was elected president for the 
coming year, and J. W. Mills of Wessington 
Springs was elected  secretary-treasurer. 
C. R. Damuth, Redfield, and former Presi- 
dent Quimby were elected members of the 
executive board. 

Among other things the association re- 
solved to support the Kelly-Stevens bill, 
which will permit wholesalers of nationally 
advertised wares to fix the retail price, and 
the national publicity campaign, the quota for 
South Dakota being $5,478. 

There were more than 50 present at the 
annual banquet in the Cataract Hotel, the 
convention headquarters. Talks were given 
by A. W. Anderson, W. R. Cooper and J. J. 
Levinson. Mr. Levinson also demonstrated 
his ability as a violin player. Mr. Quimby, 
as president, acted as toastmaster. Follow- 
ing the banquet the visitors were guests at 
a theatre party. The committee in charge of 
entertainment consisted of Hadleigh Hyde 
and Ottis L. Ross. 

The address by President Quimby at the 
convention opening was as follows: 


ADDRESS OF PRESIDENT QUIMBY 


It is customary for the president to deliver an 
address. You are very fortunate this time in hav- 
ing a president who is not gifted in that direction. 
I just want to say a few words, with no preten- 
sions of making a speech. I am glad to see so 
many of you present. I want to bid you welcome 
and I hope you will each and every one feel free 
to express yourselves. 

This cenvention can be made valuable only to 
the extent that you make it valuable. If there 
is anything you wish to know speak right up and, 
no doubt, as we have some very bright men in 
our ranks, some of them can enlighten you. A 
discussion of our troubles, if jewelers have such 
things, is good for wus all, and the manner in 
which other jewelers handle their troubles may 
give you some idea as how best to handle yours. 

It is mighty good to get away from the old 
bench for a few days and meet with a bunch of 
fellows who have the same things and conditions 
to contend with as ourselves. Why, may I ask, 
should not every jeweler in the State be present 
and help to carry on the work, which, none can 
deny, is of benefit to everyone’s business? We 
are all riding on the same train as it were. Why, 


then, should not everyone buy a ticket and quit 
riding one some one else’s? If we could have a 
big percentage of the jewelers belong to our 
association it goes without saying that it would 
be of much greater benefit than it is now. 

We have, however, been one of the spokes in 
the wheel which forms our national association. 
We should all feel proud to belong to a body that 
has accomplished what it has in the past year. 
You will hear more of this later on. I don’t 
want to take up too much of your valuable time, 
but I do want to impress upon you that while we 
are here in the interest of our business, we are 
here also to forget it. We will make our business 
as snappy as possible, and then we'll play. If we 
can believe what the entertainment committee 
tells us, we are going to be’ made to feel at home, 
we are going to be made happy, and we are going 
to be made glad that we belong to the South 
Dakota Retail Jewelers’ Association, so that we 
shall go home with a firm determination to get 
every jeweler in our town to join. 

I just want to take this opportunity of thanking 
you all for the honor you have conferred upon 
me in making me your president and to wish the 
association every success in the years to come. 1 
thank you. 


In the opening session President Cooper, 
of the National Wholesale Jewelers’ Asso- 
ciation, spoke concerning efforts of his or- 
ganization to co-operate with the retailers, 
especially with regard to the national pub- 
licity campaign. He urged support of the 
Kelley-Stevens bill now before Congress for 
the maintenance of retail prices and for the 
elimination of cut-throat competition on 
trade-marked merchandise. 

Secretary Anderson, of the A. N. R. J. A., 
outlined the work of the organization, espe- 
cially as to elimination of war excise taxes 
on jewelry and the various kinds of insur- 
ance. 

In his principal talk the second day of the 
convention Secretary Anderson said South 
Dakota jewelers should feel that, by mem- 
bership in the national association, they had 
had a part in removing the war revenue tax. 
He went on to tell what the association had 
done in this regard since 1917, and how it 
had prevented a floor tax, or tax on inven- 
tory, in addition to the revenue tax. As 
proof of the value of the association, he cited 
the instance where the National Council of 
Defense was prepared to require labeling all 
goods both as to wholesale and retail prices, 
but was prevented by pressure from the as- 
sociation. 

Mr. Anderson gave an interesting account 
of the agitation for national publicity ever 
since 1910, and recalled how staggering a 
sum $63,000 seemed for this purpose when 
it was recommended at a national convention 
in Kansas City. Jewelers obtained more 
than they expected in the first campaign, he 
declared, citing the tremendous amount of 
free publicity which followed their cam- 
paign. 

The benefits possible through organization 
are well exemplified, Mr. Anderson declared, 
in the New England Jewelers’ Institute. This 
institute is proving of intense value in the 
training of watchmakers, he declared. 

How the jewelers have followed the hard- 
ware men in developing their own insurance, 


91d 


until now nearly $12,000,000 worth is in 
force in 44 States, also was told. A survey 
of charges by companies showed convincing- 
ly, Mr. Anderson said, that the jewelers 
were paying 25 to 30 per cent. more than 
they should. He also pointed to the stable 
condition of the association insurance, with 
its pressed assets and the provision that no 
assessment in case of heavy losses can be 
more than three times as great as the amount 
of the premium. Jewelers are the best physi- 
cal and moral risk there are in business, and 
no extra assessments or heavy costs should 
be expected, Mr. Anderson affirmed. 

Mr. Anderson closed with praise for the 
officers who have been back of the national 
association, declaring that no trade in the 
United States, perhaps, has been blessed 
with a more conscientious body of men. 

The resolutions, submitted by a committee 
consisting of Hadleigh D. Hyde, J. E. Bur- 
ris and J. H. Bechtold, all of Sioux Falls, 
were as follows: 


Resolutions 


The South Dakota Retail Jewelers’ Association 
is here assembled in the city of Sioux Falls, S. 
Dak., with the jewelers of Sioux Falls as hosts; 
therefore, be it 

RESOLVED: That it is the sense of this conven- 
tion that we express to our associates here located 
our appreciation for the kindness and wonderful 
entertainment shown us while here assembled in 
this convention. 

Whereas: We appreciated the kindness of our 
national president in sending to this convention 
the secretary of the national association, N. A. 
Anderson, who told us of the work being done 
by the national association and the object which 
they are trying to obtain in numerous ways for 
the benefit of the members individually and through 
the national offices. 

Resotvep: That we write the national president 
expressing our appreciation of this action on his 
part, and assuring him that we are behind the 
movement of the National Publicity Campaign, 
which is well under way, and to express our 
appreciation of Mr. Brotherly’s untiring efforts 
for the wonderful work which he is doing for 
the uplift of the jewelers by his efforts. 

Resotvep: That the secretary be instructed to 
write the president of the National Wholesale 
Jewelers’ Association, expressing our appreciation 
for his attendance at this convention. The talk 
was most instructive, and gave us all a wonderful 
idea as to the possibilities which are being ac- 
complished through the co-operation of the whole- 
sale association with the retailers; be it 

Resctvep: That this convention here assembled 
enderse the Kelley-Stevens bill, which is now be- 
fore the Federal [rade Commission and is shortly 
to be presented to Congress, and the State secre- 
tary is hereby instructed to write all members of 
the South Dakota Retail Jewelers’ Association, 
instructing them to write to their various repre- 
sentatives in Congress, endorsing the Kelley- 
Stevens bill; be it also 

RESsoLveD: That the secretary write all repre- 
sentatives of Congress of the State of South Da- 
kota, notifying them of the action taken by this 
convention here assembled. 

REsoLveD: That the secretary write the secretary 
of the Chamber of Commerce in the city of Sioux 
Falls, thanking him for the entertainment and co- 
operation shown through his efforts in inviting and 
entertaining the members of this. convention here 
assembled; be it also 

RESOLVED: That this convention is hardly in 
accord with the contention of the Harvard Bureau 
of Research, and that President Brotherly be 
notified to this effect; be it also 

Reso1.vep: That the secretary be instructed to 
mail all members of the South Dakota Retail 
Jewelers’ Association a program of this convention, 
together with the resolutions, and urging their sup- 
port and attendance for the coming 1927 conven- 
tion, and that all matter of importance, which 
are mailed to them from the office of, not only 
the State office, but the national office as well, be 
given prompt consideration as there are many 
questions of importance before the jewelers, when 
at the convention on which the combined efforts 
of all are required. 
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GapspEN, Ala., May 13.—The seventh an- 
nual convention of the Alabama _ Retail 
Jewelers’ Association, which was held here 
yesterday and today, proved one of the most 
interesting ever held by the Alabama jewel- 
ers. The attendance was good, members of 
the craft being present from many sections 
of the State. Some of the addresses were 
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the most instructive ever delivered before 
the State meeting. 

By 9 a. M. on the first day of the meeting 
many jewelers had assembled at the Printup 
Hotel, where the meetings were held, regis- 
tered and received beautiful badges. 

The meeting was called to order at 10 
A. M. by President T. L. McGill, of Selma, 
who presided over the deliberations of the 
association. The meeting opened with an in- 
vocation by the Rev. Keener N. Matthews, 
pastor of the First Methodist Church, Gads- 
den. 

Mayor W. E. Weir, of Gadsden, extended 
to the jewelers a most cordial welcome. 
‘Gadsden is glad to have you as her guests 
cf honor, where the women are beautiful and 
the men the most chivalrous of any in the 
nation,” he said. “The freedom of the city 
is yours. Park your car anywhere, and if 
the police put a yellow tag on it, take it off 
and give it to Bro. C. F. Hoffman. The 
‘sky is the limit,’ but drive careful through 
the business section or you might injure 
vour car. The jeweler is a necessity to 
every city, village and community. The 
jewelry business dates back to ancient 
Egypt. Aaron made the golden calf, and 
since then a little bull has been put in the 
business.” 

He told of Joseph making the golden can- 
dlesticks for the Temple of God. “Jewelers 
are valuable citizens, with whom you can 
trust your jewels,” he continued. 


In responding to the address of welcome, 
P. H. Tyler, of Ensley, said he didn’t see 
why a response to an address of welcome 
was ever invented. He though that Mayor 
Weir had covered the subject and had left 
nothing further to be said on the subject. 
However, he wished to say that the jewelers 
deeply appreciated the mayor’s most hearty 
welcome, and that all the jewelers were glad 
to be in the historical city of Gadsden. 

The annual report of President McGill 
contained many things of interest, as well as 
a number of valuable recommendations. 

“I read in a Birmingham newspaper the 
other day, ‘What do you know about Bir- 
mingham?’ I would like to ask the Alabama 
jewelers, What do you know about the Ala- 
bama Retail Jewelers’ Association? I be- 
lieve that some of us know but very little 
about its past history. 

“I accepted the presidency of the associa- 
tion with the understanding that the secre- 
tary was to do the most of the work, and 
he has done it. 

“The Alabama Retail Jewelers’ Associa- 
tion was organized in Birmingham seven 
vears ago with about 40 members and with 
Mr. Lynch, of Birmingham, now dead, as its 
first president. We are indebted to these 
pioneers for much good work in the up- 
building of our craft. Today the associa- 
tion has 88 members, but there are 200 jewel- 
ers in Alabama eligible to membership in 
the association. 

“The association has been of much value 
to the jewelers of Alabama. It merits the 
loyal support of every jeweler in the State. 
United, the jewelers have brought about 
much good for all. The State association 
has linked us up with the national associa- 
tion, which has done away with the jewelry 
tax. The association has caused the State 
legislature of Alabama to enact laws against 
injurious and illegal auction sales of jewelry. 
The association has accomplished much to- 
wards abolishing price cutting. 

“What of the future? Will we stand to- 
gether to build up our craft? I want to say: 
(1) Let every member be a booster rather 
than a knocker; if you have any complaint, 
report it to the board; help make the asso- 
ciation all it should be; (2) be ready to re- 
port when the president calls for service, 
we need your service; (3) get outside jewel- 
ers into the association, you can bring them 
in; (4) attend the State conventions, we 
can’t succeed unless you attend; (5) we 
should have district meetings, or city or 
town meetings, perhaps several towns might 
meet together; (6) keep your dues paid up. 

“Let us resolve that we will back the as- 
sociation and make the coming year the best 
of all. Let us push on. I suggest that we 
put on a membership campaign; that we hold 
group meetings, and keep close relationships 
with the national association.” 

On motion of Aaron Ash, the report of 
the president and his recommendations were 
adopted by the association. 
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The treasurer’s report showed that $2- 
118.90 had been collected during the past 
year, and the finances of the association were 
in fairly good condition at this time. 

Secretary J. Parker Evans reported that 
$1,010 was realized from the advertising in 
the annual year book and program, and that 
over $700 of this amount was net profit. 
Secretary Evans read the minutes of the 
1925 annual meeting, which were approved 
and adopted on motion of Aaron Ash. 

President McGill appointed the following 
standing committees: 

‘Resolutions—P. H. Tyler, W. D. Thoma- 
son, Mr. Longhorn. 

Constitution and By-Laws—C. L. Ruth, M. 
Murry, Julius Jaffe. 











J. PARKER EVANS, SECRETARY 


Nominating—Aaron Ash, C. F. Hoffman, 
J. C. Mickelboro. 

Membership—J. L. Schaeffer, Mr. May, 
Mr. Dunlap. 


ADDRESS OF DR. BARNETTE 


Dr. Frank Willis Barnette, traveling fea- 
ture and industrial writer of the Birmingham 
\ews, was present, and by special request 
addressed the meeting. “We Rotarians made 
a governor of T. L. McGill, and you jewel- 
ers made him president,” Dr. Barnette com- 
menced. “I think I will call the subject of 
my address ‘Bull,’ because the bull is an op- 
timist and loves to toss things around. I 
dislike a bear, because he is a grouch. If I 
were on the Stock Exchange I'd be a bull. 
We Americans are the greatest boasters in 
the world, but we always make good our 
boasts. 

“If I could give you a history of jewelry, 
I’d give you a history of the world. Give 
a girl a rose and it soon withers. Give her 
a ring and someone will soon be buying 
groceries. 

“I’m glad you have started a national ad- 
vertising campaign. I am glad you are be- 
ginning to organize. I am a believer in or- 
ganization. Everyone is organized who has 
any sense, and I am glad you jewelers or- 
ganized. 

“T believe in jewelry. I think we should 
be proud of our women and give them all 
the jewelry possible. A campaign should be 
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started to require people to hand down silver 
as heirlooms.” 

He spoke of the wonderful collections of 
old jewelry and silverware on display in 
Montgomery, Ala., at the recent State his- 
torical pageant held there, and of old jewelry 
in general. ‘While a student in Paris, I 
saw the crown jewels of France, sold. It 
was a wonderful collection,” he said. 

“T have always observed that jewelers are 
men of character and standing in their com- 
munities.” 

At the close of his address, Dr. Barnette 
advised the Alabama jewelers to read their 
trade papers, telling them a subscription to 
their trade paper was one of the best invest- 
ments they could possibly make. 





DIRECTOR 


REID LAWSON, 

President McGill, in a short speech, hearti- 
ly endorsed the trade journals, and called 
upon Will W. Nelson, representing THE 
JEWELERS’ CIRCULAR, to address the meeting, 
which he did along the lines of trade jour- 
nals and business boosting. 

Joe L. Schaeffer, of Montgomery, gave an 
interesting talk on the wonderful display of 
old jewelry in Montgomery during the recent 
State historical pageant there. He said this 
jewelry was owned by Alabama people and 
had been handed down for many generations. 

Aaron Ash, chairman of the program com- 
mittee, in speaking of the year book and 
program published by the association this 
year, said: “The wholehearted co-operation 
extended by America’s wholesale and manu- 
facturing jewelers enable us to undertake an 
ambitious program for the seventh annual 
convention. 

“As an expression of our sincere apprecia- 
tion of this co-operation we have dedicated 
a page in our book to these progressive firms. 
In this connection I suggest to all members 
of the Alabama Retail Jewelers’ Association 
that they evidence individual appreciation 
when placing orders. 

The remarks of Mr. Ash along these lines 
met with the most hearty approval of the 
members of the association. 

Several traveling representatives of firms 
advertising in the official program were pres- 
ent at the opening session and each in turn 
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was introduced to the convention. They re- 


ceived a warm welcome. 

The following communication was received 
from Conrad J. Brotherly, Newark, N. J., 
president of the American National Retail 
Jewelers’ Association: 


FROM NATIONAL 
BROTHERLY 
Fellow Jewelers: 


“It is almost needless to say that probably a 
major part of your convention will be devoted to 
the celebration of the excise tax repeal which oc- 
curred on February 26. In looking back over 
the years our association has waged its tax cam- 
paign, I recall that Alabama has much to her 
credit for the way in which her association and 
its members wholeheartedly supported those whose 
work it was to bring this very important issue to 
a successful conclusion. It is a sincere source of 
regret to me that I cannot join you in person to 
pay tribute to Ralph Rossler and his excise tax 
committee; to our past president, Edward H. Huf- 
nagel, and to all those men who have labored long 
and valiantly to help reach the desired end. 

“With this spirit of celebration to grace your 
convention there is no doubt but that your plans 
for larger membership, for constructive business 
programs, and for the even greater strengthening 
of your will be the result of this an- 
nual meeting. 
that I should bring very earnestly to 
your attention the invaluable aid to our tax cam- 
paign furnished by the consolidated figures of 
the Harvard Bureau of Business Research. Our 
battles in Washington these past two years were 
extremely hard, and there were many times when 
our cause was anything but hopeful. Congress 
was not willing to relieve any industry on the 
plea of discrimination alone, as evidenced by the 
fact that only partial repeal was afforded to the 
majority of larger industries which also asked for 
total elimination. Our Harvard surveys so con- 
clusively proved our uneconomic situation that 
congress could not reasonably continue to tax us. 

“The original funds raised for research pur- 
poses has now become exhausted, and until they 
are replaced, we have temporarily discontinued the 
surveys. There are still a number of very diffi- 
cult problems for us to solve, which require fur- 
ther figures showing our economic position in ac- 
curate, unprejudiced terms. Therefore, we _ will 
need to replace these funds, and as soon as our 
call is issued, every jeweler is asked to help him- 
self, and thus the industry, by contributing his 
share. 

“You will be pleased to know that the success 
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‘Dear Friends and 


association 


“IT feel 


of the National Jewelers Publicity Campaign is 
assured. Five hundred thousand dollars of the 
$2,000,000 fund has already been raised in the 


form of four year subscriptions. As soon as a 
minimum of $800,000 in applications has been re- 


ceived, far-reaching national publicity will be re- 
leased. This will cccur in time to very definitely 
stimulate our fall business. 


“T am convinced that this method of sales get- 
ting will prove most effective and beneficial to all 
of us. Solicitors of the fund will soon be in Ala- 
bama. It is most important that they canvass the 
state with the least expenditure of time and money. 
Jewelers are urged to receive these men, understand 
their plan thoroughly, and to subscribe their quota 
as soon as possible. 

“Joining this campaign will mean that its eco- 
nomic results will be almost concurrent with the 
savings that will accrue from tax reduction, and 
thus the two movements will prove a most decid- 
ed stimulus to our business. which warrants a far 


more optomistic outlook for our future that we 
have enjoyed for many years. 
“In closing, I would like to add that I cherish 


many recollections of the most wonderful hospital- 
ity shown me during my visit with you last year. 
I also want, in this way, to send cordial greetings 
to your organization as a unit, and also to those 
gentlemen whose kindness led to friendships, which 
make up the finer things of life. 

‘“‘May your convention be the best attended, the 
most successful and the most enjoyable ever held, 
and lead to many more still to come. 

“In anticipation of a bigger and better business 
for all during the coming year, I am, 


“Faithfully and yours, 


“Conrad J. Brotherly, 
“PRESIDENT.” 


cordially 


The following communication was received 
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from A. W. Anderson, secretary of the na- 
tional association: 


‘“‘A membership in the Alabama Retail Jewelers. 
Association is actually a money-making proposition 
at the present time. 

“You may ask,’ How?’ 

“Here is the answer: 

“It gives you and your employees the following 
privileges: A one thousand dollar life insurance 
policy (provided all in the state come in) in the 
Metropolitan Life Insurance Co., at a very low 
rate, without medical examination, and without 
regard to age if you are not over 70. 

“Fire and tornado insurance in the National 
Jewelers Mutual Fire Insurance Co., which is 
returning dividends on fire policies amounting to 
40 per cent of the premiums paid. Tornado di- 
vidends are unknown as yet, as the company has. 
just started writing this line, but the saving will 
no doubt be substantial. 

“All kinds of automobile 


and plate glass in- 
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surance, at a saving from stock company rates of 
33 1-3 per cent. 

“‘These are the days of keen competition. Cut 
down your overhead by reducing your insurance 
expense. You can save easily as much as your 
state dues amount to, and probably much more, 
as this company is prepared to write fire insur- 
ance policies as large as $30,000,000, depending 
on the kind of building your store is located in. 

“Cutting your cost of doing business increases 
your profits. Think over these matters of saving 
on insurance.” 


Both the communications of the national 
president and the national secretary met with 
a hearty reception and the endorsement of 
the Alabama association membership. 


AFTERNOON SESSION 


The afternoon session was called to order 
by President McGill at 2 o'clock. The fea- 
tures of the afternoon session was a report, 
which carried with it a number of timely 
recommendations, by J. L. Schaeffer, of 
Montgomery, national representative, and an 
address by Otto Agricola, president of the 
First National Bank of Gadsden, Ala., on 
“The Business Outlook.” 

The report of Mr. Schaeffer dealt with: 
many topics, principally the campaign to get 
the public back to the jewelry store through 
a real publicity drive. He also talked on 
diamond terms, hold-ups, window smashing 
and other topics. 

Reid Lawson, of Birmingham, moved that 
the report and recommendations be accepted,. 
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with the exception of that part which sug- 
gests that Alabama jewelers meet jointly 
with jewelers of Georgia and Florida. Mr. 
Lawson thought at the present time Alabama 
jewelers could accomplish more by holding 
meeting alone than with other States. After 
some discussion Mr. Lawson’s motion was 
adopted, and Alabama jewelers will continue 
for the time being, at least, to hold their 
meeting alone and not in connection with 
other States. 

Otto Agricola, president of the First Na- 
tional Bank of Gadsden, was introduced by 
President McGill and spoke on “The Busi- 
ness Outlook.” 

“The average business man knows about 
as much about the business outlook as does 
the banker,” he said. “What effects one 
business usually effects all business interests. 
When people make money they spend it, 
hence times are prosperous when a large 
amount of money is being made.” 

Speaking of the instalment business, he 
said: “The instalment business has so in- 
creased buying, it is hard to say where it 
will stop.” 

Reid Lawson, of Birmingham, chairman 
of the legislative committee, rendered an 
oral report for that committee. 

“There has been no meeting of the State 
legislature between this annual meeting and 
our 1925 annual meeting. This committee 
can only act as a watchdog between sessions 
of the State legislature. 

“One important matter has come before 
this committee, that of raising money for 
educational purposes. In this respect we 
must see that no hold-up is imposed upon 
the merchants of Alabama. A sales tax may 
be placed upon the merchants of Alabama in 
this connection. We should see that there 
is a more equitable way of getting around it.” 

Mr. Perry, of Montgomery, called atten- 
tion to the fact that the jewelers of Mont- 
gomery had spent more than $500 in lawyers’ 
fees there, in fighting an alleged illegal sale 
of jewelry held there, and that Montgomery 
jewelers thought the Alabama Retail Jewel- 
ers’ Association should pay at least a part 
of this expense. He argued that this case 
affected the jewelers of the entire State, 
since the constitutionality of the new auction 
law was attacked in this case; that the Su- 
preme Court had held the law constitutional, 
and the matter was now settled for all time. 

This matter was debated at length pro and 
con. Some of the members looked upon this 
case as only a local affair, while others 
agreed that it affected the entire State. 
After much debate it was agreed, on motion, 
that the Alabama Retail Jewelers’ Associa- 
tion pay $250 of the expense of employing 
attorneys in the case. 


Thursday 


At the request of President McGill, Reid 
Lawson, of Birmingham, took the chair and 
opened the meeting. After a brief talk he 
introduced James A. Cayce, of Nashville, 
Tenn., vice-president of the National Retail 
Jewelers’ Association. Mr. Cayce was to 
have spoken to the convention at the Wednes- 
day afternoon session, but was unable to 
reach Gadsden at that time. 

Mr. Cayce took for his subject, “National 
Publicity,” handling the subject in a most 
entertaining and interesting manner. 

He spent considerable time in telling of the 
elimination of the five per cent. tax and the 
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part the national association played in it. 
He told the jewelers, “If there was no dol- 
lars and cents in it, it’s worth while just the 
same to belong to your State association for 
the friendship there is in it.” 

He said the five per cent. the jewelers 
formerly paid out for tax, they should now 
pay for publicity. If this were done he 
thought the jewelry business would double 
during the next 12 months. He said that 
one reason so many people buy automobiles 
instead of jewelry is due to the great adver- 
tising campaigns of the automobile makers 
and sellers. “We should advertise and create 
a greater demand for jewelry,” he said. 
“Advertising has increased the price of the 
wedding ring. Some years ago the highest 
price wedding ring on the market was not 
over $10. A big demand for wrist watches 
was created by advertising. On the other 
hand, the locket business is gone entirely, 
because they are not advertised. If adver- 
tising will do these things in individual inci- 
dences, what would it do in a national adver- 
tising campaign?’ He spoke of numerous 
concerns boosting business through national 
advertising campaigns. 

Speaking of the campaign of the national 
association to raise $2,000,000 for a nation- 
wide advertising campaign, he said if other 
States had done as well as Alabama has done 
the campaign would now be underway. 

“The best thing we can do is to belong to 
the State association. If Congress passes the 
tax program recommended by the United 
States Chamber of Commerce, State by State 
will pass similar laws and we'll soon be right 
back where we were. You may say we will 
not have this State tax, but we will have 
it if something is not done about it. I ad- 
vise you to appoint a strong legislative com- 
mittee, so they can act when the matter comes 
up. <An excise sales tax is a dangerous 
thing, hecause there may be no end to it.” 
He complimented the Harvard Research Bu- 
reau on the assistance they rendered in doing 
away with the five per cent. tax. 

He called attention to the recent confer- 
ence of the silverware manufacturers in 
Washington, D. C., which he attended. He 
thought the agreement to bring out new pat- 
terns in silver every two years was a move 
in the right direction. 

Speaking of the publicity campaign, Reid 
Lawson said: “I do not consider this a 
donation, but an investment. I wish every 
jeweler would contribute to this fund.” 


THE QUESTION BOX 

A question box was conducted by Mr. 
Cayce, which proved one of the most instruc- 
tive parts of the convention. 

The questions asked follow: 

“Shall jewelers advertise in other towns 
where there are jewelry stores?” Some 
jewelers saw no objection, while others 
thought this should not be done. 

“When can we get more jewelers to real- 
ize the importance of the association?” The 
answer to this was by going out after them 
personally. Mr. Cayce said that Alabama 
had a stronger association than any State. 

“Ts it best to employ watchmakers on sal- 
ary or commission, or both?” There were 
many opinions expressed on this question, but 
those favoring salaries appeared to be in the 
majority. 

“Why don’t sterling silver manufacturers 
put a higher mark-up on silver?” This was 
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discussed at some length, but no real answer 
was given. 

“What influence is the instalment selling 
having on the jewelry business?” The ma- 
jority seemed to think it stimulated business, 
because the instalment jeweler created a de- 
mand for jewelry by advertising extensively, 

“Can instalment sales in towns as small as 
2,000 population succeed?” Several jewelers 
thought they could not. 

“What should be done regarding the re- 
pair of mail-order watches?” The opinion 
was for the local jeweler to repair them, if 
they could be repaired, and get the money, 

“Why should we loan a watch?” It was 
brought out that jewelers were required to 
joan watches to railroad men while their’s 
were being repaired, but that watches should 
be rented to all others. 

“How can we get silverware out of hard- 
ware stores?” It was thought the only way 
to remedy this was to get the city to collect 
a special license. 

“How can we-eliminate jobbers who sell 
to retail trade?” The answer to this was 
for the individual jeweler to quit buying 
from this kind of a fellow. 

“How should we best handle the matter 
of exchanging presents bought from our 
store?” Several opinions were expressed. 
Some jewelers stated they would exchange 
anything; others, they exchanged only cer- 
tain kinds of goods; while others exchanged 
nothing. 

“How long should we guarantee watch 
work?” The answer was six months on 
wrist watches and 12 months on all others, 

“Should we mount flat-top rings for noth- 
ing when we sell the diamond or other gem?” 
The answer was yes, but include the work 
in the total cost and not make a separate 
charge. 


AFTERNOON SESSION 


The address of the afternoon session was 
delivered by Dr. Julian Pennington, a psy- 
chologist of Birmingham, on ‘Psychology 
and the Jeweler.” He explained to the 
jewelers the difference in human faces, told 
of some of the outstanding characteristics of 
the human face and what they meant. He 
said the salesman in any line should under- 
stand, at least to some extent, character 
reading. This would make salesmanship 
simpler and easier. 

He said that nine-tenths of the people who 
find fault have it in their systems. “Never 
argue with a customer. You change the is- 
sue when you do,” he said. 

The resolutions committee reported on the 
death of H. W. Whitlock, of Eufaula, first 
vice-president of the association, and W. J. 
Rutherford. 

Resolutions were adopted thanking the 
jewelers of Gadsden, the mayor of Gadsden, 
the Printup Hotel, the Chamber of Commerce, 
the Gadsden newspapers, the national asso- 
ciation, President T. L. McGill, Secretary 
J. Parker Evans, the program committee, 
Mr. Cayce, musicians who furnished music, 
and Dr. Pennington. 

The committee on constitution and by- 
jaws announced through Mr. Ruth, of Mont- 
gomery, that they had no report to make at 
this time. 

The election of State officers resulted as 
follows: President, C. F. Hoffman, Gads- 
den; first vice-president, P. H. Linnehan, 
Birmingham; second vice-president, W. D. 














May 19, 1926 


Thomason, Guntersville; treasurer, J. L. 
Schaeffer, Montgomery. Directors—B. A. 
Dunlap, E. E. Upchurch, Reid Lawson, Ju- 
lian Jaffe and Mr. Gabriel. National dele- 
gate, T. L. McGill. 

The election of a secretary, place of meet- 
ing for next year and the date of meeting 
was referred to the board of directors, who 
will report at some future date. 

The annual dues were fixed at $12, as 
heretofore. Cards will be issued to all mem- 
bers who have paid their dues, and they will 
be the only ones allowed to vote. 

The State will be divided into five dis- 
tricts, with a chairman for each district. 
Districts will meet once every six months. 

After the adjournment of the convention 
the local committee took the delegates for 
an automobile ride over the city. On Thurs- 
day night, commencing at 7 o’clcok, a ban- 
quet was held at the Printup hotel and was 
much enjoyed by all. 


CONVENTION NOTES 


On Wednesday night the visiting jewelers en- 
joyed a dance at the country club, until 12 mid- 
night. 


* * * 

This conclave was voted the most harmonious, 
the most instructive and mcst entertaining of any 
yet held. 

F . + * 

A large majority of the Alabama jewelers nowa- 
days own automobiles—little and big—and they 
drove to the meeting in their cars. 

* * _ 

The songs rendered by the association male quar- 
tette, led by that famous jeweler songster of Mont- 
gomery, J. L. Schaeffer, was the life of the con- 
vention. 

* . * 

J. L. Schaeffer, the newly elected treasurer, is 
one of the live wire jewelers of Montgomery, as 
well as being one of the substantial citizens of 
that city. 

* * * 

The office of secretary was not filled by election 
at this time, as J. Parker Evans, of Birmingham, 
holds this office, having been appointed a few 
months ago, only. 

7 * * 

There is much speculation at present as to where 
the 1927 convention will be held. A number of 
cities are asking for it. But this is in the hands 
of-the board of directors. 

* * * 


On Wednesday afternoon the ladies of Gadsden 
complimented the visiting jewelers with an auto- 
mobile ride to the new Country Club, to the steel 
plant and to Noccalulu Falls. 

* * * 

C. F. Hoffman, the newly elected president, is 
one of the oldest and most popular citizens of 
Gadsden, where he owns .and operates one of the 
leading jewelry stores of that city. 

* +. * 


A drive will soon be commenced all over Ala- 
bama for new members for the association. It 
is the opinion that the present membership will 
be-doubled before the 1927 annual meeting. 

* * * 


The Gadsden jewelers, city officials, Chamber of 
Commerce, Printup hotel, and in fact everyone in 
Gadsden did all: within their power to make the 
visitors have a good time. They succeeded. 

* * * 


Miss Lucy Butler, accompanied by Miss Lewel- 
lyn Sikes, both of Gadsden, rendered a number 
of musical selections during the convention. This 
proved one of the pleasing features of the con- 
vention. 

* _ * 

Every visiting jeweler expressed the opinion that 
Gadsden. was the second best city in Alabama— 
each jeweler’s home city being the best. They 
are all a loyal crowd when it comes to the old 
home town. 

* * * 

W. D. Thomason owns a retail jewelry store at 
Guntersville, which his father before him owned 
and operated. At the other end of the block is 
located W. D’s home’ This was also his father’s 
home. W. D. was born and reared at this house 
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and has lived here all his life. 
second vice-president. 
* * * 

Secretary J. Parker Evans and Aaron Ash, 
chairman of the program committee, are to be con- 
gratulated on getting out the most attractive Year 
Book and Official Program the association has 
ever produced. 


He is the new 


* * * 


P. H. Linnehan, of Birmingham, who was elected 
first vice-president, is one of the best ‘“‘fellows” 
in all the land, as well as a good jeweler. He 
has owned and operated one of the most popular 
jewelry stores in Birmingham for many years. 

* * * 


A. handsome leather pillow, a pearl bag, and a 
hand painted plaque, were presented by the Meeks 
Leather Goods Co., of Joplin, Mo. They were 
awarded to the following: Pillow, Mr. McGill; 
bag, Ben Dunlap; plaque, J. E. Bennett. 

* _ * 

The mountains around Gadsden are said to be 
noted for the brand of ‘‘corn’” which they pro- 
duce. The original Corn Club of the Alabama 
Retail Jewelers’ Association failed to render an 
official report to the JEWELERS’ CIRCULAR repre- 
sentative, hence this statement is unofficial. 








MUST GO TO PRISON 





John I. Pyms, Former New York Jeweler, 
Convicted of Concealing Assets, and 
Sentenced to a Year in Westchester 
Penitentiary—Corporation 
Fined $1 


John I. Pyms, owner of Pyms & Co., 
jewelers and silversmiths formerly located 
at 582 Fifth Ave., New York, who was con- 
victed last Wednesday by a jury in the 
United States District Court on an indict- 
ment charging concealment of assets and 
aiding and abetting in their concealment, was 
sentenced by Judge Goddard on Monday to 
serve one year in the Westchester Peniten- 
tiary. The corporation, convicted at the 
same time Pyms was found guilty, was 
ordered to pay a fine of $1. 

A jury sitting in the United States Dis- 
trict Court, New York, delibérated less than 
one hour last Wednesday and then returned 
its verdict of guilty against Pyms. After 
the verdict had been rendered, Judge God- 
dard gave the defendant his freedom under 
$10,000 bail in order to allow him time to 
clean up his affairs before sentencing him on, 
Monday. 

The jury which tried Pyms was picked on 
Thursday, May 6 and on the following day 
the trial was started. The prosecution showed 
that on April 15, 1925 the concern should 
have had merchandise worth $50,000 on hand 
but instead there was a large discrepancy. 
The government also showed that various 
entries were erased from the books of the 
concern and other entries were made pur- 
porting to show that certain merchandise had 
been shipped to various parties. These en- 
tries, it is claimed, were all fictitious and 
that this merchandise was never shipped. 

The defense called a number of witnesses 
and Pyms himself took the stand. He denied 
his guilt and also swore that he had sold 
his stock in a legitimate manner but was 
compelled to get rid of it below cost. 

Pyms was indicted last March on a charge 
of conspiracy to conceal assets. This in- 
dictment, however, was later changed to one 
charging concealment of assets and aiding 
and abetting in the concealment. 

John I. Pyms controled Pyms & Co., Inc., 
and in August, 1925 this concern was peti- 
tioned into bankruptcy. The liabilities ran 
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upwards of $150,000, while the assets at the 
time the receiver was appointed were ap- 
praised at an almost nominal figure. It 
was claimed that only a few months prior 
to the filing of the petition, the concern had 
issued a financial statement showing a sur- 
plus in excess of $100,000. The creditors 
were naturally concerned over the large dis- 
crepancy. 

The creditors’ committee, which was soon 
organized, retained Greenbaum, Wolff & 
Ernst, general counsel for the National 
Jewelers Board of Trade, to make an in- 
vestigation. Joseph H. Frier, who, at the 
time was connected with Greenbaum, Wolff 
& Ernst, but is now a member of the firm 
of Goldman & Frier, and who incidentally 
was present at the trial, conducted a large 
part of the investigation with the result that 
an indictment was returned against Pyms. 
Others active in the investigation were Louis 
P. Galenson, who did the accounting work 
and Maxwell S. Mattuck, counsel for the 
National Association of Credit Men. 

Joseph H. Frier, of Goldman & Frier, 15 
Maiden Lane, New York, when interviewed 
about the Pyms case said: 

“The conviction and sentencing of John I. 
Pyms, of Pyms & Co., is indeed gratifying 
and shows what can be accomplished when 
creditors co-operate with one another. We 
all trust that this case will serve as an 
example and deterrent to those who con- 
template attempting similar frauds. 

“Tt will be remembered that Pyms & Co. 
were petitioned into bankruptcy last August 
and after a preliminary investigation, it was 
disclosed that the assets were less than 
$5,000 and the liabilities in excess of 
$100,000. The creditors formed a committee. 
I conducted extensive and voluminous ex- : 
aminations of various witnesses in this case. 
It was soon disclosed that various fictitious 
entries appeared on the books and other 
familiar marks of fraud, quite evident in 
crooked failures. We then took the matter 
up with the District Attorney and procured 
an indictment against the corporation and 
one of its officers, John I. Pyms. The case 
was ably presented by the United States 
District Attorneys George J. Mintzer and J. 
Clare Jury. Louis P. Galenson acted as the 
accountant in this proceeding, and did ex- 
cellent work.” 








A transient merchant ordinance, to cur- 
tail the activities of the house-to-house can- 
vasser has been introduced in the city coun- 
cil at Fort Wayne, Ind., and likely will be 
passed at the next meeting of that body. 
When the ordnance first was introduced, it 
made no provision for exempting farmers 
from the provisions. At the last meeting, © 
however, a clause was inserted that the 
provisions shall not apply to the temporary 
sales of goods, wares and merchandise where 
the proceeds of such sales are to be used 
exclusively for religious, charitable and 
benevolent purposes, nor to resident garden- 
ers, farmers or horticulturists. It was cited 


that peddlers of various types are visiting -,—. 


Fort Wayne to dispose of their wares, and 
as one councilman said, “these men buy their ~ 
gasoline before they get into Indiana to ~ 
dodge our tax, they bring their lunch with 
them and if they have any surplus gasoline - 
they sell it here at a profit and return with 
Fort Wayne money.” 
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JEWISH RELIEF FUND 
Additional Subscribers to Fund Being 


Raised in the New York Jewelry Trade 


Additional subscriptions to the United 
Jewish Relief Fund were received from the 
following during the past week by the com- 
mittee soliciting subscriptions in the New 
York jewelry trade: 


$500 
David Shiman, Mr. and Mrs. Hugo Oppenheim. 
$300 
Julius Raunheim. 
$200 
H. B. Zimmern, Le Roy Present, Savoy Watch 
Co., Silberman, Kohn & Wallenstein, David 
Mendes, Jacob Coodfriend. 
$150 
Baskin Bros., Seidman & Cohan, Inc.; Bonner 


Mfg. Co., Knox & Bernheim, Goldmuntz Bros., 
Milton S. Greenbaum & Co., E. J. Hiller, Bert 
H. Satz, Joseph B. Brenauer, L. & J. Katz, Swiss 
Radium & Dial Painting Co. 


$100 
Morris Rosenfeld, L. L. Grey & Co., Wolfsheim 
& Sachs, Inc.; Maybaum Bros., Inc.; Arthur Sil- 
berfeld, I. Oettinger, Baumgold Bros., Inc.; Noah 
Solomon, Julius Kaulman, Eylvan Levy, J. Guntz- 
burger & Cc., Hannah Kahn, c/o L. & M. Kahn. 


$75 
TI. & D. Rosenfield, A. Wolfson, Sohkel & 
Kalenko, Julius Mamluck, Henry I. Jacobson, 


Henry Agate, Marshak, Inc.; Bernard Strauss, 
Joseph A. Anzell. 
$50 
I. J. Mayer, Harry Winston, Irving Baum, 
Belgard & Frank, Inc.; L. M. Kirsch. 
$30 


Max Nathan, Nassau Stamp Co., Eugene 
D’Avella, Kroner & Hyman, B. J. Weiner, Scharf 
& Cohen, Armin Otvos, Maurice Deutsch, Cahn & 
Kohnbrodt; Jacob Schrage, Charlotte Rothstein, 
H. B. Goodfriend. 

$25 

Harry Newburg, R. Scherer, Phoel & Schaller, 
Wander & Kaufman, L. Adels Co., S. J. Fried- 
lander, H. H. Harteveldt Co., Acme Watch Case 
Co., Yokelson-Cooper, Inc.; Max Golovensky, 
Walter Lampl, B. Fiegel. 


$15 


Wm. Friedman, Claar Bros., Wills & Hurvitz, 
S. B. Goldberg, Harry L. Burstein. 


$10 


Bernard Schuldberg, Emerson Watch Case Co., 
Edward Kupchick, Frank Slug, Harry Platofi, 


Hochberg & Letzter, Sussman Bros., B. Distler, 
Rubin & Paskov, Grabhorn & Dubiner, Jacob 
Leitner. 


$5 

Morris Knapoff, Irving Shegal, Kaufer Bros., 
Albert Shire, Benj. Bovsum, Hanin Bros., E. F. 
Cowan, c/o Goldsmith-Stern Co. 

Zach A. Oppenheimer, 22 W. 48th St., 
New York, is chairman of the Jewelers’ Di- 
vision and will be glad to receive subscrip- 
tions from anyone in the trade. 








Death of Willis W. Browne 


Cuicaco, May 15.—Willis W. Browne, 
formerly with Factory C, International 
Silver Co., passed away Tuesday, May 11, 
at. his home in Oak Park, [Iil. 

Mr. Browne in 1884, a boy of 18, entered 
the employ of the Chicago office of the 
Holmes & Edwards Silver Co. Fourteen 
years later, he was appointed manager of 
the Chicago salesrooms, a position which he 
held until early in 1900. About that time 
Mr. Browne, because of poor health, was 
transferred to the traveling force, in which 
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capacity he was employed until his retire- 
ment from active service last July. 

Willis W. Browne was well and favorably 
known to the trade and to those in the 
middle west as well as his associates at 
Factory C of the International Silver Co., 
his loss will be deeply felt. 








EDSON ADAMS DROWNED 





Prominent San Francisco Jeweler Meets 
Sudden Death at Lands End, 
Ocean Beach 


San Francisco, Cal., May 14.—Edson 
Adams, president of the Edson Adams Co., 
well-known jeweler, was drowned under un- 
known circumstances at Lands End, Ocean 
Beach, between 10.30 and noon today. 

Mr. Adams had been in good health but 
had suffered somewhat from vertigo and 
walking had been recommended by his 
physician. He left his office at 10 a. M., 
perfectly normal in every way and his asso- 
ciates say he had no cause for worry other 
than the recent death of his brother, H. H. 
Adams. 

Mr. Adams was one of the best known 
and most respected men in the trade in this 
city. He came to San Francisco in 1906. 
He is survived by his widow, a son and 
daughter, 








Creditors Start Bankruptcy Proceedings 
Against Arthur H. Arnold, Ann Arbor, 
Mich. 


Ann Arsor, Mich, May 12.—Arthur H. 
Arnold, doing business at 302 State St., as 
the State St. Jeweler, has filed a voluntary 
petition in bankruptcy in the Federal Court 
at Detroit, listing his assets at $21,446.45 and 
the liabilities at $48,928.09. 

Of the amount named as assets, $12,576.90 
is reported to be stock and $400 is exempt 
while $45,141 of the total liabilities is unse- 
cured claims, according to the petition. The 
largest creditors are named as William 
Arnold and the State Savings Bank, both of 
Ann Arbor. 








Business Troubles 





H. Russell Blank, Pitman, N. J., is in 
bankruptcy. 

An assignment has been made by W. J. 
Lynch, St. Paul, Nebr. 

W. C. Boud & Co., Perry, Ia., is offering 
creditors 60 cents on the dollar. 

An involuntary petition has been filed 
against Leon D. Kidwell, Springfield, III. 

A State court receiver has been appointed 
for the Peoples Loan Office, Columbus, O. 

An involuntary petition in bankruptcy has 
been filed against Fischer Jewelry Shop, 
Chicago. 

A voluntary petition in bankruptcy has 
been filed by Edwards Jewelry Co., Lexing- 
ton, Ky. 

C. K. Howan, Salisbury, N. C., has ex- 
ecuted a deed of assignment for the benefit 
of creditors. 

An involuntary petition in bankruptcy has 
been filed against Boylston Diamond Co., 
Boston, Mass. 

The Steubenville Notion Co., Steuben- 
ville, O., is reported to be in bankruptcy. 
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The first meeting of creditors was held 
on May 1. 

An involuntary petition in bankruptcy has 
Leen filed against the Great Western Import- 
ing Co., Inc., Chicago. 

Ralph B. Carleton, Wextel, Me., has filed 
a voluntary petition in bankruptcy. The 
assets are given as $3,000 and the liabilities, 
$13,000. 

The Hamilton Jewelry Co., Boston, Mass., 
is offering creditors 50 per cent as follows: 
Cash, 20 per cent, 10 per cent payable on 
Oct. 1, 1926, 10 per cent payable on Jan. 1, 
1927, and 10 per cent payable on July 1, 
1927. 








Notes from Here and There 





Charles Taylor is opening a jewelry store 
at Crosby, Minn. 

R. M. Cross will engage in the jewelry 
Lusiness at Williston, N. Dak. 

John Funderbrugh has sold out his busi- 
ness at Navasota, Tex., to R. A. Lerouax. 

J. E. Homrighous has purchased the 
jewelry store of Max Kohlhagen at Lebanon, 
(). 

Glen V. Pope, Marion, Ind., has accepted 
a position with the Coffin jewelry store at 
Muncie. He replaces Ray Edwards, who 
resigned recently. 

A. R. Schmidt has purchased the Pioneer 
Drug Store, Hayward, Wis., from Mrs. 
Esther Tomkins and will dispose of the 
jewelry stock of the store at auction. 

The will of the late J. F. Kiser, Muncie 
jeweler, has been filed for probate and 
leaves the entire estate to the widow, 
Amanda Kiser. The will was executed Jan. 
8, 1924. The son was named executor, Only 
the widow and son survive as heirs. 

L. Marker, Denver, Colo., recently had 
charge of the jewelry auction sale which 
was conducted in the old Walker Gift Shop 
store at the corner of Hotel and Bethel Sts., 
Honolulu, T. H. During the day the store 
and sidewalk outside were jammed with 
shoppers brought to the sale by the adver- 
tisements which had been published regard- 
ing it. 

The adjourned first and final meeting of 
the Beacon Jewelry Mfg. Corp., will be 
held in the post office building in Boston on 
May 24, at 10 o’clock in the forenoon. Per- 
sons who object may appear at the office of 
Referee in Bankruptcy Arthur Black, on or 
before that time and show cause why the 
final report of the trustee now on file for 
examination should not be passed upon and 
the affairs of the estate closed. 

The new Arnold jewelry store in the 
Mann-Conway block at Texarkana, Tex., 
held its formal opening recently. The open- 
ing was attended by a large number of 
people. The beautiful show window was 
especially arranged for the occasion, con- 
tained among other things trophies to be 
awarded in the tournament of the Arkansas 
State ‘Golf Association’s women’s tourna- 
ment. The fixtures in the store are all 
American walnut with wall cases and seven 
show cases that occupy the center of the 
store in the form of a horseshoe. There are 
two massive wall cases on each side of the 
main store. At the rear are the offices and 
repair departments and back of these are 
stock rooms and general storage space. The 
store was a profusion of flowers. 
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Mr. and Mrs. Harry M. Mays have opened 
their country place at Warwick Neck for the 
Summer. 

John O'Neill, formerly of O'Neill & 
Block, has gone to New Hampshire for a 
brief stay. 

Bert Tourtellot, of the Waite-Thresher 
Co., is calling on the firm’s trade along the 
Pacific Coast. 

Dan Childs, representing the Payton & 
Kelley Co., is making an extended trip in 
the middle west. 

Joseph Baker, Jr., is a member of the 
pageant committee for the municipal celebra- 
tion of Fourth of July. 

Mr. and Mrs. Alfred B. Lemon left Satur- 
day for Simsbury, Conn., to spend the week- 
end, making the trip by automobile. 

Mr. and Mrs. Robert W. Hamilton are 
members of a party that left here Friday for 
a two weeks’ fishing trip in Canada. 

John W. Whillans has been appointed ad- 
ministrator of the estate of the late Charles 
F, Markham under bonds of $10,000. 

Frank Kelley was in New York and vi- 
cinity the past week on business for the 
Manufacturing Jewelers’ Board of Trade. 

Jesse Frank, of the A. & Z. Chain Co., left 
last week on an extended business trip 
through the middle west for that concern. 

Archie L. Danielson and Richard Thomp- 
son have started in business under the firm 
name of the Rome Metal Co. at 68 Exchange 
Pl. 

Frederick G. Perry, factory manager of 
the George H. Fuller & Son Co., Pawtucket, 
left last week for a visit to the firm’s office 
at Chicago. 

H. F. Ensign, representing the Sharten- 
berg & Robinson Co., of Pawtucket, was in 
New York replenishing the firm’s stock of 
men’s jewelry. 

Walter R. Callender, of the Callender, 
McAuslan & Troup Co., is spending a few 
days at the Greenbrier, White Sulphur 
Springs, W. Va. 

George H. Capron was elected treasurer 
of the Rhode Island Conference of Congre- 
gational Churches at its 119th annual meet- 
ing last Tuesday. 

Mr. and Mrs. Henry D. Sharpe have 
closed their home on Prospect St., this city, 
and opened their country place at Nayatt 
for the Summer. 

William G. Thurber, of the Tilden-Thur- 
ber Corp., was elected Fundholder at the an- 
nual meeting of the Town Criers of Rhode 
Island on Monday. 

L. Earl Rowe, director of the Rhode Island 
School of Design, returned Wednesday from 
Washington, where he attended the meeting 
of the Art Museum directors. 

Mr. and Mrs. Andrew Doleman, who have 
spent the Winter and early Spring months in 
Coral Gables, Fla., have returned to this 
city, coming north by automobile. 

Azarias Pinard, Arctic, was married last 
week to Miss Yvonne Guertin, after which 
they started on a honeymoon trip. Mr. 
Pinard is a retail jeweler of Arctic. 

According to an amendment to its charter, 
filed at the Secretary of State’s office last 
week, the Colonial Cutlery Co., Inc., has 
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changed its name to the Colonial Knife Co., 
Inc. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
Board of Trade, was a business visitor in 
central Massachusetts the past week. 

Mrs. Archibald Silverman, wife of Archi- 
bald Silverman, of Silverman Bros., is mak- 
ing a tour of the Pacific Coast States in the 
interests of the Hadassah work in Palestine. 

Presiding Justice Willard B. Tanner, in 
Superior Court on Monday last, entered a 
decree allowing the report of the receiver of 
the William B. Reed Co., Pawtucket, on 
claims that have been filed. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, was in New York 
the early part of last week on business con- 
nected with the association. 

John J. Weldon and Walter E. Allen have 
started in business at 185 Smith St. under 
the firm style of the American Paper Box 
Co., manufacturing and handling all kinds 
of boxes, cards and tissues for jewelers’ use. 

William A. Viall, vice-president of the 
Brown & Sharpe Mfg. Co. of this city, was 
elected one of the vice-general chairmen of 
the New England Shippers’ Advisory Board 
at the meeting held at Boston last Wednes- 
day. 

The case of Krasnow & Co. against A. C. 
Degnan was heard before Judge Rueckert in 
the civil session of the Sixth District Court 
on Monday on a disputed book account. On 
motion judgment was entered for the plain- 
tiff for $18.50 and costs. 

In Superior Court on Wednesday, Presid- 
ing Justice Willard B. Tanner entered a de- 
cree dismissing the petition of Dr. James F. 
F. Henry against the American Enamel Co. 
for allowance of bill for professional serv- 
ices under Workmen’s Compensation Act. 

Frederick D. Carr, secretary of the Ostby 
& Barton Co., and Charles A. Mealy, of the 
Hadley Co. of this city, are members of the 
creditors’ committee that has been appointed 
to consider offers of settlement of the af- 
fairs of Slade, Tenney & Weadley, of Chi- 
cago. 

Raymond I. Blanchard, Eric E. Berkander, 
Edward M. Wheeler, George H. Capron, 
William H. Mason, Ralph Gregory and 
Charles E. Hancock were among the guests 
at the 46th annual dinner of Orpheus Lodge 
of Masons at Freemasons’ Hall last Wednes- 
day evening. 

A package containing gold wire valued at 
$130 was found by a conductor on a local 
electric trolley car. a few days ago and 
turned over to the police. It had been left on 
the car by an errand boy employed bv the 
Automatic Gold Chain Co., who was deliver- 
ing it to a customer. 

Norris G. Abbott, Clarence M. Dunbar, 
William H. Mason, Howard F. Barker, Rob- 
ert I. Durfee, Adelbert FE. Place and Joseph 
P. Burlingame were members of the recep- 
tion committee for the Shrine Circus of Pal- 
estine Temple of the Mystic Shrine at 
Rhodes the past week. 

Horace M. Peck, manager of the Manu- 
facturing Jewelers’ Board of Trade, having 
been appointed by Presiding Justice Williard 
B. Tanner, of Superior Court, as permanent 
receiver of the manufacturing jewelry con- 
cern of C. Sydney Smith & Co., his report 
as temporary receiver has been filed with the 
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court and a hearing is to be held thereon for 
the allowance of compensation and expenses. 

The Hannever Mfg. Co. has been granted 
a charter under the laws of Rhode Island to 
engage in the manufacture, sale, etc., of dis- 
play cases and cards, especially for jewelers’ 
use, with an authorized capital of $25,000. 
The incorporators are John A. Bennett, Ar- 
thur H. Fainer and Ira Marcus, all of this 
city. 

At the 48th annual communication of Red- 
wood Lodge of Masons on Monday. last, 
William H. Mason was elected Senior 
Warden; James A. Hawes, Treasurer, and 
Charles Brier, Junior Steward. Bernard 
Boas was presented a life membership cer- 
tificate and the handsome solid gold Past 
Master’s jewel presented to the retiring Wor- 
shipful Master was designed and executed by 
Harvey & Otis. 

Among those who attended the dinner-re- 
ception to the Grand Masters of Masons of 
the New England States,-New York and 
New Jersey at the Narragansett Hotel on 
Saturday evening were Edgar M. Docherty, 
Norris G. Abbott, William H. Mason, Jo- 
seph Baker, Jr., Raymond I. Blanchard, 
Ralph Gregory, John M. Buffinton, Harold 
L. McAuslan, Edward M. Wheeler and Au- 
zustus F. Rose. 

Among these who participated in the dedi- 
catory ceremonies of the memorial tablet to 
Marquis de Lafayette in this city last Mon- 
day in connection with the 108th anniversary 
of the First Light Infantry Regiment were: 
Frank L. Barrows, J. Robert Sweet, J. 
Irving Franch, Howard F. Vinica, Randolph 
A. Greene, Dr. William J. Flanagan, James 
Bradshaw, Gregor Krichbaum and Leo 
Krichbaum. The tablet of blonze was de- 
signed and executed by the Gorham Mfg. Co. 

Among the jewelry buyers reported in 
Providence and vicinity during the past week 
were the following: Messrs. Frommeyers, 
of Klein Bros. Co., Cincinnati, O.; E. Sidney 
Hyman, of New York city; Mrs. Cowan 
Bailey, of Marshall Field & Co., Chicago; 
Mr. Foster, of Samstag & Hilder Bros., New 
York city; Mr. Ritter, of the Ritter-Green- 
berg Co., Philadelphia; Mr. Braster, of Cal- 
houn Robbins & Co., New York city and 
Messrs. Reise and Griffin, of Marshall Field 
& Co., Chicago. 








Notes from Pennsylvania 





Jacob Sing, pioneer jeweler of Oil City, 
Pa., died recently at his home, 235 Seneca 
St. Mr. Sing had been in the jewelry busi- 
ress for 30 years in Oil City. 

Mrs. Joseph Reininger, widow of the late 
Joseph Reininger, who for many years, ‘con- 
ducted a jewelry store at Easton, Pa., has 
hought out the David Clark Jewelry Co., 223 
Northampton St., Easton. The store will do 
business as Reininger’s Jewelry Store. 

S. Radin, of the Radin Jewelry Co., has 
left the Jermyn building on Wyoming Ave., 
Scranton, Pa., and has taken up his old stand 
at 225 Lackawanna Ave. L. C. Hawkes, 
well-known in the jewelry business in Scran- 
ton will be manager of the new establish- 
ment. 








The jewelry store of A. A. Hyde, Central 
City, Ia., was damaged by fire recently. 














B. Adelberg, general engraver, has taken 
a new office in the first floor rear at 713 
Sansom St. 

Jules Goldsmith, assistant to Josef Mil- 
ner, wholesale jeweler on Sansom St., is 
recuperating at Atlantic City from a severe 
nervous attack. 

M. Rosnov, of M. Rosnov & Co., has sold 

the Diamond Exchange building at 8th and 
Sansom Sts., which is occupied by a number 
of jewelry firms. 
‘*Charles Alber, the oldest active jeweler in 
Gloucester, N. J., announces that he has 
opened a new store, which is said to be one 
of the handsomest in the country. It is at 
Hudson and Burlington Sts., in a good 
location. 

Samuel Segall, who was petitioned into 
bankruptcy while trading under his owt 
name and that of the Parkside Jewelry Co.. 
Tetail jewelry, has applied for a discharge 
‘and a hearing on the petition has been set 
for June 23 in the United States District 
Court. 

Nine more jewelers have been initiated 
into Behr-Gordon Lodge, I. O. B. S., carry- 
ing out the plan of President Max E. Gor- 
don to make the organization a 100 per cent. 
jewelers’ lodge during his administration. 
The membership now is close to the 500 
mark and is promised to reach 1,000 before 
another year rolls around. 

Secretary J. F. Neill, of the Sansom 
Street Business Men’s Association, has been 
receiving much sympathy from members of 
the association on his recent run of “hard 
luck.” Hardly had he recovered from a 
long and severe attack of pneumonia than 
he was struck by an automobile and his left 
knee injured so badly that he was confined 
to his home for almost a month. 

Members of the jewelers’ team in the 
drive for the Palestine Foundation Fund in 
this city are being congratulated on the suc- 
cessful termination of the campaign in 
which $402,000 or $27,000 over the city quota 
was raised in a 10-day drive. The jeweiers’ 
team, captained by Max E. Gordon, with 
I. S. Sagorsky, lieutenant, raised $14,000 or 
$1,000 over its assigned quota and could nave 
gone higher had it been necessary. 

Another underworld roundup by the police 
in the campaign to keep crooks out of this 
city as much as possible during the Sesqui- 
Centennial resulted in more than 100 sus- 
pects being brought to headquarters. Sev- 
eral of them are being held as fugutives 
from justice and one who attempted to sell 
a $500 diamond ring to a jeweler was iden- 
tified as a man wanted for a jewelry robbery 
in Richmond, Va. He is held for extradi- 
tion. 

S. J. Lieberman, for many years a wholc- 
sale jeweler and importer at 713 Sansom 
St., is being congratulated on the completion 
of extensive alterations to his building which 
gives him two street floor stores instead of 
one. Mr. Lieberman is now occupying one 
of the stores on the north side of the build- 
ing and J. Spiegelman, diamond broker, uow 
in the Deutsch building is to take the other. 
An entirely new front of antique green 
marble and large plate glass bulk windows 
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floor altered to provide two more offices. 
The building now is one of the most attrac- 
tive on “The Street.” 

According to a sketch published as a daily 
feature of an afternoon newspaper here, the 
particular hobby of Philip Kind, active mem- 
ber of the Chestnut St. jewelry firm of S. 
Kind & Sons, is “hiking.” He takes long 
walks throughout the Spring, Summer and 
Fall, with his three sons and sometimes 
camps out in the Jenkintown woods, the four 
cooking their dinner and breakfast in the 
open. Just now Mr. Kind is also engrossed 
in the activities of the Better Business Bu- 
reau, which he founded and which is help- 
ing to eliminate advertising and other frauds 
and incidentally keeping an eye on the 
auction “fakers” who now are curbed some- 
what by the new city ordinance. He also is 
busy in the Poor Richard Club and other 
business organizations. 

A man, who gave his home as at Park- 
side Ave. and 5lst St., was arrested after he 
had obtained a diamond ring, watch and dia- 
mond mounted stick pin from a department 
store and kicked a woman store detective 
who attempted: to question him. According 
to the testimony at his hearing the man in 
some manner obtained a store token used 
for credit by a patron of the store and after 
selecting the articles named, passed it to the 
clerk, posing as a relative of the patron. 
When Margaret Addis, a store detective, 
became suspicious and started to question 
him, he kicked her in the shin and ran from 
the store. He was captured by employees 
and held for the police. Magistrate Holland 
held him in $2,500 bail for the grand jury. 

The Sansom Street Business Men’s Asso- 
ciation of which the great majority are 
jewelers, will hold its 15th annual dinner 
and meeting at the Benjamin Franklin 
Hotel on Thursday evening, May 27, and 
indications all point to its being one of the 
best attended and most successful affairs of 
the kind held by the association. The mem- 
bership is increasing slowly but steadily and 
all but a few of the jewelry and affiliated 
houses in the gem district are on the rolls. 
Director of Public Safety Elliott, head of 
the city’s police department, is to be one of 
the speakers and is expected to tell the mem- 
bers something about his methods of polic- 
ing the city during the Sesqui period and 
how his sudden raids on the underworld are 
keeping criminals from other cities out of 
Philadelphia. Another speaker will be H. 
Eugene Heine, an attorney. Members of 
the committee of arrangements are Charles 
Diesinger, Harry Gordon, Michael Ballen, 
and M. Bogandoff. 








An interesting booklet entitled “Iced 
Beverages for Young and Old” is being dis- 
tributed to their customers by Bernard Rice’s 
Sons, Inc., makers of silverplated ware, 325 
Fifth Ave., New York. This booklet con- 
tains a number of recipes for non-intoxi- 
cating drinks to be used in conection with 
their line of beverage shakers now being so 
extensively shown. This booklet will be 
of interest to jewelers, for it overcomes the 
objection which many people have shown to 
the popularity of shakers because of the 
prohibition law. This booklet shows that 
shakers are a necessary part of the equip- 
ment of every home, and have no connection 
with intoxicating drinks, 
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I. A. Moore, of the R. F. Simmons Co., 
left last week on an extended business trip 
through the middle west. 

Ralph L. Harden, sales manager of the 
Mason Box Co., was at the New York office 
of the firm the past week. 

Charles Douglas is making an extended 
business trip through the middle west in the 
interests of the C. A. Marsh Co. 

James E. Blake, of the James E. Blake 
Co., returned last week from Fort Meyer, 
Fla., where he has been spending the Winter, 

Fred L. Torrey, of the F. L. Torrey Co., 
returned home last week from Crescent City, 
Fla., where he had been spending the Winter, 

The Balfour Co. baseball team in the 
Manufacturers’ League won its first game of 
the season last Tuesday by defeating their 
opponents 10 to 0. © 

At the annual meeting of the Pilgrim Uni- 
tarian Society, Charles O. Sweet was elected 
vice-president, and D. E. Makepeace and 
Aldro A. French, trustees. 

Col. Sidney O. Bigney, of the S. O. Big- 
ney Co., was in Meriden, Conn., the past 
week in attendance at the annual convention 
of the Connecticut Retail Jewelers’ Associa- 
tion. 

T. Edgar Ward was re-elected president 
of the Centenary Men’s Club at the annual 
meeting Tuesday night. Among other of- 
ficers were George W. Cook as vice-presi- 
dent and George W. Ire as treasurer. 

The work of demolishing the old water 
tower on the roof of the Baer & Wilde fac- 
tory building has been completed and the 
stage set for the construction of a steel 
tower to replace the old one, which has been 
in service ever since the factory was erected 
many years ago. 

Mrs. Minnie L. Wiggmore, wife of City 
Councillor James L. Wiggmore, died last 
Wednesday morning in the Sturdy Memorial 
Hospital, following an illness of only, a few 
days. Her death occurred upon her 56th 
birthday. Besides her husband, she is sur- 
vived by a daughter, Mrs. Frank Tappan, 
and a son, James L. Wiggmore, Jr. The 
sympathy of the entire trade goes out to the 
stricken family. 

At a general meeting of the creditors of 
the Santos Co., manufacturing jewelry con- 
cern in the Ingraham building on Union St., 
which was held last Wednesday afternoon; 
the entire stock, tools, fixtures, machinery, 
etc., including all the assets excepting the 
notes and bills receivable and the real estate, 
was purchased by a group of Providence 
and Attleboro business men, headed by Wil- 
liam R. Piepenstock, vice-president of the 
concern. The announcement was made by, 
Edwin F. Thayer of this city, assignee of 
the concern, who states that the purchase 
price was $5,000. The business will be #e- 
organized and will be continued under a 
change of name to be decided upon in a few 
days. Early in April the concern made an 
assignment to Mr. Thayer for the benefit 
of the creditors and Mr. Thayer took. im- 
mediate possession. The liabilities of the 
concern were scheduled at $39,000 and. the 
assets at $62,000, the latter consisting mostly 
of book accounts, reported to be of doubtful 
value, 
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F. F. Vaughn, Appalachia, Va., passed a 
couple of days in Cincinnati last week. Ray 
Murphy, of the P. J. Murphy Co., Maysville, 
Ky., was another visitor. 

Fred Lense, 23, watchcase maker and 
Miss Martha Balche, 20, of Dayton, Ky., 
obtained a marriage license at Newport, 
Ky., Thursday. 

Sidney L. Katz, salesman of Cincinnati, 
filed a voluntary petition in bankruptcy in 
the United States District Court Wednes- 
day giving his liabilities as $1,985.56 and 
his assets as $10. The assets consisted of a 
gold watch and was set forth as the only 
possible thing which his creditors might 
realize on. 

Merle Spencer, office manager of A. G. 
Schwab & Sons, is ready for his year’s work 
as he got a good long rest during the past 
two weeks. He devoted his entire vacation 
to the art of forgetting all about work. 
Harold Hagedorn, A. G. Schwab & Sons, 
is making a tour through Indiana and Illinois 
on one of his first spring trips. 

Twenty-seven rings, seven loose stones, 
four cuff links, two crucifixes, a breast pin 
and watch charm were uncovered in a cache 
in the catch basin at Schiller and Sycamore 
Sts., Thursday night. Louis Langen, 15, 
229 E. Liberty St., found the cache when 
he opened the basin to get a base ball that 
had rolled in. He turned the jewelry over 
to the police. 

Hugh Stewart, auditor of the Wadsworth 
Watch Case Co., was a tower of strength 
to the Potter Shoe team in the Hamilton 
County Bowling League, which closed its 
season last week. Stewart, who is anchor 
man on the team, bowled in his usual good 
style all through the season and aided mater- 
ially in the ninth straight championship that 
was won by the shoe quintette. They closed 
the season Monday night by taking three 
games from the Buckeye Malts and finished 


with a total of 77 won and 25 lost. Beside 
Stewart the other members are: George 


Fries, Eddie Wetterman, Jack Barton, 
George Grosse and Albert Daiker. 

The Credit Interchange meeting which 
will be held weekly by manufacturers and 
jobbers in Cincinnati started off with a 
great deal of enthusiasm at the Chamber 
of Commerce, Tuesday noon. Practically 
all the prominent jewelry houses here were 
represented at the initial session over which 
Arno Dorst, chairman of the committee, 
presided. The meetings will be held every 
week and after the innovation gets under 
way in methodical regularity it is probable 
that Cincinnati will interchange its credit 
situation with Chicago and vice versa. It 
was announced that but two local firms were 
absent when the first session was held Tues- 
day. 

The annual Spring outing of the Cin- 
cinnati Wholesale Jewelers’ and Manufac- 
turers’ Association will be held at White 
Villa) Ky., Tuesday, June 8. Announce- 
ments will be sent out by Clarence Loeb, 
chairman of the entertainment committee to 
members next week, telling them to gather 
at the Cincinnati Club before nine o’clock 
and form a motor caravan or motorcade 
which will go in file to the outing grounds. 
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The day will be devoted to baseball, golf 
and all forms of outdoor sports, jewelry 
houses being practically deserted for the day. 
The committee in charge consists of Clar- 
ence Loeb, Edgar Noterman, Arno Dorst, 
Eli Gutman and Arthur C. Jacobs. 

Arno Dorst, president of the Dorst Co.. 
in the Walsh building, was successful in his 
campaign as he was elected a director of 
the Cincinnati Credit Men’s Association 
during the annual election, Thursday. More 
than 300 votes were cast and the defeated 
candidates only lost by a small margin. 
Cincinnati will have a large delegation to 
the convention of the National Association 
of Credit Men which will be held in New 
York City. Mr. Dorst, George J. Gruen, 
E. C. Brunst and possibly one or two others 
will be among the prominent jewelry and 
watch men to attend the session. A dinner 
followed the annual election Thursday and 
the diners were addressed by H. H. May- 
nard, professor of business organization of 
Ohio State University. He declared that 
traffic’ congestion is causing increasing re- 
luctance of rural buyers in coming into the 
larger cities and this business is drifting 
more and more to smaller shopping centers. 
He said the automobile and radio have been 
the strongest factors in changing the retail 
business both in the city and in the country. 
The drift of trade of rural patrons from 
the city centers is giving the suburban 
merchant an opportunity to build up a busi- 
ness in a way that has never before been 
offered and “if the suburban merchants are 
wise they will provide themselves with na- 
tionally advertised merchandise and display 
these properly.” 











George Surgi, Covington, La., and Charles 
i‘agan, Picayune, have been in New Orleans 
on a purchasing trip. 

The White Bro. Co. baseball team de- 
feated the American Optical Co. team at 
Audubon Park, Sunday morning, in an in- 
teresting game by the score of 12 to 9. The 
feature of the game was the hitting of 
Hartley and Eckart. 

A. L. Judis, representative of Leonard 
Krower & Son, Inc. has been out on a trip 
for the past week, visiting Florida, Alabama 
and other points, and has been very success- 
ful in sending in business. O. J. Gomez and 
J. T. Kirtland, representatives of the firm, 
are now in the city, as is R. A. Jannin, 
assembling their lines to start on their new 
trip in the next few weeks. 

A record price was paid for Broadway 
real estate in the block between St. Charles 
Ave. and Hampson St. The purchaser was 
Gabe Hausmann, a well-known New Or- 
leans jeweler. The lot measures 110 by 120 
feet. This will be used as an addition to 
his beautiful residence and grounds at the 
corner of St. Charles Ave. and Broadway. 
Mr. Hausmann was one of the first New 
Orleans investors to buy on Broadway. He 
has turned over his money a number of 
times. 








F. W. Muench has purchased the Beal 
jewelry store on N. Main St., Hutchinson, 
Kans., from Mrs. W. P. Beal. 
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Pacific Northwest 





Giits for mother were featured by several 
ef the alert and leading jewelers just prior 
to Mother’s Day, May 9th, and many lasting 
gifts were secured as tokens of love and 
appreciation through the efforts of the jewel- 
ers to popularize this event as one on which 
the giving of lasting gifts would be most 
appropriate. Among the -articles suggested 
ty the jewelers were watches, rings, bar 
pins, brooches, and a host of silver articles. 

Early preparations for the June bride are 
being made by the local jewelers, and dis- 
play of suitable wedding gifts are being made. 
One of the most attractive displays in the 
city is the new arrangement in the window 
of Weisfield & Goldberg, which places a 
miniature watch against a large, old-fash- 
ioned pocket timepiece for a surprise and 
startling contrast. While the little time- 
piece is smaller than a dime, it is made of 
platinum and is richly set with diamonds. 

The large Tacoma establishment occupied 
by the Syman jewelry company was pur- 
chased last week by the Fisher Co. of the 
city, with a 50-year lease of the ground. 
This well established jewelry company will 
move to another location in Tacoma. A. 
Syman, of this concern, expects to open at 
920 Broadway, Tacoma, some time in June. 
He has secured this place and will open one 
of the finest jewelry stores in the country. 
He is expending a large sum, remodeling, 
redecorating and refurnishing the store. 

W. J. Hindley, of the Washington Retail 
Jewelers’ Association, who is also promi- 
nently identified with the Washington State 
Retailers’ Association, participated in the 
program of the convention of this association 
held in Tacoma, last week, at which a strik- 
ing change in convention policies was in- 
augurated when long-winded speeches were 
taboo. Several leadirig questions came up 
for discussion at the meetings of the re- 
rulers among which were installment sell- 
ing, inside store management and outside 
store competition. One of the most interest- 
ing phases of the convention of the sessions 
held at the Hotel Winthrop in Tacoma was 
the merchants’ clinic which was conducted 
by Fred P. Mann, of North Dakota. 








Notes from the South. 





The Epting Jewelry Co., Columbia , S. C.. 
has resumed business at 1211 Main St., fol- 
lowing suspension of activities because of a 
recent fire. The jewelry store was formerly 
conducted from the 1400 block of Main St., 
but the business was sold to the Roof-Jolly 
Jewelry Co. - The latter concern closed its 
doors several months ago. 

While attempting to sell a Charlotte, N. 
C. jeweler diamonds from a lot of 16 in his 
possession, a young man from Savannah, Ga., 
was arrested. Once in the cell of the jail 
he attempted suicide by slashing his throat, 
arms, body and leg with a safety razor blade. 
He was hurried to a hospital, where he was 
in a serious condition for several days. After 
receiving treatment, however, he recovered 
sufficiently to return to Savannah for trial, 
a communication with the Georgia authori- 
ties revealing the fact that he was wanted 
there for larceny after trust. 
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You Can Always Go To 
This One 


By Ernest V. MapIson 


From May until October is 
the convention season — when 
professional men, tradesmen, 
and manufacturers meet with 
others of their craft, interchange 
ideas and visit the exhibitors of 
products suited to their business 


use. 


The convention habit is a 
good one. It combines co-oper- 
ation and mind-nutrition into 
one pleasant vacational under- 
taking. 


Go to the convention—attend 
every one you can. You'll meet 
a bunch of the best fellows on 
earth and you'll get a wealth of 
good things from the sessions. 


But supplement your attend- 
ance with regular visits to the 


“all year” convention which 
Uncle Sam brings to your door. 


The “year round” convention 
for The Jewelry field is THE 
JEWELERS’ CIRCULAR. 


Its editorial pages give nutri- 
tion to your mind—the nutrition 
of subjects and news of your 


field. 


Its advertising pages exhibit 


the new and improved products 


for your business use. 


Start now. After attending 


the editorial or ‘‘convention” 


part of this issue, walk down the 
aisles of the advertising pages, 


looking at the manufacturers’ 
exhibits there. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street 


New York City 
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HE nucleus or root 


Jewelers Keep Up gyi cecans 


With Their Trade gress” for the jeweler 


lies in his keeping abreast of the best thought 
and the experience of the best men in the 
jewelry business. Placed in succinct form 
before him, or presented in an interesting 
way, he may adopt these new ideas with 
profit, or adjust himself to such changes 
which are demonstrated to be improvements. 
He learns superior ways of doing things and 
is able to get more and better results. 

If the jewelry business is to be perennial, 
it must grow. It has grown. Growth is a 
law of life—the opposite of stagnation and 
desuetude. The jewelry business is no ex- 
ception. In order to grow and undergo the 
necessary periods of transition within and 
withcut the trade, the jewelry business.must 
be guided by a mind that is ever fresh and 
vigorous. 

Keeping the mind fresh and vigorous is 
an object of reading publications devoted to 
the jewelry business, its growth, expansion, 
present activity in all its branches and rami- 


Progressive 


fications, and the changes taking place weekly - 


not only in the various parts of this country, 
but in the lands beyond the sea. 

The jeweler may sometimes- reflect on 
whether he is losing interest in his calling. 
He may lose interest unconsciously and drift 
away from present day trends. To neglect 
the advancements made in the trade, to 
ignore what other jewelers are doing, and 
to pay no attention to ‘influences, such as 
crime and legislation, that react upon the 


jewelry business, indicates a serious loss of , 


interest that may ultimately have a disas- 
trous influence on the business of the jeweler 
assuming such an attitude. 

To remain in business, and succeed, in 
the face of intense competition of the present 
day requires learning and mastering all ele- 
ments and factors of the business, as well 
as the new achievements, laws, business 
methods and experiences of the leading mem- 
bers of the trade. 

Gleaning information, news, special art- 
icles, and photographs to illustrate this in- 
formation from the four quarters of the 
globe, THE JEWELERS’ CIRCULAR endeavors 
to keep the jeweler abreast of all the im- 
portant developments if his calling, and offer 
mental stimulus to further and greater 
progress. 





Who Does the ESPITE the fact 
Chamber of Com- that the Chamber 
merce of the United of Commerce of the 
States Represent? United States te 
committed to the policy of the abolition of 
all war excise taxes on special industries, 
under referendum No. 36, the Chamber’s 
committee on taxation sometime ago, in its 
report, made the following recommenda- 
tion : 


“RECOMMENDATION. An equitable 
peace time system of excise taxes 
upon some articles of wide use but 
not of first necessity should be de- 
vised to the end that the federal 
government attain a proper balance 
between direct and indirect taxa- 
tion.” 


Now this recommendation in no way ex- 
pressed the will of the Chamber; on the 
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contrary, it advocates a policy of taxation 
that has been definitely and deliberately 
rejected by the Chamber. Yet strange to 
say not only has this report on taxation 
been circulated and this and other recom- 
mendations sent out to the membership and 
the public in general but especial attention 
was called to them by the president of the 
Chamber at the annual meeting last week. 
What is more important, these recommenda- 
tions have been placed before the commit- 
tees of Congress by the president and other 
officers. 

This is not a mistake on the part of the 
directors and officers who are running the 
Chamber of Commerce of the United States. 
The situation was called to their attention 
as early as Dec. 23, last, by the 
National Councillor of the National Jewel- 
ers Board of Trade, Meyer D. Rothschild, 
who, with Conrad J. Brotherly, president, 
and National Councillor of the American 
National Retail Jewelers Association, has 
been endeavoring to get the directors of the 
(Chamber to discountenance the action of its 
tax committee and of the officers in per- 
mitting the sentiment of the Chamber on 
excise taxes to be misrepresented to Con- 
gress and to the public. For months, the 
National Jewelers Board of Trade and its 
National Councillor, have been endeavoring 
to have the matter brought up for considera- 
tion at the annual meeting just held, but they 
have been blocked in every move by the 
president and secretary and (in some cases) 
by the directors of the organization. 

After Mr. Rothschild and Mr. Brotherly 
had, with great difficulty, gotten a hearing 
before the directors last February and pre- 
sented a statement showing that the action 
of the officers in permitting this statement 
as to excise taxes to be circulated, was in 
contravention of the bylaws of the organi- 
zation, the directors decided that there was 
no violation of the bylaws, nor would it 
take any steps to review the action in ques- 
tion. Thereupon, the National Jewelers 
Board of Trade passed a series of resolu- 
tions, Feb. 18, reciting the endeavor it has 
made to have this injustice to the organiza- 
tion and our industry corrected and re- 
solving that the Chamber of Commerce at 
its annual meeting be requested to appoint 
a special committee of National Councillors 
to investigate the charges which it had made 
and that the findings of this special com- 
mittee be reported to the directors of the 
Chamber and to the entire membership. 


Though the resolution of the Board was 
forwarded to the secretary in the Chamber 
and it was the duty of the secretary under 
the bylaws to. bring that resolution to the 
attention of the Board of Directors at the 
first meeting or by mail, the secretary 
failed to submit the resolutions in time to 
permit an appeal to the National Council of 
the Chamber. Whereupon the National 
Jewelers Board of Trade resolved to bring 
the question before the meeting of the Na- 
tional Council on May 10, calling attention 
to the dereliction of the secretary at the 
same time and published the entire corre- 
spondence in the matter which was sent to 
every National Councillor of the organiza- 
tion. 

From the beginning of the proceedings it 
was evident that there was a force or an 
element in the National Chamber of Com- 
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merce that intended to squelch and prevent 
the members of the Chamber at large from 
even knowing of the protest that had been 
made against the illegal and improper action 


of the tax committee and the officers. But 
this was further manifest on May 10 when 
Mr. Rothschild appeared before the Na- 


tional Council prior to the opening of the 
Chamber. Directly after Mr. Rothschild 


brought up the matter for consideration, he 
was the subject for a bitter attack by one of 
the ex-presidents representing the directors 


who denounced him as a troublemaker, and 
this was followed by an eulogy of the won- 
derful work that the Chamber had done in 
the past. As a result a motion was made 
to lay the whole matter on the table and was 
carried by a viva voce vote, in which dele- 


The Newest in Two-Color gates and others who attended the matter 


but who are not entitled to vote, took part. 
Enamel Cases Therefore, the matter could not come up 
before the annual meeting of the Chamber 
or be embodied in the resolutions on which 
it acted later. 

Whether the members of the Chamber of 
Commerce of the United States, individual 
14 Kt. Gold or organization, will ever be permitted to 

get the facts as to the illegal and improper 
action of its officers and tax committee, time 
alone will tell. But, in the meantime, every 
industry of the country that may be liable 
to taxation as producing “articles of wide 
use but not of first necessity” may be in jeop- 
ardy of new taxation, should the members 
of Congress decide to again consider certain 
industries as subject to peace-time taxation. 
For most congressmen who would give con- 
sideration to the views of the chamber will 
in most instances fail to distinguish between 
the sentiment of a hand-picked committee 
and a few officers as expressed in “recom- 
mendations,” and the sentiment of the, mem- 
bers of the Chamber of Commerce, at large, 
as expressed legally in Referendum No. 36. 

If the Chamber of Commerce of the 
United States is to represent a few people, 
and its sentiments (as expressed in the refer- 
endums of its members) are to be nullified 
by the recommendations of a committee 
backed by those in charge, the purposes for 
which this organization was formed have 
been thwarted and the sooner it ceases to 


Complete With Our Famous 15 - Jewel exist, the better it will be for American 


industry at large. 

















Creditors Start Bankruptcy Proceedings 


Against M. & H. Silver, Inc., 
CROBEG Ricimond, Vo 
VA., 


RICH MOND, May 17.—Involuntary 
bankruptcy proceedings have been instituted 
in United States District Court here against 
M. and H. Silver, Inc., jewelers, 700 E. 


4 : Broad St. Petitioni ditors with amo 
Put Up m Attractive Disp lay B Ox of their seins ae "Klipper & een: tas, 
with Resale Price New York, $428; Michael Schinasi, trading 


as Modern Watch Co., $225; Milton M. Ep- 
stein and Louis M. Rothenberg, trading as 
Epstein & Rothenberg, $4,325. 

It is alleged that the firm gave preferences 

to certain creditors within four months prior 

to the filing of the petition. On or about 

CROS S & BEG [ JE LIN April 22, it is charged that the firm paid 

the Times-Dispatch Publishing Co. of this 

city $50 and that the Travelers Leather 

15-17-19 MAIDEN LANE NEW YORK, N. Y. Goods Co. was subsequently paid $15. The 

petitioners are represented by the law firm of 
Cary, Ellis, Stern and Chumbley. 
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The business of Finkestein Bros., was 
moved on May 1 to 10 W. 47th St. 
H. Klein & Fils, diamond importers, 170 


Broadway, moved from the fifth floor to 
Room 909 in the same building. 

The Royal Diamond & Watch Co., 170 
Broadway, will open its fifth chain store in 
Bayonne, N. J., Friday, May 21. 

The F. W. Peterson Co., box maker, has 
removed its New York office and store rooms 
from 13 Greene St., to 83 Spring St. 

Otto D. Wormser, chairman of the Jewel- 
ers National Crime Committee, sailed for 
Europe last Saturday on the Vollendam. 

The Anglo-American Industrial Diamond 
Co., Inc., is now located in the Farmers 
Loan & Trust Co. building at 475 Fifth Ave. 

Arthur A. Kahn, president of the Ameri- 
can Gem & Pearl Co., 6 W. 48th St., sailed 
for Europe Saturday, May 15 on the France. 

Charles M. Levy & Son, ring makers, now 
at 90 William St., will be located on and 
after May 24, at 40 W. 48th St. The con- 
cern will occupy the entire 10th floor. 

The business of the Fischer Jewelry Co., 
in the Bronx, was incorporated at Albany, 
N. Y., last week by S. L. and S. Fischer 
and A. L. Gross. The capital is $6,000. 

Richard Wormser, who has been secretary 
of Wormser & Mayers, 511 Fifth Ave., 
announced last week that he has resigned as 
a member and officer of the corporation. 

Harris Cohen, 49 Maiden Lane, who has 
been home since the early part of April with 
a severe cold is now recuperating at Fleisch- 
manns, N. Y., and expects to stay there until 
June 1. 

Joseph Beilenson, of the firm of Louis 
Beilenson, 65 Nassau St., will sail for 
Europe today (Wednesday) to visit the dia- 
mond markets of Paris, London, Amster- 
dam and Antwerp. 

Giuseppe D’Elia, of Giuseppe D’Elia, Inc., 
45 W. 34th St., is sailing for Europe, May 
22 aboard the Nieuw Amsterdam. While 
abroad he will visit the diamond markets of 
Amsterdam and Antwerp. 

Ignatz Nebenzahl, of Ignatz Nebenzahl & 
Co., importers of diamonds, 9 Maiden Lane, 
sailed May 15 on the Vollendam for Amster- 
dam and Antwerp to visit the foreign office 
and make purchases for his concern. 

Max Fine, of Max Fine & Sons, Inc., 
importers of diamonds, 87 Nassau St., 
sailed for the European diamond markets 
last Saturday on the Majestic. Mr. Fine 
intends making a tour of the Holy Land 
while abroad. 

The firm of S. Teitelbaum, manufacturer 
of mountings, formerly at 154 Delancy St., 
have moved its factory and offices and is 
now located in new quarters at 83-85 Canal 
St. A. A. Weiss is visiting his trade with 
his new line. 

Eric Moldenhauer, formerly head designer 
for Black, Starr & Frost, Theodore B. Starr, 
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and Reilly & Cheshire, has opened a studio 
at 33 W. 46th St., where he will create 
exclusive designs for manufacturers and re- 
tailers of jewelry. 

The East New York Retail Jewelers’ As- 
sociation held an interesting and well at- 
tended meeting last Thursday evening at 
Hoffman’s Hall, 1526 Pitkin Ave. Nomina- 
tions for officers were submitted and on 
May 27, these nominations will be voted 
upon. 

Maurice Rosenthal, president of Rowes, 
Inc., 34 Park Row and 119 Nassau St., 
has postponed his sailing date to the dia- 
mond markets of Antwerp and Amsterdam 
and the watch markets of Switzerland from 
May 15 to May 22. While he is away, R. 
Diamond and J. Greenberger will handle his 
business affairs in New York. 

The Appellate Term of the Supreme 
Court on Thursday affirmed a judgment ob- 
tained in the Municipal Court by John F. 
Gerald against the Trio Watch Case Co. for 
$151 in wages as maker of tools and dies. 
Gerald testified that he was employed from 
March 15 to July 21, 1925, at $45 a week, 
and that the sum sued for was due him. 

R. J. Taylor for 12 years traveling repre- 
sentative for Cross & Beguelin and for the 
preceding 12 years salesman for E. A. 
Cowan, of Boston, has severed his connec- 
tions with Cross & Beguelin and is now 
representing J. Berg & Sons, makers of ring 
mountings, 105 Fulton St. Mr. Taylor will 
cover the territory from Virginia to New 
Mexico. 

The New York Jewelers Golf Association 
will hold its next tournament on Monday, 
June 14 on the course of the Winged Foot 
Golf Club, Mamaroneck, N. Y. Harry V. 
Clark, secretary of the organization, who is 
located at 36 W. 47th St., is notifying mem- 
bers of the approaching tournament and is 
urging that reservations be made as early as 
possible. 

Sol Jacobs, of the Star Loan Office, 453 
Sixth Ave., is confined to Bellevue Hospital 
where he is convalescing after being struck 
with an automobile truck. Mr. Jacobs was 
crossing Sixth Ave., at 27th St., one after- 
noon recently when he was struck by the 
truck. He was sent to the hospital where 
he is suffering from fracture of two ribs 
and lacerations of the face. 

A large number of jewelers attended a 
mid-day luncheon given last Thursday at the 
Waldorf-Astoria by the Fifth Avenue Asso- 
ciation. The dinner was attended by ap- 
proximately 1,000 businessmen of Greater 
New York who listened to three intensely 
interesting discussions on “Criminal Lawless- 
ness.” The speakers of the day included: 
Ferdinand Pecora, chief Assistant District 
Attorney, Alfred J. Talley, former Judge of 
the Court of General Sessions and George 
V. McLaughlin, Police Commissioner of the 
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City of New York. Several jewelers took 
an active part in arranging for the dinner 
and also served as members of the reception 
committee. 

A judgment for $1,800 was filed in the 
City Court on Thursday last agaist Wil- 
liam Brewer, conducting a clock and watch 
shop at 687 Madison Ave. in a suit by 
Bertha A. Dow, as committee of the prep- 
erty of Lillian D. Koch, who was committed 
to a sanitarium as incompetent in Novem- 
ber last. The judgment shows that in i922 
Miss Koch sold out her business at 687 
Madison Ave. to Brewer for $1,500 in cash 
and $4,750 in notes. The parties made an 
agreement in 1923 by which Miss Koch ac- 
cepted $2,000 to be paid in installments in 
full settlement of the notes because of the 
statement that Brewer would be unable to 
continue business and pay off the notes if 
the full amount were claimed. 


George Greenfield filed suit in the Su- 
preme Court on Thursday against the Chel- 
sea Exchange Safe Deposit Co., 266 W. 
34th St., to recover $12,260 as the value of 
jewelry and $3,000 worth of Liberty Bonds 
deposited in a vault in the bank. The com- 
plaint filed by I. Gainsburg alleges that 
Greenfield went to the vault on March 26 
last at 1 p. mM. and locked the property sued 
for in the box rented to him, which he al- 
leges it was the duty of the defendant to 
guard safely. He charges that on April 29 
he went to the vault and found the box open 
and the property gone. A list of the prop- 
erty attached to his complaint includes a 
platinum bar pin containing three large 
stones and 43 smaller ones, worth $2,500; 
a diamond ring with platinum setting, 
$1,000; diamond ring of three carats, $1,000; 
diamond solitaire, $1,000; string of pearls, 
$150; pair of diamond earrings, $350, and 
two wrist watches, $300. 

Another judgment by an insurance com- 
pany against members of the Richard Reese 
Whittemore gang of jewelry and bank 
thieves was filed in the Supreme Court on 
Thursday in favor of the Globe Indemnity 
Co. for $95,846. The action was filed in 
behalf of the plaintiff and six other indemnity 
companies which insured the Marine Trust 
Co. of Buffalo against hold-ups and rob- 
beries for a total of $250,000, and had to 
pay $93,000 on Nov. 2 last for the theft of 
that sum from an armored auto on Oct. 29 
last near Buffalo. The complaint named as 
defendants all the members of the band, but 
the judgment was entered against only Jacob 
and Leon Kraemer. William J. Unkelbach 
and Anthony Paladino, who were the only 
ones served, did not defend the action. 
The complaint alleged that the Kraemers, 
Whittemore and Paladino were _ iden- 
tified as among the Marine Trust Co. 


(Continued on page 97) 
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Over One Hundred Years the Jewelers’ Bank 





CHATHAM 
pHENIx A Bank’s Best Friend 


Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 





ON Roetoagoetoegoesoetoese 
TRust compANY Ws Welcsne Nae Business 


Main Office—149 Broadway 


Capital, Surplus and Branches—Battery to the Bronx 
Undivided Profits over 


Pa el Resources Over a Quarter of a Billion Dollars 











a 


bee SEU TE ESE ssa 


CHARLOTS 


NECKLETS 

















THE STATE BANK 


376 Grand St. 
NEW YORK 
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“Where Service Predominates” 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 
- 81 Fulton Street, New York | 
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thieves. At the time the suit was brought 
the Sheriff seized three nearly new cars al- 
leged to belong to the defendants. No other 
property to apply on the judgment is at pres- 
ent in sight. 

Joe M. Kempner, Little Rock, Ark., has 
been in this city during the past week. 

Robert Baum, dealer in diamonds, has 
moved from 87 Nassau St., to Room 1008 at 
48 W. 48th St. 

It was announced several days ago that 
Irving Robinson has severed his connections 
with A. Rosenblum and will in the future 
continue business under his own name at 
64 W. 48th St. 

A default judgment for $1,260 was filed 
in the City Court on Friday by Joseph Lieb- 
man against the Novalis Watch Co., Inc., 
on notes given in 1925 to the Eldnor Watch 
Co. The attorney was Max Rothenberg. 

M. Kornberg, Inc., representative for a 
number of silverplated hollowware factories, 
has moved to larger and more beautiful 
quarters in the same building at 200 Fifth 
Ave. The concern is now located in Room 
610. 

Moe Lenkowsky, of Moe Lenkowsky & 
Son, 170 Broadway, is sailing on the Levia- 
than on May 22, accompanied by Mrs. Len- 
kowsky. Mr. Lenkowsky will be abroad for 
about three months visiting the various dia- 
mond markets of Europe. 

John M. Boyajian, formerly of the firm 
of Boyajian Bros., 50 47th St., has com- 
menced business at the same address under 
the name of John M. Boyajian & Co. The 
new company intends to act as agents for 
manufacturers and importers of jewelry, sil- 
verware, precious stones, novelty jewelry, 
etc. Already they have connected with 35 
different concerns. 

The 3lst annual convention of the Na- 
tional Association of Credit Men will be held 
in this city from May 24 to May 28. The 
New York Credit Men’s Association is pre- 
paring a reception for more than 4,000 dele- 
gates and William H. Pouch, head of the 
local organization, reports that most of the 
speakers have been arranged for, including 
an address by Gov. Alfred E. Smith and one 
by Theodore Roosevelt. 

The Novalis Watch Co., Inc., importer of 
watches, 2 W. 46th St., was petitioned into 
bankruptcy last Wednesday in the United 
States District Court, by Alexander Herbst 
& Co., Inc., $200; Sunset Watch Case Co., 
Inc., $83, and Emerson Watch Case Co., 
$217. The petition claims that while in- 
solvent the alleged bankrupt assigned various 
accounts to certain creditors with intent to 
prefer. An order signed last Thursday by 
Judge Mack appointed Charles Shongood as 
custodian under a bond of $500. The assets 
are placed at $1,000 while the liabilities are 
reported to be in excess of $35,000. 

The Kraemer brothers, “Jake” and Leon, 
members of the notorious Whittemore gang 
of jewelry thieves, were scheduled to be 
placed on trial on Monday but at that time 
the trial was postponed until Friday. 
This pair are to be tried before Judge 
Allen in the Court of General Sessions 
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on 14 indictments charging them with rob- 
bery. Assistant District Attorney John L. 
MacDonnell, will have charge of the prose- 
cution, and -will place “Jake” on trial under 
an indictment implicating him in the robbery 
of Folmer Prip, a manufacturing jeweler at 
90 Nassau St. This robbery occurred on 
Dec. 23, last, and while the thieves secured 
only a few thousand dollars in loot, it is 
charged that they made an atrocious attack 
on Mr. Prip and his stenographer. 








Notes from Here and There 





The Abgarian Co., manufacturing jeweler, 
which has been located for the past three 
years in Springfield, O., is moving to 416-17 
Wesley block, Columbus, O. 

A recent issue of the. Democrat Register 
called attention to the fact that Albert Kamp, 
a jeweler at Ossining, N. Y., and watch 
inspector of the New York Central lines in- 
spects twice a month approximately 125 
watches of employes of the railroad. 

Sam Orr of S. L. Orr Co., Macon, Ga., an 
enthusiastic sportsman, offered a silver lov- 
ing cup which was awarded as a permanent 
trophy to the player winning the singles in 
the first annual S. I. A. A: tennis tourna- 
ment, which was played in Macon, May 7 
and 8. The Williams Jewelry Co., offered 
two watch charms with a tennis racket and 
ball engraved, to the members of the winning 
double team. These charms were made es- 
pecially to be given as tennis prizes. All the 
prizes given by the two jewelry companies 
will be permanent. 

After being located at 130 S. Main St., 
Greensburg, Pa., since 1880, Furtwangler & 
Rhea, jewelers, have moved into their mod- 
ern new store at 110 N. Main St. This lo- 
cation formerly housed Royer’s shoe store. 
The firm of Furtwangler & Rhea, which is 
the oldest in Greensburg, was founded orig- 
inally in 1840 by L. Furtwangler, father of 
the senior member of the firm, H. W. Furt- 
wangler. At the death of his father, H. W. 
Furtwangler, took over the business and con- 
tinued as its head until 1907 when D. M. 
Rhea became associated with the firm. Since 
that time the establishment has been known 
as Furtwangler & Rhea. The original store 
was located about a block north of its 
present site. 








Consular Notes 





The Bureau of Foreign and Domestic 
Commerce reports that a concern in Lahore, 
India, is in the market for clocks. Further 
information will be given relative to the re- 
quest of this concern by the Bureau at Wash- 
ington, D. C., or any of its branches if refer- 
ence is made to File No. 19952. 

x ok x 

Men’s silver and silver-plated belt buckles 
are being sought by a concern in Montreal, 
Canada, according to the Bureau of Foreign 
and Domestic Commerce. Further informa- 
tion regarding this will be given by the Bu- 
reau at Washington, D. C., or any of its 
branches if reference is made to File No. 
19816. 

* * * 

Time clocks for factories are being sought 
by a concern in Prince Rupert, Canada, as 
announced by the Bureau of Foreign and 
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Domestic Commerce, This Bureau at Wash- 
ington, D. C., or any of its branches will 
answer inquiries if reference is made to File 


No. 20047. 











William F. Hingel, a designer for Carter- 
Gough & Co., has taken the jewelry classes 
at Fawcett School for the Summer term. 

Richard P. Hartdegen, who was confined 
to his home for several days with a severe 
cold, was back at business Monday morning. 

Harold Kelly has returned to Newark and 
has joined with his father under the name 
of C. P. Kelly & Son, at 186 E. Union St. 

The business formerly conducted as the 
Feldman Ring Mfg. Co., is now known as 
Bleiberg-Feldman, Inc., manufacturing jewel- 
ers at 50 Columbia St. 

J. H. Meyer, president of Meyer & Gross, 
401 Mulberry St., will sail May 22 on the 
Nieuw Amsterdam and will visit the dia- 
mond and semi-precious stone markets in 
Holland, Belgium, Germany and France. 

Several Newark jewelers arranged win- 
dow displays in connection with the city’s 
co-operative advertising campaign the week 
of May 10. In the exhibit, which attracted 
a great deal of public interest, was the 
birthstone for each month, with the single 
exception of the April diamond. 

Fully recovered from his recent nervous 
collapse, Malcolm G. Fleming president of 
Fleming & Co., went out on the road Mon- 
day morning to resume his interrupted tour 
of New England. According to his step- 
father, Dr. Richard S. Hopkins, his recovery 
has been wonderful. He left Newark for 
Boston, planning to go on with his sales 
trip at the point where he dropped it in 
March, when he suffered an attack of am- 
nesia. 








Notes from Illinois 





George Johnston, of Oquawka, has leased 
a section in the Ed Humbert men’s furnish- 
ing store, Alexis, IIl., and will establish a 
jewelry and watch repairing shop there. 

The Hyde Jewelry Store, Central City, 
Ia., suffered $500 fire loss, April 15, when 
flames attacked the roof and front of the 
building. Chief loss was to the buildngs, 
J. R. Hyde, owner, said. Stock was removed 
when it seemed that the blaze would get out 
of control. 
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Service Developed From 
Service Performed 
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Smiley & Peters have just opened a jewel- 
ry store in Milford. They were for years in 
Waltham and have a business there. 

The death is announced of Emile A. 
Boisier, of Biddeford, Me. He was a fre- 
quent visitor in Boston, where he was highly 
respected. 

Four jewelers have gone out of business 
in Fall River. They are A. P. Cardozo & 
Co., Sinderoff Bros., Morris Stone and Leo 
H. Vaillancourt. 

George C. Evebeck and Theodore P. 
Pratt, of Kettell, Blake & Read, Inc., are 
serving on the jury, which necessitates their 
absence from business for several weeks. 

Jason L. Solomont sailed, May 15, for the 
European diamond markets, where he will 
remain as resident buyer for his father, 
Oscar H. Solomont, diamond importer, 333 
Washingten St. 

Reorganization of the Jewelry Workers’ 
Union, Local No. 3, Boston, resulted in the 
choice of these officers: president, David 
Lampell; treasurer, Jacob Hammerman; re- 
cording secretary, H. Grossblatt. 

Ellsworth W. Read is now associated with 
J. & S. de Young in the Washington build- 
ing. He was formerly with the Waltham 
Watch Co. and is a son of Mr. Read, of 
Kettell, Blake & Read, Inc., one of the lead- 
ing jewelry firms in this city. 

J. Victor Day, of the Smith, Patterson Co., 
was quiz-master at the fifth annual conven- 
tion of the New England Retail Credit 
Granters in Springfield last week. The con- 
ference closed with a discussion of the sub- 
ject, “The National Association and _ Its 
Value to the Merchant.” 

Bulle clocks of every shape and descrip- 
tion have just been imported by Sanger & 
Co., Washington building, as an exclusive 
line. The timepieces, French make, are all 
operated by self-enclosed electric batteries, 
are said to be excellent timekeepers and long 
wearing, This is the first showing in Bos- 
ton of such clocks. 

John Ramsay, Ripley Howland Mfg. Co., 
was elected president at the annual meeting 
of the Boston Jewelers’ Bowling League last 
week. Other officers chosen were: vice- 
president, Herbert Miller, Bigelow Kennard 
Co.; secretary, Everett Hardy, D. C. Per- 
cival Co.; treasurer, A. West, Smith, Pat- 
terson Co.; scorer, J. Clark. The reports 
of the various officers showed that the or- 
ganization is in a highly prosperous condi- 
tion. 

“The Diamond Industry in Europe,” an 
article by Henri Polak, of Amsterdam, in the 
first issue of Europe, has attracted the at- 
tention of numerous Boston diamond dealers. 
Mr. Polak has brought out’ many facts of 
first-rank interest to diamond merchants 
everywhere. The number of diamond cut- 
ters in Amsterdam, says Mr. Polak, is 7,000; 
Antwerp, 12,000; France, 900; Germany, 
1000; England, 40; United States, 400. 
About 85 per cent. of the world’s production 
of rough diamonds is controlled by the Lon- 
don Syndicate. 

A siren alarm, loud enough to be heard 
several blocks away in case of a hold-up, has 
been installed by the Smith, Patterson Co. 
It is the first to be set up by a jewelry house 
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in this city. This precaution is taken on ac- 
count of the widespread burglaries and hold- 
ups which have been taking place in Boston 
and neighboring cities and towns. This com- 
pany, like all others, is well protected against 
ordinary breaks, but gunmen and other yeggs 
have resorted in recent months to bold, day- 
light hold-ups here abouts, making this latest 
addition to the armament against such inva- 
sions a wise measure on the part of the 
Smith, Patterson Co. This siren, which is 
an extremely “loud speaker,” is calculated to 
bring all the officers within a distance of 
several blocks racing to the store at a mo- 
ment’s notice in case of a hold-up. 








Atlanta, Ga. 


TRADE CONDITIONS 
Business conditions continue good and_ prospects 
were never brighter for an excellent year in the 
retail jewelry trade than they are at present. 
Eighty per cent of the cotton crop of the State is 
in the ground and every sign points to another 
1,000,000 bale crop. 








H. S. Banta, Newnan, Ga., was a visitor 
in Atlanta during the week. 

E. B. Durham, 14 Edgewood Ave., has 
just returned from his cottage at St. Simon’s 
Island, near Brunswick, where he has been 
for a month. 

E. R. Fishbourne, formerly with J. F. 
Creel, 127 Peachtree Arcade, has severed 
his connection with that firm and moved to 
Dublin, Ga., where he has opened a modern 
repair shop. 

S. Orr Tribble, Anderson, S. C., was an 
out-of-State visitor in Atlanta during the 
week. He reports conditions as good in 
South Carolina in spite of the recent curtail- 
ment of the cotton mills of the State. 

The engagement of Lawrence Holzman, 
son of Abe Holzman, well-known Broad St. 
jeweler, to Miss Sophie Manners, Dallas, 
Tex., has just been announced. Mr. Holz- 
man is one of the most popular young jewel- 
ers in the city, and news of his engagement 
will be received with interest by his many 
friends throughout the section. 

J. F. Creel, 127 Peachtree Arcade, has 
just returned from an automobile trip to 
Newnan and Carrolton, Ga. In Newnan 
Mr. Creel stopped off to see H. S. Banta, 
an old friend and prominent retail jeweler, 
and in Carrolton he spent several days with 
his brother, Wiley Creel, who is also a 
jeweler. 

J. T. Coleman, who was for many years 
with the J. F. Creel Co., but lately with the 
Duvall Jewelry Co., Miami, Fla., has re- 
turned to Atlanta and taken his old position 
as watchmaker for Mr. Creel. During an 
absence of a little more than a year, Mr. 
Coleman traveled all over Florida, but he 
reports that while Florida is a coming State, 
he prefers Atlanta as a place in which to 
live. 

H. L. Moor, Tifton, Ga., and secretary of 
the Georgia Retail Jewelers’ Association, 
has sent a letter to each member of the or- 
ganization asking him when and where he 
would prefer to have the 1926 convention. 
No definite plans have yet been made for 
the meeting, but as soon as a majority of 
the association members have replied to the 
letter, the officers and directors will meet 
and select a time and place best suited to 
a majority of the members. 
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Herman Landaw, of Landaw Bros., who 
has been up in Ohio and Michigan calling on 
the trade, has been sending back some very 
good business from that territory. 

Morris Goldstein & Son, who spent a week 


recently in Buffalo obtained considerable 
business for the manufacture of a window 
safety gate for jewelers of which he is the 
inventor. 

Dave Weiss, Grafner Bros., who returned 
last week from a trip through Ohio, West 
Virginia and Western Pennsylvania said he 
found conditions positively improving and 
jewelers more optimistic than for sometime. 

N. P. Landay, formerly of the firm of 
Light & Landay has accepted a position with 
Grafner Bros. and will call on the customers 
of the last named firm, in the territory cov- 
ered by the Grafner house. Mr. Landay has 
been associated with the trade for a number 
of years. 

Numerous credit men will attend the an- 
nual convention of the National Association 
of Credit Men to be held in New York, 
May 24 to 28. G. W. Best, secretary of the 
Heeren Bros. Co. will represent that firm at 
the gathering. According to word received 
here, the reservations are already the largest 
in the history of these gatherings. Mr. Best 
is usually found at these meetings, as he is 
the credit man for the Heeren establishment. ° 

The work of razing most of the block 
bounded by Penn and Liberty Aves. and 7th 
and 8th Sts. has been begun and that par- 
ticular section of the jewelry quarter of 
Pittsburgh is somewhat torn up. This im- 
provement is removing some old land marks, 
among them the Penn building, which housed 
a larger number of jewelry concerns and 
jewelers offices, diamond setters, etc. The 
Penn building was formerly the property of 
J. Alexander Hardy, of the Hardy & Hayes 
Co., who sold it some years ago. 

Representatives of nearly a _ score of 
jewelry houses of this city and neighborhood, 
attended the jewelers bowling tournament in 
the Liberty Bowling Alleys in this city to 
witness the presentation of trophies to the 
winners of the various jewelers’ teams who 
have been having some good sport out of this 
pastime. As a result of the intense interest 
shown, a Jewelers Bowling League will be 
formed and some interesting games are ° 
promised. Barney Coin of the W. J. Yenny 
Co., East Pittsburgh, was the winner of the 
first prize, a trophy donated by Grafner 
Bros. Anthony Spire of S. Gallinger, Jr., 
took the prize for the high score of 188, a 
clock donated by the John M. Roberts & 
Son Co. Other prize winners were Elmer 
Waldschmidt, J. W. Forsinger Co., Chicago, 
who won a leather wallet with gold edges; 
Frank Stitt, Sam F. Sipe, who also won a 
wallet; Sam Siegel, Samuel Weinhaus Co., 
belt buckle donated by the W. J. Yenny Co.; 
William Cross, W. J. Kappel Co., belt buckle 
donated by W. J. Johnston Co.; C. C. 
Schreck, Heeren Bros. Co. and C. G. Mor- 
timer, belt buckles all donated by the Samuel 
Weinhaus Co. 








John E. Golding is preparing to move to 
his new jewelry store in the Barasch build- 


ing, Freeport, N. Y. 
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Dave Glasser, the Merit Co., was in 
Detroit last week attending the convention 
of the Michigan jewelers. 

E. Murbach, trade watchmaker, has sold 
out his business to George Fox. The busi- 
ness will still be conducted in the Finance 
building. 

Robert C. Loehr, of the Scribner & Loehr 
Co., spent several days in Detroit last week 
attending the convention of the Michigan 
Retail Jewelers’ Association. 

Russell A. Hayes, Deuber Hampden 
Watch Co., and who is president of the 
24-Karat Club left last week for a business 
trip to New Orleans and other southern 
points. 

Among out of town jewelers in Cleveland 
last week on business were E. E. Crites of 
the Lewis Jewelry Co., Akron; Mrs. Mac- 
Carthy, Amherst; Mrs. Chaffee, Garretts- 
ville; W. J. Higgins, Shelby, and L. W. 
Wyckoff, Chagrin Falls. 

Sidney D. Marks has moved into his new 
store in the Taylor Arcade, which is a few 
doors toward the Prospect Ave. entrance. 
His new quarters are much larger as two 
storerooms were combined for him. The 
place is very attractively fitted up. 

Joseph John Williams, 1743 E. 116th P1., 
will do the clock repairing for the Webb 
C. Ball Co. who recently discontinued their 
clock department. He was connected with 
the Webb C. Ball Co. for four years. and 
also with the Cowell & Hubbard Co. for a 
similar period. 

A matter of interest to the jewelry trade 
throughout Ohio is the contemplated ac- 
tion of the Cleveland Music Trades Associa- 
tion to which a number of jewelers who 
handle musical goods belong. This action 
will consist of a bill to forbid the giving 
of trading stamps with any kind of mer- 
chandise, that will be presented to the State 
Legislature when it convenes in September. 
Attorney General Crabbe of Ohio has ad- 
vised the music men that the Cleveland city 
council has the power to eliminate the trad- 
ing stamps if they desire. 

The Cleveland Better Business Bureau 
has called a meeting of representative down- 
town jewelers who do considerable adver- 
tising for the purpose of putting into effect 
a plan for censoring jewelry newspaper ad- 
vertising. It is admitted generally that 
many extravagant statements are made in 
some firms’ copy, and it is the intention of 
the bureau to work with the jewelers and 
newspapers in an endeavor to eliminate any- 
thing that it is undesirable in any way. 
Representatives of the Bureau and jewelers 
are expected to meet at luncheon at the 
Advertising Club in the Hotel Statler, on 
Thursday. 

The annual jewel and silver exhibit opened 
by the Cowell & Hubbard Co. last week has 
attracted great attention and has resulted in 
crowds of people visiting the store. Among 
the many beautiful and rare things on dis- 
play are two emerald earrings and an em- 
erald brooch from the collection of the 
Russian crown: jewels. The emerald in the 
brooch weighs 117 carats. It has been reset 
in a modern mounting of platinum sur- 
rounded by more than 500 diamonds. An 
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Oriental pearl weighing 54 grains and con- 
sidered perfect is also shown. It is valued 
at $100,000. A gorgeous diamond bracelet 
almost two inches wide and containing more 
than 400 diamonds is also on display, also 
a silver bowl, a replica of one by Paul 
Revere. Special police are on guard to 
avoid theft. 

The police department has ordered a stop 
put to all forms of lotteries including that 
used by jewelry auctioneers. Chief Graul 
called one of the city’s jewelry auctioneers 
to his office the past week who had been 
advertising that he would give away a valu- 
able diamond ring each evening at the auc- 
tion he was conducting, and ordered him 
to discontinue the practice. The method 
used by the auctioneer was to have a man 
stationed at the door who gave a ticket 
to each person as he entered. At the end 
of the evening’s sale these tickets were put 
into a receptable and someone in the audi- 
ence picked out three tickets one after the 
other. The third ticket won the ring. There 
is a city ordinance against lotteries. The 
chief also has notified jewelry auctioneers 
that their sales must close at midnight. In 
some instances sales have been run later 
than this. The vigilance committee of the 
24-Karat Club was responsible for the ac- 
tion taken. 

Cleveland jewelers are planning to put on 
an agressive advertising campaign for the 
purpose of persuading people to buy their 
jewelry in a jewelry store. Several weeks 
ago a meeting consisting of men prominent 
in the wholesale, retail and manufacturing 
lines of the city was held downtown with 
the result that Ralph Harburger was ap- 
pointed chairman and plans for the campaign 
were made. The co-operation of the 24- 
Karat Club has been secured and the adver- 
tising committee consisting of Ralph Har- 
burger, H. W. Burdick, R. J. Benowitz and 
F. G. Story has been appointed. Through 
the interest of Mr. Avery, president of the 
Webb C. Ball Co., arrangements have been 
made to have the Cleveland Plain Dealer 
submit proofs of advertisements to be used 
in the campaign and these together with a 
letter will be sent to all the trade asking 
for contributions to the fund to defray the 
cost of the campaign. A special general 
meeting of the 24-Karat Club has been called 
by President Hays for May 27th at the 
Hotel Statler to take further action regard- 
ing the matter. A letter outlining what it 
was proposed to do was placed under each 
plate at the recent banquet of the Club and 
several of the speakers referred to it in their 
talks. The trade feel that many articles sold 
exclusively heretofore by the legitimate 
jeweler are now being offered the public in 
stores of various kinds where trained experi- 
ence in handling such merchandise is re- 
garded all too lightly. F. G. Story has been 
appointed treasurer of the fund to be raised. 








Jack Wilson, representing the National 
Jewelers’ Publicity Association, spent sev- 
eral days in Richmond, Va., in connection 
with the campaign of the association to raise 
$2,000,000 for advertising purposes. Ac- 
companied by Morris Lutto, secretary-treas- 
urer of the 24-Karat Club of Richmond, he 
called on local jewelers soliciting subscrip- 
tions to the fund. It was announced that 
practically all the jewelers contributed. 
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Salt Lake City 


Wm. J. Smith has been called to serve on 
the federal jury. 

Raymond E. Boes, manager of Boes 
jewelry store, has been elected worthy presi- 
dent of the local lodge Fraternal Order of 
Eagles. His choice was unanimous. 

William T. Denn, member of the Hub- 
bard-Denn Co., has been nominated for a 
place on the Board of Governors of the 
Chamber of Commerce-Commercial Club. 

Charles Beringer, for 17 years a mem- 
ber of the watchmaking staff of the S. J. 
Lewis Co., Ogden, and wife have returned 
from a five weeks’ vacation on the Pacific 
Coast. 

Wm. M. McConahay, president of the 
Utah State Retail Jewelers’ Association, 
who has been in a local hospital suffering 
from pneumonia, has recovered sufficiently 
to be moved to his home. 

J. D. Robinson has succeeded W. R. Wil- 
son as watchmaker at the Thomas Loan 
Office, Ogden. Mr. Robinson is from 
Smalley’s, that city. Mr. Wilson is operat- 
ing a business of his own on the Pacific 


Coast. 

J. S. Lewis, president of J. S. Lewis & 
Co., Ogden, and Mrs. Lewis, are on an 
eastern trip which will occupy about six 
weeks. While away Mr. Lewis will look 
into a number of business matters and prob- 
ably do some buying for the firm. 

An Ogden jeweler sent a bill to the Weber 
County authorities the other day for blood, 
the amount demanded being $30. The blood 
was given in an effort to save the life of 
a transient and the jeweler was told he 
could be paid for it by the authorities by 
sending in a bill. 

Wm. C. McConahay, son of Wm. M. Mc- 
Conahay, prominent local jeweler and head 
of the jewelers’ association, has been pro- 
moted to the grade of Captain in the 145th 
Field Artillery, Utah National Guard. Mr. 
McConahay has been a first lieutenant and 
during the World War saw service with his 
regiment. When not with the Guard he 
acts as a clerk in his father’s store. 

Recent trade visitors included Lawrence 
C. May, Lawrence C. May & Bro., Inc., 
New York; Max Marcus, Sproehnle, Inc., 
Chicago: I. W. Hawkins, L. E. Waterman 
Co., New York; Josh. Crohn, Charles Marx, 
Inc., New York; Jos. R. Brilliant, M. Wein- 
stein, New York; M. Haas, Bruner Watch 
Co., Inc., New York; Carl L. Loeb, I. 
Schwartz Co., Chicago; Charles E. Davis, 
Alphonse Jeddis Co., San Francisco; Louis 
Freund, Henry Freund & Bro., New York; 
Fred W. Radcliffe, M. A. Mead & Co., 
Chicago; H. Davidson, Greene & Samuels, 
Inc., New York. 











Elaborate plans are under way for the an- 
nual convention of the Maine Retail Jewelers 
Association which is to be held at Poland 
Springs, May 24 and 25. The sessions will 
open Monday afternoon, May 24 with a busi- 
ness meeting and in the evening there will be 
a speaker followed by a social session. 
Thursday’s program combines social and 
business features with a special entertain- 
ment arranged for the ladies. Albion Keith 
of the J. A. Merrill Co., Portland, Me., is 
president of the association. 
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Chicago Notes 





Frank Hillinger, of R. J. Hillinger & Co., 
is making a three weeks’ business trip to 
Cincinnati and cities through the northwest. 

Ed Brooks, of Williams Co., Inc., returned 
last week from a busines trip through the 
northwest, and reports he found conditions 
favorable. 

Milt Sandfelder, of the D. F. Briggs Co., 
just completed a month’s business trip 
through the west to the Pacific Coast, and 
reports business as fair. 

Charles H. Schlacks, president of the 
Keystone Watch Case Co., spent the past 
week in Chicago visiting at the local office 
and spending some time with relatives. 

Alexander Eulenberg, of John Eulenberg 
& Son, wholesale jewelers located at 29 E. 
Madison St., is spending two weeks at St. 
Louis, combining business with pleasure. 

Harry E. Farquarharson, who represents 
several manufacturers, returned to Chicago 
last Friday, after spending 10 days in visit- 
ing the wholesale trade through the east. 

Charles E. Howes, manager of the Chi- 
cago office of E. L. Logee & Co., manufac- 
turers of emblems, completed a two weeks’ 
business trip last week through the west and 
southwest. 

F. H. Dillingham, manager of the Chicago 
office of the Farrington Case Co., returned 
recently from an extended business trip 
through the south and Pacific Coast, and 
states his business was fair. 

Joe M. Kempner of Little Rock, Ark., 
stopped off in Chicago during the past week 
to look over lines while on his way to the 
eastern markets. Mr. Kempner is a promi- 
nent retail jeweler of Little Rock. 

Ed Cain, of Ed Cain & Co., left this week, 
accompanied by his wife, to motor through 
the west as far as Colorado. Mr. Cain will 
visit his trade through this territory and 
hopes to return to Chicago about July 1. 

A. L. Kramer, manufacturer’s representa- 
tive, located on the 16th floor of the Hey- 
worth building, left last week for a business 
trip to St. Louis and cities of the northwest. 
He will return to Chicago within the course 
of two weeks. 

Fred Radcliffe, Pacific Coast representa- 
tive for M. A. Mead & Co., jewelers’ build- 
ing, and L. E. Jackson, middle west repre- 
sentative, spent the past week at the home 
office replenishing their stocks and prepar- 
ing for another trip. 

James F. Peters, of James F. Peters & 
Co., Silversmiths building, is again confined 
to home with an attack of rheumatism. Mr. 
Peters has been home for about a week, and 
shows much improvement, so it is believed 


he will be able to resume his duties next 
week. 

Henry Agate, president of the Bonner 
Mfg. Co., stopped off in Chicago last week 
to visit his son Jerry, who has charge of 
the local office. Mr. Agate left Chicago 
for the south, where he will spend several 
weeks in calling on the trade. 

Max Cohn, representing eastern manu- 
facturers, accompanied by his wife and sis- 
ter-in-law, left last week to motor to Louis- 
ville, where they attended the Kentucky 
Derby. En route he will stop at some of 
the larger cities and visit the trade. 

Harry Nathanson, diamond dealer, has lo- 
cated in room 1700 Heyworth building, 
where he has secured very desirable quar- 
ters. Mr. Nathanson is well known to the 
entire trade in Chicago, as he formerly was 
of the firm of Kansteiner & Nathanson. 

S. Wayland Smith, director of sales of the 
Oneida Community, Ltd., accompanied by 
A. K. Hilts, C. W. Burnham and J. E. 
Allen, all of the home office at Oneida, 
N. Y,. spent the past week at the Chicago 
office, visiting and attending to business. 

R. F. Prochnow, president of the Fort 
Dearborn Watch & Clock Co., 37 S. Wabash 
Ave., is recuperating very nicely from a 
operation. He recently was removed from 
the Illinois Masonic Hospital to his home, 
where he will remain for at least a few 
weeks. 

H. A. Norton, general sales manager of 
the Watson Co., Wallingford, Conn., left 
last Thursday night for home, after spend- 
ing several days visiting at the Chicago of- 
fice and attending a convention of the Na- 
tional Advertising Association which was 
held at the Edgewater Beach Hotel. 

George Boergerhoff, manufacturers’ rep- 
resentative, with headquarters at the Colum- 
bus Memorial Vaults, returned last Thurs- 
day from a 10-day visit to the factories he 
represents at Attleboro and Providence. En 
route home, Mr. Boergerhoff called on the 
wholesalers in the principal cities in the 
east. 

C. A. Tribon recently associated himself 
with the Bouer-Goldstein Co., manufactur- 
ing jewelers located in the Stevens building, 
17 N. State St. Mr. Tribon, formerly was 
connected with the Chicago office of J. R. 
Wood & Sons, as their credit manager. He 
has a host of friends in the trade who wish 
him success. 

C. Schmidt, retail jeweler, has removed 
his business from 2410 N. Cicero Ave., to 
2408 N. Cicero Ave., just a few doors 
south. The new location is far more desir- 
able and a great deal larger. Mr. Schmidt 
has installed several new wall and counter 


cases, and has one of the finest stores in that 
part of the city. 

Frederick H. Schmidt, 
jeweler, now located on the 12th floor of the 
Heyworth building, has leased desirable space 
in suite 836, Jewelers’ building. The new 
location is about double in size to the space 


manufacturing 


he now occupies. Mr. Schmidt expects to 
be moved and settled in his new quarters 
by June 1. 

Friends of Axel Paulsen, manager of the 
Chicago office of the Waite-Thresher Co., 
will be sorry to learn that he has suffered a 
relapse and has been returned to the Swed- 
ish Covenant Hospital for observation. Mr. 
Paulsen was taken ill about the middle of 
February with double pneumonia, and was 
recuperating very nicely until Friday of last 
week, 

Rudolph Bruening is again connected 
with the Western Watch Case Co., 29 E. 
Madison St., and will represent this firm 
in his old territory, the south and northwest. 
Mr. Bruening resigned his position with 
this firm the first of the year and went east. 
During the past week he visited the trade 
in Chicago and left Sunday night for his 
territory. His many friends will be happy 
to learn of his connection. 

Harry H. Miller, manufacturers’ repre- 
sentative, announces that he now represents 
the A. B. Mfg. Co., of Providence, also the 
button line of the Ballou Mfg. Co., Inc., of 
Attleboro. Mr. Miller is handling these lines 
in connection with his other line, the New- 
ark Jewelry Novelty Co., and Hewitt & Co., 
both of Newark. He calls on the wholesale 
trade through the middle west, and has head- 
quarters at Chicago in suite 704 Heyworth 
building, 29 E. Madison St. 

Jacob Burnstein, retail jeweler, is now lo- 
cated in his new store, which is located in 
a building he purchased a year ago, at 2642 
W. North Ave. This location is one door 
east of the old place. The building he now 
occupies is very modern, and Mr. Burnstein 
had the entire store remodeled to suit his 
needs. He also had the display windows 
remodelled, and has one of the very latest 
fronts installed. Some new mahogany fix- 
tures have been installed and the store is 
very attractively arranged. 

William H. Isaacson is now connected 
with the Chicago office of Deane Weinberg 
& Co., Inc., diamond dealers of New York 
city. Mr. Isaacson will call on the retail 
trade for this firm through the south and 
west, where he traveled for many years for 
another diamond importer. Mr. Isaacson 
has made many friends through this terri- 
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tory, and they all extend their best wishes 
for his success. Deane Weinberg & Co., 
Inc., are now completing their Chicago of- 
fice, which is lyocated in suite 507 Columbus 
Memorial building, and will be open for 
business on or about June 1. 

J. A. Lossau, representing Martin Cope- 
land Co., left last week on a business trip 
through the south, and will return home the 
first of June. 

H. Bardach, of Bardach & Gran, manu- 
facturers of emblem jewelry at Indianapolis, 
Ind., was a visitor in Chicago during the 
past week calling on the trade. 

H .W. Sherrill, of Sinnock & Sherrill, 
New York, returned to the east last Friday 
night, after spending several weeks calling 
on the trade through the middle west and 
Chicago. 

L. F.. Acker, of the Illinois Watch Co., 
stopped. in Chicago last week for a day on 
his way to Springfield, from Washington, 
D. C., where he attended the meeting of the 
Horological Society. 

Frank Moran, representing J. F. Sturdy 
& Son’s Co., and Art Oppenheim, of the 
Block-Weinfeld Co., accompanied by their 
wives, left last week for the Kentucky Derby 
being held at Louisville. 

Retail jewelers visiting the markets in 
Chicago during the past week included H. 
Schwanke, of Alsted-Kasten Co., Milwau- 
kee, Wis., and Miss Lou Andersen, of 
Dwyer & Andersen, Rockford, III. 


W. A. Harnisch, representing the Alvin 
Silver Co., returned recently from a three 
months’ business trip through the south, 
and is now preparing his sample line, so he 
can leave for his last Spring trip of the year 
within a few days. 

Harry L. Strauss, formerly of Shire & 
Strauss, and now associated with S. Kaplan 
& Co. of New York city, was in Chicago 
during the past week visiting the trade. This 
was Mr. Strauss’ initial trip through this 
territory for this firm. 

An involuntary petition in bankruptcy was 
filed last week against the Great Western 
Importing Co. J. Spector, diamond broker, 
31 N. State St., was the chief petitioner. 
The liabilities amount to more than $60,000, 
with practically no assets. 

J. D. Grassick, Chicago manager of the 
Alvin Silver Co., left this week for St. 
Louis, where he will meet W. E. Hayward, 
this firm’s New York manager. They ex- 
pect to spend several days there and will 
return to their respective offices. 

Henry Schwartz, diamond importer of 29 
E. Madison St., accompanied by his son, 
Meyer M. Schwartz, who is associated with 
him in business, arrived in Antwerp on 
Tuesday of last week on the Lapland. They 
will divide their time between Antwerp and 
Paris, and expect to be gone for five weeks, 
looking over the diamond markets. 

Albert Kahn, proprietor of the Marshall 
Square Jewelry Shop, 2879 W. 22nd St., was 
forced into a rear room by bandits who en- 
tered his store on Tuesday of last week. The 
bandits ransacked cases and window dis- 
plays. In the meantime Mr. Kahn. was able 
to escape to the street, and when the ban- 
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dits heard him shout for help they left the 
store and escaped. 

Leubusher-Schumann Co. are now located 
in their new quarters on the 14th floor of 
the new Jewelers’ building. This firm does 
a wholesale jewelry business and formerly 
was in the Kesner building. The office is 
arranged very attractively with three pri- 
vate offices, cashier’s office and display 
rooms. The new fixtures are in American 
walnut and trimmed in black walnut. 

William Juergens, Jr., of the Juergens & 
Andersen Co., left last Friday on the 20th 
Century for New York city, to greet his 
father, Wm. Juergens, when he arrives on 
the Leviathan from a three months’ trip 
through Europe. Mr. Juergens was accom- 
panied on the trip by his wife and daughter, 
but left them in Europe, where they will re- 
main a little while longer. Mr. Juergens 
will remain in New York city for about a 
week in order to clear the purchases he 
made through the customs and to visit with 
some friends. 

Otto Hirt, credit manager for the Juer- 
gens & Andersen Co., and chairman of the 
jewelry division of the Chicago Credit Mens’ 
Association, accompanied by S. C. Lund, 
credit manager for A. C. Becken Co.; J. C. 
Peterson, credit manager for the Chicago 
office of the International Silver Co., and 
F. E. Dean, credit manager for the Associ- 
ated Silver Co., left this week on the special 
car attached to the regular Michigan Central 
train for New York city, to attend the con- 
vention of the National Association of 
Credit Men that is to be held at the Am- 
bassador Hotel, of that city, on May 24 
and 25. 

James Capollo, who has been wanted by 
the police since June 20, 1922, as an accom- 
plice in the hold-up of the Chicago office of 
H. Klein & Fils, diamond importers, located 
on the 13th floor of the Capitol building, 159 
N. State St., was captured last week in front 
of the Industrial Alcohol Co. by the “flivver” 
squad while he and a friend were sitting in 
an automobile that had no license plate. 
At the time of the robbery Capollo escaped, 
and Harry Kaplan, 1303 S. Troy St., was 
arrested. Four charges of robbery were 
placed against him, two by Max Klein, who 
was beaten severely across the head, and 
two by Leopold Bochner, Chicago manager 
for this firm. Bonds were then set for $5,000 
on each charge, making the total $20,000. He 
was. released on bonds furnished by 
Leo Dorf and Louis Gordon, both of Chi- 
cago. The case was continued until July 1, 
1922, and when Kaplan failed to appear the 
bonds were forfeited. It was later discov- 
ered the bonds scheduled were fraudulent, 
so both Dorf and Gordon were sentenced to 
one year in the Bridewell. Capollo is now 
held to the grand jury on bonds of $25,000 
by Judge George Curran, and not being able 
to furnish the bonds he is spending his time 
at the County jail awaiting trial. 








Leon Mix, a jeweler at Birmingham, 
Mich., gave a short talk before the Rotary 
Club meeting recently on man’s efforts to 
create time-recording devices. He said that 
the first record of any means of measuring 
time was the use of a knotted rope which 
was burned, the rapidity of the burning pro- 
cess being reckoned as parts of the day. 
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The Field Jewelry Co. has been incor- 
porated at Indianapolis with a capital stock 
of 150 shares of no par value to do a jewelry 


business. The incorporators are Julius 
Dorfman, Samuel Epstein and Samuel Dort- 
man. 

S. A. Sullivan, sales promotion director 
of the L. S. Ayres & Co., store in Indian- 
apolis, recently spoke to the advertising 
classes at Butler University on “The Retail 
Store Point of View of Advertising.” Mr. 
Sullivan, who is nationally known in retail 
store advertising circles, outlined the part 
played by retail stores in distribution of 
goods. 

A considerable volume of business is no- 
ticeable just at this time in graduation 
presents. The volume is a good bit better 
than it was at this time last year, due in 
part to the increasing number of high 
school and college graduates, and in part to 
increased prosperity. At the present time 
most of the business is coming from the 
agricultural communities where the school 
terms close the middle of May. This busi- 
ness will shift to the cities after June 1, 
when the large city high schools begin hold- 
ing their commencement activities and the 
colleges and universities close. 

J. Edward Stilz of the Kiefer-Stewart 
Co., Indianapolis, has been elected president 
of the Indianapolis Association of Credit 
Men. Other officers chosen were: J irst 
vice-president, G. C. Kippel; second vice- 
president, Ulysses Jordan, and treasurer, 
John A. Langan. The executive board is 
composed of E. C. Johnson, C. E. Wagner, 
Byron J. Smith, F. B. Slupesky, O. M. 
Jones, C. E. Foreman, J. B. Giltner, A. W. 
Macy, W. J. Hubbard, Jr., T. H. Kaylor, 
D. R. Hodges, J. B. Motley, F. M. Sims, 
E. C. Weir, G. W. Farrington and _ the 
newly elected officers. 

The rapid growth of the novelty jewelry 
business in Indianapolis during the last two 
months has begun causing comment in the 
trade. Bracelets in all colors and of all 
kinds, particularly the flexible variety are 
selling especially well. Most of them ap- 
pear to be worn with evening frocks, but 
the trade believes when Summer actuaily 
arrives, that women will scorn the long 
sleeved dress for afternoon wear and will 
demand short sleeves, whereupon bracelets 
will be worn for afternoon as well as eve- 
ning. Everything from a thin strand to 
bracelets more than an inch wide is selling. 
The slave bracelet continues to sell either 
in simple heavy gold or silver links or with 
stones set in every other link. Russian and 
English style antiques are popular. And the 
wearing is not confined to just one bracelet. 
The arms literally are covered. In other 
costume jewelry, pendants, antique earrings 
and chains are being worn. The earrings 
most demanded are very long and decora- 


tive. Pearls are as popular as ever and 
jewelers say they will remain so. The high 
neck dresses affected this Spring have 


rather hampered the necklace, but again the 
trade believes that with hot weather, the 
women will return to low necks and will 
boom the necklace trade. Vividness again 
will be the rule in these, it is believed. 
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Mo., 


was in 


Farmington, 
St. Louis during the week to visit the local 
wholesale houses. 

J. L. Wesley, of White & Wesley, 


Robert Tetley, 


retail 
jewelers of Phoenix, Ariz., was in St. Louis 
last week and spent a short time among the 
local wholesale houses placing some orders 
for stock. 

George G. Gambrill, president of the 
Eisenstadt Mfg. Co., wholesale jewelers in 
the Louderman building, was one of the 
members of the local trade who went to 
Springfield, Ill., May 12, to attend the fun- 
eral of Jacob Bunn, president of the Illinois 
Watch Co. and long a prominent figure in 
the western jewelry trade. 

Travelers for the Eisenstadt Mfg. Co. 
have all completed their trips for the season 
and will not resume the road until after 
July 4. The men all had a satisfactory sea- 
son, and officials of the company report the 
year to date as running ahead of last year’s 
figures for the same period. Trade for May 
has also held up remarkably well, and at 
this writing exceeds that of the same period 
of May, 1925. In short, the outlook for the 
present year is excellent for a continued good 
business with the company. 

The formal opening of the handsome new 
headquarters of the Bauman-Massa Jewelry 
Co., in the Republic building, at the south- 
west corner of 7th and Olive Sts., was held 
Wednesday, May 12. The new home of the 
firm held open house all day and friends 
and customers of the concern were visitors 
and inspected the entire layout of the new 
location. The firm having been situated in 
one place for the past 25 years, planned in 
its new home to have everything up to date, 
and many floral pieces were seet them with 
congratulatory messages. 

The approach of the Summer season 
brings the period of shorter hours in retail 
stores to hand and some of the local jewelry 
concerns are expected to close half day on 
Saturdays if they follow past customs. This 
week the Heffern-Neuhoff Jewelry Co., at 
809 Locust St., has been carrying short an- 
nouncement cards in the daily papers in con- 
junction with their advertising. These cards 
state that “approving a custom popular in 
New York and Philadelphia, the Heffern- 
Neuhoff Jewelry Co. will close at 1 o’clock 
on Saturdays from May 1 to Sept. 15 and 
remain closed all day Saturday during July 
and August.” 

Following the announcement by the of- 
ficers of the State association that the Mis- 
souri convention would not be held here un- 
til next September, notices have been sent 
out to the trade soliciting memberships in 
the newly formed organization to be known 
as the Ancient and Honorable Missouri 
Mules. This is to be an auxiliary organiza- 
tion to the State association and to com- 
prise in its membership all jewelry salesmen 
in the State or traveling in Missouri. While 
primarily a traveling men’s organization, any 
interested members of the trade are eligible 
to enrollment on payment of the annual dues 
of $3. The founders of the new organization 
expect to have as members at least every 
jewelry traveler covering the State, and the 
first grand pow-wow of the new order will 
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be held here during the coming annual con- 
vention of the dealers in the Fall. 

Leo C. Phegley, secretary of the Eisen- 
stadt Mfg. Co. and Edwin Massa, vice-presi- 
dent of the Bauman-Massa Jewelry Co., 
represented the local wholesale jewelry trade 
in the party of business men making a “good- 
will” tour that left last week. The tour 
comprised nearly 40 towns in Arkansas, 
Texas and Louisiana, and lasted seven days, 
and was conducted under the auspices of the 
St. Louis Chamber of Commerce. These 
affairs are held each Spring, and cover cer- 
tain St. Louis trade territory, the idea being 
for the heads of local wholesale concerns to 
call on their dealer friends in the field, and 
on this trip the largest delegation went that 
ever attended a similar trip out of this mar- 
ket, all of the principal manufacturing indus- 
tries of the city being represented in the 
personnel of the tour. 

An echo of the robbery of the Wittels 
Jewelry & Loan Co., 2001 Market St., 
St. Louis, Mo., on April 18 last, was heard 
last week when the police authorities re- 
ported that the stolen jewelry and diamonds 
had been returned to the owner on payment 
of $5,000. According to the report of the 
robbery at the time, the loss was about 
$6,000 in diamonds and jewelry and $3,000 
in cash. According to the story told the 
police by Joseph Wittels, he received an 
anonymous communication making him this 
offer and advising him not to notify the 
authorities. After negotiations, he states, 
he went out to one of the local cemeteries, 
as per instructions and leaving the $5,000 
in the spot designated he found the stolen 
loot. After securing his property, he noti- 
fied the police and accompanied them to the 
place showing them how and where he had 
found the missing property and the authori- 
ties have been investigating his story but 
without getting any clue to the thieves. 








Notes from Indiana 





Joseph Miller, Arnold Scherer and J. C. 
Worden all of the Ft. Wayne, Ind., Associa- 
tion of Credit Men, will attend the national 
convention of the association to be held in 
New York city the latter part of May. Mr. 
Miller is the delegate from Ft. Wayne. 

The directors of the Better Business 
Bureau of Terre Haute, Ind., until recently 
operated as a branch of the Terre Haute 
Chamber of Commerce, have voted to dis- 
continue the bureau. The Chamber of Com- 
merce recently withdrew its financial sup- 
port from the bureau, after which A. B. 
Johnson, manager of the bureau, and sev- 
eral business men sought to reorganize it 
on a self-sustaining basis, but found a lack 
of enthusiasm on the part of the retail busi- 
ness interests of the city. 

Delaware county, Indiana, of which 
Muncie is the county seat, is one of the 
most populous and prosperous counties in 
Indiana, yet the township assessors, who 
have just finished their work, say that in 
the entire county there are only 191 dia- 
monds, with an aggregate valuation of 
$21,911, or an average of $114. At least 
this is the number they were able to have 
declared on the assessment sheets. In seven 
of the 12 townships of the county not a-dia- 
mond had been listed and in the whole town 
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of Albany, Ind., not a diamond was to be 
found. But that. is not so remarkable in 
view of the fact that according to the asses- 
sor’s list, the total bank deposits and notes 
held in the county only totaled $823. 

Again the trade in Indiana, which worked 
26 years for a garnishee law before they 
were successful, have met with a court re- 
verse. This time the reverse comes from 
Evansville, Ind., where the judge of the pro- 
bate court ruled the garnishee law, passed 
by the last legislature, unconstitutional. 
The decision declared the law, which gives 
a merchant the privilege of attaching a part 
of the debtor’s salary, or other incoime, dis- 
criminated and was unfair. The decision re- 
Strains the sheriff of the county wrom at- 
taching any part of the defendant’s property 
or income for the debt. The case probably 
will be appealed to the State Supreme Court. 
The first reverse came from Fort Wayne, 
when the court ruled the defendant could 
claim $600 exemption and under this sum, 
no law could levy either on his property or 
salary. 











Ed Vii preteen at Pierce, Nebr., and 
secretary of the Nebraska Retail Jewelers’ 
Association, took the Shrine work at Lin- 
coln last week. 

The Omaha and Council Bluffs Jewelers’ 
Guild is considering, among other things, 
the matter of the privilege of getting goods 
on memorandum—a privilege long extended 
the reliable retailer by the manufacturers 
and wholesalers where the retailer, in order 
to make a certain sale, found it necessary to 
have a larger assortment of diamonds for 
sample than he is in the habit of carrying. 
Recently some of the retailers have received 
notice from some manufacturers and whole- 
salers that this memorandum privilege is in 
danger of being entirely withdrawn, due to 
the fact that some of the retailers have been 
very slow in reporting. It has been a long 
established understanding that the retailer 
receiving this extraordinary privilege of hav- 
ing highly valuable goods sent him on 
memorandum, shall report the moment a 
selection is made from the stock, or if no 
selection is made, report and send the goods 
back promptly. Manufacturers now com- 
plain that some retailers -are abusing this 
privilege. 








“Old Man Donaldson” and his grand- 
daughter Joan, the principal characters in 
the L. Heller & Son, Inc., New York, broad- 
cast over Station WJZ in the series being 
presented to radio fans in “Gems of Ro- 
mance” are attracting much attention and’ a 
great deal of favorable comment is being 
received by L. Heller & Son, Inc. Another 
of the romantic stories which “Old Man 
Donaldson” tells to his granddaughter, Joan, 
each Tuesday evening, was broadcasted last 
night and was fully up to the standard of 
the other installments in this scries. On 
Tuesday evening, May 11, the idea of an ex- 
change of betrothal rings which 1s being 
featured at the present time in the jewelry 
trade was woven into the story told ‘by “Old 
Man Donaldson.” 
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The Boszhardt-Possin Co., a wholesale 
jewelry concern, is remodeling one of its 
show rooms and is adding new display tables 
and other fixtures. 

Gordon Warnke, of the E. H. Warnke Co., 
manufacturing jewelers at Milwaukee, called 
on the trade in the northern part of Wiscon- 
sin during the past week. 

Ted Lampert, representative in this terri- 
tory for M. J. Lampert & Sons, Inc., im- 
porters at New York city, visited the trade 
in Milwaukee during the past week. 

Werner Senn, trade watchmaker in Mil- 
waukee, has moved his offices from the sixth 
floor of the Merrill building, on Grand Ave., 
to larger quarters on the third floor of the 
same building. 

W. H. Shaver, Mukwonago, A. P. Jensen, 
Green Bay, O. C. Bolte, W. D. Sproesser, 
Watertown, and A. M. Lang of Kaukauna 
were among the Wisconsin retail jewelers 
who visited in Milwaukee during the past 
week. 

C. H, Gabbert,- who has been associated 
with the Alsted-Kasten Co., retail jeweler on 
Wisconsin St. for the past few years, has 
left to become associated with J. C. Walks 
at Indianapolis, Ind. This is Mr. Gabbert’s 
home town. 

H. A. Brunke, Berlin, Wis., is completely 
remodeling his retail jewelry store in that 
town and is equipping it with several new 
show cases and other fixtures. It will be 
one of the best appointed stores in that sec- 
tion when the work is completed. 

Goldman Brothers Co. have filed articles 
of incorporation to operate a retail jewelry 
business in Milwaukee. Incorporators are 
William Hullsiek, Sarah H. Manhoff, and 
Joseph Goldman, and the capital stock con- 
sists of 250 shares of stock at $100 per share. 

Among the prizes to be given in the second 
annual State marble tournament conducted 
by one of the Milwaukee newspapers, is that 
of a gold watch, chain and knife, which 
Klein & Co., retail jewelers in Milwaukee, 
will give to the defeated finalist in the tour- 
ney. 

George Chatterton, of the George Chat- 
terton, Inc., is one of the instructors in a 
golf school being conducted at links in Mil- 
waukee for beginners by one of the Milwau- 
kee newspapers. Other leading golfers in 
Milwaukee in addition to Mr. Chatterton 
have also been secured to act as instructors. 

The jewelry business operated by Oberst, 
Inc., at 418 Grand Ave., for the past several 
years, will be moved to West Water St., 
“Just around the corner” from Grand Ave., 
this month. The new location is now being 
remodeled for the Oberst company, and 
when the work is completed the firm will 
move into the building. 

A. R. Perry is operating the jewelry busi- 
nesn at Waterford, Wis., formerly conducted 
by Ernest Starkey, who died at his home 
there a few weeks ago. Mr. Starkey was in 
the jewelry business for a number of years, 
starting at Burlington, Wis. In 1899 he 
opened his establishment at Waterford, 
which he conducted up to the time of his 
death. 

Gambier Tegtmeyer, son of Archie Tegt- 


meyer, retail jeweler in Milwaukee, has been ' 
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chosen Wisconsin’s delegate and discussional 
leader to attend the world Y. M. C. A. con- 
ference at Helsingfors, Finland, Aug. 1 to 6. 
Mr. Tegtmeyer is a Rhodes scholar and a 
student at Oxford. He is a graduate of the 
University of Wisconsin, where he won the 
scholarship. 

Jack Montgomery, representative of the 
Reliance Silver Co., wholesale jewelry firm 
in Milwaukee, suffered a broken arm last 
week while cranking his car. The accident 
happened at Manitowoc, Wis., and he im- 
mediately returned to Milwaukee to his 
home. He had his arm reset when he ar- 
rived in Milwaukee, and will be confined to 
his home for the next several weeks. 


John Armbruster, father of George Arm- 
bruster, retail jeweler at Cedarburg, Wis., 
was defeated for mayor at the last election 
in that city, after having served it faithfully 
for 16 successive years. During his regime 
the city has undergone many changes for the 
better, and he can point back upon his ad- 
ministration with pride for the numerous 
developments made during his terms of office. 

Raymond Santomaglio of Milwaukee has 
been sentenced to serve from one to five 
years in the Milwaukee house of correction 
on the charge of having obtained $2,200 
worth of jewelry from the Louis Esser Co., 
retail jewelers at Milwaukee, under false 
pretenses. He was before the court on three 
other charges, on one of which he drew a 
fine and the other two, sentences for im- 
prisonment which will run concurrently with 
that of the first. 

John Stouthammer, prominent retail 
jeweler on 3rd St., has been elected president 
of the Upper Third Street Commercial As- 
sociation, an organization composed of mer- 
chants in every line doing business in that 
section of the city. Among the retail jewel- 
ers who are members besides Mr. Stout- 
hammer are Fred Kading, E. Bachman, Mrs. 
A. J. Stoesel, and George Durner, and they 
are all active workers for the development 
of the trade association. 

A serious loss by fire was suffered by 
W. J. Sader, retail jeweler at New London, 
Wis., in a*blaze which destroyed four build- 
ings in the downtown section of that city 
recently. The fire started in an adjacent 
building to that occupied by Mr. Sader, and 
his store was in the direct path of the fire, 
which was not put under control for several 
hours. The interior of his store was burned 
but some of the stock was saved. Mr. Sader 
is already making plans to reopen the store. 

Oscar Knobla, E. J. Metzke, J. Schaefer 
and E. J. Spaeth, all prominent retail jewel- 
ers in Milwaukee, recently visited Elgin and 
Chicago, IIl., on a combined business and 
pleasure trip. They motored to Illinois in 
Mr. Metzke’s car, and at Elgin visited the 
plant and offices of the Elgin National 
Watch Co. All of them reported that they 
had an enjoyable trip, and they gave a report 
of their visit to the Elgin company at the 
last meeting of the Milwaukee Retail Jewel- 
ers’ Club. 

Samuel Klein, the “racing jeweler” of 
Milwaukee, shattered another record when 
he drove between Chicago and St. Louis, a 
distance of 309.3 miles in six hours and 15 
minutes. He averaged 51.5 miles on the trip. 
He was timed out of Chicago and into St. 
Louis by newspapermen. He beat the fast- 
est train between the two cities, although 
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he was held up four times by freight trains. 
His record is considered more than unusual 
because of the many cities he encountered 
along the route. 

Members of the newly-formed Business 
Men’s Association at Menomonee Falls, 
Wis., have honored R. Hille, retail jeweler 
there, by electing him to one of the offices 
in the organization. Under the sponsorship 
of the association a monthly paper is being 
published called The Mirror, which carries 
advertising and reading matter about all the 
business men in that town. The merchants 
are giving their full co-operation to the new 
publication as they believe that many bene- 
fits will accrue from it. 


To prevent check books from getting into 
the hands of persons who do not have bank 
deposits, some of the Milwaukee banks have 
put additional restrictions on the issuing of 
blank checks. Notices have been sent to pa- 
trons that check books will be given only to 
depositors, to representatives known by the 
bank, or on written order. There have been 
instances recently of merchants made vic- 
tims of fraud from the fact that check books 
are too easy to obtain, and to eliminate this 
evil the new rule has been made, according 
to the bank officials. 

George Armbruster, retail jeweler at 
Cedarburg, Wis., is State secretary of the 
Wisconsin State Firemen’s Association, and 
is therefore responsible for the success of the 
annual convention and tournament of the as- 
sociation which will take place at Cedar- 
burg June 16, 17, 18 and 20. The organiza- 
tion is composed of volunteer fire companies 
throughout Wisconsin. Since its organiza- 
tion, Mr. Armbruster has been an active 
member of it, and it was due to this fact 
and to his ability that he was selected secre- 
tary to be in charge of the annual meeting 
this year. 











Among recent jewelers visiting Portland 
were: Larry J. Schade, Medford; J. H. 
Peare, La Grande, and F. M. French, Al- 


bany. Mr. French for years was the very 
efficient secretary of the Oregon Jewelers’ 
Association. 

Miller & Co., 330 Adler St., are disposing 
of all their stock of jewelry, including con- 
tract goods. <A restaurant is to occupy the 
present quarters, and they have to be out in 
a little more than two weeks. This store 
has been in existence in this city for 16 
years, and this is the first sale ever held. 

The public speaking department of the 
University of Oregon extension department 
held a “melting pot” dinner at the Multo- 
mah Hotel last Thursday night, with stunts 
of all sorts, costumes representative of many 
different nationalities, skits and dialogues. 
The newspaper report said that except for 
musical numbers, “frivolity reigned.” Carl 
Greve, jeweler at 351 Morrison St., was the 
toastmaster, and responsible for a good deal 
of the merriment at the banquet table. 








The Windsor Jewelry Co., formerly at 
120 W. Market St., Lima, O., has moved its 
store to 148 N. Main St. 











May 19, 1926 








C. W. Peru, of the Wahl Co., with head- 
quarters at Grand Rapids, renewed acquaint- 
ance with Detroit jewelers this week. 

J. Sdoboea, whose retail jewelry store is 
at 5829 Chene St., left last week for New 
York city, from which port he sailed for 
a trip to Europe. He is making the trip 
especially to visit his aged father. 

George A. Dahlman, of the Reliance 
Mfg. Co., Providence, R. I., was a caller on 
Detroit jewelers this week. L. J. Chapman, 
of the Frank W. Smith Co., Gardner, Mass., 
also was a visitor, for a few days. 

E. Chase is now well settled in his new 
retail jewelry store at 5882 Dix Ave. He 
has new fixtures, new equipment and new 
stock, making one of the most attractive 
jewelry establishments in that part of Detroit. 

Wallace H. Lancton, sales manager of 
the Buelle Clock Corp., 440 S. Dearborn 
St., Chicago, was in Detroit this week. He 
passed most of his time with E. H. Pudrith 
& Co., which has been made Detroit repre- 
sentative of this line. 

Robert Loehr, of the Scribner & Loehr 
Co.'s main office in Cleveland, was in 
Detroit during the recent convention of the 
Michigan Retail Jewelers’ Association, and 
assisted in the sales department of the com- 
pany’s Detroit branch. 

J. Wilzin, for a considerable time sales- 
man for the Cutler Jewelry Supply Co., in 
the Metropolitan building, recently resigned 
his position and announces he expects still 
to continue in the same line. Charles 
Williams, another well-known jewelry supply 
salesman, has taken a position with the 
Culter Jewelry Supply Co. 

E. H. Pudrith & Co., wholesale jewelers 
in the Metropolitan building, rented a dis- 
play room in the Statler Hotel during the 
present week and made an elaborate display 
of jewelry, silverware and clocks, at the 
same time serving as host to a big crowd 
of jewelers, who came to Detroit to attend 
the convention of the Michigan Retail 
Jewelers’ Association. Ileadquarters at the 
Statler were in charge of Garner Sly and 
H. L. Merry. 

Mrs. Laura Schneider, who operates a 
retail jewelry store at 10810 E. Jefferson St., 
directed arrangements for the Spring frolic 
of the Jefferson Avenue Improvement Asso- 
ciation which took place recently at the 
Hotel Whittier. There were dancing, cards 
and other interesting features. Mrs. 
Schneider operates one of the oldest retail 
establishments in her part of the city. She 
is well known as one of the most energetic 
retail jewelers in the city. 


James H. Garlick, retail jeweler on Gris- 
wold St., in the downtown shopping district, 
is one of the most active members of the 
Masonic order in Detroit, if not in the entire 
State of Michigan. Now that he has been 
relieved of his duties as president of the 
Michigan Retail Jewelers’ Association, he 
will be able to give still more attention to 


this great fraternal organization which 
numbers so many Detroit and up-State 
jewelers. A Masonic gathering of any kind 


has almost thé appearance of a jewelers’ 
convention. 


THE JEWELERS’ CIRCULAR 


Ben L. Steelman, of Kalamazoo, advocates 
the organization of local retail jewelers’ clubs 
in every city and community in the State 
where there are sufficient jewelers to make 
up such an organization. Mr. Steelman re- 
fers to his own organization in Kalamazoo 
which has functioned so effectively ever 
since it was organized. It was through 
efforts of the Kalamazoo Jewelers’ Club that 
the transcient auction jewelry establishments 
were put out of business. The dues of the 
organization are only $12 a year, but the 
money is well spent, he declares, and amply 
brings returns for every jeweler who con- 
tributes his portion. 

The following members of the Detroit 
Wholesale and Manufacturing Jewelers’ 
Association were kept exceedingly busy dur- 
ing the week ending May 15, entertaining 
visiting jewelers from various parts of the 
State: Henry Staats, J. Gmeiner Co., W. 
State: Henry Staats, J. Gmeiner Co., W. 
Broer Co., Scribner & Loehr Co., E. H. Pud- 
rith Co., Dennison Mfg. Co., H. W. Himel- 
hoch Co., Cutler Supply Co., Wachler & 
Horwitz, Jacob Segal & Co., Jose Winsen 
Co., L. C. Tenant, H. V. Gray & Co., Schultz 
Jewelry Co., Wm. O. Dally, A. J. Apel, 
Ward-Tesch Mfg. Co., N. E. Winstanley, 
‘Luths, Dorweld & Haller Co., Symington & 
Klink, Haap & Glaser, Weyhing Bros. Mfg. 
Co., J. J. Melms, Bauer, Lempke Co., A. J. 
Cutler, S. N. Kagan, Maiden Lane Jewelry 
Co., Arnold Neiss, Americus Watch Co., 
Boston Refiners, I. Fredland, Finberg-Max 
Co., Wallace-Monroe Mfg. Co., Service 
Jewelers, Schulte Optical Co., Franz & 
Kamin Co., Hartwick & Leslie, J. E. 
Clevenger, Muehkle Craftsmanship Shop, H. 
L. Culver, A. B. Stralser, Janke & Skluzak, 
O. I. Baker Co., Ivory Ware Co., W. C. 
Noack & Sons, Fink-Harrison Co., Gorenflo 
Co., Traub Mfg. Co., Gleichman Crystal 
Co., Burr-Patterson Co. 

















° TRADE CONDITIONS 


T.ocal retail jewelry dealers report that their 
trade has been very good during the past week 
or 10 days. Many high school and grade com- 
mencements have been held or are being planned 
in towns in southern Indiana, southern Illinois 
and western and northern Kentucky, and these 
have greatly helped to swell the business of the 
retail jewelers in these towns. Good weather con- 
ditions also have prevailed, and the retailers say 
that this also has had a stimulating effect upon 
business and trade conditions. Many of the re- 
tailers say that May has been as good or better 
month than that of last year, and they feel like 
things are gradually taking a turn for the better, 
and that trade should be good all during the 
Sumner and Fall months. General trade condi- 
tions in Evansville are improving some, and col- 
lections have picked up a great deal during the 
past month. 





J. M. Boner, Main St., jeweler, is back 
from a business trip to Indianapolis. 

Retail jewelers at Vincennes, Ind., Prince- 
ton, Ind., Rockport, Ind., and other towns 
in southwestern Indiana, report that their 
trade for May was quite satisfactory. 

Dr. A. J. Knapp, optician of this city, re- 
turned Friday last from Warrick county, 
Ind., where he looked after his large peony 
farms. Dr. Knapp is one of the largest 
growers of peonies in the United States. 
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In a recent drive here to increase the 
membership in the local Chamber of Com- 
merce, many of the retail jewelers took a 
leading part and in a week’s time the goal 
of the secretary, George H. Mosser, was 
realized. 

Ike Rosenbaum, retail jeweler at Mt. 
Vernon, Ind., who underwent an operation 
at an Evansville hospital some weeks ago 
and was in a serious condition for several 
weeks, is now able to be at his store and 
is personally conducting his business. 

Bitterman Bros., retail jewelers at 202-206 
Main St., here, featured Mother’s Day re- 
cently in their advertising in the local news- 
papers, advertising beautiful calfskin bags, 
silver flatware, Oneida community sets, gold 
brooches and bar pins, art pottery vases, silk 
umbrellas and many other articles. The 
store did a large volume of business by 
reason of having featured these articles. 

Reports from several of the towns in 
southern Illinois and western and northern 
Kentucky, where coal mines are located, are 
to the effect that because of the fact that 
many coal mines were closed down for 
many months past, retail business has suf- 
fered. There is not much prospect that the 
coal industry will improve much, if any, dur- 
ing the Summer months. 

A new jewelry store will be opened in a 
building at the corner of 7th and Main Sts. 
here on June 1, Miss Ida Kuehn, partner 
of the new concern, has just announced. 
John Schnarr will be the other member of 
the firm, which will go under the name of 
the Tick Tock Jewelry Shoppe. Mr. 
Schnarr is at present in the jewelry business 
at 408 S. 8th St., here, while Miss Kuehn 
is manager of the Olsen & Ebann’s jewelry 
store at 806 Main St. A man from the 
Chicago office of the latter firm will succeed 
Miss Kuehn as manager, it was announced. 

Charles Hebner, of the Charles Hebner 
Jewelry Co., and Floyd Nester, of Heinzle 
& Nester, retail jewelers at Boonville, Ind., 
who are members of the Business Men’s 
Association that pulled off a bargain and 
auction day at Boonville on Saturday, May 
8, will assist in pulling off another event of 
this kind on Saturday, May 22. The first 
auction and bargain day brought several 
thousand visitors to the city. The farmers 
for miles around will be invited to Boon- 
ville on May 22 and be asked to bring their 
live stock, poultry, eggs and other articles 
and have them auctioned ‘off free of charge. 
Merchants of the town, including the retail 
jewelers will give special bargains on this 
date. 

Many of the retail jewelers in towns in 
southern Indiana will be invited to the annual 
picnic of the Boonville Press Club to be held 
at Nancy Hanks Park, Lincoln City, Ind., 
in July. William B. Carleton, local corre- 
spondent of THE JEWELERS’ CIRCULAR, who 
lives here, but who owns and conducts the 
Boonville Enquirer at Boonville, 17 miles 
east of here, is the president of the Boon- 
ville Press Club. The picnic at the Nancy 
Hanks Park, where the mother of Abraham 
Lincoln is buried, attracted more than 5,000 
people last year. Some speaker of national 
reputation will be asked to make the address 
at the picnic this year. E. A. Rhodes, retail 
jeweler at Chrisney, Ind., whose father for 
a number of years was on the State board 
of control of the Nancy Hanks Park, will 
help to arrange the program this year. 





James Brady, auctioneer, is in Longview, 
Wash., conducting a sale for Jay V. 
Carithers. 

Samuei Up de Graff, formerly in the 
watch department of Feagans & Co., is now 
with Edward Spier on W. 6th St. 

The Collateral Loan Association will move 
about June 1 from the fifth to the second 
floor of the Jewelers building, where better 
quarters have been secured. 

Charles L. Marshall, of Marshall & Co., 
Chicago, is spending a few weeks in Los 
Angeles and vicinity. Mr. Marshall is sec- 
retary and treasurer of his company. 

Robert Kehl, representing F. H. Noble & 
Co., Chicago, and Walter Marble, traveling 
for the Bugbee & Niles Co., North Attleboro, 
Mass., has been here recently to call on the 
trade. 

Alexander Rettie, who had been with 
Feagans & Co. for 14 years as head of the 
watch department, has taken a similar posi- 
tion in the new store of the Geo. D. David- 
son Co. 

Kaplan Bros., manufacturing jewelers, 
who have been for some years at 401 Title 
Guarantee building, have moved to larger 
and more commodious quarters at room 
510 in the same building. 

News has reached here of the death of 
Lars Shaker, who was for many years in 
the jewelry business in Redondo Beach. He 
had been in ill health for several years. His 
death occurred in Oregon. 

Harry Brubaker, who has been in charge 
of the railroad department at the Geo. D. 
Davidson Co.’s Spring St. store has been 
placed in charge of the store since H. P. 
Smith has assumed charge of the company’s 
new store on Hill St. 

C. F. Sischo, of C. F. Sischo & Sons, 
writes home that he is having a very en- 
joyable time on his trip through Arizona 
with Harry Phillips, one of the firm’s 
traveling salesmen. Mr. Sischo is making 
the trip for pleasure and health. 

Mrs. Nellie M. Daunt, Modesto, visited 
Los Angeles recently. She reported the 
business outlook in her section to be very 
promising. An unusual amount of rain has 
given assurance of good crops and every- 
body there is encouraged, she says. 

P. A. Rowe, vice president of A. I. Hall 
& Son, recently visited Mr. Walker and the 
local office of the company on his way home 
from the east to San Francisco. He re- 
ported that he made some excellent pur- 
chases for the company and its customers. 

The following out-of-town jewelers have 
been in Los Angeles recently: Frank Fisher, 
Riverside; Jack Hardesty, Pasadena; Geo. 
Bowers, Upland; C. H. Wallace, Chino; C. 
W. Middleton and Mrs. F. E. Stinson, 
Pomona; T. S. Lailey, El Monte; Thos. 
Finch and H. L. Boals, Covina; Frank Hoff- 
man and Mel Smith, Santa Ana; M. A. 
Stalmer, Fullerton; Jas. Funfar, Santa 
Monica; J. H. Blanchard, Ocean Par; W. 
E. Lawrence and O. A. Dockman, Bur- 
bank; W. E. Heald, Glendale; G. W. Bur- 
zell, Sawtelle; H. Riddle, Taft. Mr. Reader 
came here to make arrangements for an 
auction sale which he intends to have soon. 

The recording dynamometer originally de- 
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signed and constructed for the Southern 
California Edison Co. by Louis Levin about 
a year ago has just been returned to him 
to be cleaned after being in practical use 
for eight months. The company expresses 
unqualifed satisfaction with the work done 
by the instrument. It records the move- 
ment of ene one-thousandth of an inch every 
15 seconds and the watch which motivates 
it is self-winding. It never has had to be 
changed in any way since it was put into use. 

The outstanding event among jewelers 
of this section recently was the opening of 
the new store of the Geo. D. Davidson Co. 
on the west side of Hill St. near 7th St. 
Announcement of the formal opening on 
May 5, was the signal that summoned crowds 
of the company’s friends, who thronged the 
store from opening time until 6 p. M. The 
friendly feeling toward the company was 
evidenced by the receipt of such an abund- 
ance of fine floral offerings as has rarely 
been seen in Los Angeles on a similar occa- 
sion. These came from nearly all the 
jewelers of the city, retail and wholesale, 
as well as from friends in other occupations. 
H. P. Smith, president and general man- 
ager, as well as Geo. D. Davidson himself, 
was present to welcome the visitors, being 
assisted in the reception by the salesmen 
and saleswomen and other employes. <A 
first-class orchestra rendered music while 
the crowds were conducted through the store 
and its offices and shops. Something akin 
to amazement was expressed by everyone 
who saw the new jewelry home for the first 
time. Its furnishings and fixtures are not- 
ably rich without going to the extreme of 
being gaudy. 








Pacific Coast Notes 


Charles E. Powell, formerly of Wichita, 
Kans., has taken over Kamp’s jewelry store 
of Pleasanton, Cal. 

Dan Levin, of San Jose, was married on 
May 1. The bride was an Oakland society 
girl. Mr. and Mrs. Levin are honeymooning 
in the south. 

L. A. Mead, Santa Clara, is making many 
changes in his store. He will have a new 
front, in addition to new and attractive fix- 
tures. The work will be completed some 
time between June 15 and 30. 

S. F. Hollander, of Eureka, has _ reor- 
ganized and rearranged his entire store. He 
is also putting in a credit system for the 
first time in this section of California. E. 
E. Barnard has entire charge of the Hol- 
lander store. 

George R. Dodson, who is regarded as a 
pioneer jeweler of Spokane, Wash., has re- 
turned home, after spending the Winter in 
California and in the Hawaiian Islands. 
He has to a great extent recovered from an 
illness which caused him to seek change of 
climate. 

San Jose is going to have a Rose Festival, 
where costumes, whiskers and hair-cuts of 
the days of ’49 are to prevail. As it takes 
place on May 20 and 21, residents of the 
Garden City are working hard to raise the 
necessary hirsute adornments. No one in 
town has a better ’49 air than has Earle 
Bothwell, the well-known San Jose jeweler. 
He has raised quite a crop of auburn side- 
chops. 
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Sydney Weinshenk, of Meyer & Wein- 
shenk, is still covering his territory in the 
northwest. 
Bert Nordman, of Nordman & Aurich, is 
ill at home, having been confined to his bed 


for the past week. 
An attractive new jewelry store has been 


opened by O. G. Seimon at 247 Fillmore 


St. He was formerly located at 559 Haight 
St. 

Louis Burnett of San Francisco who has. 
been in the east for the past few weeks is 
visiting chain stores in the north, including 
Portland, Seattle and Tacoma. 

An unusually heavy demand for especially 
ordered athletic medals and trophies is re- 
ported by A. B. Tuckey of H. W. Tuckey 
& Co. 

After an absence of nearly six weeks, 
Don Santee arrived at headquarters of A. I. 
Hall & Son, in the Jewelers’ building, fol- 
lowed shortly by P. A. Rowe, vice president 
of the company who traveled on another 
itinerary. 

While in San Francisco, I, W. Cokefair, 
vice-president of the International Silver 
Co.; and head of the company’s holloware 
department, visited A. W. Huggins, presi- 
dent of A. I. Hall & Son at the company’s. 
headquarters. 

Miss McDonald, who for a long time past 
has held an important office position with 
the W. B. Glidden Co., recently slipped and 
broke her ankle when visiting friends. It 
will probably be the middle of June before 
Miss McDonald can return to work. 

California jewelers visiting the San Fran- 
cisco trade include: Raymond Haas, of 
Charles Haas & Sons, Stockton; P. H. Jo- 
seph, Ukiah; L. A. Mead, Santa Clara; 
Earle Bothwell, San Jose; G. C. Wilkins, 
Red Bluff; Mrs. Burger, Placerville, and 
Carl Noack, Sacramento. 

Val Molkenbuhr & Co.’s new offices on 
the fifth floor of 140 Geary St., were selected 
with an eye to their central location which 
makes them very convenient for catering 
to the jewelers’ needs. New fall lines are 
on display. According to Val Molkenbuhr 
the jewelers’ paper box business which was 
very brisk during April is continuing good 
in May. The demand for flannel rolls is 
so good that Molkenbuhr concludes the sale 
of silverware must have increased. 

Manufacturers’ representatives have beer 
quite numerous in San Francisco during the 
past few days. They include Billy Phillips, 
who is here en route to his home in Los 
Angeles, representing L. Heller & Son, New 
York. He has been visiting the Heller fac- 
tory. Other representatives of eastern man- 
ufacturers are: Michael Peyser, represent- 
ing the Shiman Miller Mfg. Co., Newark. 
N. J.; Milton Sandfelder, of the D. F. 
Briggs Co., Attleboro, Mass.; Alexander 
Feldenheimer, of Feldenheimer & Jacoby, 
New York; Herbert Brod, of Brod & Co., 
Newark, N. J.: Max Mendelbaum, of Eng- 
land, Klein & Levy, New York; and Harry 
A. Saunders, representing the W. E. Rich- 
ards Co., of Attleboro, Mass.: the A. L. 
Tindroth Co., of Providence, R. I., and the 
O. M. Draper Corp., of North Attleboro, 
Mass. 
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Minneapolis and St. Paul 


Herman Wehler, retail jeweler, Fairmont, 
Minn., was recently in Minneapolis for cere- 
monies of the Shrine. 

S. J. Creaser, of Williston, N. Dak., and 
Dan Sharp, Brookings, S. Dak., were re- 
cently in Minneapolis on business trips. 

Phil G. Ruvelson, wholesale jeweler, 
Ryan building, St. Paul, left May 12 for a 
trip of a few days into North Dakota. 

3everly Foster, a graduate of the Stone 
School of Watchmaking, St. Paul, early in 
May opened a jewelry business at Henning, 
Minn. 

Oliver Bendickson, Lake Mills, Ia., and 
August Gfrerer, of Stillwater, Minn., were 
recently in St. Paul calling on the whole- 
sale trade. 

It has been learned in St. Paul that D. C. 
Sturn, formerly with F, M. Garon, of Bar- 
ron, Wis., is now with N. H. Nelson, of 
Rice Lake, Wis. 

F. L. Hartwig, retail man, Oneida Com- 
munity, Ltd., Ryan building, St. Paul, left 
May 13 for Duluth, and he may remain in 
that vicinity for two weeks. 

Milton F. Gravender, of the diamond de- 
partment of J. B. Hudson & Son, retail 
jewelers, 33 S. 7th St., Minneapolis, has 
just completed two weeks of jury service. 

R. L. Munns, of the retail jewelry firm of 
Munns & Pomerleau, 221 E. Hennepin Ave., 
Minneapolis, has been planning a trip to 
either Berkeley, Cal., or the east coast in 
June. 

Judson A. Beard left May 11 for Wis- 
consin as the representative of the Charles 
Beard Co., wholesale jewelers, St. Paul, on 
a road trip which will take about three 
weeks. 

M. O. Stevens, of the wholesale watch 
firm of Albert L. Haman, 283 Endicott 
building, St. Paul, returned May 12 from a 
trip through northern Minnesota and North 
Dakota. 


The Max A. Kohen bowling team, spon- 
sored by Max A. Kohen, retail jeweler, 13 
S. 5th St., Minneapolis, has won the cham- 
pionship of the city of Minneapolis for the 
third consecutive season. 

J. C. Goodman, with Jeffery & Harris, 
wholesale jewelers, Minneapolis, is now on 
a trip through southern Minnesota and 
South Dakota, calling on the trade with a 
Fall line of fancy goods and a general line. 

W. R. Cooper, Minneapolis, president of 
the National Wholesale Jewelers’ Associa- 
tion, was scheduled to speak this month at 
the convention of the South Dakota Jewel- 
ers’ Association, to be held at Sioux Falls. 

F. G. Schisler, retail jeweler, Winthrop, 
Minn., has invented a ‘show card fountain 
pen which he is marketing under the man- 
agement of his son, Paul, as the Pelican 
Pen Co., 554 Plymouth building, Minneapolis. 

Word has reached St. Paul that on May 
15 Raymond Jacobson associated himself 
with Matt Lingas, retail jeweler, New Rich- 
mond, Wis. Mr. Jacobson was formerly 
with his father, H. O. Jacobson Cumber- 
land, Wis. 

Walter Ostbye, of Ostbye & Anderson, 
manufacturing jewelers, 404 Lindley-Skiles 
building, 622 Nicolett Ave., Minneapolis, re- 
turned May 8 from a trip through southern 
Minnesota. He says he had a wonderful 
week on the road. 
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A. A. Schaeppi, of the wholesale jewelers’ 
supply firm of Esslinger & Schaeppi, Ryan 
building, St. Paul, returned recenitly from 
a week’s trip through western Wisconsin 
and eastern Minnesota. He reports busi- 
ness as being good. 

William J. Reusch, of the wholesale 
jewelry firm of William J. Reusch Co., Inc., 
Bremer Arcade, St. Paul, who is an on 
extensive selling trip in California, has writ- 
ten his home office from San Francisco that 
he is enjoying the trip. 

E. R. Lowenthal, traveling salesman for 
Jeffery & Harris, wholesale jewelers, 704 
Hennepin Ave., Minneapolis, planned to 
leave May 17 for a trip through northern 
Minnesota and upper Wisconsin, handling 
fancy goods and the general line of the firm. 

Miss Cora Moen, S. H. Clausin & Co., 
wholesale jewelers, 13 S. 6th St., Minneapo- 
lis, has been planning to leave soon on an 
extended automobile vacation trip to New 
York city, stopping en route at Chicago, 
Detroit and Niagara Falls to visit relatives 
and to see points of interest. 

I. Tingvold recently opened a business of 
his own at 5314 Thirty-fourth Ave. S., 
Minneapolis, where he does repair work and 
carries a line of jewelry. Mr. Tingvold 
worked for R. E. Peterson, 1715 Franklin 
Ave., Minneapolis, over two years and up 
until the time he went into business for 
himself. 

Hirsch’s Watch Shop Ladies’ Bowling 
Team won the final sweepstakes in the 
Ladies’ Capital City League this Spring. 
The team is sponsored by Hirsch’s Watch 
Shop, Bremer Arcade, St. Paul, and this 
was the first season that the store has had a 
team in the field. 

R. Saygol, of R. Saygol Co., wholesale 
jewelers, 509 Ryan building, St. Paul, left 
on the evening of May 9 for his second trip 
this Spring to points in the northwest. He 
had just returned from a trip of about three 
weeks, and was feeling much better after 
his recent illness. 

Representatives of out-of-town houses who 
recently called on the trade in Minneapolis 
included Mr. Baskin, of Baskin Bros., New 
York, who was on his way west and re- 
ported that business is better; George 
3eardsley, Kohn & Co., New York; Clem 
Holbrook, Sloan & Co., New York; and 
M. A. Zolla, the M. A. Zolla Co., Chicago. 











Charles T. Evans, of Brayton’s, Inc., 
was last week elected president of the Men's 
Club of St. John’s Episcopal church. 

Mrs. Charles T. Evans attended the na- 
tional Zonta Club convention at Rochester 
on May 14 and 15, as a delegate from the 
Buffalo club of which she is a past president. 

Niagara Falls, Lockport and several other 
nearby towns have followed the example of 
Buffalo and Rochester in adopting daylight 
saving for the Summer months. In so doing 
much confusion has been eliminated and a 
uniform time established virtually through- 
out western New York. 

Charles T. Robertson, 32 years old, of 
Saint Catharines, Ont., is being held by 


107 


police for further investigation, following 
his arrest last Saturday on a charge of at- 
tempting to defraud the public. Robertson 
was taken into custody after telephone 
complaints that he was attempting to sell 
imitation diamonds as the real article. 
Several of the imitation stones were found 
in his pocket. He claimed he obtained them 
from an agent in Florida who bought them 
in Mexico. 











A. Diamant & Co., long established firm 
of jewelry and loan brokers, is closing out 
the store at the old location, Main St., north 
of 9th St., in the Westgate Hotel building. 
The lease on this location has expired and 
the company will remove the business to an 
uptown location at 5 W. 12th St. 

The retail business in this section is said 
to have been rather slow during the last two 
weeks, but the merchants are expecting a 
lucrative trade in articles suitable for 
graduation gifts. The wholesalers are be- 
ginning to receive orders for such pieces 
and retailers say that the demand should 
begin within the next fortnight. 

The work of rehabilitating and restock- 
ing the old Cady & Olmstead store for re- 
opening soon under the name of the new 
owners, Cornish Beck, Inc., is progressing 
nicely and Mr. Beck will soon announce the 
date of the formal opening of the new busi- 
ness, it is said. New lots of stock are 
arriving almost daily and the force is busily 
engaged in marking and arranging the 
various articles, preparatory to the opening. 

Charles P. (“Tod”) Woodbury, formerly 
head of Cady & Olmstead’s and now a 
special tax counsel, will soon have his new 
suite of offices ready for occupation on the 
eighth floor of the Pioneer Trust building. 
For the present, he is using the offices of 
his associates on the same floor of that build- 
ing. Mr. Woodbury is expected soon to 
have an announcement to make which will 
be of general interest to the jewelry trade. 

I. J. Adelson, owner of the Adelson 
Jewelry Co. and Bennett’s store, has dis- 
posed of the lease on the Bennett concern, 
formerly located in the Liberty Theater 
building, and has combined that store with 
the Adelson store, adjacent the Newman 
Theater, Main St., near 12th. At one time 
Mr. Adelson operated at least three down- 
town retail establishments but, with the com- 
bination of Adelson’s and Bennett’s, he has 
concentrated his enterprises into a single 
store. 

Sol Krigel, owner of a retail store in this 
city and of another in Kansas City, Kans., 
has opened a closing-out sale in the original. 
Sol Krigel store at 211 W. 9th St., Kansas 
City, Mo., and will confine his business to 
the Kansas store, which is located at 548 
Minnesota Ave. Business at the latter loca- 
tion has grown quite satisfactorily since its 
inauguration a year or more ago, so that 
Mr. Krigel has decided to give his entire 
time to that location. The Missouri store 
will be discontinued as soon as the present 
sale is closed and Mr. Krigel intends to dis- 
pose of the lease and fixtures at this location 
at once. 





That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrircULAR regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 
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he small-town jeweler has just as much 
chance to succeed in business as the 
city jeweler. His problems are somewhat 
different, but they are no more, nor harder 
to solve. It is true that the small-town 
jeweler cannot expect to secure the volume 
of sales that large city stores enjoy, but he 
has not the high expense that the larger 
store has to contend with. 

The small-town jeweler has _ problems 
aplenty, but he can solve most of them with- 
out much trouble if he faces them properly 
and digs deeply into their cause and analyzes 
them intelligently. While it isn’t our inten- 
tion to take up these problems and point a 
way out of them, it will not be out of place 
to mention a few that can be easily solved. 

One of the chief problems of the small- 
town jeweler is to carry a stock that will 
give his potential customers as nearly as 
possible as large an assortment as they can 
get in larger cities. Good roads and better 
transportation facilities have increased the 
desire of customers to buy out of town. 
They visit the city more and while there are 
interested in the larger stores and their 
wider assortments. When the time comes 
for them to make purchases they think of 
these larger assortments and the first im- 
pulse is to get into the flivver and get what 
they want in the city. 


OW can the small-town jeweler keep 
trade at home? 

As a matter of fact he cannot keep it all 
at home. There is probably no town or 
city in the United States that can keep its 
customers from buying out of town. Cus- 
tomers from the villages go to the towns to 
trade; customers from the smaller towns go 
to the larger towns; customers from the 
larger towns go to the cities to trade; cus- 
tomers from Chicago go to New York to 
trade, and customers from New York go 
to Paris to buy. Distant pastures always 
look the greenest. This tendency to buy 
away from home can never be entirely eradi- 
cated. But the small-town jeweler is in no 
way worse off than the city jeweler in this 
respect, but he cannot sit back in his chair 


and by finding fault with this tendency 
remedy the situation one iota. He can, how- 
ever, by fighting the tendency in a diplomatic 
manner reduce the number of purchases that 
are made out of town. 

Finding fault openly with a situation of 
this nature only aggravates the matter and 
puts the jeweler and the prospective cus- 
tomer on opposing sides. It only tends to 
widen the breach of good fellowship and 
creates in the minds of the prospective cus- 
tomers the idea that they are in the right, 
and they will go out of their way to find 
reasons for backing up their opinions. The 
situation can only be met with diplomacy, 
and, in addition, a genuine desire to serve 
the customer so well that he will buy at 
home. 

The jeweler should adopt the Rotarian’s 
slogan, “He profits most who serves best.” 
Then find means of serving the customer 
best. Customers buy out of town because 
they think they are doing better, not because 
they oppose the home merchant. The 
jeweler’s first aim should be to put himself 
in a position to serve his clientele efficiently, 
then to educate his customers to a knowledge 
of this fact. It is not an easy task, and at 
times the jeweler is apt to think it is an en- 
tirely thankless one. 


7] Bese are two things the customer looks 

for when he comes to a store to buy 
merchandise. One, an adequate assortment ; 
the other, a fair price. Surely the small- 
town jeweler can give the customer both. 
He may not be able to lay out before the 
customer an assortment as large as the 
larger city store, nor will the more intelli- 
gent of his customers expect it. They will 
expect the jeweler to carry an assortment 
commensurate with the size 9: his business 
and the community. But there are many 
who will be unreasonable in their demands 
and expect as good an assortment in the 
small store as in the larger one. 

The small stock of a jeweler cannot com- 
pete with the larger one. We have to ex- 
pect this. How then can the situation be 
met? For met it must be in some way if 


the small-town jeweler is to continue in 
business. 

The jeweler can meet the larger stock 
competition by a better knowledge of the 
market opportunities. He must learn where 
to buy and how to buy. In these days of 
parcel’s post and telephones, there is a vast 
assortment of stock the jeweler can lay be- 
fore his customers. He is in a far better 
position than many other lines of trade in 
this matter because he can have stock on 
consignment and memorandum for his cus- 
tomers to select from, which in other trades 
is not the case. If, then, the jeweler keeps 
posted on the offerings of the manufacturers 
and wholesalers, he will be able to provide 
goods for his customers with little delay. 
Once let him gain the reputation as a mer- 
chant who will secure for the customer what 
is wanted, and his customers will place re- 
liance upon that reputation. 

The writer knows of a large shoe store, 
in a city where there are plenty of compet- 
ing shoe stores, that does a very large busi- 
ness on “special orders” for customers who 
cannot be suited from their immense stock. 
It takes from four to six weeks to get these 
special orders through, but the customers 
appear to be satisfied to wait. Why? Be- 
cause this store has built up this end of the 
business as a special feature. The jeweler 
can secure stocks within a day or two for 
his customers. Is there any reason why 2 
large business cannot be built upon this plan 
if the jeweler knows where to get the goods 
the customer desires? And it should be a 
part of his business to know where to buy 
and how to get his customers to wait a few 
days for the goods. 


L=* us cite a case in point. There is to 
be a wedding inthe town. This means the 
sale of considerable silver, let us say, among 
other lines. The bride is consulted as to her 
preferences in patterns. The good jeweler will 
not have to go to her personally, because he 
will already have learned this in one of many 
ways at his disposal. His stock of this line 
is not adequate. He can order what he 
thinks he can sell, and if he has proper con- 
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nections he should be able to secure a larger 
assortment on approval or memorandum. 
So far so good, but if the jeweler expects 
to conduct all of his business on memo- 
randum purchases he will not go far. He 
must be merchant enough to buy his stocks 
outright as far as his limited territory will 
permit. If he does this he will have no 
difficulty in getting his wholesalers to co- 
operate with him efficiently. 

Here is another case where the memo- 
randum purchase will help out his regular 
stock. A customer comes in for a diamond 
ring, let us say; there is nothing in stock 
that seems to please, and he should be sure 
that he has exhausted his efforts to sell from 
stock, even though he is freely offering to 
secure a larger assortment from which to 
choose. No choice being possible to the 
satisfaction of the customer, he can secure 
the promise of a future call by stating that 
he is receiving a new shipment within a 
couple of days and rings of the kind wanted 
are included in this shipment. 

Here is another case in point. A cus- 
tomer comes in and asks for an article that 
he has not in stock. He can say, “If you 
will wait until Thursday I will get it for 
you.” Usually the customer is willing to 
wait and a sale is made, to the profit of the 
jeweler and the entire satisfaction of the 
customer. But the jeweler must know 
where to buy the articles likely to be called 
for by his customers. He should study the 
advertisements in THE JEWELERS’ CIRCULAR, 
preserve catalogues and advertising folders, 
look over samples of the traveling salesman 
and in every possible way learn which is 
offered for sale and where to get it. 


HE small-town jeweler can use the tele- 
phone to make sales, as well as the 
city jeweler. New goods come in frequent- 
ly. Why not ’phone customers who have 
inquired for them on previous occasions? 
Little attentions like that please customers, 
even though they may have been supplied. 
Husbands can be reminded of their wives’ 
birthdays, of their wedding anniversaries, 
and other occasions when jewelry is an ap- 
propriate gift. If business is worth having, 
it is worth going after. 

A great deal of business can be secured 
by the small-town jeweler through his civic 
activities. He can be a booster for his town 
at all times and find many willing to give 
him business because he is a booster. Club 
and lodge affiliations are a source of good 
business. 

The small-town jeweler can often add side- 
lines that will assist him in increasing his 
business, where the larger city jeweler would 
lose caste by doing so. In selecting a side- 
line for this purpose the small-town jeweler 
should be careful not to pick out one that 
is already adequately handled in his town. 
There is so much petty jealousy in small- 
town business circles that he has to be care- 
ful. At the same time, it is a matter of 
business with him, and he should approach 
the matter in a business way. If the line 
he contemplates adding is not adequately 
handled, the fact that some other merchant 
handles it should not deter him from going 
into it. 
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Price cutting is a boomerang that usually 
returns with. a blow that is paralyzing. 
Especially in the matter of side-lines, the 
standard prices should be maintained. More 
‘harm than -good will come from adding a 
line of goods and cutting the price below 
the standard price asked by other merchants. 
A city jeweler often advertises eggs at a 
price below the market for the purpose of 
getting people into his store. Only recently 
he bought a shipment of potatoes and sold 
them for less than the grocers were selling 
them. This was all done for the legitimate 
purpose of getting people into his store, so 
that they would learn where he is located, 
something about his stock, etc. But the 
means of doing this is illegitimate. He casts 
reflections on every grocer in the city by 
cutting the prices. Naturally, the small- 
town jeweler who would try this scheme 
would soon be on the bad books of every 
merchant in his town. It wouldn’t pay. 
But he may follow this plan by offering lines 
not handled by his fellow merchants if he 
wishes. 


[’ a small town the jeweler can have a 

monthly sale day of some kind, a month- 
end sale, a Dollar Day, or something of that 
nature for the purpose of getting rid of lines 
to be discontinued and to boost sales. In 
the same -way he should take advantage of 
the anniversary of his store opening. 

Every event on the calendar that affords 
the local merchant a chance to get publicity, 
even though it does not advertise his stocks 
directly, should be worked to the fullest ex- 
tent. His windows should become the stop- 
ping point in his block, and he can make 
them so by following the plan of dressing 
them according to the calendar, many anni- 
versaries presenting themselves during the 
year for this purpose. 

A jeweler in a city sent out to the women 
on his mailing list a card of gold-plated 
safety pins. That is, he sent out the card 
with two pins on the card and a second card 
that read: “You may have the other four 


pins-by calling at the store for them, free~ 


of charge.” A plan of this nature will work 
well in a.small town. 

The small-town jeweler is in closer touch 
with the social activities of his community 
and in a position to anticipate many events 
that mean business to himself. A little let- 
ter to a prospective bridegroom may mean 
many purchases for the wedding. Letters to 
relatives and others about wedding presents 
at the time of an approaching wedding are 
good trade winners. 

The small-town jeweler has a_ better 
chance to secure his share of the com- 
munity’s business from his close personal 
contact with its business men and others than 
the large city store. But to do this he must 
prove himself to be a merchant worthy of 
the trade of the community. If he under- 
takes to be the watchmaker for the town, 
and another jeweler undertakes to be the 
jeweler, the latter will have the largest 
measure of success. 


THE small-town jeweler may have to do 

credit to satisfy his customers. The 
instalment method of doing business is, how- 
ever, unsuited to the small-town jeweler. 
But if he grants credit, it should be on a 
definite time basis. When the time for pay- 
ment comes, he should be Johnny-on-the-spot 
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with his statements and a request for pay- 
ment. 
The small-town jeweler can cultivate the 
suburban field. Farmers are good customers 
and many of them would rather trade with 
the small-town merchant than with those of 
larger towns. This is a large field of en- 
deavor. 
The small-town merchant can get busi- 
ness easier than the city jeweler, but he has 
to work constantly to hold them. Real serv- 
ice to the customer counts more in the small- 
town store where everyone knows everyone 
else. He profits most who serves best. 





Shows ’Em Under a Microscope 





GOING out of its way to provide a free 

and helpful service to its customers, a 
jewelry store on the west coast has pro- 
vided a high powered binocular microscope, 
set up in the best light entering the store, 
and ready for the customer’s usage. 

This binocular microscope with its power- 
ful lens has been installed so that any flaws 
or erroneous conditions that might not other- 
wise be uncovered in a diamond, a setting, 
a brooch, or other piece of jewelry may be 
brought under the minute observation of the 
customer by the use of the instrument. 

Without the slightest obligation or charge 
such a service as provided by this western 
jeweler is usually welcomed by the cus- 
tomer. Sometimes precious stones in rings, 
watches, or bar pins become either chipped 
or loosened from friction or constant use or 
contact and need attention. The owner 
might not know it and is liable to lose the 
stone before he becomes aware of the neces- 
sity for repairs. 

Inviting the customer to make use of such 
a service regularly is not merely: a manner 
of building good-will although this is af- 
forded by such service, but the client natu- 
rally will increase his confidence in a jeweler 
where he can witness. with his own eyes the 
actual condition of his jewelry. Absolute 
conviction is carried by a close examination 
under -a microscope, and the client does not 
need to rely solely upon the word of a 
jeweler, a stranger to him, that his jewelry 
is in need of repairs.—C. M. L. 





Too Much Cheek 





LOSE to a certain dance hall in Venice 

is a drug store but the proprietor is a 
bit old-fashioned. He doesn’t dance and he 
closes his place early, rather than take ad- 
vantage of the night trade the dance hall 
would bring him. 

Hence he was not in the most pleasant 
frame of mind one night during the recent 
cold spell when he heard the night bell 
jangling madly. As he thrust his head out 
of the window he looked down into the face 
of a pretty girl. 

“What’s the trouble,” he wanted to know. 
“Is anyone dying?” 

“Oh, no,” said the pretty girl, “but you 
see, I’m dancing next door and I’ve run 
out of rouge.” 

“Indeed,” roared the disgusted druggist. 
“Well, miss, I’m sorry, but I haven’t enough 
rouge in my store to cover a cheek like 
yours!” Then he slammed the window.— 
Los Angeles Times. 
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roe we go into a discussion of the 
science of business, it is well that we 
get a glimpse of the international situation 
as it affects business interests. Charles 
Mitchell, president of the National City 
3ank of New York, returning from Europe 
a few weeks ago, gave us a standard by 
which to gauge our international commerce 
with Europe: 

1. The character of the government—is 
it stable or reactionary? 

2. The condition of their money. 
on a sound basis? 

3. Have they recognized their war debt, 
and are they attempting to pay it? 

4. Have they reorganized for business, 
following the war? 

Consider first Great Britain. Great Britain 
was the first nation to reorganize its gov- 
ernment, the first to raise its money back 
to par, the first to recognize its war debt— 
and despite strikes, doles, and other things 
America knows nothing of, Great Britain 
is going right on. The first thing we've got 
to do to get worldwide business is to clear the 
British hurdle. 

Take Germany. Germany has reorganized 
her government, has recognized her debts, 
has begun working her money back to its 
former value. France and Italy, however, 
have not settled their war debts, and are still 
very unstable. 

Turn our attention to the Far East, and 
the first international power to meet our 
gaze is Japan: intelligent; more or less 
democratic; very energetic; controlling a 
vast amount of international trade. Next is 
China, the greatest labor force in the world; 
four hundred million strong, enough, if she 
ever gets on her feet, to wipe Russia off the 
map. Some people have an idea the Chinese 
do nothing but eat rice and live by doing 
each other’s washing. But I believe that in 
25 years China will be the greatest export 
market of American trade, and perhaps it 
would be well for America to give some 
attention to the development of that great 
and coming market. 


Next, look at the Philippine Islands. I 
am opposed to giving the islands their inde- 
pendence; first in the belief that they are 
unable to govern themselves; second, be- 
cause they give us a great naval base in the 
Pacific; and third, they may prove to be 
splendid rubber plantation sites, to help us 
throw off the British in 1926 as effectively 
as we did in 1776—for the tea tax yoke 
which our forefathers dumped into Boston 
harbor has been hung around our necks 
again, this time in the shape of a rubber 
tire. 

But we are living today in a world of 
which our forefathers little dreamed. We 
have discovered science in business. Busi- 


Is it 


ness is just as much a science as medicine 
is; and diagnosing business ills is just as 
important 
measles. 


as diagnosing. a small boy’s 
Modern life is a network of sys- 





tems—we go to bed at certain hours, arise 
likewise, and the day becomes a mechanical 
operation. 

Modern commerce has claimed the earth. 
International relations now existing with 
foreign markets are in a very satisfactory 
condition, in spite of the political rebellion 
of some of our distinguished senators. I 
am standing on heels made of rubber from 
Sumatra. Our silks come from China and 
Japan. A Texas farmer binds wheat with 
twine made in Massachusetts, from jute 
grown in India. Our felt hats are made of 
fur from Belgium, and New York city heats 
its apartments with oil from Tampico. 

Sharp wits and price hagglings, as busi- 
ness methods, are as dead as the Civil War. 
Business today is a matter of brains, and 
these methods have made way for His 
Majesty the American Business Man. Busi- 
ness is an expression of brain power—and 
what good will our brains do us if we move 
like icebergs, 9/10 submerged ? 

Business today has come to be based on 
a firm scientific foundation—a great eco- 
nomic structure in four main divisions: 

Production—the factory, mill and farm. 

Marketing—selling and advertising, . the 
merchandising twins. 

Financing—capital and credit. 

Accounting—keeping books. Let me em- 
phasize this one—many men go broke in 
July and don’t find it out until the January 
inventory. Banks make a daily check; try 
it in your business. 


Into these four groups men and women 
are finding their place to help in the world’s 
tasks. Each, have to some, a_ charm. 
Others who have equipped themselves to see 
the bigger problems and have a grasp of all 
the various divisions of business have be- 
come executative. Did you ever see a 
circus driver, atop a gay-colored wagon, 
holding four different pair of reins? He is 
executative. 

But too many men in business today are 
fired only by their own enthusiasm. Not 
by scientific business judgment. 

A study of American business has re- 
vealed that during the last 50 years it has 
moved in dissimilar cycles, usually about 
seven years in duration. In recent years, 
however, there has been an evener balance; 
the peaks have not been climbing so high, 
nor the depressions dropping so low, mean- 
ing, perhaps, that at last we are learning 
“to sit steady in the boat.” 

In analyzing the business cycle it has been 
found convenient to divide the cycle into 
four periods of revival, prosperity, liquida- 
tion, and readjustment. This division into 
periods has a definite value. There are cer- 
tain tendencies in wages, profits, prices, 
production and employment which appear in 
these different periods of the cycle. How- 
ever, the divisions of the cycle into these 
four periods is entirely arbitrary. If any 
man desires to classify the cycle into three 
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periods or six periods there is no hard and 
fast rule to prevent him from so doing. 

No two cycles are exactly the same. 
Among the kinds of dissimilarity noted in 
contrasting different cycles five may be men- 
tioned. They are: duration or the exact 
number of years in a cycle; intensity or 
extent of upswing or downswing; slope of 
the axis of the cycle; smoothness of the 
cycle curve and areas affected by credit in- 
flation and deflation. 

When we begin to think of the cycle in 
terms of these dissimilarities and give them 
consideration in analyzing trade movements 
we begin to approach the subject from a 
scientific viewpoint. To forecast scientifical- 
ly it is necessary to think in terms of per- 
spective and proportion. Perspective is 
necessary in judging the percent of increase - 
or decrease in production, price, and pur- 
chasing power. 

American business today is just: a trifle 
above normal. The belief in prosperity. 
which sustains the boom in Wall Street 
seems to be shared by practically every 
authority in the business: and _financiaf 
world. Sir Robert Horne, former British: 
Chancellor of the: Exchequer, a frequent 
visitor here, leaves our shores. declaring 
that he has never before seen “the real pros- 
perity there is today in every form of 
finance, industry, and trade,’ a prosperity 
not confined to the wealthy, but extending to:’ 
every one, and with nothing in sight that 
can stop it. Henry Ford predicts a century. 
of prosperity. Elbert -H. Gary tells us “we 
are on the verge of a great era of pros- 
perity.” 

Anybody, says J. Lawrence Laughlin, the 
economist, can see the trend toward -pros- 
perity with its stage marked by: 


1. Little or no speculation in carrying 
goods for a rise; low inventories (but with 
some signs of an increase). 

2. Low rates of interest. 


3. Fair, average harvests. 

4. Production in some cases nearing ca- 
pacity. 

5. The greatest number of railway cars 
loaded in our history. 

6. An enormous increase in bank clear- 
ings, which go with an increasing produc- 
tion and greater exchange of goods. 

7. Prospects of lower taxes. 

8. Funding of European debts due us. 


The most important element in bringing 
about the present cheerful state of affairs, 
says the New York Times, is the return of 
agricultural prosperity. 

And now three basic reasons for con- 
tinued prosperity in the U. S.: 


1. Our gold reserves. Our credit abroad 
and the further fact that we are the center 
of wealth. 


2. The wide use of the automobile. Some 
may differ with me here, as so many people 
go to the extreme of mortgaging a home: 
to get a car. A very foolish thing to do. 
But the very fact that more people are’ 
working harder today than ever before, to’ 
own the benzine buggy, is significant. The: 
fruit of their labor is productive. 

3. Prohibition. Again you may differ: 
A friend and I were at lunch a few: weeks: 
ago with three men of great business, who: 
discussed the effects of prohibition: 

The president of a large bank: said}, “The: 
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savings deposits are proof of the pudding 
with us.” 

A John Wanamaker manager said, “We 
are selling more single items to average peo- 
ple than ever before. Rugs, and chairs, and 
coats for small Johnnies.” 

And the examining physician of the Equi- 
table: “We are passing more men around 
the age of 40 than ever before.” 

Prohibition is an economic success—even 
if you and [ may buy it high. 





Diamond Information in the Show 


Window 





eo THE metamorphosis of the diamond” 
might be the title of a highly interest- 
ing window display which Ben Tipp is using 
to attract considerable attention at his Third 
Ave. shop, Seattle, Wash. The history of 
the diamond from the time it is taken from 
the bowels of the earth by Kaffir help until 
it has been polished and placed with a “kiss” 
upon the fiinger of the bride-to-be is traced 
by the scenes and tiny figures on a stage. 

The miniature stage occupies the center 
of the window of the Third Ave., Seattle, 
jeweler. Upon it may be seen the first pic- 
‘ture of the Kaffir workman in a diamond 
mine in Africa, with a large diamond in the 
rough. From there the scene is quickly 
transferred to the activities of Amsterdam, 
the foremost diamond market of the world, 
where the same stone may be seen under- 
going the polishing the skilled lapidaries 
give to it. 

Laden with its cargo of diamonds the ship 
from Amsterdam is making its way across 
the Atlantic Ocean on its way to this coun- 
try, and presumably, a link in the chain of 
transportation to the Seattle store, in the 
next scene that may be viewed by window 
shoppers and passersby on Third Ave. Then 
the interior of the jewelry store with each 
stone set out in its tray, may be viewed. 
And last but not least, the mission of the 
diamond taken from the mine in Africa is 
fulfilled. It is used to seal the betrothal 
and the happiness of man and woman, for 
in the last picture on the stage, the way of 
a diamond with a man and a maid is clearly 
shown, as happiness reigns in the new home 
to the creation of which the diamond played 
an important part.—C. M. L. 





Make Every Month a Jewelry Month 





(THERE is a jeweler in Philadelphia, Pa., 
who disregards the old _ tradition 
that the jewelry business is a seasonal one 
and that it is useless to go after retail trade 
in the “off times.” He is John D. Enright, 
whose large store at 3000-3008 Kensington 
Ave., presents a lively appearance at all 
times simply because Mr. Enright believes 
in going after business instead of having it 
stroll into him. As one mieans of. stimulat- 
ing trade and also to remind his public that 
every month is a jewelry month, Mr. En- 
tight has set aside one of ‘his large’ display 
windows as a “Birthstone” window. Every 
month he arranges this particular window to 
display to the most advantageous manner 
the appropriate birthstone for that month 
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Salesmanship 











Another Address by Henry W. Stanley, Sales and Merchandising Manager, Before the 
Texas and Louisiana Retail Jewelers’ Convention, Dallas, May 3. 














ALESMANSHIP is as old as creation. 

All down the ages, from the very be- 
ginnings of time, people have been selling 
things. First the things they grew or 
made; then the things they traded for; and 
now, in the modern business world, the 
things their jobber traded for. 

However powerful the producer, the re- 
tailer is the nozzle of his fire hose; and 
whatever the relative importance of pro- 
duction and distribution, salesmanship is the 
keystone which joins them to form the com- 
pleted arch of commerce. 

You hire a salesman, and consider the job 
finished. You forget that every salesman 
on your floor is either representing or mis- 
representing you and your jewelry, and not 
only you, but the jobber, the manufacturer, 
the miner, and so on back. 

If I come to Dallas for the first time, I 
get my first impression of this city, probably, 
from the Union Station; next, from the taxi 
driver who happens to greet me first; then 
from your hotel clerk here, and the kind of 
a pen he hands me to sign my name with; 
then from the bellboy nearest at the moment, 
and so on. I don’t meet the mayor of 
Dallas, nor the newspaper editors, nor the 
hotel managers. I don’t meet the generals 
of your commercial and civic army, but 
merely the privates in the frontline trenches. 

And so it is in your jewelry store. I 
don’t meet your officers, but only your con- 
tact men. And when I talk to a salesman, 
to me he has to represent the whole institu- 
tion—president, vice-president, treasurer, 
watchmaker, janitor, and all. 

I’m not speaking here today, gentlemen, 
to attempt to tell you how to sell jewelry. 
Knowing as little as I do about jewelry, 
that would be foolishness. But I can, per- 
haps, give you the point of view of the 
buyer. 

When I enter your store, the very act 
announces publicly that I am in the market 
for merchandise that you have there to sell. 
I may therefore not appreciate being asked 
by the clerk, “Did you want something?” 

When I come in I expect a reasonable 
degree of courtesy. Your salesman should 
smile, or lock reasonably happy at least, at 
the thought that here’s some poor fellow 
rushing in to part with his money. 

The thing that attracts customers is good 
will. I don’t care what your capital may 
be, nor how big your organization is, nor 
how well known your name is. These 
things are worthless, unless accompanied by 








and the results have been surprising. 

“Keep on reminding people of each and 
every occasion when a jewelry gift is suit- 
able,” says Mr. Enright, “and you will be 
surprised at the response. They need sim- 
ply to be jogged up a little, that’s all, and 
they thank the jeweler for reminding them 
‘that the jewelry gift is the appropriate one 
for all occasions.” 


good will. A sale is usually lost or made 
in the first two minutes of an interview or 
presentation. 

Sale price = cost of merchandise + cost 
of operation + profit. If you sell me but 
once, that makes the cost of operation, in 
respect to me as a customer, very high, and 
my business actually costs more than it is 
worth. You can reduce your cost of opera- 
tion, however, so far as I am concerned, by 
making me want to come back whenever I 
have need of anything in the jewelry line. 
You have to get my good will, even if you 
have to agree with me about everything; if 
I say the moon is made of green cheese, I 
may be expecting you to say yes, and what 
a beautiful shade of green, too. 

Then my time is valuable, at least I may 
think it is, so I expect your salesmen to be 
reasonably speedy, without sacrificing ac- 
curacy. I expect my bill to be right, my 
change to be correct, and delivery to be 
made at the right address. I thought I 
had a football in my hands once, but didn’t, 
and it cost my team a state championship— 
so in buying jewelry, I want. to know that 
there are to be no fumbles. 

There are two avenues to a sale: logic 
and imaginative emotion. Only five per 
cent. of humanity do any real thinking, and 
only 10 per cent. more even copy their 
thoughts—so merchandise is likely to be a 
cold and lifeless thing to me until you wrap 
it up in imagination and personal interest. 

Salesmanship is best defined, I think, as 
the arousing of the emotions of the prospect, 
and arousing his will to buy. 

The things that will arouse my emotions 
about your jewelry are not the real facts 
about it—its size and price and composition. 
The things that will make me buy it are the 
pictures you can paint about it, in my 
imagination. I wouldn’t buy a piano unless 
the salesman had first sold me the idea of 
music, and home life, pleasure, and happi- 
ness. And I wouldn’t buy your watches and 
diamonds and silverware, until you had first 
told me of their imaginative values; until 
you had stirred my senses of beauty, and 
love, and comfort and hope and ambition. 

There’s one thing more. In these modern 
days, don’t overlook getting the feminine’ 
viewpoint, because the woman of today is 
the power behind the buying throne. 





A Distinctive Way of Signing Letters 





(p= jeweler who enjoys a good clientele 

employs many distinctive methods which 
are quickly noticeable in his way of dressing 
windows and carrying on his _ business. 
There is nothing eccentric in his plans, put 
many little outstanding ways of practice 
which command attention. He has a distinc- 
tive way of signing all of his form letters 
and regular letters as sent to his trade. He 
always signs them in pen and ink, using a 
light green ink—“Your Jeweler.” 
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What a Jeweler Can Get from 
Journal Advertising 


Profit-building Helps for the Man Who Sees and Reads 





Written Expressly for The Jewelers’ Circular 


Trade 














S the man in charge of advertising for 

a large middle west retail jewelry house, 
I began reading the jewelry trade magazines 
with passive interest. I began to skip over 
the columns of personal notes about 
traveling men, jewelers, manufacturers and 
organizations concerning whom I knew 
little, if anything. 

I found much of interest, however, in the 
special articles dealing with precious stones, 
silver and jewelry manufacture, store-keep- 
ing and advertising. Among these articles 
I found facts that helped me in my part 
of the jewelry business. I was particularly 
interested in the hints I found in the adver- 
tising and storekeeping departments of these 
magazines, especially THE JEWELERS’ CiR- 
CULAR, Ideas do not come fast in the retail 
jewelry business, and I pounced on every 
new one I encountered with avidity. Those 
which I could not immediately put into 
effect, I filed in my daily “come-up” corre- 
spondence file. Jt is astonishing how ap- 
propos these ideas seem at some later 
period. 

Unthinkingly I scanned lightly over the 
manufacturing and jobbing advertisements 
in these trade journals. But suddenly it 
struck me all in a heap that in these adver- 
tisements was beating the heart’s blood of 
the jewelry business. Here I found the 
manufacturer and jobber two jumps ahead 
of the retail jeweler with merchandising 
ideas—selling ideas that would help move 
the jeweler’s stock out of his cases. Every 
new wrinkle in the business saw the light of 
publicity first in this trade-journal adver- 
tising. 


HERE I found the first announcements of 

a new pattern of table silver; the first 
description of a new hollow-ware to match 
a manufacturer’s established pattern of flat- 
ware; the first news of a national advertis- 
ing campaign of a well-known watch; the 
revelation that a new “necklet” was to be 
the rage this Spring, etc. It dawned on me 
that here was a mine of hot-off-the-griddle 
information awaiting me regularly. Of 
course I might get some of this informa- 
tion in a roundabout way—such as second- 
handed from a buyer who had learned it 
from a traveling salesman, or maybe from 
a stray fashion note in a newspaper or maga- 
zine. But by that time it would be old news 
and not altogether authoritative. And the 
retail jeweler, if he is to impress the public, 
must know these important things first and 
pass them on to the public while they are 
new .and fresh. 

If there are to be innovations in jewelry 
wear the retail jeweler, above all others, is 
expected first to know about them. It is 
rather embarrassing to have a chic-looking 





woman customer come into the store (as 
has happened frequently) and ask for some 
jewelry novelty she has seen featured in 
Vogue or another smart publication, and to 
have your salesman look blankly at her and 
at last admit he never heard of it. 


FOUND that by studying this trade 
journal advertising I was able to put 
fresh thought into my advertising; to 
humanize it with ideas that struck a respon- 


and slowly hardening, insects often are en- 
tangled in this sticky mass and entombed 
therein. Of course, when the amber 
hardens, these insects are visible within. 
In some ancient ambers, insects and pieces 
of vegetation practically unknown to modern 
science are found. 

Think how proud this customer would 
have been of her insect bead if she had 
only known this! Of course this is a some- 
what far-fetched instance, but many obvi- 





Monogram Playing Cards 





for Personal Use and for Gifts 
$1.50 per Deck with Case 





An artistic and attractive playing card with 
the individuality which comes with your own 
monogram with two or three letters printed 


on the back. 


These cards are the regular French whist 
size. linen finish with gold edges. We can 
furnish them 1n fourteen different color com- 
binations. The monograms are the same as 
the illustration and appear in pleasing and 
striking contrast to the rest of the card. Cards 
come in heavy telescope cases and are very 
attractive. 


It takes five days to complete an order for 
monogramed playing cards. 


Come in and see our display. 








Fic. 1 


Ideal advertising enclosure furnished imprinted by a manufacturer. 


sive chord in the reader’s heart. And if 
any class of merchandise has to be sold on 
a more pronounced basis of heart-interest 
than jewelry, I don’t know what it is. I 
even learned things about our merchandise 
that our own buyers didn’t know. And no 
matter how good a buyer may be, or how 
efficient is the traveling salesman who sells 
him his stock, there are many little points of 
interest and fact about the merchandise that 
they do not pass on to each other. Yet 
these points are of absorbing interest to the 
public. 

‘ For instance, I knew of a salesman who 
was trying to sell a customer a strand of 
amber beads and she discovered a tiny insect 
embedded in one of the beads. She was 
indignant and showed it to the salesman. 
He was aghast, and lost the sale without 
a struggle. Had he known the least rudi- 
ments of the manufacture of amber beads, 
he would have been able to make a masterly 
selling point of that supposed “defect.” As 
most of us know, amber is believed to be 
formed from the solidified resins or saps of 
certain vegetation, particularly some kinds 
of trees. In exuding from this vegetation 


ously helpful facts are not known about 
your merchandise by the men who sell it. 


PART from the invaluable information 

one may get from trade-journal adver- 
tising, there is the inestimable help he can 
get in the advertising ammunition needed 
in the retail jewelry business. Most jewelers 
are faced at the end of each month with 
the trying question of what to enclose with 
their monthly statements or monthly house- 
organs. The manufacturers of jewelry, 
silverware especially, are unusually generous 
and progressive minded in supplying the 
retail jeweler with handsome enclosure- 
folders for their mailings. Alas, it is a pity 
that this generosity and enterprise has been 
greatly abused by the average jeweler! By 
watching trade-journal advertising closely, 
the jeweler will learn about new pieces of 
advertising “literature” as soon as they are 
ready for distribution. He also will learn 
of revisions of old mailing pieces, and can 
get his request in for new supplies at once. 
It is impressive to his customers to receive 
the first announcements of jewelry news 
first every time from “Jones’ Jewelry Store.” 
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Ori the whole, the jewelry manufacturer 
knows his dealer’s advertising wants to a 
nicety, too. His folders usually are just 
the right size and weight for the ordinary 
634 mailing envelope. This is a very im- 
portant fact, of course. I have seen tens of 
thousands of expensive enclosure booklets 
wasted because they were too heavy or too 
large for the retail jewelers’ needs. Fre- 
quently some manufacturer will send to the 
jeweler a quantity of special mailing pieces 
that cannot be enclosed in ordinary mail, 
but have to be sent out in special envelopes. 
While these pieces are very creditable in 
make-up, artistic in finish, and all of that, 
most of them are never mailed. The average 
jeweler just will not take the extra trouble 
to get up a list, have a letter prepared, and 
go to the cost of mailing out special pieces 
furnished by the manufacturer. 


HAVE seen many enclosures furnished 

by manufacturers, by the way, but one 
of the most effective ones I have ever en- 
countered was put out by the manufacturer 
of monogrammed playing cards. The en- 
closure is reproduced on page 113. 

This enclosure was printed on a good 
quality of coated stock. The reproduction 
of the playing cards was in original colors. 
This immediately gave the piece an attrac- 
tive, bright, colorful aspect that caught the 
attention and interest of the recipient. He 
knew immediately that it was something 
about a playing card—with which he was 
familiar. Then in simple, terse, brief 
language, the enclosure told exactly what 
the recipient wanted to know, illustrated 
what it was talking about, and stated the 
price. In size it fitted neatly into the 
ordinary mailing envelope, and traveled 
easily without extra postage. The manu- 
facturer furthermore imprinted the name of 
the jeweler on the enclosure, and sent a 
quantity of 7,000 to one jeweler I know— 
without any charge. Needless to say that 
jeweler enclosed 5,000 of them in_ his 
monthly magazine and 2,000 in his statements. 
Not one went to waste. And they pro- 
duced some worth-while business, too. 

My activities include the editing of an 
eight-page syndicate house organ issued 
monthly by my firm. Of course it is printed 
and compiled entirely by a syndicate that 
supplies many jewelers over the country. 
But each jeweler aims (if he has the time 
and inclination) to substitute some of his own 
cuts and copy on the pages in the place of 
the syndicate matter. But here again the 
jeweler is confronted either with apathy or 
lack of time to do it well. Also it is 
quite costly to get up fine half-tone cuts. 
Here, again, trade-journal advertising is an 
invaluable aid. The jeweler often will find 
the manufacturer illustrating in his advertise- 
ments the very merchandise which the 
jeweler has in his case. (And it is: one 
of the chief failings of syndicate jewelry 
house-organs that they so seldom illustrate 
the merchandise that the subscribing jeweler 
carries). 


LMOST invariably you will find the 
manufacturer glad to lend or give you 
outright the cuts he ‘uses in his trade- 
journal advertising. Usually these are of 
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a size you can run in your house-organ. So 
then all you have to do is to write a bit of 
copy to “carry” the cut, and you have a 
house-organ that is featuring the merchan- 
dise you actually have for sale. 

Fig. 2 is an example of most appropriate 
cuts given to a retail jeweler by the manu- 
facturer and used by that jeweler in his 
house-organ. 

But there is a word of advice to be 
given here to jewelry manufacturers that, 
[ believe, can be followed with good re- 
sults for both. Many jewelry manufac- 
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so intricate, that the illustration may be 
slightly enlarged so the reader may get a 
better idea of the goods. But even in such 
instances as this, it is well for the advertis- 
ing copy to state that the illustration is 
slightly enlarged, and to explain just why 
it is so. 


WELL-KNOWN, progressive manu- 
facturer gave me the best idea for 
creating new jewelry business that I have 
ever come across. He, in common with 
other forward-looking jewelry manufac- 
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The illustration shown on the house-organ page above illustrates merchandise the jeweler actually had 


in steck,. 


turers who furnish newspaper advertising 
cuts and matrices to retail jewelers make 
the grave mistake of exaggerating the size 
of the merchandise illustrated. The public 
has been so “fed up” on the ridiculously 
exaggerated advertising illustrations used 
by “borax” dollar-down installment jewelry 
stores that they shy from such advertising. 
Most reputable jewelers, too, are too 
smart to make this same mistake and thus 
sacrifice reader confidence through _ it. 
Therefore it is by far the best plan for the 
manufacturer to illustrate his diamonds and 
rings at exact-size in the cuts and matrices 
he sends to reputable jewelers. The only 
instance I know of in which this rule may 
be somewhat departed from is in the illus- 
tration of diamond wedding rings. Here 
the diamonds are so small and the detail 


It was given to the 


jeweler by the manufacturer. 


turers, are now promoting the idea of the 
man’s “engagement ring” as an accompani- 
ment of the fiancee’s engagement ring. The 
idea is as sound as the man’s wedding ring 
idea which has brought so much new busi- 
ness to the jeweler’s counter. There is 
romance, heart-interest and good common- 
sense in the notion—and where can you find 
a better combination for the creation of new 
business ? 


I venture to bet that, if the campaign is 
actively put before the public, the idea of 
the fiancee giving her fiance an “engagement 
ring” will be one of the biggest things the 
jewelry industry has ever promoted! 


OW natural it is to believe that the en- 
gaged young woman would like to have 
her chosen husband-to-be wear something 
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she had given him in token of their troth! 
and what more symbolic of affection ever- 
lasting than a ring? And what could he 
wear that would more plainly evidence their 
mutual bond? And how appropriate fits in 
the idea that his “engagement ring” shall be 
his birth-stone, or the stone of the month in 
which they became engaged? 

I reproduce in Fig. 3 a retail jeweler’s 
advertisement featuring this splendid new 
idea. Here it is, for what it is worth: 

This idea is being promulgated too, in 
trade-journal advertising by manufacturers. 
| have seen several manufacturers of men’s 
rings playing it up for all it is worth, and 
they'll cash in on it too, or [’m a poor 
prophet. 

I wonder why our bright manufacturing 
jeweler cannot hit upon some idea just as 
sound for commemorating Mother’s Day in 
jewelry ? 

That annual event is ripe for the jeweler. 
The florists are doing their best to capitalize 
it—but flowers are a passing tribute to 
mother-love. Jewelry expresses the senti- 
ment better. Why not a Mother Day ring, 
so arranged that a new diamond may be 
added each year? 

Of course, brilliant results do not proceed 
from every “hunch” which one gets from 
a manufacturer’s trade-journal advertising. 
I recall being greatly impressed with a 
jewelry novelty featured by one manufac- 
turer in his journal advertising. Our store 
had sold a quantity of these novelties and I 
greatly wanted to feature it in an enclosure 
in our 5,000 monthly house-organs and 2,000 
monthly statements. I wrote him asking if 
he could supply us with this quantity of 
enclosures, illustrated in the natural colors 
embodied in his novelty. Greatly to my 
surprise, the manufacturer informed me that 
he regretted he could not do so—as his 
volume of business was so great on the item 
that he did not feel like trying to increase 
it by advertising! 

That was a poser—and refreshingly new 
in the jewelry business, too! 


HILE TI have found jewelry manufac- 
turers as a rule ready to co-operate to 
the last degree with their retail jewelers, 
there is one point of criticism that I would 
stress in regard to their advertising helps. 
In most instances they furnish inadequate 
window display material. And in many 
instances where they do furnish such 
material, it has the same shortcomings as 
some of their enclosures or newspaper copy. 
It won’t do. Often their window display 
pieces are too large, too cumbersome, or too 
cheap-looking for the better-grade jeweler 
to use. They seem not to bear in mind the 
fact that the jeweler’s windows are, as a 
rule, very shallow in depth, and that display 
material should be made up with this thought 
uppermost. The same is true of their 
counter cards and kindred displays. They 
should be very neat, very attractive and of 
very fine quality. I grant you that all this 
costs money, but does it not cost a great 
deal more to create material that is thrown 
into the cellar and never used? 
I rather fancy that the root of most of 
this evil exists in the fact that the jewelry 
manufacturer sets aside a certain sum for 
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display material and then calls in some ad- 
vertising agency and says: 

“Jones, I have set aside such-and-such a 
sum for window display material on my 
number so-and-so. Will you get me up 
something nifty for the money?” 

And of course the agency, which probably 
has been designing window displays for a 
tooth-paste manufacturer or a _ household 
appliance maker, gets busy and sketches a 
cut-out or a wing-back, charges up a neat 
sum to artwork and lithography and de- 
livers the manufacturer an imposing pile of 
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make a set of moulds representing all the 
distinctive sorts of man’s rings through the 
ages. Cast these sets of rings in some 
cheap metal, such as copper, brass or iron, 
polish them and display them in an attractive 
case with brief and interesting cards telling 
what its all about. 

Then feature his own ring at the end as 
the outstanding development of all time in 
man’s rings—and particularly appropriate to 
express civilization’s greatest impulse—the 
affection of the fiancee for her husband-to-be ! 

Such sets could be made up by the 
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A retail jeweler’s advertisement that features the new and imported idea of men’s engagement rings. 


cardboard. These are then sent out hither 
and yon and the jewelers’ window-trimmers 
tear their hair over it and toss it into a 
corner where it lies until it is sold for 
junk. 

HIS waste comes from the failure to 

properly analyze the dealer’s needs and 
desires. 

Here’s an idea for a window display 
which I'll warrant will be used by every 
jeweler in the country. 

Now that the idea of men’s “engagement” 
rings is so new and so good, and bound to 
go over so big, why can’t some enterprising 
manufacturer play -up the human interest of 
the thing? This would be the idea: study 
the history of men’s rings, from the dawn 
of civilization down to the present, and then 


hundreds for little more cost than a cumber- 
some, meaningless and useless cardboard 
cut-out window affair. Or a plan of rotation 
could be worked out whereby a jeweler 
might use one such display and pass it on 
to another jeweler. I'll warrant it would 
make that manufacturer’s ring the best- 
known man’s ring in the country within a 
year ! 

And, by the way, there is no popularly- 
known man’s ring today. There is no man’s 
ring that stands out pre-eminently as the 
ring for a man. And don’t you ever believe 
it wouldn’t be worth while to establish a 
dominating reputation for a man’s ring, too, 
for, down under his skin the male of the 
species would be as proud to own one as a 
bride is of her modern wedding band! 
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Make the Coming Summer Months Count 


by getting a Bradley education in Watchwork, Jewelry, or Engraving and thus increase 


the size of your pay check. 
BRADLEY HOROLOGICAL is a trade mark known the world over, and stands at the head of all institutions 


of this kind. 
It has gained this enviable reputation by insisting that its students shall be thoroughly grounded in the rudiments 
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of the work, and become efficient in every part of the work as they take it up. Every number on the lists and every 
operation has been worked out in sequence, thereby producing the efficient and finished workman. 

It has been said that “efficiency promotes courage and mentality” and again that “efficiency is built not born.” 
BRADLEY BUILDS EFFICIENCY. 

The capacity for hard work and infinite patience are the most important factors in the make-up of a person desir- 
ing to become a thoroughly competent watch repair man. Young men wishing to get to the top of this art should 
make arrangements to enter this department of Bradley Polytechnic Institute as soon as possible in order that they 
may be realizing the benefits of this high-class instruction in the very near future, both as to ability and salary. 

A postal card addressed to BRADLEY HOROLOGICAL, Dept. C, Peoria, Illinois, will get one of our latest 


art catalogues, which will prove of interest to you. 
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CLEAN FACES THAT STAY CLEAN 


APPEARANCE AND QUALITY that will USE SWISS RADIUM DIAL REFINISHING 
last are necessary in a good dial that will satisfy SERVICE for your old dials and repair work. We 
your customer for an indefinite length of time. You ; 
will find these qualities only in our products. will make your dials look better and sell better 
USE SWISS RADIUM DIALS TO SELL MORE 

WATCHES. 


than when they were new. 





Plain Dials 
Radium Dials 


Enamel Figured 


natant ee 


ot, a Dials 
le : = X " NA Novelty Dials 
WS Chronograph 

Dials 


or any other dials, 
in small lots or 
large quantities. 
We furnish ra- 
dium hands for all 
our radium dials. 


Write for Prices 





The Swiss Radium & Dial Painting Co. 
30 Irving Place New York City 
























































Motive Power for Timepieces 





Address Delivered by Olaf Ohlson, 








Horological Engineer, with the Waltham Watch Co.; Before 


the Recent Annual Meeting of the Horological Institute of America, 
, D.C. May’. 13: 


Held in Washington, 














W HEN our secretary asked me to come 
to this meeting and present some sub- 
ject of interest, my first thought was per- 
haps we all of us are more or less interested 
in what makes the wheels go round. Per- 
haps we might for a few moments consider 
the various forms of motive power for time- 
pieces. It will be interesting to first consider 
a few of the most important historical steps 
leading up to the present state of the clock 
and watchmaker’s art. 

The invention of the earliest form of time- 
pieces with wheels is accredited to Ctebins 
of Alexandria about the year 100 B.C. 
These timepieces were stationary and 
actuated by water; a rising or falling level 
of water with something in the nature of a 
float, with a string or chain attached to it, 
and running over a pivoted arbor or drum, 
thus generating a rotary motion. We have 
records of clocks with very complicated 
works for which the motive power was sup- 
plied in this manner. 

A distinctive feature of this kind of a 
timepiece was that its rate was controlled 
entirely by its motive power. It could not, 
of course, lay claim to any great degree of 
accuracy, for obvious reasons, but it was the 
best for several hundred years. This 
method of drive we may call hydraulic, and 
this type of clock was called Clepsydra. 

This leads up to about the middle of the 
dark ages, and the world is waiting for the 
invention of some kind of escapement or tic- 
tac machine. Pacificus of Verona is credited 
with the invention of a clock escapement 
utilizing weights for driving power about 
the year 850. Pope Sylvester II is also 
credited with this invention. Very little is 
known about what kind of escapement this 
might have been, but it does show that a 
<lecided and more or less successful attempt 
was made to control by a mechanical and 
automatic device, the rate at which a certain 
Motive power was consumed. 

From the early part of the 16th century 
it seems to have been a nip and tuck in the 
levelopment of stationary and portable time- 
pieces. We find that Peter Henlein of 
Nurnberg made the first pocket watch about 
1525, and it is probably safe to assume that 


the motive power used in this watch was 
a spirally coiled strip of metal very similar 
to our present-day mainspring. 

In 1583 Galileo made the classical obser- 
vation of the uniform beats of a swinging 
chandelier, but it took a long time before 
the full value of this observation was 
realized, by getting the pendulum harnessed 





The first attempt that we have record of 
is a contraption called “Stackfreed”—this 
was in the form of a cam lifting an auxiliary 
spring, during winding, and this power was 
partly given back during the running down, 
acting more or less like a friction brake. 
This device was probably never satisfactory 
for the purpose. 

The invention of the fusee is credited to 
Jacob Zech of Prague about 1525; it con- 
sists of a spiral helically grooved pulley 
interposed between the mainspring barrel and 
the driving wheel, with a chain or cord 
transmitting the power from the barrel. This 
construction can be made to work very 
satisfactorily where close uniformity of 
power is required. 

Along with the improvements in the 
motive power came the discovery of the 
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to a properly delivered motive power, thus 
creating the modern clock. 

It was Christian Huyghens, Dutch 
astronomer, who did the most valuable work 
in applying the pendulum, and it is interest- 
ing to note that Huyghens also first applied 
the spiral hairspring to watches—1674. 
Robert Hooke had a few years previously 
applied a regulating spring to watch balances, 
but his spring was straight, similar to the 
bristle, which was the earliest resilient con- 
trol that we know anything about, as being 
applied to regulate the vibrations of a watch 
balance. Robert Hooke was a pioneer in 
the scientific study of metal springs and the 
discoverer of ‘the law of the proportionality 
of stress and strain within the elastic limit. 

The mainspring of Peter Heinlein is in- 
clined to variation in power, as it is return- 
ing what we store up in it during winding, 
and the early forms of escapements were 
very sensitive to this variation, so it was 
soon found to be necessary-to apply some 
kind of remedy. 


PLIERS USED TO DETERMINE TEMPER 


possibility of making isochronal balance 
springs. This was demonstrated by Pierre 
LeRoy in 1760. 

The invention of the detached lever 
escapement was made at about that same 
time by Thomas Mudge. 

Assuming that we are nearly correct on 
dates we have shown that it took 950 years 
from 100 B.C—850, to get up an escape- 
ment. It required 675 years more from 
850—1525 to connect up the necessary links 
so as to make a watch; 235 years more 
from 1525—1760 to make the necessary dis- 
coveries and inventions so as to make it pos- 
sible to build a good running watch. 

The last 166 years, from 1760 to the 
present time, have, of course, witnessed a 
great development in the art of building 
timepieces. The largest single factor is 
probably in the line of building a good time- 
piece at a relatively small cost. 


Mainspring Making 
Various methods have beer -worked. out 
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HOOVER & STRONG, INC. For Over Twenty Years | 


0. —Netallurgists THE RECORD OF 


etover | Ornce wm Worcs, lid West Turren Sreses F U LC > U Vi O : L 


PLATINUM 
BUFFALO, N.Y. U.S.A. 
has been an unbroken period of success in the 
lubrication of 


HITE gold that has WATCHES and CLOCKS 
stood the test of time om 


makes “Gifts That Last.” 
Hoover White Gold is time 
and man tested. It stands up 
and is easy to work. 








Never once has it fallen down. 


The most competent watch experts in 
the world have acknowledged this. 


The highest authorities on lubrication, 
for the United: States Government, 
have attested to this fact. 


Hoover refining work is 
measured by the shipper’s 
satisfaction. 

Buy Hoover White Golds, solders and 
other products. Ship your refining 


work; old gold, platinum, scraps, etc., 
for estimate to Hoover. 


The favorable and continued use by 
the great majority of watch repairers 
of this country has proven it. 





“If you are not using Fulcrum Oils, 
you are not using the BEST oils.” 


FULCRUM OIL COMPANY 
Franklin, Pa., U. S$. A. 
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Refiners and Assayers 


Gold T. B. HAGSTOZ @ SQN 
Silver 709 Sansom St., Philadelphia 
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CASTING — STAMPING 


WHITE and GREEN COLD 


ALL KARATS 
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HANDY @ HARMAN 


Fulton 2 Gold Sts., Bridgeport, National Smelting & Refining Corp. 
New York City Conn. a 
425 Richmond St., Providence, R. I. 92 John St. New York 
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for the manufacturers of watch mainsprings. 
A method used to a large extent is to start 
from a ribbon of steel about three inches 
wide, of any desired thickness, and several 
hundred feet long. These ribbons are fur- 
nished by the Spring Steel Manufacturers 
in marvelous uniformity as to thickness and 
quality of surface. Rotary gang shears are 
used to slit this ribbon, in one continuous 
operation, into as many strips as the re- 
quired kind of springs will permit. It may 
be any number from ten to fifty or more. 
Each strip is afterwards put through special 
machines for filing and finishing the edges 
before they are hardened and _ tempered. 
After tempering, the surface of the strip is 
finished, both sides simultaneously by a 
different machine, also special. After this 
the springs are cut to proper lengths; holes 
made in the ends, etc. 

The hardening and tempering, or heat 
treating of watch mainsprings, is, of course, 
of utmost importance. The temper must be 
as high as possible in order to have the 
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in from 24 to 48 hours—springs which in 
ordinary use were proving satisfactory. A 
small amount of recoil, only as much as our 
recoiling click will allow, will almost entirely 
overcome this breakage. We concluded from 
this test that a spring in a state of strain 
beyond its elastic limit is very likely to break 
unless it is partly released from its highest 
stress. 

This same test showed one other fact— 
when the spring broke in one spot the next 
turn would soon break and so on from coil 
to coil. The angle of the break was added 
to the original curvature with fatal results 
to the spring. 

Next of importance to the temper in a 
mainspring is the condition of its surface, 
as there is a great opportunity for friction 
hetween coils, if the conditions are faulty. 
The slightest amount of decarbonization in 
the surface is fatal in this respect. Even 
the blueing in the air by heat has an effect 
on the friction between coils. 

For the purpose of investigating the action 

















MACHINE FOR TESTING 


spring stand up and not set; the risk of 
breakage must be as low as possible, as the 
breaking of springs is very exasperating to 
both the watch owner and the watchmaker. 
The endeavor of the spring maker, is, of 
course, to strike a happy medium, and 
various methods are used trying to determine 
what is the most practical degree of temper. 
One method is to use special pliers, whereby 
the spring is bent to definite curvature. Sets 
of pliers of this kind are worked out by 
tests and trials for every definite thickness 
of spring. These pliers are made on the 
principle that a spring of a certain thickness 
should not break bending it to a given 
curvature, whereas bending it to a certain 
smaller curvature it should break nearly 
every time. 

One test carried out in the Waltham 
factory trying to learn the effect of over- 
winding of springs, showed up some very 
interesting facts. A number of metal rings 
were made of a size that would be com- 
pletely filled by a mainspring, by winding 
it in using a standard size mainwheel hub. 
These rings were cut open on one side by 
a saw and cut at a tangent to the inside 
of the rings, so mainsprings could be wound 
in so as to completely fill the rings without 
any recoil. It was found that under these 
conditions nearly every spring would break 


WATCH MAINSPRINGS 


of mainsprings under actual operative con- 
ditions, I built a machine some time ago 
as shown in the photograph. Here a main- 
spring is coiled into a regular steel safety 
barrel—this is inserted in the machine and 
the spring is wound up, pulling against a 
standard helical spring. A pen attached to 
the moving spring cable records on a drum 
the exact strength of the spring at every 
stage of winding and unwinding. 

An elastic contact device operates a second 
pen which records along one edge of the 
chart the points at which the main wheel 
hub makes complete turns with the steel 
barrel. 


To illustrate the working of this apparatus 
and to show the result of different heat 
treatments I prepared a few sample springs 
and made records or graphs of them. 

These springs were made from the same 
strip of steel with the same hardening, only 
the tempering and coiling were different. 
No. 1 was tempered in oil coiled into a box 
3 c.m, diameter. After tempering, it was 
coiled into the steel barrel in the reverse or 
opposite direction. 

No. 2—another specimen—same treatment. 

No. 3 was coiled into the same size box 
and tempered in the air. 


No. 4 treated the same as No. 3. 


119 


No. 5 tempered on a large drum about 25 
c.m, diameter. so it had only a slight curva- 
ture, and it was coiled into the barrel in the 
same direction. 

No. 6—same treatment as No. 5. 

No. 7—same as No. 5 and 6 only it was 
coiled into the barrel in the reverse direction. 

No. 8 was coiled into the 3 cm. box 
tempered in the air and coiled into the barrel 
in the same direction. 

Comparing these charts, we find that they 
show considerable difference in both power 
and smoothness of pull. 

The top curve shows the winding up of 
the spring, and the vertical dotted lines indi- 
cate complete turns. The lower curve 
gives the power of the spring for doing 
work. The vertical lines indicate the com- 
plete turns in running down. The area be- 
tween these two curves indicate the hysteresis 
of this spring, internal friction plus the 
friction between coils. 

The working range of these particular 
springs is three and seven-tenths turns for 
24 hours run of the watch. You will notice 
that several of these curves show almost 
perfect uniformity for that length of run. 

Reiterating the time periods previously 
referred to—950 years to get up an escape- 
ment; 675 years more to get up a watch; 
235 years more to get up a good running 
watch. 

We may consider these time periods as 
epochs in the history of horology. 

We notice that the length of these epochs 
is in a sort of shortening progression. 
Speculating along these lines it seems to be 
about time for something new to appear; 
whether this will take the form of central 
stations broadcasting electro-magnetic waves, 
similar to radio, or, application of some kind 
of radioactive material enclosed within the 
timepieces, or, if the new epoch will see the 
application of some other force not yet dis- 
covered, only time will tell. 





Following Up Repair Jobs 

Edward Israel, Connersville, Ind., recent- 
ly used a follow-up card which has proved 
resultful. The text on the card reads as 
follows: 

“Dear Customer : 

“Our records show that it has been over a 
year since your watch left our shop. We 
suggest that you should have it cleaned and 
reoiled at this time. 

“Even though your watch may be giving 
excellent time keeping service, it should have 
such attention after a year’s constant run- 
ning. You would not think of driving an 
automobile without a seasonal greasing and 
frequent oiling. The oiling system of a 
watch has no reserve tank; the tiny bearings 
are lubricated only by the oil which clings 
to their surfaces so that they become quite 
dry in the course of a year. Besides, there 
is, even with the tightest watch case, an ac- 
cumulation of grit and dust which soon 
causes excessive wear. 

“Our charges for cleaning and oiling are 
as low as first class work can be done for 
and depending on the grade of a watch, 
Estimates cheerfully given. 

“Very truly yours, 
“Epw. - ISRAEL.” 








Paffrath & Lundgreen, 1919 W. Superior 
St., Duluth, Minn., have been succeded by 
J. W. Lundgren. 
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REFINERS and SMELTERS 


Precious Metals 


PLATINUM 


In all Degrees of Hardness 


Works: 


NEWARK, N. J. 
BROOKLYN, N. Y. 





Welded on Gold in all Ratios 


General Office: 


24 JOHN STREET 
NEW YORK 








Let us supply you with 
soft platinum plates, 
solders and wires, also 
5%, 10% and 15%, irid- 
Tvbeotmm oy e-Cabelebeck 


Sweeps, 


Ring Blanks. 


Mountings. 
Purchasing and Sales Dept.: 


5 So. Wabash Ave. 





Polishings, 
Platinum and Plated Scraps. 18Kt.. 


MANUFACTURERS ll 


Platinum and White Gold Wedding 
Fancy White Gold 


Selections Sent on Request. 


CHICAGO 








Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices, 
No imitators use the 
same maple boards, se- 
lected sheepskin bellows, 
or Up-River Para Rub- 
i ber disks. 

© ii? Quality goods last longer. 


Send for Catalog B-J 


Buffalo Dental Manufacturing Co. 
Box 979. BUFFALO, N. Y. 








THOMAS J. 


DEE @ ge. 


REFINERS 


° We manufacture real «¢ 
Gold, Silver, —green egold—plates, wires, 
and solders in 10Kt., 
also white ¢« 


red golds. |) 5 Sa 010) Ot Bb) 


excellent working 


Refining and Manufacturing Plant: 
317-319 E. Ontario St. 


NYES OIL 





for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 














’ SAL - HYDE 5 


TRADE MARK REGISTERED U.& PATENT OFFICE, 


ELECTRO-PLATING SALTS 


Platinum, Gold, Silver, Copper and for Stripping 
“Sal-Hyde” is the only material. giving a perfect WHITE 
PLATINUM COLOR AND WEAR to yellow, bright, green, white 
gold OR OTHER METALS: correct results under all conditions and 
temperatures AND IS NON-TARNISHABLE. 


Mrc. by THE W. GREEN ELECTRIC CO.," Nassy,S*** 























wwews PITKIN inc. 


ANALYSES OF 
PLATINUM METALS, WHITE GOLD 
GREEN GOLD, SOLDERS, WASTES 
47 Fulton St. New York 











THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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(Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of May 11, 1926 
1,583,816. WATCH-BRACKET-END HOOK. 
Lours E. Vatcourt, Pawtucket, R. I., assignor 
to Louis Stern Co., Providence, R. I. Filed 
June 16, 1925. Serial 37,557. 5 Claims. 
A watch bracelet end hook comprising a body 


member having a resilient hook-shaped end, a 
2. “ 
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clamping member in said body member for grip- 

ping and holding the bracelet strap, said member 

also serving to restrict the hook opening whereby 
the watch bail must be snapped into and out of 
engagement with said hook. 

1,583,954. TIME-CONTROLLED MOTOR. Frep- 
ERICK W. Botp, Chelsea, Mass., assigner to 
Boston Clock Co., Boston, Mass. Filed Nov. 
10, 1923. Serial 673,961. 18 Claims. 

A time-ccntrolled power motor comprising a 
power driven mechanism, a separate time governed 
mechanism and an intermediate let-off device con- 














structed and arranged to obstruct release 


and 
alternately said power driven mechanism, said time 
governed mechanism having an element constructed 
and arranged to obstruct and release altcrnately 
said let-off device. 


1,584,205. ORNAMENTAL WRIST MIRROR 
AND VANITY CASE. Epvarno Zatpo, New 
York. Filed June 4, 1924. Serial 717,675. 3 
Claims. 

In combination, a vanity case, a pair of hooks 
adjustably positioned on the end thereof, and hav- 


R if 
% 29/14 15 
26 
[-) : 
2? 10 16 
ing their beaks normally within the confines of the 
case, and a wrist encircling element attached to 


said hooks at its ends, said hooks being adjustable 
to expose the beaks thereof. 


1,584,352. WHITE GOLD. Davin Betais, New 
York, N. Y., assignor to David Belais, Inc. 
Filed April 30, 1921. Serial 465,776. Re- 
newed Sept. 30, 1925. 4 Claims. 

As a composition of matter, a white gold alloy 
composed of a major part of gold, lesser propor- 
tions of nickel and zinc, and a very small propor- 
tion of manganese. 
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70,146. CASE FOR *® AN ALARM CLOCK. 


Ricuarp H. Wuiteneap, New Haven, Conn., 





























assignor to The New Haven Clock Co., New 
Haven, Conn. Filed Dec. 2, 1925. Serial 
15,613. Term of patent i4 years. 





UNITED STATES TRADE-MARKS 


[The following trade marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said <Act.] 





Trade-Marks Published May 11, 1926 


227,833. (CLASS 28. JEWELRY AND 
PRECIOUS - METAL WARE.) CHARLES 
Fiscuer, New York. Filed Feb. 26, 1926. 


Ser. 





NIVERSA| |) 
EF 


Particular description of goods.—Finger Rings. 
Claims use since Sept. 11, 1925. 

228,411. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Fepora Da- 
mtano, Brookline, Mass. Filed March 10, 


1926, 
Pe, me 


Particular description of goods.—Necklaces, 
Lingerie Clasps, and Lingerie Pins. 
Claims use since July 1, 1922. 
Ser. 228,431. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) S. LAnGsporF 
& Co., Inc., New York. Filed March 10, 1926. 





Ser. 


?yRAMWY 


Particular description of goods.—Gold-Decorated 
Toilet and Manicure Sets and Gold-Decorated In- 
dividual Items Thereof, Gold-Decorated Boudoir 
Lamps and Jewel Cases, Gold-Decorated Fuff 
Boxes and Hair Receivers and Manicure Rolls, All 
Fittings Gold Decorated, Boudoir Picture Frames 
and Clocks Decorated with Gold, and Trays Made 
of Precicus Metal, Plated with Precious Metal, 
and Gold Decorated. 

Claims use since about Jan. 4, 1926. 

229,048. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Meyer & 
Gross, Newark, N. J. Filed March 23, 1926. 


LORELEI 


Particular description of goods.—Finger Rings. 
Claims use since February, 1926. 


[ACT OF MARCH 19, 1920, SEC. 1 (b)]. 
THESE REGISTRATIONS ARE NOT SUB- 
JECT TO OPPOSITION. 

Issue of May 11, 1926 


212,823. (CILASS 27. HOROLOGICAL. INSTRU- 
MENTS.) Istpor TANNENBAUM, doing busi- 


Ser. 
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ness as I. Tannenbaum Co., New York. Filed 
May 8, 1925. Serial 214,035. 


“ELSMERE” 


Particular description of goods. —- Watches, 

Watchcases, Watch Movements, and Parts thereof. 

Claims use since March 26, 1925. 

212,843. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Bristot SEAMLESS 
Ring Co., New York. Filed Jan. 11, 1926. 
Serial 225,763. 


BRISTOL SEAMLESS: RinG Co. 


Particular description of goods.—Finger Rings. 
Claims se’ since March, 1923. 


212,844. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Vocet Bros. Co., 


Inc., New York. Filed Jan. 5, 1926. Serial 
225,532. 


THE “VOGUE” 


Particular description of goods.—Collar Buttons, 
Cuff Links; Watch, Neck, and: Belt Chains; Pins, 
Collar Pins, Belt Buckles, Watch Fobs, Table and 
Pocket Knives, Flasks, Identifying Pins of Several 
Benevolent Orders, Lingerie Clasps, Earrings, Scarf 
Pins, Finger and Napkin Rings, Bracelets, Initialed 
Belts, and Dress Studs, All Made of or Plated with 
Precious Metal, Wholly or in Part. 

Claims use since January, 1905. 

212,846. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) !xitno1s Watcn Case Co., Elgin, 
Til. Filed Nov. 23, 1925. Serial 223:727. 


GIFFORD 


Particular description of goods.—Watch Move- 
ments and Watchcases. 
Claims use since March 12, 1925. 

212,860. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) UNTERMEYER, RoB- 
nins & Co., New York. Filed Oct. 26, 1922. 
Serial 171,238. 


Particular description of goods.—Wedding Rings. 
Claims use since about Oct. 1, 1922. 
212,863. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Ittinots Watcu Case Co., Elgin, 
Til. Filed Jan. 18, 1926. Serial 226,058. 


TIVOLI 


Particular description of goods——Watch Move- 
ments and Watchcases. 
Claims use since Feb. 16, 1922. 


Trade-Mark Registrations 
May 11, 1926 


Granted 


212,710. WATCHES, WATCH MOVEMENTS, 
CLOCKS. Asena, Geneva, Switzerland. 
Filed Nov. 30, 1925. Serial 223,987. PUB- 


LISHED FEB. 23, 1926. 

212,716. PRECIOUS STONES, NECKLACES, 
PEARLS, BEADED BAGS MOUNTED IN 
PRECIOUS METALS, AND JEWELRY 
FOR PERSONAL WEAR, NOT INCLUD- 
ING WATCHES. Extiot, Greene & Co., 
Inc., New York. 

Filed Dec. 10, 1925. 

LISHED FEB. 23, 1926. 

212,762.. TEWELRY FOR FERSONAL WEAR, 
NOT INCLUDING WATCHES; SILVER 


Serial 224,505. PUB- 





metre: 
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DRESSER SETS, AND SILVER TABLE- 

WARE. Best & Co., Inc., New York. 

Filed Nov. 14, 1925. Serial 223,277. 
LISHED FEB. 23, 1926. 


212,793. ARTICLES MADE WHOLLY OR IN 
PART OF PRECIOUS METAL—NAMELY, 
COLLEGE AND SCHOOL JEWELRY FOR 
PERSONAL WEAR, NOT INCLUDING 
WATCHES; CLASS PINS AND FINGER 
RINGS; ADVERTISING NOVELTIES— 
NAMELY, ASH TRAYS, PAFER KNIVES, 
PAPER WEIGHTS, MATCH BOXES, 
PAD HOLDERS, MEDALLIONS, NAME 
PLATES, CUFF LINKS, WATCH FOBS, 
PENCILS, FAPER CLIPS AND PINS; 
BADGES, MEDALS, TROPHIES, SPOONS, 
AND SOUVENIR JEWELRY FOR PER- 
ONAL WEAR, NOT INCLUDING 
WATCHES. Tue Rossins Co., Attleboro, 
Mass. 

Filed Oct. 23, 1925. Serial 

LISHED MARCH 2, 1926. 


PUB- 


222,191. PUB- 


Trade-Mark Registrations Renewed 
April 27, 1926 

$2,661. SILVER FOLISH IN_ LIQUID, 
POWDER, OR PASTE FORM. Registered 
May 15, 1906. GorHam Mrc. Co. Renewed 
May 15, 1926, to Gorham Mfg. Co., Provi- 
dence, R. I. 

54,036. LEATHER PURSES AND HAND BAGS. 
Registered June 19, 1906. Gorsam Mre. Co., 
Providence, R. I. Renewed June 19, 1926. 

$4,331. PLATED SILVERWARE. Registered June 
26, 1906. GorHam Mrc. Co., Providence, 
R. I. Renewed June 26, 1926. 


$4,692. SILVER HOLLOW WARE, FLATWARE, 
AND TABLEWARE. Registered June 26, 
1906. Witcox & Waconer Co., New York. 
Renewed June 26, 1926, to The Watson Co., 
Attleboro, Mass., assignee. 

$4,763. STFRLING AND SOLID SILVER HOL- 
LOW WARE, FLATWARE, AND TABLE- 
WARE. Registered June 26, 1906. GorHamM 
Mre. Co., Providence, R. I. Renewed June 
26, 1926. 


Trade-Mark Registrations Renewed 
May 4, 1926 


48,646. BUTTONS AND STUDS. Registered 
January 9, 1996. T. I. SmirH Co. Renewed 
January 9, 1926, to T. I. Smith Company, 
North Attleboro, Mass., a Voluntary Associa- 
tion of Massachusetts, successor. 

51,701. SLEEVE BUTTONS, COLLAR BUT- 
TONS, AND STUDS. Registered April 24, 
1906. Parks Bros. & Rocers. Renewed April 
24, 1926, to Parxs Bros. & Rosers, INC., 
Providence, R. I., a Corporation of Rhode 
Island. assignee. 

51,7022. SLEEVE BUTTONS, COLLAR BUT- 
TONS, AND STUDS. Registered April 24, 
1906. Parxs Bros. & Rocrers. Renewed April 
24, 1926, to Parxs Bros. & Rocers, INc., 
Providence, R. I., a Corporation of Rhode 
Island, assignee. 








Allen A. Gordon, a member of the Paye 
& Baker Mfg. Co., was elected president of 
the’ North Attleboro Board of Trade at the 
annual meeting held last Thursday evening. 
Other officers include Vice-President How- 
ard R. Grant; Walter B. Ballou and Harry 
FE. Hull, directors. 

Martin Banim, a journeyman jeweler, died 
suddenly Thursday at his home in Elmwood 
St. He was in his 66th year and had been 
a resident of this town for the past 45 years 
and had also been employed by various man- 
ufacturing jewelry concerns here. He was 
born in Ireland in 1860, and came to Amer- 
ica in 1880, coming to this town shortly 
afterwards. He is survived by a widow and 
daughter. 

The stockholders of the new hotel’ com- 


dence and establish himself in business. 


THE JEWELERS’ CIRCULAR 


pany have organized, with J. Frank Mason 
as president, Harry W. Fisher as treasurer 
and Ernest C. Mulvery as clerk. Four di- 
rectors are to be elected. The company has 
purchased the Curtis property next to the 
Manufacturers’ Bank in N. Washington St. 
and the first thing that is to be done is to 
decide upon the disposition of the buildings 
on the site. 





Allentown, Pa. 


According to his annual custom FE. H. 
Wetherhold, 723 Hamilton St., closed his 
store Ascension Day. 

Carl H. Schnurman and James A. Wester- 
man, representing the Allentown Jewelers’ 
Supply Co., just returned from a_ business 
trip through the anthracite coal regions. 

The regular monthly meeting of the Le- 
high Valley Optometric Association was 
held in the Chamber of Commerce rooms in 
the Colonial Theatre building, Monday eve- 
ning, May 10. The speaker of the evening 
took for his subject “Point Focal Lenses.” 

The following jewelers from surrounding 
towns were seen in Allentown the past week: 
Harry J. Dotter, Lehighton; Ray C. Scheck- 
ler, Northampton; Earl H. Gier and W. W. 
C. Geary, Bethlehem; Clarence S. Weiler, 
Mauch Chunk, and Harry B. Scheckler, 
Catasauqua. 

The following traveling men are calling 
on the trade in this locality: W. Ross Atkin- 
son, Hamilton Watch Co.; Raymond J. Cos- 
tigan, Seth Thomas Clock Co.; Arthur B. 
Veit, B. & L. Veit; Frank H. Lodge, 
Waterbury Clock Co.; Charles E. Foose, 
the Non-Retailing Co.; Charles Sweasey, 
F. P. Scofield & Co.; E. B. Downs, N. H. 
White & Co., and John B. Bogan, Bausch & 
Lomb Optical Co. 


Watertown, N. Y. 


The plaintiff was non-suited this week in 
Justice Jerome L. Cheney’s trial term of 
Supreme Court in the breach of warranty 
action brought in January, 1924, by James 
H. B. Haynes, a local jeweler and optician, 
against Dowd-Rogers Co., Inc., of Walling- 
ford, Conn. The amount which the plaintiff 
sought to recover was $242.57, the value of 
some pieces of silver-plated ware purchased 
from the defendant during the year 1919. 
These the plaintiff alleged the defendant’s 
sales representative warranted and later told 
him to send back to the factory to have re- 
paired. According to Mr. Haynes, the ware 
peeled in places and also discolored. The 
defendant admitted the sale and the shipment 
of the goods, as well as the receipt of it, 
hack for repairs, but denied any breach of 
warranty. The defense was that the plaintiff 
kept the goods on his shelves four years be- 
fore sending back to the factory, and never 
gave the defendant any notice of defects and 
did not return the goods until an unreasonable 
length of time had elapsed. Thereby, the 
plaintiff waived any defects there might be, 
the defendant set up. 

O. P. Phillips, for the past 12 years pro- 
prietor of a jewelry store in the Lamon 
building, Franklin, near Public Square, will 
close out his business during the next few 
weeks and leave about Sept. 1 for Florida. 
In that State he will take up his future resi- 
Just 
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where in Florida Mr. Phillips is to locate 
he does not yet know. Upon leaving here he 
plans to make the trip south by automobile. 
He will then tour the State of Ponce de 
Leon, making a careful inspection of the 
principal communities on both coasts. The 
one that appeals to him most will be the 
place of his location. Mr. Phillips has al- 
ready disposed of the bulk of his household 
goods and is ready to leave as soon as he 
cleans out his stock and fixtures. It is not a 
question of having to go south for his health, 
but merely a desire for a climate where he 
can be out of doors every day in the year. 
He studied at the Waltham Horological 
School at Waltham, Mass., in 1892, at the 
same time studying optometry with Pro- 
fessor Tenney, of Boston. Then he obtained 
a position in the store of S. L. Hardy, Cam- 
den, N. Y., remaining there for eight years. 
From Camden he went to Adams, N. Y., 
taking a position with F. J. Williams, where 
he remained three years and left to set up 
in business in this city. 








Dr. J. P. Roebuck and wife spent last week 
in motoring to New York, Boston and At- 
lantic City. 

The J. F. Apple Co. furnished the medals 
offered in prizes in the Ephrata High School 
track meet. 

The students of the Bowman Technical 
School have organized a baseball team, with 
Earl Becker as manager. 

Kronich Bros. have advertised a $50,000 
smoke sale on account of the recent fire in 
the building in which the store is located. 

David Griffith, with the Haynes jewelry 
store, Gloversville, Pa., was a recent visitor 
here, as was Jeweler William A. Kessinger, 
Selins Grove, Pa. 

W. W. Appel & Son furnished the silver 
cup and nine balls awarded as prizes to the 
First Presbyterian Church team in the City 
Basketball League, and medals for the 
Franklin and Marshall College field meet. 

The May meeting of the Lancaster Opto- 
metrical Society was held last week at the 
office of the Berks Optical Co., President 
John Fisher, Elizabethtown, presiding. The 
manager of the Berks Optical Co., Dr. Leon 
Rubenstone, gave a demonstration of spec- 
tacle adjustment. 

Leon Poliske, Philadelphia, has finished a 
course at the Bowman Technical School and 
taken a position with Francis Maule, Oxford, 
Pa. James Leonard, head instructor of the 
engraving department, who has been ill since 
last November, is on duty again. R. Stan- 
ley Gibson, Lancaster, has finished a course 
at the school and taken a position at the 
Henchry jewelry store, Roanoke, Va. 

Leo Henlé, Sussfeld-Lorsch & Schimmel, 
New York, and B. Glazer, K. K. Importing 
Co., New York, were recent visitors here. 
Other visitors were: John E. Yost, Glen 
Rock, Pa.; Amos Kantz, the Penn Traffic 
Co., Johnstown, Pa., formerly with John C. 
Bair, Lancaster; Mrs. W. S. Morgan, 
jeweler, Elizabethtown; Mrs. V. Chester 
Brown, jeweler, Quarryville; Frank Sper- 
ber, Newall Mfg. Co., Chicago; George C. 
Harry, Carmichael, Pa., and Donald Thomp- 
son, Clearfield, Pa. 





